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Heré and There 
Among the Builders of the Nation 


Reports from many sections show much building under way—lots 
of repair work—crop prospects good—dealers’ stocks light—lumber 
merchants generally evidence splendid morale and faith in the 

future—see pages 42 and 43. 
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Here’s Quick Selling Lumber 


Because of its special adaptability to building needs and its similarity to old time Michigan 
White Pine it is eagerly sought by builders and carpenters. 
selling our 


You won't have any trouble 


Soft White Pine 


Guaranteed Weight 2000 Ibs. per 1000 feet Surfaced 
Our location on the main line of the Santa Fe 
railroad enables us to assure you good delivery 


stocks in our yard in excess of 20,000,000 feet. 
service in view of the fact that we maintain 





Our quality and millwork are guaranteed. Get 
our quotations. 
Dimension 


Finish, Lath 





Wah Le | McKinley Land & Lumber Co. | «%! 


Sash and Doors 
Ceiling 300,000 feet Daily. 








Mouldings 
ALBUQUERQUE, NEW MEXICO 


Box Shooks 
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LUMBER 


Write for Prices 


%, GUARANTEES QUALITY 
Ole, 


RB me W. D.Young®@ Co. 
ech, Birch and O® Bay City, Mich. 


; Weare members of the Maple Flooring Manufacturer’s Association 
We are members of the Maple Fiooring Manutacturers* Association 
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Southern Hardwoods 


Well Manufactured 
from Good Timber 


Unexcelled Quality and Service 








For twenty-five years Paepcke Leicht 
quality hardwoods have satisfied the 
most exacting users in the woodwork- 
ing industries of the United States, 
Canada and Europe. 





Strict uniformity of inspection and 
| quality year after year, with a truly su- 
perior service, have consistently kept old 


customers on our books. 


Your interest, also, lies where you can 
get the most in satisfaction and value. 


We specialize in Oak and Gum. 


PAEPCKE LEICHT LUMBER COMPANY 











Conway Building 
111 West Washington St. 
CHICAGO, ILL. 


GENERAL OFFICES 











BAND MILLS 
HELENA, ARK 
BLYTHEVILLE, ARK. 
GREENVILLE, MISS. 
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Quality Products Pay 
Best in the Long Run 


In view of the fact that they give cus- 
tomers better satisfaction, they insure 
you a higher percentage.of repeat orders 
—a factor which will materially cut your 
selling costs and thereby increase your 
margin of profit. That’s why you should 
handle ‘‘Bigelow’’ products. They are 
manufactured to give dependable service 
and are backed up by our guarantee. 


We invite your inquiries. 


The Bigelow-Cooper Co. 


BAY CITY, MICHIGAN 
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Floor Sleepers 
made of Cypress 


Finish 

Siding 

Ceiling 

Flooring 
Mouldings 
Shiplap 
Bungalow Siding 
Sheathing 
Decking, etc., 
4’, 6", 8” & 10” 
No. 1 & 2 Com. rough. ‘ 








New uses for cypress develop nearly 
every day because it’s the one wood 
that suggests 100% efficiency. Just 
recently we furnished. 180,000 feet of 
‘‘floor sleepers’ [strips cut in special 
pattern for imbedding in concrete 
to which the floor is nailed] to a 
Kansas City firm — the idea being 
that ‘‘Cypress won’t decay’’. 


Let us cut your special 
patterns in cypress. 

















Birch Squares 


New Dells Lumber Company 





1x1 Clear 


We have in stock approximately 15 cars of 
1x1 clear hardwood squares, lengths 18" to 
48", 95% Birch, 5% Hard Maple. These 
squares are put up in bundles of 25 each, 
run practically clear, cut plump one inch 
each way. The following is a list of this 
stock, showing number of pieces in each 
length, and board measure contents. 


No. Pcs. Board Ft. No. Pcs. Board Ft. 
105,375 1x1 18”. .13,172 50,825 1x1 34”. .12,005 
97,200 1x1 20”. .13,500 44,900 1x1 36”..11,225 
214,350 1x1 22”. .32,741 36,000 1x1 38”.. 9,500 
69,675 1x1 24”. .11,595 20,225 1x1 40”.. 5,618 
56,250 1x1 26”..10,156 12,975 1wl 42”.. 3,784 
67,300 1x1 28”. .13,080 9,750 1x1 44”.. 2,979 
53,125 1x1 30”. .11,067 5,375 1x1 46”.. 1,717 
51,675 1x1 32”..11,483 176,575 1x1 48”. .58,864 


We are going to sell this stock cheap. 


If interested, write us for delivered prices. 


Manufacturers of 


Hemlock, Pine_and Hardwood Lumber 
EAU CLAIRE, WIS. 

















Mr. Hardwood Buyer 


Consider the Source of Your 


“Beautiful Birch” 


We offer 


10 cars 4/4” No. 1 Com. & Btr. 10 cars 5/4” No. 3 Common 

4 cars 4/4” No. 1 Common 6 cars 5/4” No. 4 Common 

2 cars 4/4” No. 2 Common i 

10 cars 4/4” No. 3 Common : ported ppl iat & ms 

8 care 4/4 No. 4 Commen cars 6/4” No. 1 Com, & Btr. 
6 cars 6/4” No. 1 Common 

2 cars 6/4” No. 2 Common 

1 car 6/4” No. 3 Common 


3 cars 8/4” No. 1 Com, & Btr. 
2 cars 10/4” No. 1 Com, & Btr. 


~ 








3 cars 5/4” Ist & 2nd 

lear 5/4” No. 1 Com. & Btr. 
lear 5/4” No. 1 Common 

5 cars 5/4” No. 2 Common 











When you want choice Birch try our Unselected band sawed, 
dry stock. Quick shipment in straight or mixed cars. 


ALSO 
White Pine and Hemlock Crating Stock 


C. C. Collins Lumber Company 


Mills and Main Office, RHINELANDER, WISCONSIN 
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Our Government Is What We Make It 


ELF INTEREST IS the most potent influence for arousing 
human activity. Not many men would starve rather than work; 
and an endangered home or fortune will bring forth almost 

superhuman efforts from the owner to save it. But the reward 
must be immediate and the danger imminent; otherwise the task is 
apt to be postponed or assigned to another. It is so with the 
citizen in relation to his civic duties; only the gravest danger to 
his liberties can arouse him to their defence, and even then he is 
slow to believe that there is any danger. 

Unquestionably, the liberty, prosperity and happiness enjoyed by 
Americans are owing to our free government; but a written consti- 
tution can not automatically perpetuate liberty. What is required 
is actual participation in the government by the people themselves. 
The person who does not vote, serve on jury or perform other civic 
duties merely makes a travesty of his citizenship; and he need not 
be surprised that practical politicians smile at his impotent ravings 
about waste of public funds and legislative crookedness generally. 

The business of government has become the biggest business in 
the United States, and because it subsists upon taxes it is the least 
profitable business, unless it is made to give full value in return 
for its exactions. The costs of government—local, State and 

ederal—are advancing much more rapidly than are the benefits 


derived therefrom; legislative extravagance has even outrun private 
extravagance. It has been so easy for governmental agencies to 
get appropriations that they are even less careful than formerly 
to make wise expenditures. te 

Conditions in Illinois and Chicago may not differ greatly from 
those in other States, but good citizens feel that there is room for 
vast improvement, and they see the agency for improvement in the 
people themselves. A movement recently started by the Chicago 
Association of Commerce to arouse citizens to a sense of their 
duties is worthy of imitation elsewhere. The association has ap- 
pointed a citizenship committee whose duty it is to secure from 
citizens a pledge to participate in all primary and general elections. 
Pledges are askéd from members, who in turn are asked to obtain 
them from their families, friends and business associates. 

There should be in every community a nonpartisan group or 
organization whose sole aim should be to get citizens to vote and 
participate in civic activities generally. A committee, as in the 
case cited, might serve the purpose; but it should be a nonpartisan 
group of influential citizens whose disinterestedness could not be 
doubted. The place in which to begin this work in behalf of good 
government is the community; and the substantial business men 
should be the citizens to start it and follow it up. The obligation 
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to make the government is imposed upon all citizens alike in time 
of peace exactly as the obligation to save it is imposed in times of 
war. Indeed, there is reason to believe that more active participa- 
tion in and better understanding of governmental affairs in times 
of peace will reduce the chances of war. The strongest government 
is that supported by the intelligent loyalty of every one of its 
citizens, and it is precisely that kind of government we shall have 
when the duties of citizenship are performed in times of peace as 
they have been performed in times of war. 


Government’s Settlement With Railroads 


HE GOVERNMENT OWES the railroads $500,000,000 on 
account of the guaranteed return during the war period when 
the Government assumed control of the roads. This is an 

enormous debt, it is due, and it is highly desirable that it should be 
paid as soon as possible. 

The business of the country is interested in the payment of this 
debt because the money would quickly find its way into circulation 
in payment for supplies and repairs of which the roads are in 
desperate need, but which they can not buy now because they have 
no money with which to pay for them. If this half-billion dollars 
due the roads from the Government were paid at once, it would be 
in circulation almost immediately, and would have a good effect 
almost at once. Buying leads to other buying. What the railroads 
need as finished products first enters mills and factories as raw 
material. Manufacturers buy it, work it over, and sell it to the 
railroads. 

In the circle of transactions and trading the finished product of 
one is the raw material of another; and money which one receives 
for what he sells, he passes on to another for the purchase of new 
material. The estimate has been made that if the railroads could 
get the $500,000,000 due from the Government, the money would in 
a short time change hands ten times, and really amount to five 
billion dollars in the business of the country. 

If that view is taken of the matter, it is no longer an affair 
which concerns only the Government on one side and the railroads 
on the other, but becomes of vital importance to the whole business 
of the country. The railroads are enormous buyers. It has been 
said, but possibly with some exaggeration, that they buy one-third 
of the things produced in this country. They buy about one-seventh 
of the lumber and one-third of the coal. All that they purchase 
represents business for somebody who needs the business. 

The encouraging news is that prospects are good that the rail- 
roads will soon receive the money due them from the Government. 
No single thing could happen at this time of greater importance in 
the way of setting the wheels of business in motion. 


“Working Is Better Than Loafing ” 


HE FOLLOWING DIALOGUE, or series of dialogues, between 

a lumberman and a carpenter, a true incident that recently 
occurred in the lumberman’s office, has come to the attention 

of the AMERICAN LUMBERMAN. The carpenter, who was an old 
acquaintance, came in and. addressing the proprietor remarked: 

“Business seems quiet. Everybody is waiting for prices to come 
down.” 

The lumberman answered that prices of many things had not been 
‘ reduced, tho lumber prices were down; but the carpenter answered: 

“Everybody says you are getting a pretty high price for your 
lumber. It is not as cheap as before the war.” 

“Well,” replied the lumberman, “our product is down, but we are 
paying more for some other things. You can not buy lumber quite as 
cheap as it was once, on account of freight charges which are from 
$7 to $10 a thousand higher than they used to be. But the trouble 
is not with the lumber; it is with other things which go into the 
building.” 

“TI don’t know about that, but lumber, bricks, and hardware have 
to come down,” was the carpenter’s parting shot as he walked out 
of the office. A few days later, as he was walking past, the lumber- 
man called him in, saying he wanted a little talk with him. 

“You were in here the other day,” said the lumberman, “and told 
me that the price of lumber and other building material had to come 
down. You were mighty good to tell me about high prices of lum- 
ber, and now I want to be just as good and tell you something. You 
have got to come down in your wages. I have been inquiring all 
around, and folks say the carpenter’s wages are too high and must 
come down.” 

The carpenter flared up and answered: 

“Do you mean to tell me that I must take less wages? What right 
have you to say what I shall get for my work?” 

“Didn’t you come in here the other day and tell me that I had 
to take less for my lumber? You did not appear to think that you 
might be hurting my feelings, but told me people were talking about 








it, and you were insisting on it the last thing you said when you 
went out of the office. I thought I would call you in and tell you 
the same thing, only I spoke of wages coming down instead of 
material coming down. I am telling you in as nice a way as I can: 
but wages must come down. Wages are what you have for sale. 
and you must get down to a price where people believe they are 
getting their money’s worth and a bargain. Now it is no use to 
get mad about it. Keep cool. You can refuse to work, and can 
keep your labor; and you can keep yourself idle by refusing to 
work for less wages. What you were thinking about is the same 
thing as I am thinking about; doing business.” 

“T have been a long time getting wages up,” the carpenter an- 
swered, “and I do not want to cut them. I worked a good many 
years for less than I should, and I don’t look with favor on th: 
reduction which you propose.” 

The lumberman told him that all of us are passing thru a period 
of readjustment, and that lumbermen and carpenters must give and 
take alike. The carpenter made no reply, but stepped out of the 
office and went his way. A couple of weeks later he came back, and 
in reply to the lumberman’s friendly inquiry as to business, replied: 

“About the same as usual; nothing doing. I came in, tho, to have 
a little talk with you. You know what you said to me the other 
day about being idle. I have been idle, all right, but not comfort- 
able or happy, and I came in to say that whenever you get an 
opportunity to sell a bill of lumber, I want you to recommend me 
to do the work, and say that I will put up the building and will 
make the wages right, and not haggle about them. I was about to 
say, too, that you and I ought to take contracts to put up buildings 
complete. You figure on the lumber and let me figure on the work. 
I don’t care to advertise my wages; but let us work together. You 
are making right prices for your lumber, I am sure you are. [| 
will make right prices on my work. I believe you are right about 
the readjustment. If everybody comes down, all of us will be on 
the same level, and working is better than loafing.” 





Business in Small Lots Makes Big Volume 


a UR business for the first half of this year was fully up 
O to that of the same period of last year, but in the entire 
six months we have not sold a single house bill.” This 
interesting statement was made to a representative of the AMERI- 
CAN LUMBERMAN by an Illinois retail lumber dealer. Asked as to 
just what had made up this business he was unable to specify, but 
said material had constantly been going out from the yard in small 
lots for repairs and work of a similar nature. Asked as to the 
outlook for the balance of the year, he thought the prospects poor 
and did not believe there would be much business. 

“Suppose someone had said to you on the first of January that 
for six months you would not sell a single house bill, but your volume 
of business would be as great as for the same period of the previous 
year, would you have believed it, and would you have said that the 
outlook was satisfactory?” To this question the dealer replied, 
“Absolutely not.” “Yet that is what has happened, according to 
your own records, but in the face of that remarkable experience you 
are unwilling to believe that business for the last half of the year 
will be as good as that of the first half.” 

“You have convicted me of undue pessimism,” was the reply, “and 
you have made me feel better. Yes, there really is no reason why 
we should not do even better the next six months than we have done 
up to this time. All we need to do is to get out and hustle for the 
small business, the repairs and alterations and things of that kind 
just as hard as we do ordinarily for the house bills and big business 
and the volume at the end of the year will make a satisfactory 
showing.” 

Is not this experience typical of that of many retailers? 

Why all these repairs and alterations? For the same reason that 
there is a housing shortage—none were made over a considerable 
period of time. 





THE WOOD OF MISTLETOE is white and brittle, generally useless, 
but sometimes parasol handles are made of it if pieces large enough 
can be found. The plant is a parasite and sucks its sustenance 
from the limbs and trunks of trees on which it fastens itself by 
means of very small roots which grow into the wood of the tree on 
which it lives. 





A Scueme for further victimizing buyers of wildcat stocks is 
known as the “reload game.” About the time the first dividend 
is due a salesman calls, ostensibly for the purpose of “delivering 
the dividend check in person,” which he proceeds to do. With this 
opening, backed by the demonstration that the company really is 
paying dividends he “reloads” the victim with another and if 
possible larger block of the stock. Of course the first dividend also 
is the last that the “investor” ever receives. 
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Reports from Firing Line Show Lumber Demand Growing 


HEN ONE LUMBERMAN meets another, particularly in 

y these days, the greeting usually takes the form of “How’s 

business?” Everyone in the industry is seeking for light 

on the future from all sources likely to furnish it. Therefore the 

AMERICAN LUMBERMAN, in the character that has been ascribed 

to it of “pilot of the lumber industry,” has deemed it well worth 

while to greatly multiply the individual query “How’s business?” 
and to present the results to its readers. 

Accordingly, this newspaper has just finished sending several 
hundred letters to representative retail lumbermen situated in all 
parts of the country, asking them to supply certain information of 
2 basic character concerning the building situation, present and 
prospective, in its relation to the probable demand for lumber 
during the coming months. Some of the first replies to be re- 
ceived will be found on pages 42, 43 and 44, together with brief 
introductory comment. These replies come from many parts of 
the country. They reflect conditions as they are, whether those 
conditions are favorable or unfavorable. It is very gratifying to 
note, however, that the consensus is definitely optimistic. Replies 
are still coming in and will continue to do so for several days, so 
that the information embodied on the pages above noted will be 
supplemented in later issues by fresh reports from the field. 

Among the points on which the AMERICAN LUMBERMAN requested 
information were the following: The volume and character of 
building now under way, and how it compares with a year ago; 
the prospect for building this fall; whether the building trades 
have accepted wage reductions, and if so, the effect upon building, 
and the present attitude of labor generally; whether the reduction 
in price of materials has stimulated buying; condition of retail 
stocks, whether above or below normal, and other information bear- 
ing upon the building situation. 

A perusal of the reports above referred to will indicate that 
building is very noticeably and definitely on the increase. Naturally 
under present conditions residential construction predominates: 
Some retailers mention a heavy increase in farm building within 
the last thirty days. One writer, in particular, speaks of having 
sold five barn bills within the last two weeks, and having definite 
prospects for five more within the next thirty days. Other letters, 
some of them not printed in this issue, speak of churches, school 
houses, apartments and store buildings having recently been begun. 

In regard to labor, it is apparent that while there has been some 
liquidation, wages are not yet down to the point necessary to bring 
about building activity commensurate with the needs of the country. 
It is noticeable that at some of the points where wage reductions 
have been the most drastic, building activity is greatest. One 
retailer quotes a remark made by a farmer customer to a carpenter 
whom he was trying to hire to do some needed work on his place, 


but whom he did not hire, saying, “I am not going to pay any 
carpenter three bushels of corn for an hour’s work.” 


Crop conditions almost without exception are reported very 
favorable, upon which fact the retailers, with practical unanimity, 
base their expressed conviction of good business this fall. On the 
whole, during recent months the cities and towns have contributed 
far more to the total volume of building than have the country 
districts. Most of the retailers look for the country districts to 
swing into line as soon as money for the new crops begins to come 
into the farmers’ hands. 


While some retailers who have enjoyed a fairly steady trade, 
because of residential building in the cities and towns in which 
they are located, have kept their stocks up fairly well, it is ap- 
parent that stocks as a rule, particularly those of retailers catering 
chiefly to farmers’ trade, are greatly depleted. 


As to whether the reductions made in lumber prices have operated 
to stimulate building, opinion is somewhat divided. While most 
of the retailers appear to think that the price liquidation is one of 
the chief reasons for the increased building activity noted, a re- 
spectable minority strenuously contend that the effect has been to 
hold back rather than to stimulate building. They base this con- 
clusion upon the well known trait of human nature that makes 
people reluctant to buy on a falling market, the tendency being to 
hold off with the hope of buying still cheaper. Those who advance 
this view insist that what is most needed is stabilized prices; that 
as soon as the public is convinced that prices are not to go any 
lower, it will buy freely. Caustic comment, too, is made on the 
fact that while lumber prices are thoroly deflated certain other 
materials and equipment needed for homes, as well as labor, have 
not yet taken their medicine, and show little inclination to do so. 

It is most gratifying to the AMERICAN LUMBERMAN to be able to 
present so encouraging a survey of the retail lumber field. Three 
months ago, or even one month ago, it would not have been possible 
te do this. Conditions are improving, and that at a fairly rapid 
pace, considering the hurdles that business has had to leap, crawl 
under or go around, in its journey toward “normalcy.” 





JAPANESE make a business of dwarfing trees for ornamental pur- 
poses. Some of them not more than a foot high may be a century 
old. The Japanese perform the trick by cramping the roots, starv- 
ing, distorting some of the branches, and pruning away the others. 
Some of the trees on high western mountains by natural crowding 
and perpetual starvation are dwarfed beyond recovery. Lodgepole 
pines, fifty years old, may be as slim as a lead pencil, and oaks in 
northwestern Texas that old may not be knee high. 











Tariff Legislation and the National 


[Special telegram to AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., July 7.—Following the 
conference of Republican members of the House 
last night an agreement was announced under 
which members may on the floor offer amend- 
ments to the cotton, dyes, oils and hides sched- 
ules, each of which is to be disposed of by a 
separate vote. Other schedules in the bill, under 
the agreement, are subject to amendment only 
by the ways and means committee, which agree- 
ment would seem to insure the retention of the 
provisions for lumber and other forest products, 
since it is not probable that opponents of these 
features could muster sufficient strength to hold 
up the entire bill, the final vote on which is to 
be taken July 21. 

The National Lumber Manufacturers’ Asso- 
ciation, according to a statement issued today 
by Franklin H. Smith, assistant secretary, has 
not and will not go on record in relation to the 
proposed reciprocal tariff with Canada on dressed 
lumber. Said Mr. Smith: 

Insofar as a circular, issued under date of July 6 
by the publicity department of this association and 
carrying an interview from Charles A. Bigelow, 
could be interpreted as placing this association on 
record in favor of a reciprocal tariff, I desire to 
correct that impression and to declare emphatically 
that the National Lumber Manufacturers’ Associa- 
ion neither by resolution or otherwise has or will 





express itself in favor of a tariff, reciprocal or 
otherwise. In fact at our March convention in Chi- 
eago a resolution which attempted to commit the 
National association in favor of a tariff was voted 
down. It was the strong opinion of the meeting 
that the association should not place itself in favor 
of any kind of tariff. 





Crowder Rates Unduly Prejudicial 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., July 6—In a formal 
opinion in docket No. 10255—J. D. Hollings- 
head Co. vs. Director General, as agent, Adiron- 
dack & St. Lawrence Railroad Co. et al.—divi- 
sion 2 of the Interstate Commerce Commission 
finds that rates on slack barrel staves in ear- 
loads from Crowder, Miss., on the Batesville 
Southwestern Railroad, 16.3 miles from Bates- 
ville, Miss., its junction point with the Illinois 
Central, to interstate points, while not unrea- 
sonable are unduly prejudicial to the extent that 
they exceed the contemporaneous group rates 
from Batesville and Charleston, Miss., to the 
same destinations. The opinion prescribes the 
relationship of rates for the future, effective on 
or before Sept. 24. The opinion was handed 
down by Commissioners Clark and McChord, 
Commissioner Daniels dissenting. It affirms the 
recent decision of the full commission in the 
Swift Lumber Co. case. 


National’s Publicity Committee 


The publicity committee of the National 
Lumber Manufacturers’ Association met Thurs- 
day at the Congress Hotel, Chicago, to discuss 
the details of the publicity work carried on 


by the association. Those who attended were 
D. O. Anderson, of Marion, S. C., chairman of 
the publicity committee; Dr. Wilson Compton, 
secretary-manager of the National Lumber 
Manufacturers’ Association; Edward Hines, of 
Chicago; J. C. Knox, secretary of the Michigan 
Hardwood Manufacturers’ Association; O. T. 
Swan, secretary of the Northern Hemlock & 
Hardwood Manufacturers’ Association; J. E. 
Rhodes, secretary of the Southern Pine Associa- 
tion; E. P. Allen, publicity manager for the 
National Lumber Manufacturers’ Association, 
and J. M. Lee, of the George L. Dyer Co., New 
York City, advertising agency handling dis- 
play advertising for the National Association. 


Lumber Concern Changes Name 


ALEXANDRIA, La., July 5.—Announcement is 
made of the change of name of the Alexandria 
Cooperage & Lumber Co., of this city, to Weis- 
Patterson Lumber Co. (Inc.). There is no 
change in personnel or policy. C. A. Weis has 
been president of the company for some time, 
and G. V. Patterson, vice president and secre- 
tary. \ 
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AIR DRYING THICK OAK 

We have been operating more or less since the 
slump in lumber and are putting it on sticks out of 
doors. .Up to the present time the lumber all seems 
to be standing the weather in good shape except 
some heavy oak, especially 3- and 4-inch FAS, 
which is checking very badly. Some of the 2-inch 
also is checking. 

Therefore, will you advise what the best thing is 
to be done to take care of this lumber? Is there 
anything to do but leave it on sticks and season in 
that way, and when inspected will these seasoned 
checks be considered defects? We understand what 
the ruling is—that seasoned checks are defects if 
too bad—but is there not an allowance made on 
heavy oak, as it seems impossible to air dry it with- 
out getting bad season checks? 

Is there any danger of worms getting into this 
oak after it has been on sticks a certain length of 
time and would this also likely affect white ash 
of which we have considerable on sticks? 

Would it be advisable after 4/4 has been on 
sticks eight or nine months to tear the piles down, 
pile solid and cover over with something, or is it 
best to leave on sticks even tho it had to be done 
for a couple of years? 

We also have about a half-million feet of very 
fine standing oak and we are debating now whether 
it is best to leave this stand until the market is bet- 
ter or would it be just as well to saw it, put it on 
sticks carefully and have it dry, ready to ship when 
the market does open? 

Does it pay the average saw mill to quarter saw 
oak? Also is there generally a good demand for 8/4 
quarter-sawed oak, or is it best to cut 4/4?— 
Inquiry No. 286. 


[Thick oak is difficult to dry without checking 
and no sure way to air-season it without devel- 
oping checks is known. The following precau- 
tions may help: Dry it as slowly as possible. 
If the process could be made slow enough, checks 
would be few. Build the piles so that the cir- 
culation of air is good, but the less sunshine 
falling directly on the lumber, the better. Some 
lumbermen protect the ends, where drying is 
usually rapid, by sun shields consisting of boards 
fastened against the end of the pile, like a wall. 
Some paint the ends of the thick pieces with an 
oil or filler, for the purpose of slowing down the 
drying process. 

Inspectors consider checks as defects. Some 
checks close after they form, and the inspector 
can not see them. Such, of course, do not de- 
grade the lumber. The word of the inspector 
as to the seriousness of checks is generally ac- 
cepted, and he follows the spirit of the official 
grading rules as closely as he can. The rules 
specify no extra allowance for heavy oak. 

Worms are apt to attack seasoned oak, ash, 
and hickory if left long in the piles. This dan- 
ger can be greatly lessened by sprinkling kero- 
sene liberally on the lumber before the attack 
begins. Oil will not do much good after worms 
once get in the lumber. 

The only advantage in repiling lumber after 
a few months, using no sticks, would consist in 
obtaining more room. If lumber is well piled, 
it is better off on sticks than without them. If 
not well piled so as to hold the boards straight, 
it should be piled over. Lumber may be much 
damaged by poor piling. 

A good small mill should find relatively as 
much profit as a large mill in sawing quartered 
oak. The size of the mill has little to do with 
it, provided the lumber is well manufactured. 
The probability is that the large mill has better 
machinery and employs men more expert. To 
that extent the advantage may be with the large 
mill as compared with the small one. 

As to the relative salability of and profit of 4/4 
and 8/4 quartered oak, price quotations at Cin- 
cinnati, June 13, show that the thick oak sold 
for $10 to $30 a thousand more than the thin. 
That indicates that the thick is more profitable; 
but it does not prove, except indirectly, that 
the thick was in better demand than the thin. 

As to whether oak timber now standing should 
be cut soon or left standing awhile is open to 
debate, depending on circumstances. Some ex- 
perienced lumbermen prefer to let their timber 


stand awhile. The market is not as good now 
as it probably will be latter, particularly for 
oak; and if the trees are not fully mature, they 
are growing. They will yield more lumber in 
a few years than at present, and there is a 
chance that it will increase in value as well as 
quantity. The growth of oak timber may more 
than offset taxes and depreciation. Under such 
circumstances the man who is not forced to cut 
for financial reasons should seriously consider 
letting some of his oak stand awhile. But each 
owner is the best judge of his circumstances and 
should decide for himself.—Eb1tTor.] 


CAN MAKE DIMENSION STOCK 

Being a subscriber of your paper and noting that 
you are always willing to coéperate with your 
subscribers in giving them any information de- 
sired, we are anxious for assistance in getting in 
touch with users of dimension stock; having sev- 
eral mills with facilities for making these squares. 
Can you furnish a list of firms using such stock, 
or where can I get this information ?—INQuIRyY No. 
278. 

[This inquirer is in business in the State of 
New York. Many industries make use of dimen- 
sion stock; but each industry, in fact each 
manufacturer, needs particular sizes, and pre- 
fers certain kinds of wood. Interested parties 
will be supplied, on request, with the address or 
the inquirer. The kinds of squares needed 
and the kinds available can then be discussed di- 
rectly by correspondence or in person with much 
better satisfaction than the matter can be 
handled in a general way in the columns of this 
paper.—EDITor. | 


DISCOUNTING THE WHOLE INVOICE 

One of your recent issues had an account of 
some war tax troubles. How is the following? 
We have a customer who bought a lot of lumber 
at a delivered price and discounted the gross 
amount of the invoice. When we objected to this 
method of figuring he suggested that we prepay 
the freight, and then there would be no question 
as to his rights to the discounts taken, which not 
only discounts the value of the lumber but the 
freight and tax as well. What is the answer?— 
InquirY No. 280. 

[It scarcely seems necessary to comment on 
this, but it is a fact that the real purpose in 
allowing a discount is often not clearly under- 
stood. ‘The seller wishes to receive the price 
of his lumber as soon as he can, and offers the 
buyer a discount if paid at once. The discount 
in that case does not apply to the freight charge 
which goes to the railroad, or to the transpor- 
tation tax which goes to the Government.— 
EDITOR. | 


DATA ON MILLWORK WANTED 

Can you inform us where data can be had on 
the manufacture of sash, doors, and standardized 
millwork? Has the Government ever published any 
bulletins on this, as it has on boxes, cross ties etc? 
If not, are there any small books covering these 
items? Perhaps you could put us in touch with 
associations of manufacturers that could supply 
this information.—Inquiry No. 282. 

[Several years ago the Government, thru 
the Forest Service, published bulletin 605 with 
the title: ‘‘Lumber Used in the Manufacture 
of Wooden Products.’’? In this publication, 
sash, doors, blinds and general millwork were 
considered in a statistical way. The whole 
amount of wood demanded per year at that 
time in the manufacture of these products was 
13,428,862,066 feet, and it was shown what 
woods and how much of each were used. The 
various items, as doors, sash ard others, were 
not considered separately. 

That appears to be the only bulletin pub- 
lished by the Government on that subject, and 
while a great deal has been published by trade 
papers, associations, and individuals, no single 
book or paper, so far as we know, has sum- 
marized the information and made it available. 
The inquirer, in Louisiana, has been supplied 
with addresses of associations which can doubt- 


less furnish much of the information wanted.— 
EDITOR. | 


WAGON AXLE SPECIFICATIONS 

Some time ago we were offered the following 
No. 1 dry hewn hickory axles: 

1,000 pieces 414x514x6 feet 
891 pieces 5 x6 x6 feet 
1,107 pieces 34%4x4%4x6 feet 

We accepted the offer of the seller and gave him 
the following order for two of the above three 
sizes : 

1,100 pieces 314%4x41%x6 feet ; 

600 pieces 41%42x51%4x6 feet. All No. 1 stock. 

Each piece must be large enough to finish to the 
above sizes. Tough straight-grained stock must lx 
furnished. 

The shipper sent us the number of pieces ordere: 
but billed the 34%4x4¥% pieces as 4x5 and the 44x51. 
pieces as 5x6, claiming that it is customary in the 
trade to ship axles %-inch larger each way than 
ordered, so that the stock would finish to the size 
ordered. He has, therefore, billed us for about 
4,000 feet more stock than the order calls for. 

Our understanding in giving the order was that 
these axles being hewn must be large enough to 
square up or finish, as we termed it in the order, 
to the sizes specified in the order. We, therefore, 
object to paying for more than the number of feet 
ordered, This stock was understood by both parties 
to be perfectly dry, so that in placing the order no 
allowance was made whatever for drying to the 
desired sizes, 

Please give us the best advice as to how many 
feet of stock we should pay for on this order.—In- 
Qquiry No. 283. 

[The misunderstanding here arose from order- 
ing one size of axles and receiving a size larger. 
The order contained the proviso that ‘‘ each piece 
must be large enough to finish to the above 
sizes,’’ which are given. Due consideration of 
that condition is important here. When the 
shipment came, the axles were billed sizes larger 
than those specified in the order. The buyer 
evidently understood that the bill would list the 
exact sizes ordered, but the seller replied that 
it was necessary to ship larger sizes, so that 
when finished they would be of the dimension 
ordered. 

Axles are measured green. When a size 344x 
416x6 feet is mentioned, it means that the piece 
was that large when cut, but in seasoning it 
would become a little smaller each way. That 
seems clear enough with sawed axles, but those 
here considered were hewed, and there is a spe- 
cial provision in the rules that ‘‘hewn axles 
shall be measured to square to size ordered.’’ 

That was what the seller did. He made and 
measured the axles 14-inch larger each way, so 
that the half-inch could be trimmed away and 
still the axle ‘‘would square to the size or- 
dered.’’ Here the controversy arose: who 
should pay for the wood to be hewed away to 
bring the piece down to the size ordered? The 
seller charges it to the buyer; the buyer says 
the seller should stand that loss. 

The interpretation customarily applied to that 
part of the grading rules should govern, for 
custom makes law. In the absence of evidence 
as to what that custom is, the seller’s contention 
that he filled the order by furnishing stock that 
would work down to the finished size specified, 
seems correct; for the order was practically for 
finished sizes, tho the wood was received in the 
rough. It is not contended that more was 
shipped than was necessary to fill the or- 
der. It is apparent that for finished stoek 
314x414x6 feet a larger size in the rough had to 
be supplied. 

Questions similar to this must have come up 
many times in the past, but we can find no record 
of such, or of settlements, suits, or compromises 
in such disputes. A court might ask if it was 
necessary to ship sizes larger than those speci- 
fied, to fill the order; but no court has so asked, 
so far as we know; and in the absence of any 
such precedent, it seems right to conclude that 
the order was filled in the most reasonable way 
and that the seller was entitled to receive pay 
for the necessary material furnished.—Ep1rTor. } 
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The General Business Conditions 
No noteworthy change in the general business 
tuation has featured the last week. Restric- 
tion of trade continues, buyers preserving their 
oliey of strict caution, and the manufacturers 
jikewise. However, a greater degree of optimism 
is plainly visible everywhere, and predictions of 
a business revival in the fall, if only on a 
moderate scale, are heard more and more fre- 
quently. It is needless to point out that opinion 
has great influence on the way general business 
conditions shape themselves, and it is an encour- 
aging sign that optimism is getting the better 
of pessimism. It has been truly said that the 
vision of the future depends upon the color of 
glasses worn. Dark glasses of course prevent 
the wearer from seeing the bright spots that 
oceur here and there. One well known banker 
recently suggested that we focus our attention 
tor a while on the bright spots and sort of close 
our eyes to the dark ones; and he is of the belief 
that if this is done the situation will clear itself 
up soon enough. There is reason in that sugges- 
tion. Most business men are operating with 
great caution, as has already been pointed out, 
in an effort to avoid undue speculative risks and 
the evils of overstocking. Money market condi- 
tions are more favorable, and with the reduction 
in rediscount rates by reserve banks, there have 
been freer offerings of money. The crop out- 
look is for the most part satisfactory and the in- 
dications are that the farmers will derive a large 
amount of new wealth from the coming harvest. 
The situation is very interesting, and while no 
one can speak with assurance as to the future it 
deserves to be emphasized that underlying con- 
ditions in many respects are more favorable than 
a year ago and in some aspects considerably 
more propitious than they were at the beginning 
of this year. 


The North Carolina Pine Market 


The North Carolina pine manufacturers con- 
tinued during the last week to enjoy a fair de- 
mand, tho there is some complaint as to its 
character, as it does not to any material extent 
include such items as are in surplus. These later 
items, it is true, are more active than before, but 
not nearly to an extent comparable with stocks, 
and prices remain weak. Edge No. 2 and better 
in all thicknesses, flooring, ceiling, roofers ete. 
are in particularly active demand, and on several 
items advanees have occurred. Building condi- 
tions in the North Carolina pine territory con- 
tinue to improve, and the millmen believe that 
the present activity of the market is something 
more than a flurry. In the meanwhile the low 
state of stocks of popular items is a handicap 
to business, and the manufacturers often must 
‘urn down business on this account, especially 
is nearly everything is wanted for immediate 
shipment. 


Conditions in the Hardwocd Field 


Reports from manufacturers of hardwoods 
-cem to agree that June proved the best month 
of the entire year in point of demand and volume 
«! business. This does not mean that sales were 
‘uything like normal during that period, but 
that there was some improvement over the slug- 
cishness of the previous months. Now, how- 

er, the customary summer dullness has de. 

ended upon the hardwood lumber market and 
‘} inion is that it will probably be Sept. 1 before 
aiiy material change will set in. The makers 
oi flooring, sash, doors and interior trim con- 
tinue to feature the market with their purchases 
ot Nos. 1 and 2 common oak, gum and other 
hardwoods; but outside of this, industrial busi- 
ess as a whole is very quiet. There is some call 


from furniture manufacturers, but it is not ex- 
pected that this business will total any consid- 
erable volume before the results of the furniture 
shows show some tangible form, tho the recent 
High Point show resulted in good sales. In 
the meanwhile there is developing a quite satisfy- 
ing volume of building in many sections of the 
country, which means not only consumption of 
hardwood building materials, but also that there 
will be a large number of homes to furnish in 
the near future. It is the general expectation 
that the furniture makers will be larger buyers 
during the next few months. Reports from the 
northern hardwood producing territory show no 
material change in the market for its products 
during the last week, with buyers continuing to 
offer orders in small quantities for immediate 
shipment, values being determined largely by 
the desirability of the order. Higher grades 
remain quite firm owing to their scarcity, but 
common grades show further accumulation and 
prices on them are relatively weaker. 


Northern Pine Market Features 

The northern pine market is lacking in out- 
standing features. The Minnesota producers 
report that uncertain crop prospects in the 
northern section and hot weather have held back 
country yard trade, and quite keen competition 
with western woods for what business there is. 
However, city trade is characterized as very 


. good. There is a more satisfactory volume of 


building and this affords a fair market for fin- 
ish lumber. Factory grades also are having a 
eomparatively large call, but commons are de- 
cidedly inactive. These latter and dimension 
are in large supply at the mills and prices have 
weakened somewhat of late. The eastern mar- 
kets are slow. Material for home building 
moves fairly actively, but industrial grades have 
small eall. 


Business in Cypress 

No reportable change has occurred in the 
cypress market during the last couple of weeks. 
It remains rather dull, but nevertheless firm as 
to prices. There have been a number of in- 
quiries afloat of late, but the vacation season is 
causing buyers to postpone purchases and what 
orders are being placed for the most part are 
for badly mixed cars. The mills are finding 
considerable difficulty in filling orders of this 
sort for the reason that dry stocks are badly 
broken in assortment, and it will be another 
month or six weeks before the new stocks, which 
are quite ample, will become available for the 
market. 





Features of Southern Pine Trade 

The last couple of weeks have seen a slowing 
down in the southern pine trade and some soft- 
ening of prices. Production also has beem some- 
what slow, as a number of the mills have closed 
down for the regular midsummer repairs. The 
recent decrease in demand has been particularly 
noticeable in the Southwest, where oil field ac- 
tivities have dropped off considerably. Reports 
from Texas centers, which usually handle a 
great deal of the oil field business, say that mills 
there have for some weeks found an extreme 
shortage of timber orders that makes it nec- 
essary for them to cut almost their entire out- 
put into yard stocks. Practically thruout the 
South, Southwest and central States there has 
also been a decrease in the country trade, due to 
the farmers being busy in the fields. However, 
crop prospects are excellent and it looks as if 
farming communities will have a prosperous 
year, which will mean a good lumber consump- 
tion after the farmers have been released from 
their field work. Building is active in many 
sections of the country and this activity has 
given some stimulus to. the city trade; but in- 
dustrial demand is very low and it is apparent 
that the southern pine market will remain com- 
paratively dull for the next month or two. 
Large inquiries for railroad material are re- 
ported from some sections of the South. 


The Trade in Douglas Fir 


The Douglas fir market remains unimproved 
and soft, and while the outlook for the imme- 
diate future is not satisfactory, the belief is 
growing that by September there will be im- 
provement. A number of west Coast lumber- 
men who have been in the East during the last 
few weeks looking over the business situation, 
almost without exception have returned to the 
Coast with a message of good cheer. Their be- 
lief has been almost unanimous that September 
will see a notable improvement in the industrial 
situation, which should be of vast benefit to 
the Douglas fir industry, inasmuch as it is the 
lack of industrial business that is largely re- 
sponsible for the present depression. All agree 
that the prospects for 1922 are most excellent, 
and the effect of their reports has been an in- 
erease in optimism on the west Coast, which is 
lending a steadying influence to the market. 
Most of the mills closed last week for the regu- 
lar midsummer shutdown, but this will in most 
instances be very brief this year. Probably 
half of the mills will remain inactive for ten 
days only, and some not even that long, in order 
to keep their organizations intact and to be 
ready for whatever breaks in the market. 





Lumber Movement for Twenty-Five Weeks* 


Southern Pine 
June 25 
Total 


June 25 
Total 


Western Pine Manufacturers’ Association 
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California White & Sugar Pine Manufacturers’ Association. . 


June 2 
Total 


Northern Hemlock & Hardwood Manufacturers’ Association. . 
2 


e 
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* Beginning week ended Jan. 8, 1921, and including week ended June 25, 1921. 


National Lumber Manufacturers’ Association. 


pi PTT IT eT Tee Te ee 1,747,083,601 


Perrier e 1,805,522,427 
ieuiewee 1,151,644,200 


West Coast Lumbermen’s Association............- 


¢evavees 1,208,486,310 


ebieee wee 3,705,623,895 


Orders 
1,800.624,392 

65,725,251 
1,866,349,643 
1,265,525,740 

52.854,408 
1,318,380,148 


Cut Shipments 
1,821,988,790 
33,727,655 
1,885,716,445 
1,241,134,467 
58.342,007 
1,299 476,474 
274,592,728 
15,141,000 
289,733,728 
97.808,000 
1,593,000 
99,401,000 
80,054,000 
3,743,000 
83,797,000 
113,369,251 
7.578151 
120,947,402 
32,946,000 
2,685,000 
35,631,000 
3,814,703,049 


58,438,826 


56,842,110 


278,324,082 
24,155,000 
302,479,082 
83,031,000 
5,315,000 
88,346,000 
116,468,000 
7,111,000 
123,579,000 
123.797,443 
7,862,633 
131,660,076 
42,318,000 
3,233,000 
45,551,000 


101,865,780 
6,963,609 
108,829,389 
29,816,000 
1,973,000 
31,789,000 
3,914,695,180 
Compiled by the 





AMERICAN LUMBERMAN 


Jury 9, 1921 











Record for Unique Merchandising Service That Met Community Needs 
Aids in Making Success of Present Creative Salesmanship Efforts 


The Realm has already mentioned a number 
of vigorous, friendly and progressive deal- 
ers whom we met at the Fresno convention, 
and this week we’re going to talk about still 
another. This is Robert Anderson, of Ander- 
son & Sons Co., Logan, Utah. It may seem 
a little odd to people who do not live in this 
section that so many up-and-coming dealers, 
men who are undoubted leaders in the prac- 
tical development of merchandising service, 
should be located in this trade association 
area. But it must be remembered that the 
western association covers a huge area; some 
ten of the biggest States in the Union. So it 
must be that the men who attend the meet- 
ings are thoroly sold on association activity 
and modern merchandising, else they would 
not be willing to travel the long distances 
necessary to get to the conventions. Then to 
this natural selection add the vigor and ex- 
pansion of the West. These westerners have 
had to take long chances, have had to go 
thru their periods of slim pickings, and have 
worked and worried quite as hard as any 
of their eastern brethren. But the West, while 
it is sometimes a rough taskmaster, is free 
handed with rewards; so your westerner has 
learned to count on more than an even break 
with fate. He will go ahead with a project, 
counting on this break of luck, when an east- 
erner would be likely to strike a balance and 
decide the chances were too long. 


Rich Cache Valley Produces Much Sugar Beet 


To get from San Francisco to Salt Lake 
City we rode a night and a day on a fast 
express. From the City of Saints I took a 
jogging local train that traversed some rugged 
mountain country and eventually set me down 
in Logan, which is the metropolis of rich 
Cache Valley. And when I say rich I mean 
rich. Utah as a whole, I suppose, doesn’t 
run Illinois or Iowa a very close race in the 
production of agricultural wealth; but in 
spots, such as this valley, where there is 
abundant mountain water for irrigation, the 
production per acre simply knocks the spots 
off the best the Corn Belt can do. The sugar 
beet crop brings the State some $50,000,000 a 
year, and for this tidy little sum Utah, I’m 
told, is indebted to the persistence and the 
financial backing of-the Mormon Church. 
This church is not only an ecclesiastical or- 
ganization but is also a business corporation 
of no little financial strength. The business 
leaders of the church were convineed that 
Utah could produce sugar beets in paying 
quantities and so contributed the financial 
backing necessary to get the industry going. 
Cache Valley is developing dairying to a high- 
ly profitable level. We rode up to the State 
agricultural college, which is located on the 
outskirts of Logan, looked around the campus 
and saw the great valley stretching away to 
the westward, a mountain-rimmed garden. 


A Pioneer in Modern Lumber Merchandising 

It is in this valley that the Andersons made 
their start in the lumber business. They now 
have about fourteen yards, some of which 
are located out of the State; but Logan is 
still their headquarters. Three of the broth- 
ers spend much of their time in the main 
offices, located in a down-town business block, 
and the fourth is manager of the Logan yard. 
Robert Anderson, who is chief of the clan 
and one of the prominent leaders of the west- 
ern association, is recognized as a pioneer in 
the effort to bring the merchandising of 
building materials up to a high standard of 
modern merchandising efficiency. He makes 
the statement that he has been in the lumber 


business for thirty years and has worked at it 
eight years. This remark, if you think about 
it, carries a good deal of meaning. The 
Anderson company has been working at serv- 
ice and salesmanship for eight years, which 
is quite a while as such things go in our line 
of work. 

Record for Service Maintains Sales Volume 


‘*We always had to offer better than ordi- 
nary service,’’ Mr. ‘Anderson said, ‘‘for we 
started on a shoestring and had to have some- 
thing that the customer would value, else we 


- couldn’t attract and hold his trade in competi- 


tion with other lumbermen. We have tried 
to make our service as efficient as possible, 
judged from the viewpoint of the customer, 
and I believe we have had some success. 
This is the reason I think so: The spring 
and early summer trade this year has not 
been of a kind to come in without effort. A 
year ago anybody could sell lumber if he 
could get it into his yard, but I imagine most 
dealers tell a different story about the fall 
of 1920 and the spring of 1921. Well, we have 
had a fair volume of sales all thru this period, 
and we are getting prospects every day; but 
I have noticed that we make few sales, big 
or little, unless we actually create the busi- 
ness. We have te go out and find it; point 
out to possible customers in what way they 
ean build or repair to their own advantage; 
or we get business as a direct result of this 
active merchandising as applied to previous 
jobs. A professional man came in to see 
about the plans for a house. After the sale 
was pretty well assured we asked him a little 
about what had decided him to come to us, 
and he answered that he had talked to all 
his friends who had new houses, and every 
one of them had got his plans and materials 


Supply All Materials Needed for a Building 

As they see it, the important matter con- 
sists in creating the desire to build. They are 
not sold exclusively on any method of doing 
this, but they have worked out a merchandis- 
ing system and have trained up a group of 
managers who understand the reason for these 
methods and the right ways to use them. They 
do a good deal of advertising of the usual! 
kind; newspaper, form letters, matter fur- 
nished by manufacturers and so on. But 
they know how to use other kinds of adver- 
tising; the kinds that merge off into sales- 
manship and that can’t be classified exactly 
under any one head. One of the best kinds 
of advertising, in their opinion, is the ap- 
pearance and location of the yard and the 
display of the stock. As is to be expected of 
highly efficient building material merchants, 
particularly when located ,in the West, they 
don’t confine themselves to the sale of lum 
ber, lime and cement. All kinds of materials 


needed in the fabrication of a modern and 

satisfactory home can be bought at or thru 

Particularly is this 
o 


the Anderson yards. 
true of hardware. 


Stock the Community Needs and Will Buy 


Most of their yards, or quite a number at 
least, are located in small towns and villages; 
places which do not have well stocked stores. 
The people who live in or near small villages 
have been educated in the matter of good 
merchandise and its proper use by reading 
national advertising in magazines; and if 
they are not insistent upon having these ad- 
vertised things, they at least are good pros- 
pects. They are glad to have a village store 
that is nicely kept and that is intelligently 
stocked with their needs in mind. 

You will admit, I think, that the matter 














Attractive Exterior, With Large Display Windows of the Hyrum Store 


from the Andersons. We’ve been creating 
business in this way for some years, and now 
we’re cashing in on the reputation we’ve 
created. People have got used to our efforts 
to ereate business, they’ve got used to the 
service that goes with it and so they take 
our salesmanship efforts for granted as some- 
thing right and proper. We’ve learned a 
little bit about selling during these last eight 
years, at least we hope we have, and we are 
convinced that much of our trade at this 
time ean be traced directly to our selling 
efforts, present and past.’’ 


of stocking a store of this kind is one 0) 
great importance and one that must be don 
with much care. It must be stocked in sue! 
a way that all active and potential need 
of the community, at least those that may 
be considered proper for a building materia' 
store, are catered to; and yet the matter 
of rapid turnover and the avoidance of de: 
stock must be kept in mind. Nobody cou'« 
tell in advance without experience just whai 
things a community would buy. But tle 
Andersons have this experience to guide then, 
so their building material stores are stocked 
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with the stuff the village communities need 
and will buy. 


Make Sure the Yard Does Not Blush Unseen 


The store itself, to begin with it, is located 
in the best available spot in town; usually in 
the very center of the place. It is put where 
tle largest number of persons will pass along 
the front of it. This location, naturally 
nough, is of value only if used. A yard 
content with the business that creates itself 
reed not think so much about location; for 
it a farmer wants lumber for a hog trough 
e’ll hunt up a lumber yard. But if a wom- 


and so on, and are still able to undersell their 
competitors. Most of these competitors, it 
may be said, are in other towns. In many 
of the points where the Anderson stores are 
located there are no other merchants sell- 
ing such articles. Robert Anderson told me 
that often before a wedding or a shower for 
a prospective bride or something of the sort 
one of their stores would sell as much as $200 
worth of silver for this one event. 
Hardware is an important part of the stock, 
and it is all displayed on the doors of cabinets 
in precise patterns, held on by a special spring 
arrangement. This, of course, is a common 
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Section of the Hardware Department of the Hyrum Store of Anderson & Sons Co. 


an is getting along with inconvenient and 
leaky kitehen gear and has done so for years 
she will not hunt up a lumber yard out in an 
obseure corner of town and go inside for the 
purpose of converting herself to the idea of 
buying aluminum ware. The Andersons sell 
aluminum, and they want a place in the center 
of town where they ean show this stuff in the 
windows. Then when Mrs. Jones, of the leaky 
tinware, is walking along the street on the 
way to the grocery store and sees a display 
of shiny cooking pans in the Anderson win- 
dow, the beginning of a sale is made. 

These stores are standardized, and all new 
sheds and offices are built to conform to these 
standards. There are a few stores that do 
not conform, but these will be replaced be- 
fore long. Each store, according to the stan- 
dard, has a plate glass front consisting of 
two show windows with the entrance between. 
These windows, I think, are of about the 
same size in all the stores, and window dis- 
plays are worked out that are duplicated in 
ull the stores—at least in the three stores 
| visited there were similar displays. One 
window held all kinds of lawn-making tools; 
mowers, hose, sprays, trowels and the like; 
and the other window held a very attractive 
display of paints. These things happened to 
be seasonal at the time of my visit. The 
paint business is a very important depart- 
ment of the Anderson trade. 


Even Table Silver Handled—And at a Profit 


Inside the store the arrangement is stan- 
dardized as much as is readily practicable. Di- 
rectly in front of the main entrance is a 
liandsome show ease containing silver—knives, 
forks, spoons and the like—and other merchan- 
‘lise that displays well with this stuff. Does 
this sound like a lumber yard? We admit 
that it does not; but the logic of events 
ail of experience tells a different story. The 
sules of this merchandise are large and prof- 
itable. It seems customary for other stores 
that usually earry these things to charge a 
very wide margin of profit. Personally, we 
know nothing about this matter. But the 
Andersons charge what in their opinion is a 
Tair margin, considering the rate of turnover 


device in the better hardware stores. Ross 
Anderson says it is one of the best of all 
salesmen. A customer will come in for some 
reason, will see a special type of wrench on 
display on one of these doors and will buy 
it. The stock is kept in compartments be- 
hind these doors; and when the stock gets 
low it will be noticed and an order sent in. 

In addition to the usual hardware stock the 
company sells other things. I saw electric 
washers and vacuum cleaners. In this con- 
nection it may be stated that electric lines 
run thru the valley supplying many if not 
most of the farms with electric current. In 
one store I saw stocks of linoleum. It doesn’t 
take much imagination to see the possibilities 
for direct sales of these articles in this rich 
valley where the competition in such things 
is mostly with merchants in distant cities. 


Small Sales Uncover Building Prospects 


But this-is not the whole of the story. Lum- 
ber dealers think of these so called side lines 
as something customers will see and buy when 
they come in to ask for lumber. But the 
thing works the other way around, too, when 
the business is conducted as the Andersons 
do it. The week before last Christmas the 
Logan store was kept open every evening un- 
til 10 o’elock. A person doesn’t usually 
think of a lumber yard as being affected by 
the Christmas rush of sales. But this one, 
and others in the Anderson line, were right 
in line to make holiday sales. Often there 
would be scores of persons in the store right 
up to closing time, buying kiddie cars and 
roller skates and knives for the youngsters, 
and household tackle for the ladies. These 
sales carried a reasonable profit which helped 
swell the year’s earnings. But they also 
helped swell the following year’s earnings 
by yielding an amazing number of building 
prospects. The salesmen were out for these 
things all the time and in this way learned 
of plans ranging from vague desires up to 
detailed buildings definitely mapped out; all 
of which are being followed up during this 
building season. 

Perhaps my story so far makes this com- 
pany’s business sound like a hardware store 


with some side lines, including a little lum- 
ber. But I’m not thru yet. I’ll probably 
have to continue it over until next week, and 
in the next article I’ll try to tell a little about 
the house plan service and the selling methods 
employed. But before I go any further I 
want to destroy any notion I may have cre- 
ated to the effect that this company does not 
sell lumber. It does. It sells lots of lumber; 
and while the Andersons doubtless like the 
hardware and other allied lines of the busi- 
ness and don’t think of them as side lines, 
still I imagine the sale of lumber claims a 
great amount of their interest and attention. 
They began as lumbermen, and they still are 
lumbermen even tho they have added to the 
original line such other things as have ex- 
panded the lumber business into a business 
capable of selling homes. 

‘‘Different’’ Shingles Eliminate Competition 


The company has striven, and very suc- 
cessfully, too, to make its service and goods 
a synonym of quality. Perhaps one specific 
instance will illustrate this point. Robert 
and Ross Anderson showed me some of their 
regular stock of shingles. I don’t know what 
mill makes them, but I wish I did; for I never 
saw finer red cedar shingles. They were, so 
far as I could see, absolutely 100 percent 
edge grain, and of a color and a uniformity 
of texture to delight the eye. You knew 
when you looked at them that no dealer 
would try to sell shingles like that on cheap- 
ness of price. 

‘<T went out to this mill,’’ Robert Anderson 
remarked, ‘‘and saw the manufacturer and 
told the manager what I wanted. When I 
want shingles I buy them of that mill, and I 
always get what I order. When my stock 
runs low I don’t write around to a lot of 
mills for prices and buy because some fellow 
I never heard of before quotes a price 20 
cents lower than anybody else. That kind of 
buying doesn’t fit in with the reputation for 
quality service I have tried to establish. I 
buy these shingles, and when I show them to 
my customers I don’t have any trouble in 
getting the extra price I have to have for 
them. In fact I eliminate competition, in 
one sense at least, with the average run of 
shingles that are bought on price alone. 
They’re a different line of merchandise, and 
I don’t have much trouble in getting my cus- 
tomers to see it.’’ 

More about this company next week. 


Retailers Should Boost Home Financing 


RockrorD, Inu., July 5—If people who 
have money to loan found that mortgages on 
city and suburban residences were productive 
of as large net income after payment of all 
taxes, as they are able to get, thru various 
channels, on bonds and mortgages which call 
for the placing of their money outside of their 
home cities, the foundation for larger building 
activities would be laid. This is the opinion 
of a retailer of this city and he further says 
that he believes the best help for making more 
business at the present time is to push 
propaganda about the financing of home build- - 


ing. 

, building brings the thought of furni- 
ture and this retailer said that the furniture 
manufacturing business in Rockford is about 
60 percent of normal both in volume and in 
value, and that labor has been reduced in most 
of the factories approximately 10 percent. Dur- 
ing June the factories never expect to be very 
busy, as they are preparing their samples for 
the July furniture expositions in Chicago and 
Grand Rapids. It is understood that they are 
coming out with some very attractive new de- 
signs in furniture and kindred lines, such as 
certain kinds of tables, chairs, and cedar chests 
in addition to the regular lines produced in 
Rockford, such as sideboards and buffets. 

eer rere 

THE PRACTICE OF CHARRING TIMBER to keep it 
from decaying has long been in favor with some 
people. Posts and poles receive this treatment 
oftener than most other products. The dura- 
bility of timber is increased to some extent in 
this way. 
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Here and There Among the Builders of the Nation 


Nothing could be more timely or important at this juncture 
than the statements of representative lumber retailers regard- 
ing present and prospective trade conditions appearing on this 
and the following pages. The AMERICAN LUMBERMAN has just 
finished sending out several hundred letters to lumber retailers 
in all parts of the country asking for information regarding 
the volume of actual and prospective building in their com- 
munities, as well as the basic conditions affecting building and 
the consumption of lumber generally. The statements follow- 
ing are condensations of, or excerpts from, some of the first 
replies received. Answers are coming in freely by every mail, 
and the information presented this week will be supplemented 
by further instalments in following issues. 

The retailers of the country are on the firing line so far as 
the ultimate consumer of lumber for ordinary building pur- 
poses is concerned ; they are in close touch with that consumer ; 
their views of the situation are based on personal knowledge 
and accurate observation, and hence are of exceptional inter- 
est at this time when everyone connected with the lumber in- 
dustry wants to know not only about the situation as it now 
exists, but also wants to gage with all the accuracy possible the 
probable volume and character of business during the coming 
months. The AMERICAN LUMBERMAN asked for, and the retail- 
ers have given, information on such factors as the volume and 
character of building now under way, and how they compare 
with a year ago; prospects for building this fall; the attitude 
of labor, wage reductions ete. ; whether the reduction in prices 


of building materials has stimulated business; whether retail 
lumber stocks are above or below normal, ete. 

These statements will well repay careful reading. They are 
from retailers widely distributed geographically, and truth- 
fully reflect actual conditions, whether favorable or unfavor- 
able. Those reporting encouraging conditions far outnumber 
the other kind, and taken as a whole, this symposium is most 
encouraging and optimistic. Manufacturers and wholesalers 
of lumber will be particularly interested in reports of the con- 
dition of retail stocks. While here and there a dealer reports 
having a normal, or nearly normal, stock on hand, the majority 
of the replies are to the effect that stocks are considerably 
below normal, and in many cases practically depleted, re- 
plenishing for months past having been only on a hand to 
mouth basis. This condition, taken in connection with the 
prospect for largely increased building activity in the fall, as 
reported by the majority of the writers, indicates that retailers 
who have allowed their stocks to run down can not much longer 
defer replenishing. 

Most of the retailers are of the opinion that the reduction 
in lumber prices has tended to stimulate building, tho not to 
the extent that it would have done had other materials and 
labor been liquidated in the same degree. The need for sta- 
bilized prices for all building materials is emphasized by sev- 
eral of the dealers. These and other facts and opinions em- 
bodied in the letters are discussed more fully in an editorial 
appearing on page 37. Some of the letters follow: 





Building Breaks All Previous Records 


INDIANAPOLIS, IND.—We are pleased to re- 
port that building in Indianapolis so far this 


‘year has broken all previous records, the major- 


ity of buildings being frame houses. There 
were 201 permits for frame houses issued in 
June. As compared with last year, there has 
been about three times as many dwellings built 
and about the same number of school buildings, 
while industrial building has been considerably 
less. So far as we can judge there should be 
a fair amount of building thruout the balance 
of 1921; in fact, we see no reason why there 
should be any letup as most of the smaller con- 
struction is being done under the open shop at a 
wage scale considerably below the union sched- 
ule. We-had some difficulty with the labor or- 
ganizations in the building trades earlier in 
the year, but this was adjusted with a cut of 
8 to 10 percent, and as already said, the bulk of 
the work being done is nonunion, so that the 
union scale makes but little difference on the 
smaller construction. As to the number of 
buildings under construction, there are 400 to 
500 dwellings, 12 to 15 apartments, 3 hotels and 


a large bank building. Thus far this year there 
have been about 1,000 dwelling houses com- 
pleted or begun. The reduction in the price of 
building materials has undoubtedly stimulated 
buying, but there could be further reductions 
in some lines of building material other than 
lumber which would be beneficial. Our impres- 
sion is that the city yards here are carrying nor- 
mal stocks.—O. D. HaskeErt, president O. D. 
Haskett Lumber Co. 


Sales and Outlook Both ‘‘Very Good’’ 

Upper SANDUSKY, OHIO.—We have been hav- 
ing a very good business, mostly additions and 
repairs, with some new house building. We have 
sold more material this year than during the 
same period of 1920 and the outlook for fall trade 
is very good. More building would be done if 
labor would be willing to accept wage reductions, 
as the drop in the cost of lumber has stimu- 
lated business to a great extent. Retailers’ 
stocks in this vicinity are about normal and in 
good condition for a greater revival of the much 
needed building activities—E. F. StTepHan, 
Stephan Lumber Co, 


Business and Prospects Very Good 


BENTON Harpor, Micu.,—Building in this 
city and surrounding territory has been good 
the entire season. Mostly small houses and 
farmers’ 1esidences are being built, with a 
few small additions to factories. In one block 
there are six small houses being built. There 
is a great ceal more building now than there 
was a year ago, and the indications are that 
building this fall will be very good. While 
the fruit crop was badly damaged in the early 
spring, the farmers hope to realize very high 
prices for their pears, peaches and grapes. The 
dispute between contractors and the unions has 
not been settled. The union carpenters would 
not accept a réduction in the early summer 
and the result is that there is strong competition 
for work between union and nonunion labor. 
As a whole business has been very good the 
entire year and seems to be on a firmer found 
ation than a year ago. Undoubtedly the reduc- 
tion in prices of building material has stimu 
lated construction to a very large extent, never- 
theless we have several jobs in prospect which 
are being delayed until fall, as the parties 
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think both material and labor will be cheaper 
then. Most of the lumber retailers in this 
vieinity have normal stocks, as the majority 
are planning on a good fall trade.—A. G. Pres- 
TON, Preston Lumber and Manufacturing Co. 


Retail Stocks Are Very Low 


PINE Buurr, ArK.—There is a good amount 
of building going on in this city, especially in 
the line of medium priced residences. Building 
in the smaller towns nearby, however, and espe- 
cially in farming districts, is very low. We be- 
lieve that after the crop is harvested and sold 
business will be good. There has been a redue- 
tion of 20 percent in wages paid to labor. In 
our opinion the reduction in prices of material 
has stimulated buying to a great extent. Stocks 
in our retail yards are very low.—E. H. Ets- 
BERRY, treasurer and manager, Standard Lum- 
ber Co. 


Trade Satisfactory and Prospects Good 

BELDING, Mich.—We are having a very satis- 
factory trade. The amount of material being 
moved will exceed that of a year ago tho the 
money received for same is nearly $8,000 less, 
which demonstrates that the reduction in prices 
has increased the demand. The bulk of our sales 
is for repair work, very few new buildings being 
erected here. Carpenters and painters receive 
75 cents an hour and work 10 hours; masons 
get $1 an hour and work 8 hours. I think lum- 
ber stocks in this locality are about normal. 
Ours is above normal and we anticipate a good 
business the balance of the year.—A. S. Dim- 
MICK, Belding Lumber Co. 


Much Building at Summer Resorts 


Crown Pornt, INp.—There are some houses 
being built here, tho not as many as we would 
like to see, because people feel that brick, 
cement, glass and labor have not been liquidated. 
Work that requires lumber only is going ahead, 
considerable repair work being done. The vol- 
ume of building is much less than last year. 
I do not believe farmers will do a great deal 
of building this fall. They talk as tho they 
will wait for reductions in labor, brick, cement 
and glass. Our carpenters have never received 
90 cents, so I doubt their wages being lowered 
much. If they continue to work for 15 cents 
less than Chicago carpenters, our builders seem 
to think that is reasonable and fair. The brick 
masons, however, receive $1.25 an hour, and do 
not care to lower their wage. The summer 
resort business is exceptionally good, as many 
city folks have rushed to the country and bought 
small plots of ground and are building shacks 
for summer use. Business is very spotted. 
The reduced prices at which lumber is being 
sold does not seem to start building. The lum- 
ber and millwork that enters into a $12,000 or 
$15,000 brick house could be given free to the 
owner and he would still feel that the cost of 
his building was high. Many dealers have 
bought lumber to fill in their stocks for the 


fall trade. The advance at once in yellow pine 
tends to confirm this statement. Yards are not 
stocking heavily at prevailing prices.—C. D. 
Root, Secretary Retail Lumber Dealers’ Asso- 
ciation of Indiana. 


More ‘‘Big Building’’ Than in Years 


END, OKLA.—Home building has been very 
brisk for several months but apparently the sup- 
ply has overtaken the demand and a great many 
new houses that have not been occupied are on 
the market. The owners are reducing their 
prices, but few buyers are to be found. More 
‘‘Por Rent’’ signs are appearing than at any 
time in the last few years. Rents are down 
somewhat. There are only a few dwellings now 
under construction, and a fair amount of remod- 
eling, but there is more of what might be termed 
‘*big building’’ for a town the size of Enid than 
in years. Taken as a whole there is as much 
construction as a year ago. In analyzing the 


. Situation as to the larger building, it will be 


found that the financing was arranged months 
ago before the present depression became gener- 
ally apparent. The outlook for fall building is not 
very encouraging, as most builders find it hard 
to finance their projects. There are plenty of 
mechanics to earry on all work and as a rule 
they are holding out for a continuation of high 
wages. The reduction in the price of building 
material has not been reflected favorably in in- 
creasing the amount of building. In fact the 
effect has been the opposite. Most builders hesi- 
tate to build on a declining market, apparently 
waiting for lower prices. We believe stocks in 
the hands of retailers are fairly normal, as they 
certainly have had plenty of opportunity to buy 
materials and secure delivery and there is no 
reason to believe that prices of stock items will 
decline to any great extent. In our opinion the 
manufacturer is making a mistake in reducing 
prices to such an extent that they show minimum 
profit in the hope of stimulating building. A 
better course would be for him to reduce his 
output more in line with the demand, if neces- 
sary operating on reduced time, reducing his 
forces and meeting the situation fairly, thus 
giving the people as a whole a true understand- 
ing of the situation as it actually exists—ENID 
PLANING MILL Co. 


Retail Stocks Greatly Depleted 

OMAHA, NEB.—Building here seems to be con- 
fined almost exclusively to homes, some of them 
rather pretentious, but most of them moderate 
priced cottages, bungalows, ete. There is very 
little building of apartments or office buildings. 
We look for possibly a little increase in building 
in fall, depending very largely upon prices of 
farm products. Omaha is in the center of the 
agricultural belt and its prosperity depends upon 
that of the farmer. We have good crops in pros- 
pect and if prices to the farmer are reasonably 
good, their prosperity will be reflected in city 
as well as rural building. The labor situation 
is quiet, but not adjusted. That is, the unions 


refused to officially accept the scale proposed 
by the contractors, but have also voted not to 
strike at present. They hold themselves in readi- 
ness, however, to strike when it seems that such 
a move would be effective. In other words, when 
it would cause any considerable tieup of busi- 
ness. A strike now would be ridiculous because 
the building trades are mostly out of work. 
Their wages average 20 percent below 1920. The 
reduction in prices of building materials has 
stimulated building at least to this extent: Had 
there been no reduction, in our opinion there 
would have been absolutely no building, whereas 
we do have some building. We believe stocks in 
retail yards to be greatly depleted. Dealers 
seem to be struggling along making substitu- 
tions and buying only in a hand to mouth way.— 
BRADFORD-KENNEDY Co. 


Stocks Are Smaller Than Normal 

KALAMAZOO, MicH.—There is considerable 
home building being done in Kalamazoo and 
our business at this point is better than ever 
before. At Three Rivers our sales of lumber 
have been only fair because of the shut down 
of Fairbanks, Morse & Co., and a large paper 
mill, these concerns being the largest employers 
of labor in this section. We understand, how- 
ever, that the paper mill recently has resumed 
work on full time. At our other yards sales, 
in point of footage, are about as much as in 
former years. We think there will be some 
building this fall provided conditions are no 
worse. Mechanics in this territory, especially 
in the larger towns, are taking lower wages. 
We believe the reduction in prices of material 
has stimulated business considerably, but there 
needs to be a further reduction in the cost of 
labor. Our stocks at all points are below nor- 
mal—R. M. STong, secretary-treasurer, Corlett- 
Stone Lumber Co. 


If No Strike, Rail Men Will Build Homes 

Cotter, ARK.—There is not very much build- 
ing in the territory which we serve, tho about 
the same volume as a year ago. There is more 
building going on in town and less in the coun- 
try. Both houses and business buildings are 
being erected in town as fast as they are needed. 
There is some repairing, remodeling and enlarg- 
ing being done. For the first six months of this 
year our sales have amounted to 62 percent of 
what they were for the same period last year, 
which means that we have handled just about 
the same volume of material, as prices are not 
much more than half of what they were a year 
ago. Mechanics are accepting slightly lower 
wages, but their pay has not been reduced at 
all in proportion to the drop in prices of build- 
ing material. This is a railroad division town 
and our trade is largely dependent upon rail- 
road business. Just at present the railroad men 
are marking time. Some of them will build it 
the wage reduction is accepted without a strike, 
but if a strike is called all contemplated build- 
ing among that class will be postponed or aban- 
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doned. We believe that had prices of build- 
ing materials not been reduced there would have 
been practically no building by this time. Our 
stock is normal. To sum up: We think there 
will be quite a little building in our section if 
farmers have a good erop and get a fair price 
for it, and if the railroad men accept the wage 
cut without a disturbance.—CoTTER LUMBER Co. 


More Building Than in Two Years; Stocks Low 


Mr. VERNON, Itt.—There are a number of 
new houses being built in this city, some of them 
the cheaper style, but mostly good substantial 
homes to be occupied by the owners. There has 
been more building business this year than in the 
last two years. Two new apartment houses have 
been built and three other buildings have beev 
made into apartments. Two new business houses 
and a new high school building are under con- 
struction and another store is being remodeled 
almost to the extent of a new building. I be- 
lieve there will be a great deal of building be- 
tween this time and winter. Our mechanics are 
standing steady. Nonunion carpenters have ac- 
cepted a cut of 10 cents an hour. We are not 
bothered very much with union labor. The brick- 
layers have not come down any. We believe that 
the entire wage scale must come down before 
there is any great building activity. Should 
there be a drop in labor costs, we will have more 
business than we can handle. Our business for 
June this year is at least 100 percent better than 
the same month of 1920, but I look for a slump 
this month. The lowering of prices has stimu- 
lated business to a certain extent but not as 
much as we had expected. In this locality lum- 
ber stocks are below normal, in fact we are hav- 
ing a hard time getting material enough to take 
eare of trade. It goes out of the yard about as 
fast as we get it in. There are about twenty 
houses under construction now and at least as 
many more have been finished since Jan. 1. Still 
others are waiting for the carpenters to get to 
them. This city will do a good deal of street 
and sewer improvements, which will help stimu- 
late business.—F. F. StasiEs, Secretary-Treas- 
urer, Mt. Vernon Lumber Co. 


Wages Radically Reduced, Building Jumps 

MALVERN, ARK.—The volume of building in 
this section is probably 200 percent more than a 
year ago; nearly all houses. There is a good 
prospective demand for the fall. Labor is very 
plentiful. Mechanics here have never been as 
stubborn as North and East. Wages in that line 
are probably 50 percent lower than a year ago. 
Labor is not organized in this section. Most 
of the building is done by independent car- 
penters or contractors employing two or three 
men each. In addition to a dozen dwellings now 
being built, there is a large brick plant under 
construction. Reduction in prices has had 
almost no effect on the volume of business as 
far as it relates to lumber alone. We believe 
the increased volume of business is due more to 


the drop in cost of labor than anything else. 
People have much more to say now about the 
cost of materials than they did when it was 75 
pereent higher. Our business in May was not 
as good this year as last; however, we believe 
the volume of business for the year will com- 
pare favorably with 1920—but not as to what 
we get out of it. We are moving lumber right 
along, but it is mostly swapping doHars. We 
have a plentiful stock of most items, and can 
get a great deal more than we need.—McCor- 
MACK LUMBER & SUPPLY Co. 


Some Increase Over Last Year 

NEw ALBANY, IND.—There is some building in 
the city; mostly small dwellings. Think there 
will be some increase over last year. The labor 
situation is better and there has been some 
reduction in wages. Many want to build but 
few are actually building. People seem to be 
satisfied with the price of lumber, but refuse to 
build on account of other materials and labor 
being so high. Our stock is normal, and we 
believe this is generally true with retailers in 
this vicinity—L. I. SHrapEr & Co. 


Building Activity Above Normal; Stocks Low 

STEVENS Point, Wis.—Building has _ been 
above normal in the city. Nearly one hundred 
houses under construction, besides a $300,000 
hotel, a $400,000 office building and a $30,000 
armory. In the country, business prior to June 
1 was very slow, but since that date there has 
been a change for the better. Yard stocks are 
below normal. The reduction in price has stimu- 
lated building as the consensus now is that 
lumber prices are about right—C.irrorD Lum- 
BER Co. 


Reports Building Situation Normal 


Iowa.—-A retailer situated in one of the larger 
cities of eastern Iowa, who requests that his 
name and address be not printed, writes: ‘‘In 
this city and surrounding territory, homes are 
being built and the building situation is normal. 
In fact, more improvement in the way of both 
new homes and repairs to old ones are being 
made than at any time during 1920, and we 
expect the building situation to continue normal 
during 1921. Wages are lower than last year, 
the general basis for carpenters being 75 cents 
on the open shop plan, altho a few of the better 
mechanics are getting 85 cents, which is the 
minimum demanded by union labor. While, as 
stated, the situation and outlook are normal as 
applied to dwellings, there is very little indus- 
trial construction under way or contemplated. 
As to the general situation thruout Iowa, our 
reports are to the effect that where business 
depends upon the farm trade, it is far below nor- 
mal, the farmers generally not buying building 
material except where absolutely necessary. The 
retail yard stocks were far above normal last 
winter because of the lack of trade last fall, 
caused chiefly by the manufacturers of lumber 


who insisted upon announcing to the world that 
lumber prices had been reduced. Farmers will 
not buy on a declining market. Our investiga- 
tions cause us to conclude that at present retail 
stocks generally are above normal and in spots 
where trade is so poor they certainly are greater 
than they ought to be.’’ 


Marked Improvement; Stocks Below Normal 

MARSHFIELD, Wis.—There was practically no 
building in 1920, but thus far this year there has 
been quite a marked improvement. The build- 
ing program is limited almost entirely to small 
residences, altho there are one or two other build- 
insg in course of construction in the city. All 
the new residences that we know of excepting 
two are of frame construction. Practically al 
are houses of moderate cost, from $3,000 to 
$4,000, altho there are several larger and better 
houses under construction. Sales in 1920, be- 
cause of the exceedingly high prices, were suffi- 
ciently large from the dollars standpoint, but 
the volume of business was very light. Thus far 
this year the volume of stock being moved is 
very much greater, and the total in dollars is also 
greater, than for the same period of 1920. 
Mechanics are getting very nearly the same 
wages as last year and unskilled labor is com- 
manding the usual wages for that grade. There 
have been no labor difficulties. Such concessions 
as have been made have been purely voluntary. 
There is a very little present indication that the 
building program will be continued thruout the 
fall. There were twenty to twenty-five new 
houses started in this city this spring, which 
are now either finished or nearing completion, 
and there is practically nothing new being begun. 
In our opinion the reason is that while reduction 
in lumber has been all that can be expected, 
there have not been similar reductions in labor, 
plumbing, heating ete., with the result that 
building costs still are greater than was expected 
earlier in the season, which is serving to scare 
away new prospects. We are convinced, how- 
ever, that there would be a lot of building thru- 
out this section of the State if it were possible 
to place real estate mortgages. This condition 
does not seem to have been relieved to any ex- 
tent and is holding back building more than is 
generally realized. Stocks generally are some- 
what below normal. Dealers are not convinced 
that the lowest levels have been reached in a 
great many items and as a result are buying 
very cautiously—R. Connor Co. 


Says Corn Belt Stocks Are Low 

SaLeM, ILu.—Business has been very good 
with us. Salem has a population of 3,700 and is 
a railway division point, hence it is not entirely 
dependent upon farm trade. Five and 6-room 
dwellings are most in demand and building of 
that class of residence exceeds last year by 25 
per cent. The country trade is almost nil. Build- 


(Concluded on Page 76) 
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MAKES “QUALITY-SERVICE-PRICE” BASIS OF BUSINESS 


The McPhee & McGinnity Co., an airplane 
picture of whose main offices and yard in 
Denver is shown herewith, maintains a down- 
town store where paint, artists’ materials, 
glass and the like are sold. As the plan serv- 
ice department developed it became a prob- 
lem to know where to locate it. The logical 
place seemed to be in the downtown retail 
store; and yet much of the sales material had 
to be kept at the main office, and it seemed de- 
sirable to have this service department near 
at hand so it could assist and be assisted by 
the heads of departments and the office force 
in general. The solution finally worked out 
is somewhat unusual. The plan service de- 
partment is located in the big offices out at 
the main yard, and a bus service is maintained 
between these offices and the retail store. A 
driver and a Ford sedan are in service all of 
each working day, making a round trip every 
twenty minutes. 

Bus Takes Prospect from Store to Yard 

The people at the store are trained to ree- 
ognize a prospect at long range and to per- 
suade this prospect, without alarming him, to 
make the trip out to the main office. The car 
is going anyway, it’s only a few minutes ride, 
and you can get back anytime without having 
to wait. The bus service is also at the dis- 
posal of employees. It has been found of 
great convenience in another respect. With 
such an immense force it is to be expected 


cial, educational and recreational purposes. 
A. 8. Chappell, of the advertising department, 
is the editor; Mel Cooper, of the estimating 
department, is sporting editor; and Edna Rus- 
sell, cashier, has charge of society events. The 
bulletin is a breezy, friendly sheet, printed on 
green paper and ‘got up in a convenent form. 
It bubbles over with wisdom and humor as 
well as with news of the big ‘‘ Me&Me’’ family. 
One remarkable feature of the bulletin is that 
it is got out entirely by the employees without 
suggestion or consorship of the proprietors. 


Getting the Force Back of the Advertising 


As an illustration of the coéperation ex- 
pected and received from all the employees in 
this company, a little bulletin issued to the 
force might be mentioned. This bulletin was 
entitled ‘‘The Big Spring Drive’’ and con- 
tains four of the characteristic newspaper ad- 
vertisements used by the company and a mes- 
sage from A. 8. Chappell, the advertising man- 
ager. On the back is a message signed by the 
McPhee & MeGinnity Co., as follows: 

The foregoing are samples of our advertising 
now running in the newspapers. Do you see any 
points on which you should brush up to meet the 
hoped-for response? Are you “Zip” drivers deter- 
mined to improve, if possible, the already splendid 
record you have made? Are you estimators ready 
to talk breakfast nooks and pergolas? And you 
men of the retail sales force, are you all set and 
primed with information on wall board jobs and 
the price on clothes posts complete? Have the 
draftsmen furnished you sketches of trellises? If 


believe we have mentioned them in the order of 
their relative importance. 


Quality 


Name the men who are responsible for quality. 
You say at once, in the yard they are the ones 
that handle the lumber. The inspectors who are 
watchful that all material is up to standard. The 
tallyman who is alert and sees that no piece of 
lumber not up to grade gets to the customer. In 
the factory, you say, it is the men who put the 
moldings thru the stickers, the sash bars and door 
stiles over the shaper, flooring thru the matcher, 
finish thru the surfacer and those at the bench 
who put the different pieces together into beautiful 
designs. In the paint factory the men who are 
watchful that the proper proportion of ingredients 
go into the mixer to produce good paint. Did you 
ever stop to think that every bit of labor per- 
formed upon material in stock is for the purpose 
of conserving its quality and every bit of labor 
expended in the manufacture of material is for the 
purpose of enhancing its quality either in useful- 
ness or appearance? Then does it not follow that 
the men who do this particular work so well that 
its appearance and useful qualities are brought 
up to the highest standard become salesmen in 
the truest sense of the word. 


Service 


Now name the men who are responsible for 
service. Naturally you say the shipping and de- 
livery departments. Then it must follow that the 
men at the head of these departments who by 
their executive ability so arrange things that or- 
ders are got out promptly, perfect the service 
factor in such a way that they become salesmen of 
vast importance. The truck drivers by prompt 
action and courtesy in delivery become salesmen 
by being instrumental in bringing a repeat order. 
Bear in mind, chauffeurs, that in many cases you 
are the only representatives of the company that 
come in personal contact with the customer, the 
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that oceasionally some employee will become 
ill during working hours. The company main- 
tains comfortable rest rooms where the em- 
ployees eat their lunches and spend the noon 
hour and where they are privileged to go if 
indisposed. An employee who is taken ill and 
who does not recover in a reasonable time in 
the rest room is sent home in the bus. 


‘*Zip Service’’ Is Alert and Complete 


The McPhee & McGinnity Co. was the origi- 
nator and is still the chief exponent and prac- 
titioner of ‘‘Zip Service.’’ This service has 
its basis, as might be guessed from its name, 
in speedy work. But it has reached a much 
wider development than that. It stands for 
an alertness in serving not only quickly but 
also completely. In order that such a service 
may be offered by any company it is neces- 
sary that it be equipped for service; and the 
trucks and the yard helps are not the most 
important part of this equipment. Probably 
the most important thing is the spirit of the 
employees and the pride they have in the 
organization and in the work it is doing. This 
company has been unusually fortunate in de- 
veloping such a spirit. The big offices have 
an atmosphere of work being done rapidly and 
iecurately and cheerfully. It is the ‘‘Zip 
Service’? spirit. 


Employees Publish Uncensored Bulletin 


The employees edit and publish the ‘‘Zip 
lub Bulletin;’’ the ‘‘Zip Club’’ being all the 
mployees of the company, organized for so- 
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not, let’s attend to it at once and all get behind 
this effort to stimulate repairs and alterations 
this spring. 


Ad Man Presents Sales Department Message 


On the inside pages of the folder appeared 
the following message from A. S. Chappell, 
advertising manager: 


jreat minds run in the same channel. Some- 
times minds that are not so great also have the 
habit, in evidence of which we submit the follow- 
ing: 

Our company has just launched an advertising 
campaign in the daily papers and it occurred to 
this department that the full benefit of the adver- 
tising would not be realized unless practically 
everyone in the organization coéperated. With 
this thought in mind we decided to write a letter 
to each fellow worker, or mention the matter in 
the Zip Club Bulletin, but before we took such 
action Mel Cooper, of our city sales department, 
handed the writer a communication which appears 
to cover the subject just as we wanted it covered 
and without further comment we reproduce it. 


Let’s Do It Better Than the Other Fellow 


The folder also contained this little discus- 
sion of salesmen and salesmanship by Mel 
Cooper, of the city sales department: 


Who Are Our Salesmen? 

If this question were put to each of our three 
hundred employees, no doubt the majority of the 
answers would be as follows: “A few men at 
desks in the office. A few more behind counters 
at the store and the men on the road.” We admit 
the truthfulness of these answers so far as they 
go, but they do not cover the field. Let us analyze 
the situation a little. 

It is conceded by successful business concerns 
that the three most important factors in mer- 
chandising are quality, service and price, and we 
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rest of the transaction being conducted by ‘phone 
or mail. 
Price 

Now we come to the pencil pushers, 
jumpers and grip toters. They are responsible for 
the price. Sut in getting the price they must 
rely upon the quality-producing and service-giving 
salesmen in order to convince the purchaser that 
he will get value received and more for his money. 
There are no specific salesmen in our organiza- 
tion, but all from office boy to president are sales- 
men in their particular departments. Here is an 
old saying that has been proved true many times: 
“It matters not where you are located, whether 
within the dark defiles of a giant forest or amid 
the shifting sands of the wind-swept desert, if 
you do a certain thing better than the other fel- 
lows there soon will be a well beaten path leading 
to your doorway.” 


counter 


SHIPPING MARKS ON TIMBER 


A valuable book for exporters and importers 
of timber has just been published. Nearly 
every dealer concerned with foreign timber has 
a mark which is stamped, painted, cut, or 
stenciled on his stock. It carries that mark 
wherever it goes and is identified by it. These 
marks are registered in the leading markets 
where the timber is likely to appear, and it is 
important to have a ready means of identifi- 
eation. The book, ‘‘Shipping Marks on Tim- 
ber,’’ furnishes an easy way to identify such 
timber. The book is published by William 
Rider & Sons, London. The principal field 
covered is Sweden, Norway, Finland, Russia, 
Canada, and the United States. The AMER- 
ICAN LUMBERMAN is prepared to fill orders for 
the book at the price of $5.50. 
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Shortleaf Output Unaffected by Fire 


Sr. Louis, Mo., July 5.—R. B. Bearden, gen- 
eral sales manager of Frost-Johnson Lumber 
Co., this city, has just returned from a visit 
to the company’s plant at Huttig, Ark., which 
was recently destroyed by fire, both sawmills 
being completely wiped out as well as all the 
dry kilns, rough sheds and approximately 18,- 
000,000 feet of rough lumber. The planing 
mill and dressed sheds were not damaged. The 
loss was completely covered by insurance. 


Mr. Bearden says that the work of rebuilding 
the plant is going on rapidly and that when 
the new mill at Huttig is completed it will be 
the most modern in America, in every unit of 
construction. All machinery has been ordered 
and construction work on the buildings started, 
and it is expected to have the plant in operation 
in three to four months. 


While the Huttig fire came at a time when 
the Frost-Johnson Lumber Co. was enjoying a 
large volume of business, the company did not 
disappoint any of its customers and in addition 
is taking care of all new business coming in, as 
all the orders that were at hand at the Huttig 
mill were immediately replaced with other 
plants of the company, it being fortunate in 
having two of its remaining four mills operating 
in shortleaf. It is expected that these other 


four mills will be able to make up for the loss 


of the Huttig plant in a large way by running 
to full capacity until the new mill is com- 
pleted. 


Reducing Figuring Costs 


The following pertinent reasons are given by 
A. C. Davis for selling lumber at retail by the 
piece or by the lineal foot system: 


int. 
2nd. 


It figures without figuring. 


It answers inquiries quickly and accu- 
rately. 


It quotes your customer only on what he 
wants. 


It quotes him within his comvrehension 
and not in your “trade term,” per thou- 
sand feet. 


It gets you more for your small sales and 
with much less trouble and competition. 


It puts a preverified answer in every em- 
ployee’s pocket. - 


7th. It eliminates practically all his errors. 


8th. It saves three fourths his time in calculat- 
ing and estimating. 


It increases his efficiency 50 percent. 


It makes every answer from every em- 
ployee uniform, alike and correct. 


It takes the pencil and figuring out of the 
lumber business. 


It reduces all calculations to simple men- 
tal or mechanical computation. 


It obviates the indispensability of experi- 
enced estimators and charge clerks. 


It is modern lumber merchandising. 


3rd. 


4th. 


5th. 


6th. 


9th. 
10th. 


11th. 
12th. 
13th. 


14th. 


Map Advertises New York City Yards 


NEw York, July 5——The Broadway Lumber 
Co., which operates a chain of four yards in 
Brooklyn, is distributing a large wall map of 
the borough. It shows distinctly all streets in 
Brooklyn and is particularly adapted to use by 
carpenters and builders. 

The yards of the company are located at 1128 
Broadway, at Dekalb Avenue; the east New 
York branch, 476 Howard Avenue, at Park 
Place; the Bedford branch, 537 Nostrand Ave- 
nue, at Atlantic Avenue, and the Flatbush 
branch, 800 Flatbush Avenue, at Lenox Road. 


Warning Against Bad Checks 


RALEIGH, N. C., July 5.—Warning is issued 
by a lumberman in this region against the ac- 
tivities of a certain H. C. Cornett, of the 
French Lumber Co., said to be operating saw- 
mills in White Plains, Ga. This man has been 
going thru this part of the country calling upon 
people and trying to interest them in the finane- 
ing of lumbering operations, and before leaving 
he. asks them to cash checks for small amounts. 
These checks are protested by the bank at White 
Plains upon which they are drawn, and that 
institution reports that H. C. Cornett operated 
a small sawmill at that place but that he had 
been gone from there since May. He has no 
funds in that bank. 





TAKING THE “COMPETE” OUT OF MAIL ORDER 


Enyria, OuI0, July 5.—Every retail lum- 
berman should have on his desk or in his files, 
at least one copy of the latest mail order lumn- 
ber catalog. Perhaps ‘‘mail order lumber 
catalog’’ is somewhat of a mis- 
name, for ‘‘mail order house cata- 


ple just as hard as it could. In fact the 
Parsch Lumber Co. published in the advertise- 
ment the ready-cut house price for the material 
for a certain house and its price. One of the 


ads accompanies this article and shows how 
the work was done. To say that the company 
received good results from this class of adver- 
tising is putting it mildly, for business began 
to roll in. In commenting upon 
this, J. CC. Parsch,  secretary- 





log’? would more nearly describe 
what it really is. The mail order 
houses very carefully consider the 





tendencies of popular taste, they 
seek to look ahead and see what 
will have a demand in the future 
and then they lay their plans to 
supply that demand. It is signifi- 
cant that today in all mail order 
catalogs of companies of any im- 
portance the emphasis is placed up- 
on selling the house complete. Of 
course, it does not come to the cus- 
tomer complete from the mail or- 
der house, but the mail order com- 
pany gets away from selling the 
materials by pointing out how at- 
tractive such and such a house will 
be, and then makes a price upon 
the material for that house. The 
fact that it makes the price upon 
the material is put in inconsequen- 
tially as the thought of the pros- 
pect remains focused upon how 
comfortable and attractive the 
completed home will be and pain- 
ful steps in assembling the mail 
order materials remain unvisualized. 

But mail order competition has 
no terrors for those companies 
which have gone the mail order 
house one better by linking up the 
splendid service that a retailer 
gives with his interest in the public, 
by the use of the correct kind of 
advertising. An excellent example 
of accomplishment along this line 
is given by the Parsch Lumber Co., 
of this city. Fora time the Parsch 
Lumber Co. as well as other com- 
panies had a great deal of trouble 
with ready-cut houses coming into 
Elyria. In order to compete with 
the ready-cut house manufacturers, 
the Parsch Lumber Co. began to 
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“This design is «reproduced ey 
Our price on the 
in Elyria, Ohio is as — 
Lumber, Lath and Roofing . 
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treasurer of the company, said: 
‘‘This ad brought us seven house 
bills in one week and these house 
bills were from people who brought 
in ready-cut catalogs, and we fig- 
ured against the ready-cut house 
prices. We did not figure the 
ready-cut kind of lumber against 
their kind, but figured our good 
kind of lumber against their kind 
and licked them to a finish. It 
seems that if all the dealers would 
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page nse A in our Book of Homes. 
house, delivered on your lot 





Ready-Cut price on this usaterial for the same design of house is $2,000.00. 


A SAVING TO YOU OF $260.00 BY BUYING OF US 


We will save you as much i proportion on the other designs of houses and bungalows shuwn in this Book of 
Keautiful Homes 


ARE YOU GOING TO BUILD? 


Lf so, call at our office and yet our Book of Homes. Select the design you wish tu construct aud we will give 
you our price on the 

We will furnish you with an itennzed list of the material, also blue prints and specifications including a com. 
plete framing plan, which will enable vour carpenter to construct year house in mueh less time than is required 
to build a ready cut house. 

Your lumber is delivered to vow as you weed it and you may also make"whatever changes you may wish'to 
iuake in the design of the building, or the kind of material to be used. , 

We have a large a of doors and special designed windows frow which you may make your own se- 


Lumber, Hands arc, Tinwork and Paint reqafred. 


You can save woncy by ees of your local dealers. Come in and Iet us show you the figures. 
Lumber prices have reached the bottom, and, as soow as the bnilding season opens up, they aro sure to ad- 


BUILD NOW! 


The Parsch Lumber Co. 


LUMBER, MILLWORK, ROOFING, WALL BOARD, COAL 


KITCHEN 
OTS 





Elyna, Ohio 


do this kind of advertising, soon 
the ready-cut house would be put 
on the shelf. Until they do this 
and get over being afraid of ready- 
cut competition, they will get no- 


where. ’’ 


Trade Is Improving 


New York, July 5.—Louis 
Prever, treasurer-manager of the 
Prever Lumber Co., of 250 West 
Twenty-third Street, says that 
while the retail trade is not yet 
back to normal, it has shown nota- 
ble improvement recently and a fair 
demand has been in _ progress, 
which he expects to increase with 
the approach of the fall months. 

Mr. Prever is one of the youngest 
retail lumbermen in the business. 
He is a son of the late Uer Prever, 
who established the firm eight 
years ago. At his father’s death 
three years ago Louis assumed 
charge of the yards of the com- 
pany. 

The firm possesses what is con- 
sidered one of the most attractive 
retail yards in the greater city, 
within two blocks of the Flatiron 
Building and Broadway, in the 
heart of the Chelsea district, in 
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advertise after the fashion of the 
ready-cut houses, put the price 
situation before the public in a 
straightforward, clear-cut manner 
and knocked the unwarranted asser- 
tions of the ready-cut house peo- 


The Parsch Lumber Co. Is Going After Mail Order Competition Strongly, 
as May Be Seen from the Above Advertisement Whick Appeared in a 
Recent Issue of an Elyria (Ohio) Paper. 
Company Seven House Bills and Shows What May Be Accomplished 
When a Retailer Will Stand Up and Fight Ready-Cut House Competi- 
tion Aggressively 


This One Ad Brought to the 


vw. former years a fashionable resi- 
dential section. 

The Prever yard, as it now 
stands, represents an investment of 
$100,000 and from the outside re- 
sembles a suburban bank rather 
than a lumber yard. 
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ANALYZES SITUATION IN NORTHWEST 


SEATTLE, WasH., July 2.—President R. W. 
Vinnedge, of the West Coast Lumbermen’s As- 
sociation, has issued a timely review of condi- 
tions affecting the fir industry. His object is to 
place before business men generally a state- 
ment of facts for their guidance, since approxi- 
mately 65 percent of the payrolls of western 
Washington and western Oregon are depend- 
ent on the prosperity of the lumber industry. 
Mr. Vinnedge shows that operating conditions 
during the last eight months have been most 
difficult, the large stocks which were carried 
over on account of slack demand last year hav- 
ing passed to consumption slowly. 


Undeflated Materials Retard Prosperity 


Production during the year has been far 
from normal, with reduced payrolls and lessened 
buying power, which has been felt by all lines 
of trade dependent upon the largest industry 
of the Pacific Northwest. Mr. Vinnedge gives 
this summary: 


Stocks today are slightly below normal. Altho 
costs have decreased 35 percent, sales prices are 65 
percent below peak prices. Other items entering 
into the cost of building have not been sufficiently 
reduced, which, unfortunately for those dependent 
upon the lumber industry, has delayed the return of 
prosperity until such factors, including building 
labor, accept reductions which will be more satis- 
factory to the buying public. Further delay by such 
building factors in getting in line with present 
commodity values is delaying the return of pros- 
perity, which means to Oregon and Washington 
increased payrolls and the consequent prosperous 
conditions felt by general business following the 
increased buying power of those given employment 
by the lumber industry of the Northwest. 


Demand Not Sufficient Reason for Operating 


Mr. Vinnedge states that a survey recently 
taken among West Coast mills shows that July 
4 more than 50 percent of the mills will close 
for approximately ten days. Discussing that 
point, he says: 

This apparent eagerness to operate may be 
misinterpreted by those not familiar with present 
conditions in the industry. Briefly, these conditions 
are the most serious the Northwest mills have 
faced in the last decade. Railroad rates have been 
advanced to the point that is very directly re- 
flected in the sale of lumber. The Northwest is 
particularly affected as a result. It ships its lum- 
ber 2,200 miles before reaching the center of popu- 
lation, and the freight on that lumber.equals, and 
in many cases exceeds, the f. 0. b. mill price of the 
lumber. The average sawmill can not close down 
without maintaining a certain organization. It 
costs the average mill $4,000 to $6,000 every montn 
it remains idle—many mills two or three times this 
amount. If an operation can continue and come 
near this mark it will do so, even to the extent of 
losing slightly more, because by so doing it main- 
tains its organization, gives employment to its men 
and retains its trade built up over a period of years. 


Explains Aim of Market Extension Efforts 


Mr. Vinnedge shows that the solution lies in 
slight part with the lumber operators. A mat- 
ter of first importance is freight tariffs. He 
insists that with respect to consuming territory 
the Northwest must have rail rates permitting 
it to compete with the South, its keenest com- 
petitor. He continues: 


There is much we can do in securing a higher 
average sales price for our lumber. This we are 
endeavoring to bring about thru the West Coast 
Forest Products Bureau, which is the market exten- 
sion activity of the Northwest lumber industry. 
We must increase the use of lumber. The output in 
the United States is greater than the normal de- 
mand. The per capita consumption of lumber has 
dropped from 521 feet in 1904 to 312 feet in 1919. 
This tells the story. We must do what our com- 
petitors are doing; namely, advertise our product. 
This the lumber industry is doing thru the National 
Lumber Manufacturers’ Association, which is 
launching a campaign to portray the real facts and 
problems of the industry, as well as the virtue of 
our west Coast products. This is one of the activi- 
ties recently mentioned by the Federal Trade Com- 
mission as being grounds for a congressional investi- 
gation. Notwithstanding this heckling attitude of 
the commission, the industry will take this obvi- 
ously businesslike method to exploit its product. 


Struggles to Maintain Labor Standards 


Another point brought out in the discussion 
deals with the effort of the fir industry to main- 
tain the 8-hour day, when all of its competitors 
are on the 10-hour basis. The fir mills are 
maintaining a minimum wage scale of $3 a day, 
while in the South the minimum wage varies 
from 90 cents to $1.50 a day of ten hours, Mr. 
Vinnedge concludes: 

With a limited demand for lumber, it is obvious 


from the foregoing facts that the Northwest lumber 
industry is at a distinct disadvantage. We must 
meet the handicap by reducing costs and securing 
greater efficiency. Labor has taken a considerable 
reduction and doubtless must take more. The re 
ported statement by a Washington labor representa- 
tive in Denver last week to the effect that “un- 
bridled wage slashing’ is reported as being carried 
on in this State is mischievous and calculated to 
prejudice the minds of labor against accepting the 
necessary deflation from the peak which every 
commodity must and will accept before we can 
again realize the impetus of a revival. From this 
same representative is heralded thru the country 
the “corrupt political situation in Washington, due 
to the fact that the State legislature is dominated 
by lumber interests’’—which is so obviously puerile 
as to require no denial. He admits the “industrial 
conditions in the State are demoralized,’’ which is 
about the only rational deduction to be found in 
the whole interview. Let him assist in solving the 
problem by constructive acts rather than by icono- 
clastic misrepresentation. 

The Northwest lumber industry realizes and re- 
spects the “living standard of the workmen” by 
paying higher wages and working less hours than 
any other lumber producing region in the United 
States. Public opinion, including organized labor, 
should rebuke the uncalled-for attack upon this 
— and upon the largest industry in the 

ate. 


CONTRIBUTES TO STORY OF AIRPLANE SPRUCE 


SEATTLE, WASH., July 2.—J. J. Donovan, of 
the Bloedel Donovan Lumber Mills, who was a 
director of the Spruce Production Corporation 
during the war, is the author of an article on 
‘¢ Aircraft,’’? in a volume entitled ‘‘With the 
Colors.’? Mr. Donovan sets forth that while the 
mills and camps of Washington and Oregon are 
most remote from the scene of conflict, yet they 

















Puzzle Picture—Who Does the Work? R. S. 
Eccles and Staff of the W. H. Eccles Lumber 
Co., Baker, Ore. Left to Right: R. S. Eccles, 
Manager; T. W. Nock, Shipper; Lela Robinson, 
Stenographer; E. D. Rowley, Sales Manager; 
c. R. Butson, Accountant and Purchasing 
Agent. 





were called upon to supply all the strong, clear, 
resilient wood required for aircraft during the 
last two years of the war. He writes in part as 
follows: 


They did supply such wood, not only for factories 
of our own, but for our allies, England, France and 
Italy. Canada produced some spruce during the 
last year of the war, but the amount was small as 
compared with the product of Washington and 
Oregon. From August, 1917, to November, 1918, 
143,008,961 feet of aircraft stock was shipped east, 
of which England took 41,437,000 feet, France 
34,595,000 feet, Italy 14,630,000 feet, and the 
United States 52,345,000 feet. The cost of the 
wood material supplied from the Northwest was 1 
cent out of each dollar expended for aircraft during 
the war, and no factory was delayed one minute 
for lack of material. The lumber shipped was neces- 
sarily of the best quality, and its production re- 
quired the highest skill on the part of the producing 
organization. When the armistice was signed air- 
plane material was being produced at the rate of 
nearly one million feet a day. The story of airplane 
spruce in the forests of the Far Northwest is one 
of the epics of the war. 


‘¢ With the Colors’’ is an honor roll containing 
a pictorial record of Washington boys from 
Whatcom, Skagit and San Juan counties, who 
served in the world war, and is dedicated ‘‘To 
the memory of those noble men who died that 
America might live.’’ 


COAST TERMINAL TO ASSEMBLE CARGOES 


SEATTLE, WasH., July 2.—Wholesalers at 
luncheon Thursday discussed at considerable 
length the plans of the McCabe Lumber Termi- 
nal Co., F. W. MeCabe, manager, to give ship- 
pers free lumber terminal service at Seattle in 
connection with the United American line and 
other transportation companies. One of the at- 
tractive features, in addition to the absorption 
of incidental charges, is that for shipments des- 
tined to points in the interior from New York 
or Boston, the company will issue a thru bill of 
lading to destination, thus enabling the shipper 
to determine exactly the cost of the combination 
water and rail rates, and removing the uncer- 
tainty of various terminal and other charges 
that heretofore have perplexed and hampered 
shippers in estimating delivered costs. Under 
the McCabe plan, there is nothing to consider 
except the rail haul to terminal, the steamship 
rate plus insurance, and the back-haul rate. The 
principal advantage to shippers is that they can 
place an order for immediate delivery at the 
terminal, thereby avoiding delay and saving 
handling charges at the mill. Furthermore, it 
gives the buyer wider latitude of purchase, since 
he can assemble many small shipments to the 
same advantage without additional cost. This 
method opens up business for interior mills. 
Heretofore the cargo mills have insisted on con- 
siderable quantities of lumber, of from 300,000 
to 500,000 feet as a minimum. The company 
offers this arrangement, not primarily because 
of any increase in the volume of business but 
the saving in terminal time, thru the fact that a 
ship can be loaded with dispatch at one point, 
instead of being required to proceed to several 
outports for the assembling of cargo. 


The company has an office at the Drummond 
Lighterage Terminal, West Seattle, with North- 
ern Pacific switches. It is now assembling and 
loading a shipment on the United American 
liner Alaskan, sailing July 7. It is also accept- 
ing shipments for July 24 loading on the Iowan, 
belonging to the same line. The United Ameri- 
ean line touches only at New York and Boston, 
but Mr. McCabe states that his company has 
made arrangements with lines reaching all other 
Atlantic ports, if sufficient inducement offers. 


SHINGLE WHOLESALERS’ AD COMMITTEE 


SEATTLE, WasH., July 2.—A vote by the shin- 
gle wholesalers, as canvassed at the regular 
luncheon Wednesday, has resulted in the selec- 
tion of three committeemen on advertising. 
They are: A. J. Wartes, manager of the red 
cedar lumber and shingle department of the 
J. E. Morris Lumber Co.; Cecil V. Gray, of the 
Gray Lumber & Shingle Co.; and C. C. Bronson, 
of the C. C. Bronson Lumber Co. This committee 
will handle an advertising fund maintained by 
wholesalers who subscribe 50 cents a car on 
all shingles shipped from non-Rite-Grade mills. 


A GUIDE TO CORRECT BOX NAILING 


SEATTLE, WasH., July 2.—Another contribu- 
tion to nailing literature has come from W. C. 
Strong, manager of the box department of the 
West Coast Lumbermen’s Association. It is a 
complete nailing guide covering apple boxes, 
and consists of an 8-page letter enclosure fea- 
turing halftones of a properly nailed box and 
also a box properly strapped for waterborne 
shipment. Mr. Strong says the points empha- 
sized in the guide should prove helpful to ship- 
pers of boxed apples. The data are based on 
tests made at the Forest Products Laboratory 
at Madison, Wis., and bring out the point that 
one extra nail in the nailing edge increases the 
strength of the apple box more than 50 percent. 

A statement credited to L. O. Taylor, of the 
Shevlin-Hixon Co., Bend, Ore., sets forth that 
the fruit men are not yet awake to the serious- 
ness of the apple box situation. He says the 
mills a month ago were 3,000,000 boxes short in 
their production, with no prospect of operation 
on full scale in July. He regards it as im- 
possible for the mills to turn out the boxes re- 
quired during August and September. 
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OPINIONS DIFFER ON TARIFF BILL 


WASHINGTON, D. C., July 5.—Indications 
around the Capitol are that the opponents of 
the provision under which reciprocal tariff rates 
on dressed lumber imported from foreign coun- 
tries may be imposed by the President are get- 
ting somewhat cold. While certain members 
‘of the House still express fear that the provi- 
sion as contained in the Fordney bill virtually 
places a duty of 25 percent ad valorem on 
dressed lumber imported from Canada, on ac- 
count of the Canadian tariff on dressed lumber, 
as a matter of fact the actual language would 
seem to leave the matter largely to the discre- 
tion of the President. The bill provides that 
where a foreign country levies a tariff on 
American lumber the President may enter into 
negotiations with a view to having the foreign 
country (Canada) remove its duty. Such nego- 
tiations failing, the President may by procla- 
mation declare the failure of negotiations, state 
the faets upon which his action is taken and 
the rates imposed and make declaration that 
the United States hereafter will impose like 
and equal rates on imports. 

This language would seem to leave it to the 
discretion of the President whether to enter 
into negotiations; and, having done so and 
failed to have the foreign country remove its 
duty, still leave it to his discretion to say 
whether a proclamation shall issue and reciprocal 
rates be imposed. 

Conceding that some progress has been made 
by opponents of a tariff on lumber, Representa- 
tive Newton of Minnesota, one of the active 
opponents of any form of tariff on lumber, in 
a public statement declares the lumber sched- 
ule is not yet satisfactory. 

At the same time Mr. Newton concedes that 
opponents of a lumber tariff do not expect that 
the President would take the action authorized 
in the bill. 

“*Yet,’’ he states, ‘‘it is possible if taken by 
him it would be fully as effective and quite as 
burdensome as if Congress provided for the 
duty in the first instance. Such a duty would 
mean an increase in the cost of Canadian lum- 
ber to the American home builder of from $200 
to $300 a house.’’ 

Then Mr. Newton makes this statement: 

We are not interested in enlarging the markets 
of the American lumberman. We are interested in 
keeping the manufactured product of American 
forests in the United States. We who have been 
fighting for free lumber are still considering the 
matter, and if it is felt that there is any reason- 
able prospect of the provision being acted upon so 
as to impose such a duty I for one shall continue 
to oppose it. 

As for shingles, a duty of 50 cents a thousand 
is better than 60 cents, the original schedule, but 
it is too high. Shingles should be free or at least 
subject to not more than a 15-cent duty per thou- 
sand. Fifty. cents is prohibitive and will prevent 
the importation of two billion Canadian shingles or 
one-fourth of our annual consumption. The shin- 
gle men admit this tariff is prohibitive. Further- 
more, it means the using up of 200,000,000 cedar 
logs and the depletion of our forests annually to 
that further extent. 

The Fordney bill contains a similar provision 
with regard to wood pulp and newsprint, which 
come in free. 

Even if opponents of the discretionary pro- 
vision on lumber should make the fight they 
originally threatened and should win it, they 
still would be confronted with a general provi- 
sion, which constitutes Section 302. This pro- 
vision not only authorizes the President to take 
steps to bring about reciprocal relations where 
a foreign country imposes duties or other ex- 
actions, limitations or embargoes upon prod- 
ucts of the United States, but makes it ‘‘his 
duty’’ upon ascertaining the facts, by procla- 
mation to levy duties on the imported article 
equal to those levied by the foreign country 
against the similar American product. 

This provision, designed to arm the Presi- 
dent with broad power to bring about the re- 
moval of discriminations against American 


products, or, failing that, to adopt retaliatory 
measures, would cover lumber and all forest 
products and all other articles entering into 
foreign trade. Consequently, it is even stronger 
than paragraph 1,682 of section 201 (free list) 
covering lumber and other forest products. 

Chairman Fordney and various other mem- 
bers of the committee regard section 302 as 
highly important and as absolutely necessary 
if the United States is to have handy means of 
defense and retaliation against deliberate dis- 
criminations against American products abroad. 

Section 301 makes provision for the nego- 
tiation of commercial treaties with foreign gov- 
ernments, provinces etc. with a view to securing 
reciprocal trade. Where such treaties are ne- 
gotiated the tariff duties will be those pro- 
vided in the treaties; provided, they are duly 
ratified by the Senate. 

Section 303 is along the same general line, 
empowering the President after a period of 
three years from the date of the approval of 
the Act, with a view to securing reciprocal trade 
with foreign countries, to conclude agreements 
with a foreign country concerning the admis- 
sion of American goods, deemed to be for the 
interests of the United States, under which the 
duties imposed by the Fordney bill may be re- 
duced not to exceed 20 percent during a speci- 
fied period not to exceed five years. In order to 
secure the information necessary to negotiate 
such agreements, the President may call upon 
the Tariff Commission to make the necessary 
investigations and submit reports. 

All three of these sections are generally con- 
sidered as adding very considerable strength to 
the Fordney bill, and as indicating a desire on 
the part of Republican leaders to codperate 
with foreign nations in trade matters, and at 
the same time a warning to countries or prov- 
inces which are inclined to erect walls against 
American products that Uncle Sam _ purposes 
to retaliate if need be in the future. 

Representative J. A. Frear of Wisconsin has 
submitted a minority report in which he at- 
tacks certain provisions of the bill, but does not 
mention lumber. He takes most vigorous ex- 
ception to the chemical dye schedule, which he 
characterizes as ‘‘fundamentally objection- 
able’’ and ‘‘a high-handed proposal to grant 
practically exclusive dye rights to a recognized 
monopoly.’’ This, he contends, is diametrically 
opposed to the Republican policy of protection 
and in disregard of the party pledge. This 
provision among other things empowers the 
Tariff Commission to lay embargoes against 
dyes. Mr. Frear contends that this would pro- 
hibit imports of dyes except under rigid li- 
cense and yet permit the ‘‘importation of 
every fabric, textile or other substance on which 
foreign dyes are used.’’ In other words, he 
declares the bill ‘‘ecompels American textile 
manufacturers, with hundreds of thousands of 
employees and over $2,000,000,000 invested, to 
compete with imported goods colored with rare 
foreign dyes that are refused to them.’’ If 
enacted into law, he adds, the provision. ‘‘ will 
force 100,000,000 people to use inferior domes- 
tie dyes at the instance of the dye interests, 
and also force the public to pay three or four 
prices for second-grade dyes.’’ 

OPPOSES TARIFF ON LUMBER 

WASHINGTON, D. C., July 5.—Charles Lathrop 
Pack, president American Forestry Associa- 
tion, last night issued a statement declaring that 
he is opposed to a tariff on lumber. The state- 
ment was sent to President Harding just before 
he departed for Raritan, N. J., for the week 
e 


nd. 

Mr. Pack takes the position that with the 
country in vital need of at least a million homes 
and quite as many farm buildings this is not 
the time to put a tariff on lumber. 


He expresses his belief that now is the time 
to build ‘‘because it is certain that prices of 
lumber will increase as the years go by to such 
an extent that unless adequate housing is now 


provided it will be seriously retarded by grow- 
ing costs.’’ 

He also points out that newspapers, period- 
icals and magazines are the greatest educa- 
tional mediums in the country and that any 
tariff that will add to the cost of paper is in- 
advisable. 

Another reason advanced in opposition to a 
tariff on lumber by Mr. Pack is that no restric- 
tion should be made against the use of the natu- 
ral resources of any country by the United 
States when such natural resources of its own 
are being steadily decreased by our constant 
need of them. 

Finally, Mr. Pack argues that our own for- 
ests are being depleted at such a rate that it 
will be false economy to adopt any measure 
which would inerease the demands upon them 
when such demands can be supplied by impor- 
tation from other countries. He says that the 
time has arrived ‘‘when we have awakened to 
a realization of the serious situation brought 
about by our diminishing forest areas and our 
failure to provide means for perpetuating our 
forests so that they will provide for our present 
as well as our future needs.’’ 


NO SMOKING IN OLYMPIC BLOWDOWN 


Wasuineton, D. C., July 5.—Secretary of 
Agriculture Wallace has issued an order forbid- 
ding smoking during periods of fire danger on 
national forest lands within the eyelone-swept 
area of the Olympic Peninsula, Wash. Smoking 
is permitted on improved camping grounds 
designated by the supervisor of the forest, and 
on improved places of human habitation. 

The area covered by the order is 540,000 
acres and includes all of the forest west of a 
line extending from the east end of Lake Cres- 
cent southward approximately forty-five miles 
to the east of Lake Quinault, and the rule will 
remain in effect as determined and publicly an- 
nounced by the district forester at Portland, 
Ore. 


ae 


BLANKS FOR CAPITAL STOCK TAX 

Wasuineton, D. C., July 5.—The bureau 
of internal revenue last night issued the follow- 
ing: 

Blank forms for filing capital stock tax returns, 
due in July, have been sent by collectors of internal 
revenue to corporations which filed returns for the 
preceding year. The capital stock tax is a special 
excise tax imposed on corporations with respect to 
“carrying on or doing business.”” The tax on domes- 
tic corporations is $1 for each $1,000 on so much 
of the fair average value of its capital stock for the 
preceding year ending June 30 as is in excess of 
$5,000. foreign corporations are required to pay a 
tax at the rate of $1 for each $1,000 of their capital 
employed in the transaction of business in the 
United States without the benefit of the $5,000 
deduction. The tax is payable in advance, returns 
filed in July of this year covering the taxable year 
beginning July 1, 1921, and ending June 30, 1922. 

The bureau estimates that approximately 325,000 
such returns will be filed and that the amount of 
revenue collected from this source will be approxi- 
mately $90,000,000. 

Returns are required of every domestic corpora- 
tion regardless of the par value of its capital stock 
and of every foreign corporation irrespective of the 
amount of capital employed in this country in the 
transaction of its business. Certain corporations 
not organized for profit are exempt from capital 
stock tax. The class of organizations entitled to 
the exemption is described in regulations 50 revised, 
copies of which, as well as the forms for filing 
the returns—707 for domestic corporations and 708 
for foreign corporations—may be obtained at of- 
fices of collectors of internal revenue and branch 
offices. 

Corporations claiming exemption are required to 
file returns setting forth their reasons for such 
claims, accompanied by evidence in support 
thereof. 

If, because of lack of complete data or other 
reasons than illness or absence, it is impossible to 
file a complete return on or before July 31, a tenta- 
tive return may be filed, reporting the approximate 
fair value in order that an initial assessment may 
be made, and thus avoiding penalty. 

The penalty for failure to file a return within the 
time prescribed is an added assessment of 25 per- 
cent of the amount due, unless it is shown that the 
failure was due to reasonable cause and not to 
neglect. 

In addition to the added assessment, a fine of not 
more than $1,000 is provided for failure to make 4 
return on time. For wilful refusal to make 2 
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return, wilful evasion of the tax, wilful refusal 
to supply information requested by the commis- 
sioner, or attempting in any way to evade the tax 
and payment when due, the penalty is a fine of not 
more than $10,000 or imprisonment for not more 
than one year, or both. 

The commissioner of internal revenue recom- 
mends the transmittal of a check, covering the 
amount of the tax shown to be due, with the com- 
pleted return, in order that corporations may avoid 
unnecessary correspondence and the possible impo- 
sition of penalties in the event collectors’ notices 
are overlooked or lost. 


WOULD REVISE TAX LAWS FIRST 


WASHINGTON, D. C., July 4+—-Members of 
the Senate finance committee have under con- 
sideration a proposal to force revision of the 
internal revenue laws before completing revi- 
sion of the tariff. 

Senator Watson of Indiana, a member of the 
committee, takes the ground that business men 
and other taxpayers are entitled to know as 
quickly as reasonably possible what their taxes 
are to be. He likewise feels that a return to 
normal and prosperous conditions is far more 
dependent upon tax revision than upon the 
tariff, especially under present world conditions. 
The Senator has been of this opinion from the 
outset and has talked it over with his colleagues, 
many of whom stated that they agreed with his 
position. In an interview he said: 

If we attempt to complete revision of the tariff in 
advance of correcting the admitted evils now in- 
herent in our hastily prepared and unscientific 
taxation system, we can not possibly write a proper 
tax law in time for it to be of the greatest good to 
the greatest number. The taxpaying public, which 
includes the poor as well as the rich, should know 
months before the beginning of the next calendar 
year just what the tax burdens are to be and to 
govern their business plans accordingly. 

It took five months to pass the Underwood tariff 
law. The present tariff bill, it seems to me, is 
likely to require even longer than the Underwood 
bill. It has taken longer to prepare it in the ways 
and means committee. We know, too, that while 
you may write your tariff schedules as scientifically 
as possible, yet because of abnormal conditions in 
the world, the uncertainty of exchange rates and 
the general topsy-turvey conditions existing, we 
ean not be altogether sure of its effects. 

If we postpone revision of tax laws until the tariff 
is out of the way we may not be able to straighten 
out the tax tangle until some time in November. 
Meantime the business halts because of the uncer- 
tainties, because it does not know the outlook for 
the business year; and until such knowledge comes 
into its possession we can not expect a general 
revival of business. 

Whether Senator Watson ean develop a 
strong enough following to put over this plan 
remains to be seen. House leaders appear to 
be determined to put thru the tariff first and 
the ways and means committee is now whipping 
the tariff bill into final shape. 

One way in which tax revision could be put 
thru first would be for the ways and means 
committee to bring in a general bill revising 
the internal tax laws while the finance commit- 
tee is still working on the tariff and put it thru 
the House. If an agreement were reached in 
advanee, the internal tax revision measure 
might then be put ahead in the Senate and 
passed first. 


ASKS VENEER RATES ON LUMBER BASIS 


MEMPHIS, TENN., July 5.—The Southern 
Hardwood Traffic Association has filed formal 
complaint with the Interstate Commerce Com- 
mission asking for rates on veneers and ply- 
woods on the basis of lumber rates in accord- 
ance with the commissions ruling in Docket 
8,131, known as the Reclassification Case. 

The rates sought equal lumber rate or 10 to 15 
pereent thereover, as follows: Veneer, sliced, 
rotary cut or sawn, unfigured, lumber rate; 
built-up wood, consisting of two or more pieces 
of veneer, glued together, other than when made 
from figured wood or from woods of value, 10 
percent over lumber rate; veneer, sliced, rotary 
eut or sawn, when figured, from wood of any 
kind, also built-up woods, when made from fig- 
ured veneers or from woods of value, 15 per- 
cent over lumber rate. 

Although the commission handed down its 
decision in this case some months ago, all 
efforts of the association to have the carriers 
put these rates into effect have been unavailing. 





TRANSPORTATION HEARING AT END 


WASHINGTON, D. C., July 4.—Unless the rail- 
road workers’ representatives insist upon a hear- 
ing, the investigation into the transportation 
situation by the Senate committee on interstate 
commerce is at an end. 

The investigation has disclosed a situation in 
which the railroads of the country simply have 
been confronted with an impossible aggregate of 
operating costs, leaving no margin whatever. 
While Senator Cummins, chairman of the com- 
mittee, was not aware of the real situation, he 
was furnished with a complete statistical state- 
ment about the time the investigation began 
which convineed him that the carriers really had 
been making every effort to reduce expenses, but 
were hogtied by the national agreements and 
eaten up by the wage increases granted by the 
Railroad Administration. One result which is 


reasonably certain is that attempts to emascu- 
late the transportation Act will be frustrated. 

Senator Cummins apparently is convinced that 
no general rate reduction is possible until op- 
erating expenses are reduced to a point where 
the carriers have a reasonable margin with which 
to meet their fixed charges. 


LUMBER RATES HELD UNREASONABLE 


WASHINGTON, D. C., July 4—In a formal 
opinion handed down in Docket No. 11,104—E. 
I. Du Pont De Nemours & Co. vs. Director Gen- 
eral as agent, Atlantic Coast Line Railroad Co. 
et al.—Division 3 of the Commission finds that 
joint rates applicable on lumber in carloads from 
certain points in South Carolina, North Caro- 
lina and Virginia to Carney’s Point, N. J., were 
unreasonable and unlawful, and that the rates 
charged on similar shipments to Penns Grove, 
N. J., were illegal. Reparation of $964.32 is 
awarded. 


TEXAS EXPORT RATE TOO HIGH 

WASHINGTON, D. C., July 4.—In a tentative 
report in Docket No. 11,519—Standard Export 
Lumber Co., Ltd., vs. Director General as agent, 
Gulf, Colorado & Santa Fe Railway Co. et al.— 
Examiner F. E. Early recommends that the In- 
terstate Commerce Commission find that the 
rate on southern pine lumber in carloads from 
East Mayfield, Tex., to Orange, Tex., for export, 
be found unreasonable and a reasonable rate 
fixed for the future. 

In this proceeding the complainant alleged 
that the Class D rate of 23 cents per hundred 
pounds applicable on eleven carloads of lumber 
shipped between Feb. 27 and March 29, 1919, 
from East Mayfield to Orange was unreasonable, 
unjustly discriminatory and unduly prejudicial 
to the extent that it exceeded 9.5 cents per hun- 
dred pounds and was in violation of the Fourth 
Section. 

The examiner finds that the rate should not 
have exceeded 11 cents per hundred pounds, or 
8°4 cents plus an increase of 25 percent under 
General Order No. 28. The rate suggested for 
the future is 15 cents, which covers the general 
inerease authorized in Ex Parte 74 by the com- 
mission. 

While lumber is the principal article of export 
thru Orange, Examiner Early points out that no 
shipments have been made from mills in the vi- 
cinity of East Mayfield on account of the pro- 
hibitive rate. The complaint was filed with a 
view to bringing about a rate adjustment which 
would enable lumber manufacturers at East 
Mayfield to utilize Orange for export. 


WASHINGTON LOG CASE DELAYED 


TacoMA, WASH., July 2.—That the cost of 
transportation on all commodities moved by the 
four transcontinental railroads in the State 
of Washington is 33 percent higher than in 
other states was the contention of Henry L. 
Gray, who appeared for the Associated Log 
Shippers before the State Department of Pub- 
lie Works at the hearing on log rates held at 
Olympia June 27 and 28. Mr. Gray used the 
figures submitted by the railroad companies in 


their attempt to prove that despite the 25 per- 
cent advance in rates granted last August they 
are entitled to higher rates for log shipments. 

Mr. Gray also showed that the average cost 
figures submitted by the railroad companies in- 
eluded all less than carload shipments and the 
switching charges. He claimed in his testimony 
that the log shippers bring their cars loaded to 
the main line tracks and the saving of switch- 
ing and the cost of handling the goods are so 
much lower that they more than offset the short 
haul on which the roads principally base their 
application for higher rates. 

The railroads continued their attempt to prove 
that they are hauling logs at a loss and should 
have an advance in rates while Mr. Gray and 
other witnesses for the loggers were equally 
firm in claiming that rates should be reduced. 

The hearing was not completed after a 2-day 
session tho a 3-day hearing on the same subject 
was held last April. The matter was put over 
until September when a date will be set for 
taking the remainder of the testimony. 

Lumbermen and loggers from all parts of the 
Northwest attended the hearings. 


ome RRR 


HIGH FREIGHT RATES BLOCK BUSINESS 


BirMINGHAM, ALA., July 5.—At no other 
time in the country’s history have freight rates 
been so general a subject for complaint as at 
present; and notwithstanding the defense and 
justification offered by carriers, the opinion 
prevails quite generally still that no real pros- 
perity can be expected until freight rates have 
been reduced. One fact developed out of the 
present situation has been that there are other 
ways of increasing freight costs to shippers 
besides inereases in rates. For example, it is 
admitted that increases in rates themselves 
amount to fully 50 percent; and yet it can be 
shown that by manipulating tariffs and chang- 
ing classifications the rates may be increased 
and have been increased as much as 175 per- 
cent above those prevailing in 1918. 

Inereasing transportation cost has been par- 
ticularly hard on shippers of heavy commodi- 
ties, not only of lumber but of heavy articles 
used in the lumber business. A ease in point is 
that of the Thomas Grate Bar Co., Birming- 
ham, Ala., maker of grate bars that are used 
wherever coal is burned to produce steam. 
However, this concern has experienced increas- 
ing difficulty in marketing its product on ac- 
count of the various increases in rates. Final- 
ly, complaints became so general regarding the 
costs that the company made an investigation 
of the rates and increases in several States. 
The condition disclosed was so serious that a 
letter setting forth the facts was sent to 
Herbert Hoover and another to President 
Harding. 

E. L. Thomas, president of the concern, asked 
his traffic manager to prepare a statement 
showing the operation of the new rate increase 
and tariff manipulations upon the company’s 
business in thirteen states. Tables prepared 
for this purpose indicate that the percentage 
of increase is all the way from 71 percent to 
270 percent; no single increase being less than 
71 percent. For example, the old rate from 
Birmingham, Ala., to Rocky Mount, N. C., 
used to be 36 cents. It is now $1.08, an in- 
crease of 200 percent. The rate from Birming- 
ham to Newton, Miss., used to be 25 cents; it 
is now 92% cents, or 270 percent higher. 

Mr. Thomas points out that the relatively 
high prices on grate bars outbound has been 
brought about by the carriers’ canceling com- 
modity rates and raising the classification from 
sixth and fifth places to fourth place. In some 
eases they have even made additional flat in- 
creases in class rates over the general increases 
of 1918 and 1920 already referred to. 

The result has been that many of the con- 
cerns buying grate bars have shut down or 
have stopped buying bars because of the ex- 
cessive costs made necessary by the unreason- 
able freight rates. 
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COMBAT BAN ON WOOD SHINGLES 


CLEVELAND, Ox10,. July 5.—The first gun in 
the probable fight between the lumber industry 
of Ohio and the State fire marshal’s office, 
was fired last week by the Cleveland lumber 
interests, when, at a special meeting of the 
Cleveland Board of Lumber Dealers and repre- 
sentative insurance men of the community, the 
proposal of the marshal to eliminate wood 
shingles was declared a ‘‘manifest absurdity,’’ 
and when plans were laid for a fight to a 
finish if necessary to prevent the passage of 
any ordinance that would prohibit their use. 

As a result of this meeting, representatives 
of the lumber trade in northern and southern 
Ohio will meet to plan for a hearing, to be 
sought-at an early date this month, with the 
State fire marshal. These representatives will 
include J. V. O’Brien, secretary of the Cleve- 
land board and secretary of the district No. 
19, Ohio Association of Retail Lumber Dealers, 
and John Parsch, Parsch Lumber Co., for 
northern Ohio; and Homer Ballinger, Clark 
County Lumber Co., Springfield, and Howard 
Potter, Potter Lumber & Supply Co., Worth- 
ington, for southern Ohio. 


The opinion of insurance experts was sought 
at the special meeting here this week, as to 
whether the fire hazard is as great as the pro- 
posed ordinance would seem to indicate. Facts 
brought out were to the effect that the fire 
hazard thru the use of wood shingles during 
1920 was less than 3 percent. Insurance repre- 
sentatives showed that the insurance on dwell- 
ings roofed with wood shingles is about the 
lowest rated by the companies. They asserted 
that wood shingles are among the least of 
causes of fires. 


The proposed ordinance contains the follow- 
ing among other provisions: 


Section 1. That all buildings, except sheds and 
outbuildings, not over fifteen feet in height and two 
hundred and fifty square feet in area, shall have 
roof coverings of approved standard quality, such as 
brick, concrete, tile or slate ; or of the highest grade 
of tin roofing or of asbestos shingles, or of built-up 
roofing felt with gravel or slag surface, or other 
fire-resisting roofings. 


Section 2. A iayer of deadening felt at least one- 
sixteenth of an inch thick shall be placed between 
metal roofing and the supporting woodwork. 


Section 3. The wooden planking and sheathing 
of roofs shall not in any cdse be extended across 
side or party walls. 

Section 4. All flashings shall be of metal prop- 
erly incorporated with the roofing material. 

Section 5. The top and sides of dormer windows 
shall be protected the same as the roof. 

Section 6. This ordinance shall not be construed 
to prohibit the repairing of a wooden shingle roof, 
provided the building is not increased in height, but 
the renewal of such roof is forbidden. No existing 
wooden shingle roof, if damaged or worn out more 
than 25 ——— shall be repaired with other than 
— roofing as required by this ordinance for new 
roofs. 

Section 7. Within twelve years from the date of 
the passage of this ordinance, any and all roofs now 
covered with wooden shingles, or other material 
which will not meet the requirements of this ordi- 





Unnecessary economy is no longer a 
virtue. Other people can not buy the 
products you are manufacturing or sell- 
ing unless you buy what they have to 
sell. Every dollar used to buy needed 
goods or services increases by so much 
the purchasing power of the country and 
is a boost for prosperity. 











nance, shall be replaced with such roofing material 
as will meet the requirements of this ordinance for 
new buildings. 

As far as the northern Ohio branch of the 
lumber industry is concerned, liberal support 
will be gained from allied interests, accord- 
ing to J. V. O’Brien, secretary of the Cleve- 
land board. It is expected that the local 
chapter of architects, the Cleveland Builders’ 
Exchange and the Real Estate Board, among 
other institutions, will unite in protest against 
introduction of the proposed ordinance. These 
allied factors agree with the lumbermen of 
Cleveland that not only will the lumber in- 
dustry itself be seriously handicapped but that 
the entire building trade may be disorganized 
if such a measure is made law. 


PROUD OF MUNICIPAL NATATORIUM 


BAKER, ORE., July 2.—The Baker munici- 
pal natatorium, Baker’s most ambitious civic 
project, will very soon be entirely completed 
and in full operation. Citizens of Baker may 
well take pride in this magnificent public build- 
ing, which represents an investment of $200,000. 
The building is two stories high and is 100x192 
feet. It contains a swimming tank 45x112 feet 
in size and in addition to large balconies 
around the tank on the second floor there is a 
large auditorium for public gatherings of all 
kinds. Before the building was quite com- 
pleted the business and automobile show was 
held in it. 

The water for the tank is supplied by a natur- 
al spring of mineral water, 44,000 gallons an 
hour flowing into it. This means that the tank 
is emptied and refilled three times in twenty- 
seven hours. A steady even temperature of 
the water is maintained at 78 degrees with- 
out any artificial heating. In addition to the 
swimming tank on the main floor there are 
dressing rooms and shower baths, steam baths 
and a laundry. An elaborate heating plant has 
been put in so that the natatorium will be in 
constant use the year around. 

As a member of the advisory board and a 
man who has taken an exceptionally deep in- 
terest in the ultimate success of this project A. 
S. Shockley, vice president, and manager of 
the retail department, of the Stoddard Lum- 
ber Co., of this city, has earned the gratitude 
and appreciation of the citizens of Baker. It 
was thru the practical work of the advisory 
board consisting of three men and of which 
Mr. Shockley was the practical lumberman rep- 
resentative that the Commercial Club backed 
the proposition and aided in bringing it to its 
successful culmination. 

The building is of timber construction, with 
brick outer walls trimmed with stone. The 
auditorium is floored with hardwood flooring, 
which will permit it to be used, if so desired, 
for dancing. The ‘‘Sam-O’’ mineral water 
with which the tank is filled is said to have 
medicinal qualities of value. 





ILLUSTRATED STORY SCORES A BIG HIT 


Tacoma, WasH., July 2.—The St. Paul & 
Tacoma Lumber Co. continues to receive 
scores of commendatory expressions concern: 
ing the splendidly illustrated 72-page story 
describing its operations and products, which 
appeared in a recent issue of the AMERICAN 
LUMBERMAN. Better still, many of the letters 
embody requests for definite information re- 
garding the company’s products, or for quota- 
tions. Following are some typical excerpts 
from the company’s recent correspondence, 
elicited by the story referred to: 

We can’t get it thru our heads that it can be 
true that these pictures show the great timbers 
produced in a prairie State, but we would like to 
come and see. We are from Kansas (near Mis- 
souri).—HEWINS LuMBER Co., Hewins, Kan. 

You may if you wish put us on your mailing 
list so that we may from time to time receive 
delivered prices of what you manufacture.—J. H. 
OsBorN LUMBER Co., Humboldt, Kan. 

It recalls a trip I made to Mount Tacoma a few 
years ago.—W. H. GREENSLIT, Surprise, Neb. 

We will soon be able to see some of your lum- 
ber, as we have an order placed to be shipped 
from your yard.—FarMEerRS LuMBER Co., Unadilla, 
Neb. 

The writer will be in Tacoma the last week in 
July and would like to take a trip to one of your 
mills.—INDEPENDENT LUMBER Co., Keokuk, Iowa. 

Would be glad to receive your wholesale selling 
instructions. ARKANSAS VALLEY LUMBER CO., 
Wichita, Kan. 

Will be pleased to have quotations from you. 
Will be in the market for a mixed car soon.—A. J. 
WepuM LuMBER Co., Dillon, Mont. 

Story is very fine. Would be pleased to receive 
your net lists from time to time.—WoopFrorD- 
WHEELER LUMBER Co., Clear Lake, Iowa. 

It sure shows some fine timber. We must_try 
some of it some time.—NEWELL LuMBER & COAL 
Co., Newell, lowa. 

Send us your price lists from time to time.— 
WeaArT & JOHNSON, Laurens, Iowa. 

Will be pleased to receive your quotations.— 
IRRIGATORS’ LUMBER Co., Caldwell, Idaho. 

Do you mix lath with shingles and lumber?— 
A. L. Wotrs, Anthon, Iowa. 


Quote us on Extra “A” 6/2 shingles packed four 
to one thousand; 4-inch No.1 cedar siding and 
6-inch Nos. 2 and 8 cedar siding.—LAamMB & REITER 
LuMBER Co., Crary, N. D. 


Quote us one car of 8x12-inch, 18-foot, S1S1E 
and rough.—INDEPENDENT LUMBER Co., New Rock- 
ford, N. D. 

It is very interesting, and a fine advertisement. 
7 aaa aaa anal Co., Grinnell, 
owa. 

The story is one that can be read and enjoyed 
a great deal. We use it in the office to enable 
our customers to get an idea of lumber manu- 
facture on a large scale——LocaL LuMmBER Co., 
Chinook, Mont. 

Yours is a wonderful plant. I have been in the 
game for over thirty years and never knew that 
there was such a dandy plant.—O. E. ANDERSON 
LUMBER Co., Bismarck, N. D. 


It is an eye-opener to us tenderfeet.—M. E. 
OMANN, Interior Lumber Co., Arlington, Minn. 

Enjoyed every page of text and illustrations. 
You are to be congratulated upon the enterprise 
shown in putting this before the trade at this 
time.—J. F. GresLy & Co., Omaha, Neb. 

It is a splendid review of the lumber Sadeetey, 
and we have filed it for future reference.—S. 
HAGE LuMBER Co., Madelia, Minn. 

N = is a wonderful story.—AxXTELL Bros., Ingham, 
eb. 

A work of art.—SMITH CENTER LUMBER Co., 
Smith Center, Kan. 

To say that it is fine and that we are delighted 
would be putting it very mildly.—C. M. JEnKs, 
Sharpsburg, Iowa. 

It certainly is a fine piece of art, and very in- 
teresting.—BELDING LUMBER Co., Belding, Mich. 

We think it a wonderful souvenir.—JAMES ARM- 
STRONG LUMBER Co., Dyersville, Iowa. 

It is fine-—FRANCIS JONES, Bellevue, Idaho. 

It certainly tells the story of your good quality 
lumber.—MaLAD LUMBER Co., Malad, Idaho. 

A souvenir that will grace any library table, as 
it will mine.—CHEYENNE CouNTY LUMBER Co., Sid- 
ney, Neb. 

We think the illustrations are wonderful.—L. T. 
Hussey LuMBER Co., Admire, Kan. 

It certainly is good to look at, and very inter- 
eee CHMOKER LUMBER Co., Burns, 

yo. 


Fine! Fine!! Fine!!!—GuyMorE-WILSON LuM- 
BER Co., Wichita, Kan. 


Splendid.—F. S. CALDWELL LUMBER Co., Wichita, 
Kan. 


We appreciate having it—HoME LUMBER & COAL 
Co., Boise, Idaho. 

I think it is grand. Very interesting.—J. F. 
DAUBENBERGER, McGregor, Iowa. 

real LuMBER Co., Great Falls, 
Mont. 

It is the next best thing to being on the ground. 
—Rose & TUTTLE Co., New Market, Iowa. 

We wish to thank you for this beautiful souvenir. 
—R. E. HALL LuMBeER Co., Hutchinson, Kan. 

This explains why you get out such excellent 
material and so promptly.—WISCONSIN LUMBER 
Co., Des Moines, Iowa. 

Interesting and instructive—W. U. Lapp, Port- 
land, Ore. 

It surely is a credit to the management.—Troy 
& Co., Cedar Rapids, Iowa. 

It is quite a treat to look at it.—W. W. FuLLAM, 
Grand Junction, Iowa. 

Certainly is fine.—BouNnpDARY 
Westby, Mont. 

A very complete illustration of the lumber in- 
—--ee E. GABLE & Co., Oxford Junction, 
owa. 

A very nice layout.—WINTERSET LUMBER CO., 
Winterset, Iowa. 

A very fine souvenir—CONNELL-COWAN LUMBER 
Co., Cedar Falls, Iowa. 

Very neat and interesting —SHELLSBURG GRAIN 
& LumBer Co., Shellsburg, Iowa. 

A fine piece of work. We enjoyed looking it 
over, and prize it highly—SLtorpe LumBer Co., 
Madelia, Minn. 

A very fine piece of advertising.—STANDARD LUM- 
BER Co., Winona, Minn. 

We are looking thru it with a good deal of 
pleasure.—PETERSBURG FARMERS LUMBER CO., 
Petersburg, N. D. 

A valuable piece of literature——ProrLps LuUM- 
BER Co., Barnesville, Minn. 

A mighty fine showing.—HanspercEerR & Bow- 
MAN, Wayland, Mich. 


PINE TREES do well in thin soil, but better 
in soil of fair fertility. 


LUMBER CoO., 
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FILES SUIT AGAINST. ST. LOUIS MILLMEN 


Sr. Louis, Mo., July 5.—Suit against the 
sixteen members of the St. Louis Millmen’s 
Association was filed in the supreme court of 
Missouri at Jefferson City last Friday by Attor- 
ney General Barrett, who asks for a writ of 
quo warranto against each. The attorney gen- 
eral asks that each firm be excluded from all 
corporate rights, to forfeit the franchise of 
each to do business in the State and to con- 
fiseate such parts of its property as the court 
may deem proper or to impose fines in lieu 
thereof. The attorney general declares that: 


Respondents have created, entered into, become 
members of and participated in a pool, trust, agree- 
ment, combination, confederation and understand- 
ing among themselves and each other which tends 
to and does result in the restraint of lawful trade 
and full and free competition in the manufacture 
and sale of millwork in this State, with the pur- 
pose, design and view to regulate, control and fix 
the price of millwork, to maintain such price when 
so regulated, to fix the amount and quantity of 
millwork bought and sold, and to lessen lawful 
trade and full and free competition in the manu- 
facture of millwork in this State, all to the great 
detriment and damage of the purchasing public and 
the State of Missouri. 

Relator further states that by reason of the 
participation of said respondents in the pool, trust, 
agreement, combination, confederation and under- 
standing as herein stated, and by reason of the 
acts and things done by respondents as herein set 
forth, said respondents have been guilty of illegal, 
willful and malicious perversion and abuse of the 
franchises, licenses and authority severally granted 
to them by the State of Missouri, and illegal and 
unlawful usurpation of privileges, franchises and 
authorities not granted to them by the State of 
Missouri. 


[Special telegram to AMERICAN LUMBERMAN] 

Sr. Louis, Mo., July 7.—Suits similar to that 
against the St. Louis Millmen’s Association 
were filed today at Jefferson City by Attorney 
General Barrett against twenty members of 
the St. Louis Lumber Trade Exchange and 
fourteen members of the St. Louis Material 
Dealers’ Association. The allegations are al- 
most identical in language, except as to the 
name of the product dealt in by the defendants 
in the action against the millmen. 

Concerning the St. Louis Lumber Trade Ex- 
change the attorney general said: 
_ The St. Louis Lumber Trade Exchange forces on 
its members a service charge similar to the cost 
guide of the millmen. The service charge has 
been estimated by accountants as the average over- 
head for ten efficient dealers. The service charge 
is worked out at headquarters and furnished to 
each member, and applying it to the cost is com- 
pulsory. If it is not applied, members may be 
fined $500 for each offense. The bylaws set up a 
complicated and powerful machine for trials and 
expulsions, fines and other penalties. Bids of 
members are practically uniform. Sales prices 
must be reported immediately after the sales. 


His comment on the St. Louis Material Deal- 
ers’ Association was: 

The members of the St. Louis Material Dealers’ 
Association have for a considerable period been 
making prices on sand and gravel which are 
identical to the penny, regardless of the differing 
factors entering into the cost. There is a custom, 
if not an understanding, to follow exactly the 
prices made by the Missouri Portland Cement Co., 
which is the most influential member of the or- 
gcanization. Gravel and sand, taken from the river, 
rose in price from $1.10 prior to the war to $2.25 
during the war, and have receded only a few cents 
from that top price until the last few weeks since 
this investigation began. The members admit 
that by vote they have on several occasions agreed 
not to sell except upon certain conditions, and 
they say that by their association they have 
eliminated from competition certain features which 
were objectionable to them. 

The attorney general asked the supreme 
pao to issue temporary writs returnable in two 
weeks, 


MANAGER OF HOUSING CORPORATION 


PITTSBURGH, Pa., July 5.—Appointment of 
Louis Brandt, a construction engineer, as man- 
ager of construction, and nine men to compose 
finance and executive committees, has been an- 
nounced by A. W. Thompson, president of the 
Commerce Housing Corporation, organized to 
supervise the construction of homes in the Pitts- 
burgh district. 

_ Mr. Brandt has been associated with the build- 
ing construction industry in the Pittsburgh dis- 
trict for many years. He was born in a lumber 
camp near Dysart, Cambria County, in 1871, and 
was brought up around lumber mills until he was 
twelve. In 1898 Mr. Brandt came to Pittsburgh 





to become architect and superintendent of the 
Vandergrift Lumber Co., of which he later be- 
came president. In 1900 he became associated 
with F. F. Nicola in the organization of the 
Nicola Building Co., of which he was made 
general manager and, in 1907, president. 

Since 1916, Mr. Brandt has been engaged in 
consultation work on housing propositions. He 
is said to be the originator of the ‘‘ready-cut’’ 
and ‘‘fabricated’’ houses, many of which 
were used in towns constructed to meet war 
needs. Mr. Brandt also conducted research 
work on the construction of small concrete 
houses. 

Leading lumber wholesalers, while unani- 
mous in conceding Mr. Brandt’s ability as a 
builder, view his selection as manager with 
mixed feelings. They are watching now to see 
whether his policy will include bulk buying from 
sources which might divert the lumber pur- 
chases from their usual trade channels. Such a 
policy on his part, they contend, would be a 
serious error of the ‘‘penny wise and pound 
foolish’’ kind. 


HARDWOOD FLOORING FOR HOTEL 


One of Chicago’s finest new residence hotels 
is the Chicago Beach, which has just been 
completed. The present capacity of the hotel, 
including the new and old parts, is 1,000 





THE CHICAGO BEACH, A NEW RESIDENCE 
HOTEL 


rooms. Every room in the new hotel has a 
bath and more than one-half the rooms in the 
old part have baths. The accompanying il- 
lustration shows the exterior of this fine new 
12-story building, which is constructed of 
dark red tapestry brick, ornamented with 
gray granite borders, cornices, copings, en- 
trances ete. 

As may readily be inferred, a modern hotel 
of the character of the Chicago Beach would 
utilize a large amount of fine hardwood floor- 
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CLEAR QUARTERED RED OAK FLOOR IN 
DINING ROOM 


ing, particularly in its dining rooms and other 
larger rooms. The flooring used was manu- 
factured by the Nashville Hardwood Floor- 
ing Co., whose mill is at Nashville, Tenn., 
and warehouse and salesroom at 3622-3628 
South Morgan Street, Chicago, in charge of 
E. Bartholomew, manager. The flooring was 
furnished thru the Rittenhouse & Embree Co., 
Chicago. The stock used was clear quartered 
red oak of the finest quality. 

The Nashville Hardwood Flooring Co. has 
been supplying a great deal of hardwood floor- 
ing for some of the finest hotels and clubs; a 
recent job of this kind being that of the 
Glenview Club, also supplied thru the Ritten- 
house & Embree Co. 


GOVERNMENT SHOULD PAY RAILROADS 


WaSsHINGTON, D. C., July 7.—W. M. Ritter, 
president of the W. M. Ritter Lumber Co., 
Columbus, Ohio, has been here several weeks 
working for an adjustment of the claims amount- 
ing to $500,000,000 due the railroads from the 
Government on account of guaranteed returns © 
during the war period. There is now reason to 
expect that a satisfactory settlement with the 
railroads is in sight. 

The railroads, being very large purchasers 
of Taw material and manufactured products, 
hold the key to the industrial situation; and 
when they receive payment of their claims and 
spend the money in purchases or in payment 
of their own debts, as they will, it will serve 
as a stimulant that will react thruout the 
country. 

It is along this line that Mr. Ritter is making 
his fight for the adjustment of the claims due 
the railroads, and in a circular distributed by 
him, he calls attention to the results that will 
follow the expenditure by the railroads of the 
large sum to be received from the Government. 
He says in the circular: 

More production will be required to meet the 
increased demand. 

Hence more labor will be employed ; idleness will 
be reduced. 

More wages will be paid, and want relieved. 

As volume of production mounts, the cost of 
production per unit will be reduced, and the more 
prosperous will be the enterprise. 

Both the creation of more fabricated articles 
and the greater prosperity of the fabricator will 
afford occasion for the payment to the Govern- 
ment of more taxes. 

The increased production will progressively af 
ford more tonnage to the railroads resulting in 
less operating cost per unit and greater net return. 

The psychology of the buying cycle is not clearly 
understood by the average mind. Buying begets 
buying. What is the finished product for one, is 
the raw material for another, and the producer of 
the raw material is the ultimate consumer of the 
refabricated article. And so the process continues 
in an endless circle of activity—-when transactions 
are taking place and industries functioning nor- 
mally. It has been estimated that the use by the 
railroads of $500,000,000 in paying debts and 
making purchases to meet ordinary requirements 
would result in clearing transactions aggregating 
a total of over five billion dollars. 

Confidence is the thing needed by the business 
element of the community. Confidence to begin 
must be induced. Once the wheels are revolving, 
the thing functions of its own momentum. The 
trouble has been that the railroads suffered such 
a catastrophe that normal functioning of business 
was destroyed. 

If the plan suggested is carried out—if the 
proper publicity is given to the plan by the Depart- 
ment of Commerce and other governmental agencies 
—the tonic. effect of the mere announcement will 
be most stimulating, and the inauguration of the 
necessary measures should be the beginning of a 
period of wonderful prosperity. 


LAUREL PINER STILL OPERATING 


LavuREL, Miss., July 5.—The contemplated 
sale of the Marathon Lumber Co., of this place, 
has fallen thru and the original owners have 
started up the property in all departments and 
will continue operating. The company is in 
position to take care of all of its business, as 
it has a good stock of lumber on hand and its 
facilities for handling business are of the best. 
M. H. Bissell is sales manager of the Marathon 
Lumber Co., which deals in southern pine lum- 
ber and hardwoods. 


SHIPPING BOARD SIGNS UP NONUNION CREWS 


San Francisco, CauiF., July 2—The United 
States Shipping Board has signed up enough 
men to handle every one of its steamers sched- 
uled to leave this port within the next three 
months at the reduced wages provided for in 
the new agreement. Several private companies 
are loading vessels here with nonunion crews. 
But the steam schooners in the coastwise lumber 
trade are still tied up. Quite a number of sail- 
ing vessels have been chartered to transport lum- 
ber to California from the north Coast. But it 
is reported that the owners’ strike committee has 
decided to discontinue this method, as it is 
hardly fair to the steamer operators. It is con- 
sidered probable that, after the Fourth of July 
shutdown, an effort will be made to start up the 
steam schooners. However, with the lumber busi- 
ness quiet, the owners are in a good position to 
hold off until the unions are ready to accede to 
their terms. 
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IMPROVEMENT IN BUILDING SITUATION INDICATED 


ALL PREVIOUS JUNE RECORDS BROKEN 

MEMPHIS, TENN., July 5.—Building opera- 
tions for June in Memphis set an entirely new 
record for that month. Permits totaled $1,061,- 
664, an increase of 70 percent over June, 1920, 
and of more than 100 percent compared with 
June, 1919. The excess over May, 1921, too, 
was close to 100 percent and the figures are 
the largest for any month since the end of 
1919. Permits were issued for 93 residences, 
compared with 22 the same month last year, an 
inerease of more than 300 percent, while con- 
struction of 16 apartment houses was author- 
ized, compared with none for the correspond- 
ing period a year ago. The enormously high 
rents charged by those owning rental property 
represent one of the biggest factors in stimu- 
lating the construction of residences. The lower 
cost of labor and materials is helping along 
construction activities, while the easier rates 
for money, coupled with the somewhat more 
plentiful supply, also proves a helpful influence. 
Daniel C. Newton, building commissioner, pre- 
dicts that July will show greater activity than 
June. In fact he forecasts a ‘‘new era’’ in 
building operations in this center. 


NEw York, July 5.—Unlike the snail pace of 
building operations up to a few months ago, 
there is a _ bustling activity on all jobs. 
Observers are wondering at the rapidity of 
the workers, the employment of large gangs 
and the quickness of the rise of walls of build- 
ings. An important reason for the speed nowa- 
days exhibited by the group, or speculative, 
builders is that the new tax exemption law 
makes it unnecessary for a builder to drag a 
job to keep his buildings out of the tax list 
for the coming year. Another big factor is 
that labor is more efficient than it was during 
or at any time since the war. 


TO CONTINUE INVESTIGATION 

BurraLo, N. Y., July 5.—The building in- 
vestigation started here by the Lockwood legis- 
lative committee will be continued before a 
special term of supreme court to be convened 
July 25, presided over by Justice George W. 
Cole, who has directed the summoning of a 
grand jury to hear the evidence. The prosecu- 
tion will be in the hands of District Attorney 
Guy Moore, who plans to cover a wide field 
in his inquiry as to Buffalo conditions. The 
work of obtaining evidence begins this week, 
when Timothy N. Pfeiffer, special counsel of 
the State attorney general, and an investigator, 
will arrive from New York to confer with Mr. 
Moore. The county board of supervisors has 
voted $25,000 to carry on the trial. 


BUILDING ACTIVITY TAKES UPTURN 


CLARKSBURG, W. VA., July 5.—Building has 
taken an upturn here and many houses are 
being erected, altho the operations are scat- 
tered and activity is still held back by failure 
to settle the question of wages for skilled labor. 
Leading interests, including large employers, are 
determined to start an active building campaign 
and keep it up for the remainder of the build- 
ing season, regardless of all handicaps. Their 
belief is that lumber costs will not go lower 
and that the labor problems will soon be ad- 
justed. 


GOOD VOLUME OF BUILDING WORK 


DENVER, CoLo., July 5.—Denver wound up 
the first half of 1921 with a creditable showing 
as regards building activity, when labor trou- 
bles and other retarding influences are taken 
into consideration. The report of the building 
inspector shows a total of 2,680 permits for 
buildings of an estimated value of $4,948,575, 
as compared with 1,901 permits for buildings 
of an estimated value of $5,168,560 for the first 
six months of 1920. The record for June was 
good, showing $1,257,800 worth of building, 
as against $807,475 in May, and $753,700 in 
June, 1920. 


Contractors and material men look for an 
even better showing during the coming months, 
as the carpenters’ union last week agreed to 
accept a wage cut of $1 a day, ordered several 
months ago by the State industrial commission 
and to which the carpenters demurred at the 
time, together with several other crafts, there- 
by precipitating an ‘‘open shop’’ fight on the 
part of the contractors. Several other crafts 
are expected to follow the lead of the carpenters. 


aoe 


BUILDING ONE HUNDRED HOUSES 


O.EAN, N. Y., July 5.—This is how the small 
town of Olean, in the southwestern part of the 
State, is solving its housing problem: Its 
chamber of commerce, with the object of pro- 
ducing housing for the people and at the same 
time helping the growth of the place, organ- 
ized a housing corporation. Alfred C. Bossom, 
a New York architect, was engaged to lay out 
the land and provide plans for the buildings. 
There are now under way, in various stages 


WILL BUILD ONE HUNDRED HOMES 

MILWAUKEE, WISs., July 5.—The Garden 
Homes Co., a municipally supported enterprise 
with $500,000 capital stock, is about to begin 
activity. Officers have been selected, with 
Building Inspector William D. Harper as secre 
tary. Several meetings will be held this month 
and a final meeting is scheduled for July 25, 
when a course of action will be finally decided 
upon. The company has received five hundred 
applications for homes. Housing plans of other 
cities are being studied to arrive at the best 
possible system of handling the local situation. 
Jt is planned to erect at least one hundred homes 
this year, and possibly one thousand during 
1922. 


LUMBERMAN BUILDS HOUSES TO SELL 

MILWAUKEE, WISs., July 5.—Believing that 
inasmuch as lumbermen are particularly inter 
ested in increasing the volume of building they 
ought to do something definite and practical to 
start the ball rolling, H. E. Christiansen, head of 
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The above illustration shows a home made dredge used in cleaning the log pond of bark and other 


refuse by the Louisiana Long Leaf Lumber Co., at Fischer, La. 
dredge built, tho the company now has several in use. 
in operation that several other lumber companies have built similar ones. 


The illustration is of the first 
So successful have these dredges been 
As may be seen the 


dredge is supported on two pontoons and can be easily moved to any part of the log pond. 


The motive power for dredging the pond :is supplied by a 12 horsepower gasoline engine. 


The 


endless chain drops the bark and other refuse upon a barge which when loaded is taken to 


the shore and the refuse disposed of 





but all promising to be ready before snow flies, 
one hundred 2-family houses, containing apart- 
ments of five to seven rooms. The houses have 
all improvements, are substantially built and 
attractively laid out. Each house occupies a 
plot of two or three city lots and yet is being 
turned over to home-seekers at $5,000. The 
production cost of these houses, Mr. Bossom 
said today, is identical with what the buildings 
would have cost before the war. 


RELEASE FUNDS FOR BUILDING LOANS 


OmaHa, NeEs., July 5.—The close of June 
brought two chief reasons for rejoicing in the 
lumber industry locally. First, it was shown 
that for the first six months of the year building 
activity has steadily and rapidly been increas- 
ing until the building permits in June totaled 
$1,065,595. The other reason was that two of 
the big building and loan associations in Omaha, 
which have refused loans on residence property 
in Omaha for the last several months, an- 
nounced that on July 15 they will resume loans 
on residential property. These are the Occi- 
dental Building & Loan Association and the 
Bankers’ Savings & Loan Association. The im- 
possibility of getting loans in many cases has 
retarded bulding in Omaha until now. 


the General Lumber Co., Milwaukee, has inter 
ested himself financially in a project» to build 
sixty homes for working men. These homes are 
being built adjacent to the city, but ‘‘ Out of the 
smoke zone, into the ozone,’’ to quote the ef- 
fective slogan appearing on the prospectus is- 
sued by Mr. Christiansen’s agent for carrying 
out this project, the Richard Real Estate Co. 

When these houses are finished they will be 
sold at a price the working man can afford to 
pay. Provision will be made for him to pay 
stated amounts periodically, from his earnings, 
which will steadily reduce the principal. The 
houses are being built beyond the city limits, 
because within the limits so many modern im- 
provements are required that the carrying 
charge on the investment is all that the owner 
ean stand, and in most cases is more. Mr. 
Christiansen figures that the only way the 
working man can own his home is to have the 
original investment low enough to give him 4 
chance to liquidate, before he adds the last 
refinements. 

The first five houses will be completed this 
week. Already a large number of inquiries 
have been received, from live prospects who 
are willing to buy before the houses are com- 
pleted. ‘‘It is a safe bet that these five houses 
will be sold to desirable tenants within one 
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week after being placed on the market,’’ said 
\ir. Christiansen, ‘‘and that the actual cash in- 
estment remaining after mortgages have been 
placed against the building, and the first pay- 
ment made, will be very small. I am confident 
that within a year we shall have completed the 
sixty houses in our project, and have sold them 
it a fair profit.’’ Mr. Christiansen said that 
1e will gladly give the actual costs of con- 
struction, or any other inforraation regarding 
the project, to any lumberman who may be in- 
erested. He continued: 

I wish that lumbermen generally could be inter- 
ested in projects like this. If business is bad why 
shouldn’t the lumberman lend his efforts toward 


making it better, instead of supporting the building 
movement by conversation only, or sitting back and 


waiting for the other fellow, who has less interest 
in the movement, to take the lead. This house 
building idea is contagious. People see new houses 
springing up on all sides, and they loosen up their 
frozen cash to follow along. Get all the trades- 
people who are connected in any way with the 
building line to give it a little boost by financial 
assistance and the thing can be put over in a 
nationwide way. I am thoroly sold on this idea 
and naturally I am very enthusiastic, but if there 
were 40,000 people connected with the lumber in- 
dustry who would interest themselves in ten houses 
each how long would it be before the housing short- 
age would be wiped out. The lumber necessary to 
build these houses, figuring an average of 15,000 
feet to the house, would total about six billion feet. 

As soon as a program of this size is started the 
wheels will turn, and I can think of no better way 
to get such a program started than thru the lumber- 
man himself, by extending credits and by actual 
eash outlay. 


CONTRACTORS ENFORCE OPEN SHOP 


San Francisco, Cauir., July 2.—Conditions 
in the building trades are still upset, with the 
open shop regulations being enforced by the 
Builders’ Exchange contractors generally. More 
than 600 jobs have been started under this 
program, but the big buildings down town are 
at a standstill, with few exceptions. A num- 
ber of nonunion men have been imported to 
make up for the unwillingness of the union 
men to work under the open shop plan. 

Oakland is doing a good deal of building on 
the open shop plan. In San Jose, where the 
7% percent reduction in building mechanics’ 
wages was accepted by the unions, construction 
work is now progressing under the closed shop. 





RAILROADS’ USE OF WOOD IN LAST WAR YEAR 


The principal figures which follow show the 
purchases of forest products, such as timbers, 
lumber, poles, posts and ties, for the railroads 
while under Government administration in 
1918, which was the last year of the war. This 
information was compiled for the Government 
by the Railroad Administration, and the table 
which follows was copied from records kept 
by the Forest Service. The principal items of 
voud in the purchases, covering the whole Unit- 
ed States for that year, were as follows: 

Cross ties, number 77,474,983 


Switch ties, board feet.......ccscceses 278,901,165 
Crossing plank, board feet............ 57,184,017 
14,181,189 
41 
81 


Fencing board feet 
Fence posts. number 
Poles; lineal feet 
Other poles, board feet 
Bridge ties, board feet...........0+++ S80 


4,202,1 
2.6 3 


Buildings, dimension, board feet...... 13 

Buildings, boards, beard feet 7s 

Buildings, finish, board feet........... 338,530, 
Piles, lineal feet , 13,027,135 
Other piles, board feet 9,170,374 
Cars and locomotives, board feet....... 861,043,141 
Boats, board feet 2,612,900 
FIGRGIO—BE0EE 1c ccce cc ecsrcccovsceses 28,315 
Miscellaneous, board feet 149,935,992 


Part of the foregoing table is in board feet, 
part in other measures; but if all is reduced to 
board feet, or approximately so, the total is 
4,666,448,390 board feet as the total purchases 
for the railroads that year. This is believed 
to be the first time the figures for some of 
the items have ever been published, notably 
crossing plank, fencing, posts, wharf timbers, 
bridges and other buildings. Many estimates 
have been made of the annual purchases of 
forest products by the railroads, and the prob- 
lem had been worked out to show that the rail- 
roads use lumber and other wood products equal 
to about 14 percent of the cut of lumber. 

By using the data in the foregoing table, and 
the reported cut of lumber for 1918, which 
was 32,000,000,000 feet, it may be shown that 
what the railroads used was not far from 14 
percent of that quantity. It appears, there- 
fore, that former estimates of 14 percent were 
approximately correct. It is gratifying to be 
able to quote official figures to show the uses 
of wood, for various purposes, by the railroads 
of the country. 

The greater part of 1918 was a war year, and 
the use of wood by railroads, as well as by 


private business of most kinds, was consider- 
ably below normal. For instance, the use of 
ties during normal years has been about 125,- 
000,000. There was a decline to 77,474,973 in 
1918, or a falling off of 38 percent from nor- 
mal. If all other railroad purchases of wood 
in 1918 declined in a like proportion, it indi- 
cates that in normal years the railroads of the 
country use 7,000,000,000 feet, board measure. 

Next after sash, doors, planing mill products 
and general millwork, considered as a single in- 
dustry the railroads are the largest users of 
wood in the country. 

The use of wood by railroads seems to have 
been below normal during the whole of the war, 
as might be expected. For instance, in 1915, 
only 97,106,651 ties were purchased, while in 
1909 the total was 123,751,000. 

The railroads estimated that for 1918 they 
would need 125,000,000 ties, but they over- 
estimated by about 42,000,000. Under the 
abnormal conditions then prevailing, it was 
impossible for correct estimates of future needs 
to be made. The figures above were procured 
from the railroads in 1919 by a questionnaire 
sent out by the Railroad Administration. 





INSURANCE FUNDS BOOST HOME BUILDING 


BaLTrMorE, Mp., July 5.—Despite handicaps 
upon construction work numerous structures 
are going up and the quantities of lumber called 
for by such activities run into impressive fig- 
ures. Local yards are fairly busy taking care 
of the wants of the contractors, and the demand 
for framing, along with other lumber used in 
the ereetion of houses, has been so active as to 
cause a very perceptible stiffening in the quota- 
tions, 

Much of the building and purchasing of homes 
1s facilitated here, as elsewhere, by building 
issociations which advance rather more money 
than do some of the other financial institutions 
and whose plan permits payments by regular 
nstalments, meeting the interest charges, the 
xpenses and a certain amount weekly by way 
f reducing the capital. The plan of these build- 
ng societies usually provides for the repayment 
f the horrowed amount in about eight years, 
vhich makes the weekly rate rather high. There 
as reeently come into the field here the Pru- 
iential Insurance Co. which under an arrange- 
ment with the real estate department of the 
‘ontinental Trust Co., of this city, T. White in 
‘harge, aims not only to find profitable invest- 
aent for its funds, but to make it easier for 
he home builder than do the building societies. 

In past years such corporations as the Pru- 
iential have put out a great deal of money 
in buildings, but the loans were made usually 
m larger business properties and gave no aid 

the home owner. The great demand for 
‘ousing accommodations suggested to the offi- 
‘ers of the Prudential that, especially in view 
of the fact that its income was derived to a 
very large extent from persons of small means 
n the shape of industrial and other policies, at 
east part of the benefits of the capital invest- 
nent ought to go to the same class of people, and 
‘ccordingly the monthly instalment mortgage 
plan was devised. 


Under this plan the company loans not in 
excess of 65 percent of the value of the property, 
as determined by the company’s appraisers, on 
such property, the loans being secured by mort- 
gages maturing in twelve years, with principal 
and interest payable in monthly instalments. 
Loans of this kind are made only upon modern 
dwellings in desirable locations, arranged for 
not more than two families, with cellar, bath, 
water and other modern conveniences. Interest 
is charged at the rate of 6 percent a year and 
eredit is given borrowers each month for the 
instalment paid on account of principal, interest 
being reduced each month accordingly. Pay- 
ments on account of principal are so arranged 
that 6 percent of the principal is to be paid 
each year. The borrower may pay more than 
the monthly instalment on principal, as the 
company agrees to accept additional payments, 
not less than $100, on any interest date. Such 
additional payments, however, must be multiples 
of the monthly instalment payment. Loans are 
not made on dwellings where land and building 
together are valued at less than $2,000, nor are 
instalment loans made for more than $10,000, 
the idea being to give the benefit of the loan 
arrangement to persons holding the smaller 
property. 

If the borrower makes payment on account 
of principal during the term of the loan in 
excess of the monthly instalments, for an amount 
sufficient to reduce the principal 30 percent, the 
company will consider the request to continue 
the balance of the loan as a straight mortgage, 
payable semi-annually, at a rate then to be 
agreed upon. After five years the borrower 
has three options. He may either continue the 
loan on a flat mortgage, or agree to pay one- 
fifth of the balance each year for five years, 
or continue the instalment plan. By extending 
the time of instalment payments to twelve years, 
as against about eight allowed by the average 


building society, the Prudential company, it is 
pointed out, makes it easier for the borrower 
to earry the loan, the instalment payments on 
account of principal being smaller. Further, 
while in building society arrangements the 
borrower continues to pay interest until the 
next $100 is paid in full, the interest charge 
of the Prudential drops with every month. Thus, 
for illustration, where the principal is $1,200, 
the first monthly payment on principal is $6, 
this also being the amount of interest. On the 
next payment, however, the interest charge is 
reduced by 3 cents, and the reduction of 3 cents 
continues with each successive monthly payment, 
so that with the sixtieth payment it is only 
$4.23. 

Mr. White stated last week that altho the 
plan had been in operation only a short time 
a large amount had already been put out in such 
mortgages, and that the results were eminently 
satisfactory. 

More recently, the Metropolitan Life Insur- 
anee Co. has launched a somewhat similar ar- 
rangement, under an agreement with the Title 
Trust & Guarantee Co. as representative in this 
city. The Metropolitan’s plan varies from that 
of the Prudential only in some minor details. 
This is regarded as introducing an element of 
competition into the loan business which will 
prove eminently healthy and further stimulative 
to building and to home buying. 


AMERICAN exports for the eleven months end- 
ing with May aggregated $6,055,856,706, while 
imports were valued at $3,468,787,153. These 
figures will be somewhat increased when the 
complete report for June is available. The 
favorable trade balance up to May 31 was 
$2,587,000,000, and it is expected that exports 
in June will show a lead of about $100,000,000 
over imports. 
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NORTH CAROLINA PINE MONTHLY 


Norrok, Va., July 5—The North Carolina 
Pine Association held its regular monthly 
meeting here last Wednesday at the Monticello 
Hotel. At request of President G. L. Hume, 
of Suffolk, Va., Chas. Hill and R. H. Morris, 
chief inspector, gave an interesting account of 
the meeting held in Augusta with the Georgia 
Roofer Club. They believe that much good will 
result if proper codperation with these people 
is had and that many new members can be 
secured in this way. 

A motion was made by A. R. Turnhill and 
unanimously adopted that a committee be ap- 
pointed to draw up proper resolutions of respect 
and regret at the death of Capt. John L. Roper. 
A. R. Turnhill, J. L. Camp and F. 8. Spruill 
were appointed on that committee. 

The tariff manager of the association, W. J. 
Strobel, in his report covered the following 
rate matters: Meeting in Washington looking 
to reduction in lumber: rates to stimulate busi- 
ness, which was so vigorously opposed by carriers 
that Mr. Strobel thought no lower rates will be 
had for some time. Extension of water com- 
petitive rates to apply from Alabama territory 
to eastern cities—Mr. Strobel presented a chart 
of local and thru rates from mill points to 
consuming territory and was authorized to have 
this printed in pamphlet form for distribution 
to the members gratis and at a nominal charge 
to the trade; this will be very beneficial in 
quoting delivered prices. Reviewed conference of 
various southern lumber associations with car- 
riers looking to proportionate decrease in rates 
to eastern territory comparable with decrease 
in rates from Pacific coast to Central Freight 
Association territory, amounting to 7 cents 


per 100 pounds. Reviewed attitude of eastern 
carriers against making any reductions; it 
is likely the fight will be brought before the 
Interstate Commerce Commission. Mr. Strobel 
informed the members that complaint had been 
filed with the commission looking to normal 
rates being reduced to a water competitive 
basis from Carolina territory to eastern terri- 
tory. Complaint will also be filed to adjust 
rates from South Carolina points to North 
Carolina points. Mr. Strobel stated that an 
additional man had been hired by him to handle 
claims and urged all members to send in their 
freight bills to be audited and have claims 
filed if overcharges are found. 

Secretary Vaughan Camp called attention to 
the increase in members contributing to month- 
by statement of costs, weekly sales, produc- 
tion, orders ete., and daily sales report, which 
was very gratifying, and urged others to do 
the same thing. 

A full and very interesting report was sub- 
mitted by D. O. Anderson covering the recent 
annual meeting of the Chamber of Commerce 
4 the United States of America in Atlantic 

ity. 

Resolutions expressing the association’s 
sympathy and extending condolences to the 
family of the late Capt. John L. Roper were 
presented by F. S. Spruill and unanimously 
adopted. — 

Mr. Spruill as general counsel then gave those 
present a brief review of tax laws. He is a 
member of the advisory tax committee of the 
National association, composed of counsel from 
various regional associations, and recommenda- 


tions from this committee will be submitted to 
the board of directors of the National in Tacv- 
ma in July. 

President G. L. Hume announced that he 
would soon appoint a new forestry committe 
to handle questions on forestry due to the fac: 
that A. T. Gerrans, of the old committee, is 
not now a member of the association. 

The president and secretary were instructe: 
to select the date and place of next meeting. 
Suggestion was made that this be held in Wi! 
mington early in September and this will in aj! 
probability prevail. 


COAST GETS LARGE RAILROAD ORDERS 


PORTLAND, ORE., July 2.—The lumber indus 
try was pleased to learn this week that th 
Chicage & Northwestern Railroad had come 
into the market for 2,000,000 feet of track and 
bridge material, and that other companies had 
placed orders for car repairing material aggre 
gating at least 25,000,000 feet. These are really 
the first lumber purchases by the railroads for 
many months and are looked upon as a sign of 
the compass again pointing toward normaley. 
Another encouraging report here was that the 
Chinese Imperial Railway is in the market for 
10,000,000 feet of railroad ties to be delivered 
before May 1, 1922. 

The Sullivan Lumber Co., of this city, this 
week placed on board a steamer at Aberdeen, 
Wash., bound for New York, 1,000,000 feet of 
railroad bridge material, the first large order 
for an Atlantic coast railroad to be filled for 
some time. 











New York City, July 5.—H. B. Coho, secre- 
tary of the New York Lumber Trade Associa- 
tion, has prepared for the AMERICAN LUMBER- 
MAN an interesting statement of the operation 
of an employment bureau as an association ac- 
tivity, as follows: 

The operation of an employment bureau by a 
trade organization is an activity by which the 
members of the association may be greatly benefited 
and the personnel of the whole association vitalized, 
if care is given to investigating the applicants and 
a standard of fitness set up which will insure the 
employment of those best qualified to work in the 
industry represented by the trade organizations 
operating the bureau. 

The New York Lumber Trade Association has 
operated an employment bureau for several years, 
and is now extending the scope of its work to cover 
not only clerical assistance but skilled and unskilled 
labor. During the last year more than one hundred 
clerks and executives have been placed by the 
bureau, and with very few exceptions the results 
have been most satisfactory. 


Cost of the Bureau 


The labor and employment bureau of the New 
York Lumber Trade Association is operated at the 
cost of the association and is included in the dues. 
No charge is made to-either the employer or the em- 
ployee, the: only obligation being a report every 
three months on a blank specially designed by the 
association, giving the employee’s record as com- 
piled by the employer, and the employee’s card giv- 
ing the employee’s reactions and experiences. These 
reports are filed in an envelope and constitute a 
complete record of the employee from date of appli- 
cation. 

Method of Operation 

Applicants for positions are given cards, or sent 
cards if application is made by mail, containing the 
usual questions as to age, experience, former em- 
ployer and references, together with pay expected. 
The applicant is classified and his application pub- 
lished in the weekly bulletin. Once an applicant 
has filed his credentials and been approved for em- 
ployment he becomes an object of interest and con- 
cern to the labor and employment department of 
the New York Lumber Trade Association. A posi- 
tion suiting his attributes is sought for him, and 
when found he is constantly coached by mail, and 
the employer asked to give him the encouragement 
he is entitled to for the efforts put forth. Criticism 
of work done and habits reported is made from 
time to time, the object being to create a labor 
department in the woodworking industry of New 


BENEFITS OF EMPLOYMENT BUREAU 


York and vicinity which will operate to make em- 
ployees proud of their employment and which will 
interest young people in following this line of work. 


Reducing Labor Turnover 

The object of the labor bureau as operated by the 
New York Lumber Trade Association is to prevent, 
as much as possible, the frequent changing of jobs 
with all its attendant expense and annoyance, to 
assist men and women who really wish to work and 
make good to find the jobs for which they are best 
fitted and to regard a job as a privilege and not 
as atask. Employers are asked not to discharge an 
employee but to return him to the bureau with a 
detailed history of reasons for wishing to have the 
employee changed and perhaps talked to for his 
own good. 

Upbuilding the Personnel 

The committee having the labor department in 
charge is endeavoring to enlarge its scope and even- 
tually to make it one of the big factors in associa- 
tion work. It finds that by centralizing the records 
of employees in a bureau the work can be of great 
assistance to the lumber industry, and that a pride 
in the job can be created which will tend to build 
up a personality among the employees of lumber and 
woodworking concerns in the metropolitan district 
which will do much to improve the service and make 
for better distribution and increase satisfied custom- 
ers, which is the aim of all business concerns. 


Organizing a Bureau 

In organizing and starting an employment bureau, 
an association must have in mind, first, the clientele 
it serves and its source of labor supply. During 
the war intensive instruction in the handling of 
labor departments was given at some of the leading 
educational institutions, with very good results. 
Labor departments in large organizations of manu- 
facturing or commercial character are considered as 
one of the great essentials and much care and at- 
tention are given to the selection of the manager 
and to his fitness for the work. It is quite apparent 
that a trade association representing a number of 
small concerns can readily function for all of them 
and become an essential part of the industry. Man- 
ifestly it must be somebody’s particular business to 
handle the department, and he or she must have 
some training in the work. The blanks are simple 
to prepare and established employment agencies are 
glad to codperate, so that.the essential work is to 
educate the members to make their wants known 
and to codperate with the association in making the 
department work satisfactorily. 

In a strictly regional association the work can 
cover all classes of labor; in a national association 


it will have to be confined largely to executives, 
salesmen and higher priced help. Associations can 
work together and exchange labor information, such 
as help wanted, available supply and conditions of 
employment in their various fields. They can also 
codbperate with the Department of Labor at Wash- 
ington and obtain much useful information from 
its bulletins. 
Comparing Labor Costs 

In a general way a labor department properly 
operated can do much to improve the service ren 
dered by labor by issuing bulletins on topics of in 
terest gathered from its membership, and the meet 
ings of the association can be made productive of 
much good to the membership by discussion of the 
amount produced by a corresponding number of 
man-hours in establishments of the same character, 
the cost of turnover, the instruction of foremen. 
The vast discrepancies thus disclosed will be eye 
openers for most of the members. 





BLUENOSES CLOSE DOWN MILLS 


New York, July 6.—The lumber situation in 
Nova Scotia and ‘New Brunswick is in a sad 
plight, judging by information obtained today 
from several sources. Very few cargoes are 
being sent to this country from that genera! 
direction and those that are arriving are bring 
ing anything but satisfactory prices. 

One New York dealer in Nova Scotian spruce 
and hemlock said today it is suicidal for th 
small mills in the North to send their stocks 
here unless they are sold prior to being loaded 
However, he said, some of the little mills, whicl: 
number legion in that especial territory, con 
tinue to take chances, but always to their detri- 
ment. 

F.C. Wickham, of the Penn Lumber Co., this 
city, said all mills operated by connections 0' 
that firm in Nova Scotia are shut down ani 
there is no prospect of starting up any time 
soon. 

Mr. Wickham assigned two reasons for the 
poor outlook up Nova Scotia way. One is that 
he does not think the manufacture of lumbe: 
there is anywhere near normal and he also be 
lieves a majority of the Nova Scotian operator: 
are holding their stocks for better times an‘ 
better prices. 
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y 12—Kentucky Retail Lumber Dealers’ 
ciation (Western District), Paducah, Ky. 
cial meeting. 
‘oly 18-14—Pennsylvania Lumberman’s Association, 
Berkshire Hotel, Reading, Pa. Summer meeting. 
ily 14—Southern Lumber Exporters’ Association, 
San Carlos Hotel, Pensacola, Fla. Semiannual, 
ily 15—Northern Wholesale Hardwood Lumber 
Association, Rhinelander, Wis. Special meeting. 
ly 20—Michigan Hardwood Manufacturers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
ily 20-22—Sovthern Forestry Congress. Piedmont 
Hotel, Atlanta, Ga. Annual. 
uly 22—Northern Hemleck & Hardwood Manufac- 
turers’ Association, South Shore Country Club, 
Chicago. Midsummer meeting. 
uly 28-29—West Coast Lumbermen's 
Tacoma, Wash. Semiannual. 
\ug. 17-18—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Richmond, Va. Suminer 
meeting. 
Sept. 8-10—Concatenated Order of Hoo-Hoo, Fresno, 
Calif. Annual. 
19-21—-National Retail Lumber Dealers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 
26-29-—Pacific Logging Congress, San Fran- 
cisco, Calif. Annual. 


Asso- 
Spe- 


Association, 


Oct. 


Oct. 


COOPERAGE GROUPS TO MEET 


St. Louis, Mo., July 5.—Meetings of three 
groups in the Associated Cooperage Industries 
of America will be held next week. The pine 
heading manufacturers will meet in Birmingham 
next Tuesday, the slack stave, heading and hoop 
manufacturers will meet in Memphis next 
Wednesday at Memphis, where also the tight 
stave, heading and hoop manufacturers will 
meet on next Thursday. Secretary V. W. 
Krafft will attend all the meetings. 


START CLEVELAND INSPECTION 


CLEVELAND, OHIO, July 5.—After three 
months’ careful preparation, the inspection bu- 
reau, planned by the Cleveland Board of Lum- 
ber Dealers, was put into operation this week. 
The bureau, which will have headquarters in 
the Builders Exchange, will be accessible to all 
industrial and other large consumers of lum- 
ber who require accurate measurement of their 
incoming carloads. Competent inspectors and 
tally men will be sent to make these measure- 
ments, and the service will be free to all large 
lumber users. All prospective users of the 
service will be circularized and urged not to 
hesitate in calling for it. . 

This feature in lumber distribution will be 
tried out in Cleveland for the first time, and 
has the distinction of having originated here. 
The plan was first suggested to the Ohio As- 
sociation of Retail Lumber Dealers by C. A. 
Krause, of the Lake Shore Saw Mill & Lumber 
Co., of this city. It was favorably considered 
at the last convention of the State organization. 
Now that it is an established fact, it is ex- 
pected that the State association will authorize 
the operation of similar bureaus in other parts 
of the State. 


SALESMEN’S NEW PRESIDENT 


MINNEAPOLIS, MINN., July 5.—Directors of 
the Mississippi Valley Lumber & Sash & Door 
Traveling Salesmen’s Association have filled the 
vacaney caused by the resignation of C. R. Har- 
rison as president, by the election of Roy 
Thompson, who has been vice president since 
the annual meeting last December. Mr. Harri- 
son has resigned to locate at San Diego, Calif. 


WILL NOT FURNISH STATISTICS 

_ MEMPHIS, TENN., July 5.—The American 
'!ardwood Manufacturers’ Association is not 
viking any effort to gather statistics from its 
members in connection with production, ship- 
ents and stocks for use of Secretary Hoover, 
«* the Department of Commerce, and it does not 
contemplate anything in that direction unless 
or until the Department of Justice rules that 
(‘Ss members, who are defendants in the Open 
Competition Plan case and who are therefore 
under injunction, will not put themselves in 
canger of contempt of court when they furnish 
the information desired. 





‘<The association is anxious to codperate with 
Secretary Hoover in his plans for gathering and 
distributing the more vital statistics of the lum- 
ber industry, but, however anxious it may be, 
it stands to reason that individual members of 
this organization who are under injunction are 
not going to send in any information which 
might be construed as a violation of either the 
letter or the spirit of the restraining order,’’ 
said a prominent official of the association to- 
day. ‘‘The situation would be entirely changed 
if the Department of Justice issued a ruling 
on this point which would eliminate all ques- 
tion along this line.’’ 


NORTHWESTERN HARDWOOD MEET 

MINNEAPOLIS, -MINN., July 5.—The North- 
western Hardwood Lumbermen’s Association 
had its regular monthly meeting today at the 
St. Anthony Commercial Club. EE. Payson 
Smith and other members who attended the 
recent meeting of the National Hardwood Lum- 
ber Association presented reports on the work 
of the convention. 


DOINGS OF THE NATIONAL 


WASHINGTON, D. C., July 5.—In order to ob- 
tain the best and most uptodate information 
for the building code committee of the Depart- 
ment of Commerce, the architectural and build- 
ing code bureau of the National Lumber Manu- 
facturers’ Association has distributed a ques- 
tionnaire seeking information on building codes 
in representative cities thruout the United 
States. Today Dudley F. Holtman, construc. 
tion engineer of the association, left for a six 
weeks’ trip thru the South and far West to 
assist in the selection of material for column 
tests to be held at the Forest Products Labora- 
tory. In addition he will investigate building 
code activities. 

L. Kraemer, of the building code department, 
will visit nearly fifty cities in the coming two 
months—in Iowa, Nebraska, Kansas, Missouri, 
Illinois, Indiana, Michigan, Ohio, Pennsylvania, 
New York, Kentucky and West Virginia—for 
the purpose of introducing, assisting and advis- 
ing in the formulating of the codes. 

While in the South, Mr. Holtman with Mr. 
Jones, chief inspector of the Southern Pine 
Association, and Mr. Newlin, of the Forest 
Products Laboratory, will ‘select forty pieces 
of southern pine to be used in column tests for 
the purpose of obtaining data on the effect of 
density, and of defects such as knots, checks, 
and cross grain, on the strength of structural 
columns of southern pine and Douglas fir. The 
fir timbers will be selected at a later date. The 
timbers to be used will be 12x12 inches square 
and 24 feet long, and the data obtained from 
these tests will be used as a basis for recom- 
mending safe working stresses for structural 
columns. 


TO SPREAD ‘MESSAGE OF MAHOGANY’ 


New York, July 6.—Officers of the recently 
organized Mahogany Association, which has 
opened headquarters at 347 Madison Avenue, 
have notified the world at large that the aim of 
the organization is to restore ‘‘genuine ma- 
hogany’’ to its former position of prestige in 
the American household. An elaborate adver- 
tising program is destined to take the ‘‘ Message 
ct Mahogany’’ into every home in America, if 
the officers can make this possible. 

The need for the restoration of mahogany is 
held to be essential, if for no other reason than 
to check the operations of numerous imitators. 
The boosters feel that mahogany, thru long as- 
sociation, has won its right to enjoy the respect 
of the American family and they will permit no 
encroachments on its reputation. 

The officers agreed that no names would be 
mentioned in any advertising matter or publicity 
notices, thereby evidencing their purpose to boost 
mahogany for itself alone. It is not their pur- 


pose to let any single firm get the benefit of the 
fight that is to be waged, but rather to let the 
slogan be: ‘‘One for all and all for one.’’ 


AAR - 


HEMLOCK AND HARDWOOD MEETING 


OSHKOSH, Wis., July 5.—Announcement has 
been made by Secretary O. T. Swan, of the 
Northern Hemlock & Hardwood Manufacturers’ 
Association, that the midsummer meeting will 
be held in Chicago at the South Shore Country 
Club on July 22. 


MICHIGAN HARDWOOD ANNUAL 


CapDILLAc, MicuH., July 5—Announcement has 
just been made by the Michigan Hardwood Man- 
ufacturers’ Association that its annual meeting 
will be held in Detroit at the Statler Hotel on 
July 20. As a number of important matters, 
including the officers’ reports, are to come up 
for discussion, it is hoped that a large attend- 
ance of the membership will be present. 


GIVES GOOD CREDIT SERVICE 


New York, July 5.—The bureau of informa- 
tion of the National Wholesale Lumber Deal- 
ers’ Association in a special bulletin calls the 
attention of members to the fact that several 
recent failures reveal that the special reports 
of the bureau of information indicated the cus- 
tomers to be in doubtful credit, or advised cau- 
tion. While members have other sources of in- 
formation, the facilities at the command of the 
bureau for obtaining facts and information en- 
ables it to submit much data not obtainable 
thru other agencies. Much of this comes thru 
the usual inquiries, but stress is laid on the vol- 
untary information submitted from many reli- 
able sources. For this reason it frequently hap- 
pens that the opinion expressed by the bureau 
differs from other ratings and reports. 

In this connection Secretary W. W. Schupner 
says: 

This question was discussed by the trustees at 
their meeting and members are urged not to 
neglect to obtain the information available thru the 
bureau before finally determining the credits to be 
extended to customers. The association has on file 
over thirty-five thousand reports, and with its 
larger membership and extended scope, much valu- 
able information is being accumulated which is at 
the service of subscribers. The board of managers 
is cojperating with a view to improving the facili- 
ties wherever possible, and inquiry forms have been_ 
revised and other changes made in order promptly 
to secure data and experiences resulting from the 
recent unsettled conditions. 

Every means is taken to keep the information up 
to date. It is realized that information on condi- 
tions several months ago may not meet today’s re- 
quirements and this means frequent revision of our 
records. Changes may occur quickly and members 
of the National Wholesale Lumber Dealers’ Associa- 
tion have learned to rely upon their credit depart- 
ment as a very important privilege. 


SUMMER FOREST SCHOOL IS SUCCESS 


Boeatusa, La., July 4.—The Louisiana Sum- 
mer Forestry School is pronounced a distinct 
suecess by those who have visited it. Twenty- 
three students from fifteen Louisiana parishes 
were enrolled last week, including eight rangers 
of the conservation department, two lumbermen, 
four ex-service men from the vocational school 
of the State university, five high school boys and 
a forester of the Great Southern Lumber Co. 
The instructors’ staff includes Prof. J. G. Lee, 
of the chair of forestry, Louisiana State Uni- 
versity, State Forester R. D. Forbes and his 
two assistants, V. H. Sonderegger and H. J. 
Stahl. State Conservation Commissioner Alex- 
ander, in company with Col. Sullivan, visited 
the camp last Wednesday and addressed the 
students. 





Cones or SomE Pines, the sand pine of 
Florida in particular, hang on the trees from 
ten to twenty years, and sometimes the wood 
partly grows over them, so holding them that 
they can not fall. 
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LUMBERMEN ACTIVE IN CLUBS AND EXCHANGES 


CLOVERLAND MAKES SNAPPY START 


Iron Mountain, Micu., July 5.—Altho a 
short story was printed in the July 2 issue 
of the AMERICAN LUMBERMAN regarding the 
formation of a district organization of the 
Wisconsin Retail Lumbermen’s Association, to 
be known as the Cloverland Retail Lumber- 
men’s Club, the story did not tell of the en- 
thusiasm and good fellowship that character- 
ized this meeting and made it a rousing suc- 
cess from beginning to end. 

During the convention of the Wisconsin Re- 
tail Lumbermen’s Association held in Milwau- 
kee in February, plans were made for this 
meeting and since then all details had been 
carefully worked out so that the program was 
carried out with snap and precision. 

Sixty-five live wire lumber retailers of north- 
ern Wisconsin and upper Michigan were in 
attendance at this meeting, the entire upper 
peninsula being represented as there were deal- 
ers present from every city from Manistique to 
Bessemer and from Houghton and Hancock to 
Marinette and a number of points in Wiscon- 
sin. The Consolidated Fuel & Lumber Co., 
of Ishpeming, was on hand with twelve mem- 
bers of its firm, and the Sawyer-Goodman Co. 
had seven present. 

Nearly all of the dealers reached Iron Moun- 
tain in time for lunch at the Hotel Milliman, 
altho the business session was not scheduled 
to begin until 2 o’clock at the Pine Grove Coun- 
try Club. 

D. 8S. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, called the 
meeting to order at the club. The dealers were 
unanimous in their desire to organize a club 
and to codperate with the Wisconsin associa- 
tion, because of geographical location and simi- 
larity of business interests. Many of the upper 
Michigan dealers in attendance were already 
members of the Wisconsin association and they 
testified to the value to them of this memher- 
ship. 

The following officers and directors were 
then elected: 


President—C. F. Cole, City Lumber Yard, Iron 
Mountain. ; 

Vice president—R. P. Bronson, Consolidated Fuel 
& Lumber Co., Ishpeming, Mich. 

Secretary-treasurer—R. A. Laing, H. H. Laing & 
Co., Iron Mountain. 

Directors—W. H. Waddell, Waddell Lumber & 
Supply Co., Manistique; William M. Argall, Con- 
solidated Fuel & Lumber Co., Ishpeming: J. H. 
Hager, J. H. Hager Lumber Co., Bessemer, Mich. 


The time between the ending of the busi- 
ness session and the banquet held at the Hotel 
Milliman at 7 o’clock was spent by some of 
the dealers in playing a game of golf over the 
sporty 9-hole golf course, while others made 
a tour of inspection of the new Ford sawmill 
recently built by Henry Ford and the Von 
Platen-Fox Co.’s mill and yards. 

The dealers were the guests of the Iron Moun- 
tain dealers at the banquet and for real down- 
right fun, spontaneous enthusiasm and hilarity, 
the banquet would be difficult to equal. Right 
here it might be well to add that this enthusiasm 
was entirely natural and spontaneous as there 
was not even a suspicion of anything on hand 
stronger than ice cream and soda water. Ex- 
cellent music was furnished by a trio of charm- 
ing Iron Mountain girls, who were secured thru 
the generosity of ‘‘Mike’’ Fox, of the Von 
Platen-Fox Co. Some of the old ballads were 
rendered by the ‘‘Iron Mountain Dealers’ 
Quartet,’? by the Sawyer-Goodrnan Oo. 
‘¢Seven-tet’’? and the Consolidated Fuel and 
Lumber Co. ‘‘double-sextet.’’? ‘‘Mike’’ Fox 
officiated as musical conductor but when he 
attempted to perpetrate as a solo ‘‘On the 
Banks of the Wabash’’ he was drowned out 
by a thundering chorus of ‘‘Out the Window 
He Must Go.’’ 

D. S. Montgomery acted as toastmaster at 
the banquet and introduced M. J. Fox, who 
welcomed the dealers to Iron Mountain and 
expressed his best wishes for the success of the 
Cloverland Club. Jack Dionne, secretary of the 
Lumbermen’s Association of Texas, on a visit 
to his old home at Marinette, was present and 


gave a talk on lumber salesmanship and lum- 
ber merchandising. 

The enthusiasm that had characterized the 
entire day’s proceedings was still strong after 
the banquet and many of the dealers were 
loath to depart and remained in the hotel lobby 
singing songs led by ‘‘ Mike’’ Fox. 

The next meeting of the newly organized 
Cloverland Retail Lumbermen’s Club will be 
held at Marquette, Mich., the first part of Octo- 
ber. 


~. - 


TACOMANS MAY FORM EXCHANGE 


TacoMa, WASH., July 2.—Informal discus- 
sion of a plan for the organization of a lumber 
exchange in Tacoma featured the regular week- 
ly meeting of the Lumbermen’s Club of Taco- 
ma held June 29. The general outline of the 
plan calls for the establishment of an office 
where all inquiries for lumber could be re- 
ceived and where information regarding the 
market and similar data could be collected. It 
is thought by those backing the proposal that 
the exchange might increase the business of 
the Tacoma mills and would at the same time 
be free from the objections to the plan of a 
wholesaling agency such as is proposed by other 
manufacturers. 

The discussion found most of the lumbermen 
present in favor of the idea, but no action 
was taken in view of the small attendance. 
Many of the manufacturers are out of town for 
the week and others are attending the California 
meeting of the Douglas Fir Exploitation & Ex- 
port Co. The matter will be brought up again 
at a later meeting. 

Discussion of market conditions showed that 
no improvement has taken place during the 
last week and that prices are somewhat lower 
than before. 


HOW THEY GOT INTO LUMBERDOM 


JACKSON, Miss., July 2. Talks by Henry 
W. Haynes, of the Trenton Lumber Co.; John 
Tyler, of the Republic Creosoting Co., and 
James Boyd, editor, of New Orleans, featured 
Wednesday’s meeting of the Jackson Lumber- 
men’s Club, Vice President O’Brien presiding. 
F. J. Wolf, of Steinweg Lumber Co., was re- 
ceived as a new member. The following visitors 
were present: J. E. Welch, of DuRois Lumber 
Co., Lake, Miss., and James Boyd. The attend- 
ance was very good. 

The postponed account of the life history by 
Henry Haynes was given. Mr. Haynes said 
he was born in Newton, N. C., on July 9, 1886. 
He told how his attention was first directed to 
the lumber industry by his older brothers, who 
had come to Mississippi and become identified 
with sawmills at Lumberton, Miss., joined 
his brother and worked for Hinton Bros., wit- 
nessing a boiler explosion his first day. His 
mill experiences provoked much laughter, and 
also those connected with his operation of the 
mill of Four Mile Lumber Co., belonging to 
Hinton Bros. He told of buying pole stock 
for Hinton Bros. along the Great Northern 
even before it was completed, and selling lum- 
ber in west Tennessee and Mississippi until 
1915. He then sold lumber for the Great 
Southern Lumber Co., Krauss Bros. Lumber 
Co., of New Orleans, and Finkbine Lumber 
Co., covering practically the same territory, and 
the first of this year he became manager of 
the Trenton Lumber Co. 

John Tyler said he was born and raised in 
Fulton, Ky., and, after trying politics unsuc- 
cessfully, obtained employment with Ayer & 
Lord Tie Co. at Fulton. This office was moved 
to Memphis and he remained there three years. 
The Government called on the company in 1918 
for the full output of the plant, and the busi- 
ness was turned over to the Republic Creosoting 
Co., since which time he has been buying stock 
for that concern. 

James Boyd told of the activities of the New 
Orleans Lumbermen’s Club and invited visiting 
lumbermen to take advantage of the club’s new 
quarters, which will be ready soon after Aug. 1. 

In a very concise and instructive manner, 


Mr. Boyd gave several reasons why he thought 
there would be a heavy demand for lumbe: 
this fall. He said Mr. Sullivan, of the Great 
Southern Lumber Co., in New Orleans Saturda) 
made a statement to the effect that his confi 
dence in the market was sufficient to justify 
the company’s running the mill full capacity 
day and night, beginning July 5, and that hi 
had reached this conclusion after a persona! 
investigation of conditions in thirty cities. 


—~ 


NEW YORK SALESMEN ORGANIZE 

New York, July 6.—The Metropolitan Whok 
sale Lumber Salesmen’s Club has been organ 
ized as a-means of bringing the boys in the field 
together once a month for an exchange of ideas. 
It is a business and social organization. Meet 
ings had been held informally for two months 
before a permanent name was adopted. 

Salesmen or active principals of manufac- 
turers and dealers in the wholesale line are 
eligible for membership. The officers of th: 
club are Maurice Wiley, president; Julian ©. 
Rice, vice president; E. Schaffel, secretary, and 
H. I. Soble, treasurer. 

The monthly meetings will be held at th 
Old Colony Club, Hotel Biltmore. 


oor 


TELLS CLUB SOUTH NEEDS TARIFF 

New Or.eEans, La., July 5.—Having come to 
New Orleans to attend tomorrow’s conference 
of the Southern Tariff Association, of which he 
is president, John H. Kirby, of the Kirby-Bonner 
Lumber Co., was ‘‘selectively drafted’’ to de- 
liver the principal talk at the Lumbermen’s Club 
luncheon today. Introduced by President Lanier 
as ‘‘the biggest man from the biggest State,’’ 
Mr. Kirby said that, having been left free to 
choose his own subject, he was going to talk 
tariff. 

The distress of agricultural interests brought 
about the organization of the Southern Tariff 
Association, said Mr. Kirby. Its purpose was 
to secure equal opportunity under the tariff laws 
for all sections and all industries. It mattered 
not to southern pine manufacturers whether lum- 
ber went on the free list or the dutiable list. 
The exclusion of the small amount brought in 
from Canada would not affect their market or 
their prices. 

Mr. Kirby sketched the history of tariff leg- 
islation, showing that the protective tariff was 
originally a Democratic concept, that the second 
Aet passed by the first Congress was a tariff bill 
drafted to combine with revenue features pro- 
tection that would foster and build up the home 
industries. He closed by inviting the lumber 
clubmen to attend the conference of the South- 
ern Tariff Association at the Grunewald. 

The club tendered a rising vote of thanks to 
the speaker and instructed Secretary Mallam to 
call up all absent members over the ’phone and 
urge them to attend tomorrow’s tariff confer- 
ence. 


CORRECTION OF ERRONEOUS REPORT 


Jackson, MicH., July 6—Announcement hav- 
ing appeared in newspapers and trade papers 
to the effect that Hall & Kennedy have opened « 
retail yard in this city, a correction of this state- 
ment has been issued. Hall & Kennedy are real 
estate and insurance brokers who do some build 
ing on their own subdivisions. They have no 
lumber yard facilities, do not cater to the public 
in that respect and have made no public an- 
nouncement regarding the installation of a re 
tail yard, according to this statement. The) 
buy their own lumber direct but do not sell t: 
the public except in the form of buildings. 


WEST VIRGINIA TIMBER SALE 


Euxins, W. Va., July 6.—Joe M. Woodfor: 
& Co. have purchased red oak and poplar tim 
ber at the receiver’s sale of the Murray Lumber 
Co., near Montrose, W. Va. The purchasers hav: 
two mills in operation and will rush the cutting 
of the timber, as the time limit is short. 
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LUMBERMEN ENJOY HOLIDAYS OUT OF DOORS 


THIRTEEN LUCKY YARD MANAGERS 

MILWAUKEE, WIs., July 5.—Managers of thir- 
teen yards of the Barker Lumber & Fuel Co. 
were guests of G. H. and A. R. Barker for a 
three days’ visit in northeastern Wisconsin. 
They met at Green Bay on Thursday and on the 
same evening were entertained at the home of 
G, H. Barker at De Pere. Friday and Saturday 
were devoted to motoring, boat riding, fishing 
and other amusement in Door County. Man- 
agers present represented yards at Valmy, Sister 
Bay, Sturgeon Bay, Wales, Ixonia, Watertown, 
Clinton Junetion, Pardeeville, Plymouth, Ru- 
dolph, Castelton, Wyocena and Freiland. 


- ~~ 


WEEP FOR THIS POOR UMPIRE 


CINCINNATI, OHIO, July 5.—The retail lumber 
dealers, whose organization is known as dis- 
trict No. 1, Ohio Association of Retail Lumber 
Dealers, plan to hold their annual picnic on 
July 22. R. T. Hammet, of San Francisco, see- 
retary manager of the California Redwood 
Association, is to be guest of honor and is booked 
to make a short talk in an interim of the merry- 
making. 

The special feature of the day will be a 
baseball game between a team composed of 
ladies connected with various lumber concerns 
in and around Cincinnati, and a team made up 


The Lutcher & Moore Lumber Co. Picnic at Grand Lake, La. 


of members of the sterner sex. W. Perey Hub- 
bard, executive secretary of the district asso- 
ciation, will manage the ladies’ team, and Clyde 
Thornell will manage the men’s team. D. C. 
Snook has consented to risk his life in umpiring 
this novel and excitement promising game. 


BUFFALONIANS TO ENJOY OUTDOORS 

BuFFALo, N. Y., July 5.—The Buffalo Lum- 
‘ ber Exchange will hold its first annual outing 
of the season on July 26, when a trip will be 
made to the Buffalo Canoe Club, at Point 
Abino. A fine opportunity exists there for 
various sports, including swimming, boating, 
tennis and baseball. The ladies are to be in- 
vited to the outing. 


PHILADELPHIA EXCHANGE OUTING 

PHILADELPHIA, PaA., July 5.—The annual char- 
itv outing of the Lumbermen’s Exchange of 
this city was held June 29 at Willow Grove 
Park, with the annual baseball game in the 
afternoon between the retail and the wholesale 


teims. The retailers had won the last two 
years, and the way the game started it looked as 
if the series was going to be won straight, but 
the wholesalers tightened up, and the game was 
‘ur excellent one, the score being tied at three 
each in the eleventh inning. There was good 
playing all the way thru, and each inning was 
fought hard. Only about four of the players 
practise regularly, but there were just as fine 
piiys as anyone would want to see. There were 
also enough errors to assure a looker on that 
they were not professionals. The retailers 
worked together better than their opponents, 
but Sam Rudolph, pitcher for the wholesalers, 
Played a good, tight game and handled his team 
well, breaking the tie in the eleventh inning by 
Stealing home. The lineup was as follows: 
ReTair—C, L, Kerner, catcher; H. C. Reber and 


L. E. Wright, pitchers ; George Kugler, 2nd; Victor 
Kugler, ss; Walter B. Riley, lf; C. Q. Lesher, rf; 
W. Smythe, 3rd; R. L. Wetter, 1st ; Richard Torpin, 
3rd, ct. In the latter part of the game, Harold 
McDowell and Capt. Wood Robinson also played. 

WHOLESALE—Howard Fritz, 2nd.; W. R. Ross, 
rf; Earl Conrad, ss; Orville Robinson, 1st; John 
McFetridge, lf; Harry West, cf; G. W. Wright, 3rd; 
Capt. F. A. Stamler, catcher; Samuel Rudolph, 
pitcher. 

After the ball game, which ended just as a 
thunder shower broke, there was a big dinner in 
the Casino, and after that dancing in Danceland, 
and Victor Herbert’s orchestra. This affair is 
for charity and usually nets about $300, which 
is divided among five children’s societies. It is 
expected that about the usual amount will be 
realized this year. 


EMPLOYEES HAVE DELIGHTFUL PICNIC 

ORANGE, TEX., July 2.—In order to give their 
colored employees an opportunity to celebrate 
‘‘emancipation day,’’ all of the mills in this 
territory are closed on June 19 each year. Tak- 
ing advantage of this cessation of operations 
the heads of outside departments and office em- 
ployees of The Lutcher & Moore Lumber Co. 
indulged on the same day in their annual picnic 
and outing. This year the picnic was held at 
Grand Lake, in Louisiana. Two large house 
boats were utilized, these being towed by tugs 
thru the intercoastal canal into Grand Lake 


CLUB INVITED TO VISIT BIG MILL 


New ORLEANS, La., July 4—The annual field 
meeting of the Louisiana Forestry Association, 
of which Henry E. Hardtner, of the Urania 
Lumber Co., is president, will be held in Boga- 
lusa, La., next Saturday, July 9. Col. W. H. 
Sullivan, of the Great Southern Lumber Co., 
will do the honors as host. A special car for 
the delegates will be attached to the New Or- 
leans Great Northern train leaving New Or- 
leans Saturday morning, and accommodations 
for the visitors will be provided free of cost at 
the Pine Tree Inn. 

The delegates will be taken in automobiles 
to the camp of the Louisiana Summer Forestry 
School near Bogalusa and on the return trip 
will inspect several of the tracts being refor- 
ested by the Great Southern Lumber Co. At 
Bogalusa they will be given opportunity to in- 
spect the Great Southern Lumber Co.’s mill, 
the pulp and paper plants and other industries 
of the ‘‘Magie City.’’ 

Col. Sullivan has invited the members of the 
New Orleans Lumbermen’s Club, with their 
wives, to attend the meeting as the guests of 
his company, and it is expected that a number 
of the local lumber clubmen will avail them- 
selves of this opportunity to visit Bogalusa and 
see what the Great Southern Lumber Co. is do- 








(Left) Just Loafing Around. 
for the Dinner Horn 


and with plenty of launches to accommodate 
fishing parties and an abundance of supplies, 
the party of sixty voted this the best outing 
trip they have ever enjoyed. E. V. Folsom, 
sales manager of the company, was at the 
head of the party and was active in seeing that 
everyone had a good time. Describing the trip 
one of the participants said: ‘‘We had a very 
delightful time, fishing, bathing, dancing and 
watching the honey moon. In fact we had 
forty-eight hours of a very wonderful trip.’’ 


ELKAD ELKO CLUB PICNIC 


SPOKANE, WASH., July 2.—The Elkad Elko 
(lumbermen’s) Club will give a pienie for its 
members at Liberty Lake, Wednesday, July 13. 
The party will leave Spokane in automobiles soon 
after 1 o’clock and the program will start at 2 
o’elock. This will consist of various outdoor 
sports and games. Lunch will be served by the 
club without expense or trouble to the mem- 
bers. In the evening the dancing pavilion will 
be reserved for the use of club members until 
9 o’clock. An attendance of 500 is expected. 
Many lumber offices are to close for the after- 
noon and an effort is being made to have all 
do so. I. N. Tate, assistant general manager 
of the Weyerhaeuser Sales Co., is chairman of 
the picnic committee, with President Andrew 
Maccuaig, Secretary R. L. Bayne, H. A. Bradt, 
Jack Martin and H. J. Searl, the other mem- 
bers of the committee. 

The many different ways in which Elkad Elko 
has been spelled by officers and members of the 
club alike, since its organization last January, 
have brought forth the official pronouncement 
that hereafter the correct spelling to be consid- 
ered is as given above. The two words are of 
Indian origin and are supposed to signify lumber 
or wood man, 


(Center) Sunrise on Grand Lake. 


(Right) Waiting 


ing for the present and future of lumbering in 
Louisiana. 


IS STATE SEVERANCE TAX COLLECTABLE? 


New OrLEANS, La., July 5.—Under Louis- 
iana’s new State constitution, which took effect 
July 1, it is provided that ‘‘the rate of State 
taxation on property for all purposes shall not 
exceed in any one year five and one-quarter mills, 
provided the legislature may, by a vote of two- 
thirds of the members elected to each house, 
increase such rate to not more than five and 
three-quarters mills.’’ But it is provided also 
that ‘‘taxes may be levied on natural resources 
severed from the soil or water.’’ Locally the 
question has been raised whether the above- 
quoted limitation of the total rate to be levied 
on property for all purposes does not invalidate 
the levy of an additional severance tax on that 
form of property described as ‘‘natural re- 
sourees severed from the soil or water.’’ 

The question is discussed at length in the 
current issue of a local publication which ex- 
presses the opinion that ‘‘the lumbermen now 
have a sound legal ground on which to resist 
the payment of the severance tax’’ and sug- 
gests that a test suit should be filed to settle 
the matter. Originally the severance tax was 
defined as a severance license tax, differen- 
tiating it from the general property tax. 
Whether the new constitution has wiped out 
this differentiation and opened the way to sue- 
cessful contest of the severance tax seems to be 
a question for legal experts. 

The severance tax proceeds in the main are 
dedicated for a term of years to the fund for 
erection of a greater agricultural college and 
its overthrow would presumably prevent the exe- 
cution of the plans sanctioned by the constitu- 
tion for establishment of that institution. 
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Another Exclusive Hotel 


Approves Nashville Flooring 


This time it is the new Chicago Beach 
Hotel—one of the most spectacular and 
unique residential hotels in the country. 
Nashville Clear Quartered Red Oak 
Flooring was chosen for the handsomely 
appointed main dining room and was 
furnished by Rittenhouse & Embree Co., 
Chicago. It is installations such as this 
that prove Nashville Flooring is 


Best for All Jobs 


Over one million feet of Oak, Maple, 
Beech and Birch Flooring in stock at 
Chicago enable us to ship any quantity, 
any time, anywhere. Order what you 
need now. 


New Chicago 
Beach Hotel, 
Chicago. 


Storage for Dressed Lumber and Flooring 
in our Chicago Warehouse. 


3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 











You'll Profit by 


Knowing this Salesman 


He's the fellow that brings us so many 
repeat orders— and you know buyers 
don’t reorder unless they're satisfied with 
previous dealings. ‘When you buy 


Cypress, ies Pine, . 
Hardwoods 
from us “U. R. Moneysworth” will load 


your car at mill and ride it into your yard. 
He’s a “pounder” for quality — always 
insists on giving a customer maximum 
value and service. 


Reynolds Bros. Lumber Go. 
Albany, Ga. 


Also Manufacturers of Rotary Cut Veneers 











The Hoo-Hoo Advisory Board 


Sr. Lovuts, Mo., July 5.—Secretary-treas- 
urer H. R. Isherwood notes with satisfaction the 
acceptance of places on the advisory board of 
Hoo-Hoo of men prominent in the realms of 
lumberdom. This board, made up of men from 
various districts of the United States, has been 
working hard suggesting improvements for the 
good of the order and at the annual to be held 
in September will present for approval a num- 
ber of plans that will make for the betterment 
of the order and promote Hoo-Hoo activities 
in their respective territories. Members of the 
Hoo-Hoo advisory board appointed to serve with 
the official of their respective jurisdiction are 
as follows: 

JURIDICTION NO. 1 


Snark of the Universe—L. M. Tully, St. 
Louis, Mo. 

P. T. Langan, P. T. Langan Lumber Co., Cairo, 
Cc. E. Price, Buchannon Lumber Co., St. Louis, 
D. 
Cc. C. Mullen, Long-Bell Lumber Co., St. Louis, 
Mo. 
W. S. Dickason, Dickason-Goodman Lumber Co., 
Kansas City. Mo. 

Charles Wolflin, Wolflin-Luhring Lumber Co., 
Evansville, Ind. 

Joseph M. Furlong, Lotham Cypress Co., Keokuk, 
Towa. 

J. S. N. Farquhar, Farquhar Lumber & Supply 
Co., Fredericktown, Mo. 


JURISDICTION NO. 2 


Senior atveednd * emai Sacramento, 
alif. 
R. A. ene, Hart-Wood Lumber Co., San Fran- 
cisco, Calif 
Theo. Lerch, Albion Lumber Co., San Francisco, 


uf. 
=. E. White, California Door Co., Sacramento, 


cs Bird, Grays-Simpson Lumber Co., Sscra- 
me, Calif. 
Charles LeMaster, secretary San Joaquin Mill 

Owners’ Association, Fresno, Calif. 

M. S. Pearce, E. K. Wood Lumber Co., Oak- 
land, Calif. 

o George Fenwick, Hammond Lumber Co., Eureka, 
alif 
R. A. Forsyth, Los Angeles Trust & Savings 

Bank, Los Angeles, Calif. 


JURISDICTION NO. 3 
Junior Hoo-Hoo—D. _ Seteeney, Milwaukee, 
Ss. 


Carl H. Schneider, Dudley Lumber Co., Grand 
Rapids, Mich. 
“an A. McCaul, McCaul Lumber Co., Ferndale, 
Mich. 

Findley M. Torrence, secretary Ohio Association 
of Retail Lumber Dealers, Xenia, Ohio. 

Walter A. Whitacre, Whitacre Lumber Co., Co- 
lumbus, Ohio. 

Tom A. Moore, Pacific Lumber Co., Chicago. 

C. H. Werden, C. H. Werden Lumber Co., Mason, 


Wis. 
W. T. McGuire, Rietbrock Land & Lumber Co., 

Milwaukee, Wis. 
T. Jones, Webster Lumber Co., Minneapolis, 


Minn. 
JURISDICTION NO. 4 
Bojum—William M. Beebe, Seattle, Wash. 


E. G. Griggs, St. Paul & Tacoma Lumber Co., 
Tacoma, Wash. 
W. H. Crowe, Federal Lumber Co., Vancouver, 


McCann, Shevlin-Hixon Co., Bend, 


"R. H. Hartley, Clough-Hartley Lumber Co., Ever- 
ett. Wash. 
—. P. Lansing, Polleys Lumber Co., Missoula, 
ont. 
S. L. Boyd, Mann Lumber Co., Henderson, Mont. 
tone H. Polleys, Polleys Lumber Co., Missoula, 
ont. 
A. L. Porter, secretary Western Retail Lumber- 
men’s — Spokane, Wash. 
J. Bertholf, Hart-Wood Lumber Co., Port- 


land, Ore. 
JURISDICTION NO. 5 
Scrivenoter—M. M.. Elledge, ae Miss. 


E. Stringer Boggess, Clarksburg, W. 
. Ww. ee Estes, Estes Lumber — "Birming- 
am, Ala. 
George W. Phalin, George W. Phalin Lumber Co., 
Tuscaloosa, Ala. 
m4 C. Bell, W. H. Berkheiser Lumber Co., Corinth, 
R. J. Fine, Clyde, Miss. 
W. K. Hall, W. K. Hall Lumber Co., Fulton, Ky. 
L. E. Glass, Tri-State Lumber Co., Memphis, 


Tenn. 
Malcolm Miller, Walter J. McCabe, Knoxville, 


Tenn. 
JURISDICTION NO. 6 
Jabberwock—H. D. Foote, Alexandria, La. 


J. E. Rhodes, secretary-manager Southern Pine 
Association, New Orleans, La. 


B.C. 
on A. 


T. F. Terzia, O. S. Hawes Lumber Co., Mon 


roe, La. 

Charles B. Monday, Lock Moore & Co., Lake 
Charles, La. 

A. G. Barnhart, Alexandria, La. 

Sam Eaton, W. M. Cady Lumber Co. (Inc.), Me. 
Nary, La. 

O. N. Cloud, Peavy-Byrnes Lumber Co., 
port, La. 
. E. L. Kurth, Angelina County Lumber Co., Keltys, 
Tex. 

W. A. Nichols, W. A. Nichols Lumber Co., 
mont, Tex. 


Shrevi 


Beau 


JURISDICTION NO. 7 
Custocatian—John J. Earle, Tampa, Fla. 
W. Frazier Jones, M. T. Blassingham Lumber 

Co.. Jacksonville, Fla. 
H. J. West, West Lumber Co., 
M. T. Blassingham, M. T. 
Co.. Norfolk, Va. 


ie Cc. C, Campbell, Colleton Cypress Co., 
Bk. 


Atlanta, Ga. 
Blassingham Lumber 


Columbia, 


JURISDICTION NO. 8 
Arcanoper—C. E. Murphy, Salt Lake City, Utah 
S. D. Ayres, president Nebraska Lumber Dealers’ 
Association, Central City, Neb. 
Morton F. Engelman, M. F. 
Omaha, Neb. 
Harry T. Alsop, Interior Lumber Co., 


Engelman & Co., 
Fargo, 
on0 ‘0. Russell, O. O. Russell Lumber Co., Denver, 

olo. 

R. D. Mundell, secretary, Mountain States Lum- 
ber Dealers’ Association, Denver, Colo. 

W. R. Grier, Grier Lumber Co., Cheyenne, Wyo. 


H. W. Culbertson, McFarland Lumber Co., Salt 
Lake City, Utah. 


THREE SOUTHERN CONCATENATIONS 

St. Louis, Mo., July 5.—H. R. Isherwood, 
secretary- treasurer of Hoo- -Hoo, has been in- 
formed by J. S. Bollman, Vicegerent Snark for 
the Alexandria district, that he had completed 
arrangements for a concatenation at Alexan- 
dria on Tuesday, July 19, in which he will be 
assisted by Supreme Jabberwock H. D. Foote. 
Secretary-treasurer: Isherwood will attend. 

Vicegerent Snark J. C. Simpson, of the Lake 
Charles district, also informs Mr. Isherwood 
that arrangements will be made for a concatena- 
tion to follow the Alexandria meeting. 

Vicegerent Snark A. J. McEachern, of Tusca- 
loosa, is arranging for a concatenation for the 
latter part of July, at which Mr. Isherwood 
and M. M. Elledge, of Corinth, Miss., Supreme 
Serivenoter, will be present. 


HOO-HOO ANNUAL PLANS 


Sr. Louis, Mo., July 5.—It has been de- 
cided that the slogan for the thirtieth annual 
convention of the Concatenated Order of Hoo- 
Hoo to be held at Fresno, Calif., Sept. 8 to 10, 
will be ‘‘ The Round Table Convention, ’? accord- 
ing to a word received today by Secretary- 
treasurer H. R. Isherwood from C. D. LeMaster, 
Vicegerent Snark for the Fresno district. Mr. 
LeMaster adds that the Fresno Hoo-Hoo are 
going to make the annual one of the greatest in 
the history of the order. 

One of the sessions will be taken up with a 
round table talk, which will be in keeping with 
the slogan of the convention, and will bring 
together manufacturers, wholesalers and retail- 
ers. Interest in the convention will be stimu- 
lated in California by meetings and smokers 
held in the principal districts. 

Definite routes and itinerary for delegates 
from St. Louis and vicinity for the convention 
have been decided upon, it was announced by 
H. R. Isherwood, secretary-treasurer of the 
order. The delegates will leave St. Louis via 
the Burlington Route; thence Denver & Rio 
Grande and Salt Lake route to Los Angeles and 
Southern Pacific to Fresno. Stops will be 
made along the way and the Hoo- Hoo organ- 
izations at the various points will entertain the 
delegates during their stay. Special plans are 
being made by the Hoo-Hoo in Denver, Colo- 
rado Springs, Salt Lake City and Los Angeles. 
The cost of the round trip railroad fare from 
St. Louis, exclusive of Pullmans, will be $109.51 
or $132. 84 if Seattle is included on the return 
trip. 

THE LATIN POET VIRGIL was among the earli- 
est writers of the world to give rules for plant- 
ing trees. 
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THE TIME TO TAKE A SMILE 


It don’t take much to make us smile, 
But less to make us ery; 
I wish that folks would wait awhile 
Before they quit and die. 
A man comes in 
And all a-grin, 
And then some little thing 
Will change his tune 
Like snow in June 
And start him whimpering. 


It don’t take much to make us try 
Some new idear of ours; 
Ambition humps and hits the sky, 
The world is full of flowers. 

And then we git 
Our bumps a bit, 
Things break a little bad— 
Then most of us 
Begin to cuss 
Or start to lookin’ sad. 


It seems to me a smile is like 
A dose of doctor dope, 
To take when rotten luck you’ strike 
To stimulate your hope. 
You need a pill 
When feelin’ ill, 
You need it good and quick— 
The time to grin 
And laff ag’in 
Is when your luck is sick. 


BETWEEN TRAINS 


Estes Park, Coto.—After nearly ninety miles 
of motoring from Denver, the ordinary mileage 
extended many miles by detours, we entered Big 
Thompson eafion, one of the finest examples of 
erosion in this world of wonders. We are not 
going to attempt to describe many of these 
wonders. We are not sure that you want us to 
do so; and, anyway, we have no thesaurus at 
hand, and our vocabulary of adjectives, as is 
the vocabulary of most people who in ordinary 
life know no higher ridge than Ridge Avenue, 
is limited. Suffice it to say, therefore, that we 
arrived safely at Estes Park, the village which 
lies at the entrance to Rocky Mountain National 
Park. That park, indeed, is called Estes Park 
more than it is by its proper name. You see, 
‘‘nark,’’ in its mountain meaning, means a fer- 
tile valley between the hills. In New England 
we hear them called intervales. A man named 
Estes found this valley between the foothills and 
the front range and settled here as a plain 
rancher, never knowing that thereby he was 
winning undying fame. For his name became 
the name of a village which sprang up at the 
west side of the valley where the Big Thompson 
had carved its way down from the glaciers. 
As roads and trails made the region to the west 
more easy of access the term Estes Park was 
extended to take in a larger territory than the 
village which was its gateway. Then, when 
our good friend Enos Mills had induced the Gov- 
ernment to set aside this great area of snow- 
capped mountains, rugged cafions and green val. 
leys as a public playground forever, it was given 
the official title of Rocky Mountain National 
Park. But ‘‘Estes Park’’ people persist in call- 
ing this whole region. 

Estes Park village is a lively spot during the 
summer season, the streets filled with everything 
from the canvas slippered imitation of the outer 
to the real thing in khaki. It is the post office of 
numerous hotels, and those who care for that 
sort of thing, and an outfitting point for the 
mountain climbers and mountain lovers, who 
want to get close enough to a glacier to snowball 
a bit and near enough to a peak to know some- 
thing more about it than its name. 

Here in Estes Park we called at the lumber 
yard of J. F. Schwartz, a rather remarkable 
lumber yard, since it is twenty-three miles from 
the nearest railroad and its stock must be 
trucked in. Mr, Schwartz, therefore, has none 


of the troubles that most yards have, but a large 
and varied assortment of his own. 


AssociaATION Camp, Co1Lo.—It was three 
o’clock in the afternoon when the sister-in- 
law said something about climbing Camel 
Mountain. Now, Camel Mountain is an inno- 
cent looking hump, two humps in fact, and 
a head. It is a near neighbor, with only the 
Wind River, a ranch, and some timber between 
—and you know in what contempt we hold our 
neighbors. So we announced that we would 
climb it now, for Camel was only a mile 
away, and only 10,100 feet high. As ‘‘Lark- 
spur,’’ our domicile, is 8,000, and we thus 
had an 8,000-foot start, it looked like an easy 
matter. 

In mountain climbing you add about 33% 
percent over map distance for the unmapped 
kinks in your trail, so we were 1144 miles 
away. Then you add two miles for each 1,000 
feet of climb; so we had only 514 miles, and 
back, or an estimated 10% miles in all, to make 
in four hours, not allowing for the unexpected 
—which we didn’t. 

The hastily organized party of three consisted 
of the Daughter, Ann (a junior at Denver 
U., just now residing on the same mesa), and 
ourself. We were under way by 3:15. Cross- 
ing the Wind River on a beaver dam and 
passing thru the ranch, we plunged into an 
aspen thicket shortly after 3:30, and after 
that did not again see a trail. The mountain 
was now out of sight, but we had mapped out 
our direction in our mind’s eye and came out 
a little to the right of where we’ expected. 
Straight ahead was a ridge and this we climbed 
until we suddenly found ourselves on top of 
a young and healthy precipice, a hundred feet 
high, making further progress in that direction 
impossible. (We were already lost to sight, 
we afterward learned, to the binoculars trained 
on us from below.) 

Far behind was the gulch which Daughter 
had insisted we should follow in the first place. 
It was too late to retrace our steps so we found 
our way down as best we could, with a toe- 
hold here and a hand-hold there. From the 
base of this precipice the way to the summit 
was straight up, thru a tangle of rock and fire- 
killed timber, the jagged fragments of the 
mountain varying in size from the dimensions 
of a chair to those of a table. Every step 
was an experiment. But up we went. 

By five o’clock we realized that Camel would 
not be climbed that day; but a shoulder rising 
a hundred feet more or less looked attractive. 
Closer approach showed that it was more, a 
pinnacle of up-ended strata tapering to a few 
feet at the top. The scene was terrific, as if 
the mountain had been torn apart and the 
rocks hurled downward by the gigantic hands of 
some angry god. The fragments were now man 
high, and progress a matter of careful selec- 
tion, squirming and climbing hand over hand. 
But at last the top was gained. As we ap- 
proached the edge to look downward there was 
a crash in the timber below and a frightened 
red deer made its way for the thicker woods 
to the west, leaping over down timber and 
weaving its way among the clumps of live trees. 
For two minutes we watched it from above, ad- 
miring the grace of its leaps and the spread 
of its antlers, and with a deep wonder that 
men could shoot and kill so beautiful a thing. 

And that’s all. Down we picked our way, not 
daring to ascend higher at so late an hour, 
found a spring, where we drank, and then fol- 
lowed it back to the river and home—at seven. 


Speaking of Names 


White & Pinck are in the painting and deco- 
rating business at 65 Main Street in Buffalo, 
N. Y. We are astonished that none of our Buf- 
falo readers had ever discovered the fact. 

Then there are the Kidney boats, built, we 
observed in passing thru, by Kidney & Son at 
De Pere, Wis. How would you like to ride 
around in a floating—but you say it. 
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‘Star Wood Products Co., 


To market our “Star” brand of 
Dimension 
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"1/2 


~ 
Our Specialty:— 


Red Cedar 
Shingles 
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C. B. Baxter & Co. 
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PINE 


Timbers| 
Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
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Tims B. Quinn, Misiirri 
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Hard and Soft Wood Lumber 


Ask for quotations. 


Von Platen-Fox Co., Iron Mountain, Mich. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 
Eastern Tennessee YW d d 
Gave Hardwoods 
West Coast Products 


N. C. Pine and Yellow Pine 
West Virginia Spruce and Hemlock 





BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill, Monadnock Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank Bldg. 
South Bend, Ind., 261 Farmers Tr. Bldg. 
Johnstown, Pa. 














Lumber 


Vellow Pine ta: 


Railroad and 
Car Material a 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


ome ag PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 



































TOTEL oakin Tote-Roa d 
3 and Trail 


AND TRAIL 

Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the ww 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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Moves for Higher Lumber Duties 


PERTH, WESTERN AUSTRALIA, May 24.—Press 
references have again been made to the move by 
the lumber producers of Australia to get the duties 
on lumber increased, and in the few cases where 
none existed duties imposed for the first time. A 
deputation of the lumber interests has waited upon 
the responsible minister and presented to him what 
they consider the minimum duties necessary to af- 
ford them protection, but these duties have not so 
far been published. Rumor says they are sub- 
stantial in some instances, so much so that the 
Government is hardly likely to pledge itself to 
press for them in the present state of the House; 
they will be glad to make a reasonable compromise. 
Duties, however, are certain to be increased, with 
what effect remains to be seen. The temper of the 
House is apparently decidedly against the ‘ideal 
protectionist who desires a wall built around the 
Commonwealth so that his predatory instincts may 
have the fullest play. The influence of the pro- 
ducers—farmers, wool growers etc.—in the Federal 
House is something that the Government can not 
ignore. Already it has made itself felt in the dis- 
cussions and decisions on the tariff affecting gen- 
eral commodities. Lumber has not been reached 
yet, and is hardly likely to be for some weeks, 
being yet a long way down the agendum. If some 
of the duties asked for by the above mentioned 
deputation are what is reported, then a great deal 
of softwood imports will be effectively checked, but 
against the lumber producers are the big lumber 
merchants of the big cities, and they will doubtless 
be somewhere near the ears of the moderate pro- 
tectionists when the discussions come on. 


When Judge Higgins, of the Federal Arbitration 
Court, announced last December that he was re- 
linquishing his mighty office, employers throughout 
the Commonwealth breathed sighs of relief, but 
they did not note that the friend of the workmen 
stipulated that he would not doff his official robes 
until he had completed all the cases that were then 
before him. As there are always scores of cases 
pending in this court, Judge Higgins is still supreme 
on its bench, and shows precious little inclination 
to vacate it, much to the disgust and dismay of 
both the Federal Government and employers. This 
week he has startled the mining interests of Aus- 
tralia by following his lumber industry award and 
given the gold and metals miners the forty-four 
hours and the weekly wage, notwithstanding the 
most strenuous warnings of the folly of introduc- 
ing the latter principle into industrial conditions of 
any trade. But Judge Higgins is playing a strange 
role just now, and is posing as the good friend of 
the honest son of toil. Already the big mining 
companies are on the horns of a dilemma. Lead 
and tin the world over are down past unpayable 
limits, and many big Australian concerns have 
long been idle, and such great sinks for capital as 
the Mount Lyell mines in Tasmania, the Whim 
Well copper mines in Western Australia, and the 
Great Cobar in Queensland, employing great num- 
bers of men, have gone idle and given up the 
ghost. But what does all this matter to the man 
who has hitched his wagon to the star of produc- 
tion for use only? 


The cessation of work at these great mines does 
not mean the metals stopping where nature made 
them—it means for industries like lumber a serious 
diminution of their sales, Just when, for instance, 
the Australian continent was reeling under the 
bank crash of 1880’s, the Western Australian gold 
mines opened up avenues for the employment of 
capital in all directions and really led to the dis- 
covery and establishment of the Western Australian 
lumber industry. This absolutely mad policy of 
wiping out profits has already landed Australia in 
the sorry spectacle of a few million pounds’ worth 
of plants going completely out of use at Port Dar- 
win and Wyndham which were erected to deal with 
the vast hordes of cattle up in the northern areas 
of the country. At Port Darwin, much British and 
American capital was sunk in a vast factory for 
meat canning. Today the factory is silent—de- 
serted, and upon its walls gaze the few fools who 
have mistaken theories for facts and dreams for 
realities. And most depressing spectacle of all is 
the absolute helplessness of the Federal author- 
ities to mend it. To illustrate the trend of so- 
called democracy in these parts it is worth record- 
ing that very recently an airplane that had ven- 
tured out this way from London (Eng.) was due 
to arrive and land somewhere near Port Darwin. 
On the selected ground was a tree or two which 
might cause trouble, so it was decided to shift 
them. Half a dozen of these windbag-extremists, 
who had now no bullocks to boil, were given the 
job of clearing off two trees. It has just been 





announced in the Federal House that it took these 
men a fortnight to do the job and they earned 
between them $3,037. The amazing part of it is 
that they were paid, but as it all came out of 
general revenue no one troubled to get value for 
money. It is easier to pay than risk losing a vote. 

A most momentous conference to the labor unions 
is due to be held in Melbourne in June. Tre- 
mendous propaganda has been done in the cause 
of One Big Union, and a term like “I. W. W.” has 
been dropped, altho the preamble of the proposed 
constitution is the old I. W. W. one slightly tuned 
to tickle the timid ears. The most awe inspiring 
resolutions are to be considered, ranging al- 
most from free beer to free banks. Every kind 
of industrial and commercial activity is embraced 
in the agendum, the accumulated work of hundreds 
of unions which have decided to be represented at 
the conference, and it almost goes without saying 
that the delegates for the most part have names 
which do not inspire one with their Australian 
patriotism or origin. From a section of the lead- 
ing men of this conference there have been some 
significant symptoms lately. Believing that Aus- 
tralia is as badly done by as Russia and other 
European countries where the old order still pre- 
vails, a lot of the Australian union bosses recently 
decided that they should join up with the May-Day 
celebrations. Hitherto they had quietly celebrated 
“8-Hours’ Day” at varying periods according to 
local needs, but all lined up together this year 
so that they could cable felicitations to the down- 
trodden proletariat of the world. The mob went 
a bit too far in Sydney. It lost its head because a 
few misguided youths cheered the orators on the 
floats, and joyously set fire to, and trampled on 
the ashes of, a Union Jack. A counter demon- 
stration of returned soldiers and citizens saw the 
incident and immediately there was a riot which 
nearly ended in as near a thing to a battle and 
bloodshed as could be. The flag of the country 
was eventually hung aloft and thousands came up 
to it and saluted and cheered it, but the develop- 
ments were more remarkable. After a few days 
thinking over it, the people of Sydney felt they 
had to make some unmistakable demonstration of 
their disgust of the flag burning incident and re- 
store the country to a sense of loyalty, so they 
came along to the same spot in hundreds of thou- 
sands and had a real good time of it, more than 
one speaker making good use of General Pershing’s 
Boston speech wherein he declared that if the 
flag which protected a man was not good enough 
for him he should get out of the land it be- 
longed to. 





Expect Increased Trade with Venezuela 


Increased trade between Venezuela and this coun- 
try is looked for as a result of the appointment of 
three commercial agents in this country, recently 
announced by Dr. Esteban Gil-Borges, Venezuelan 
Minister of Foreign Relations. Dr. Gil-Borges 
came to the United States to attend with President 
Harding the unveiling of the statute of Simon Boli- 
var and took occasion while here to visit a number 
of important cities and study various industries 
while investigating the possibility of strengthening 
American-Venezuelan commercial relations. 

Dr. Guillermo Todd will act as Venezuela’s com- 
mercial agent in New York and Dr. BE. Arroyo 
Lameda in Boston, while the name of the Chicago 
representative will be announced shortly. ‘These 
agents are in addition to our regular consular ser 
vice in the leading cities,’ Dr. Gil-Borges explained. 
“They will work under the newly created bureau of 
commercial policy of my department and will assist 
in developing trade between this nation and our 
own.” 





Export Company’s Manager Resigns 


San Francisco, Cauir., July 2.—The Douglas 
Fir Exploitation & Export Co. held its monthly 
trustees’ meeting at the San Francisco office at 
260 California Street, on June 27. There was 4 
good attendance and a very harmonious session 
President W. H. Talbot occupied the chair. <A 
luncheon was enjoyed by the trustees, shareholders 
and officers at the San Francisco Commercial Club 

During the meeting a rising vote of thanks was 
given to A. A. Baxter, the general manager, who 
retired June 30, in order to become vice president 
and general manager of J. H. Baxter & Co., of this 
city. George C. Thompson, who has been assistant 
to Mr. Baxter for the last three years, was ap- 
pointed acting manager, with the expectation that 
he will be able to hold the position permanently. 

The relations between Mr. Baxter and the trus- 
tees have been very harmonious and he expressed 
his regrets at leaving them. He voiced his great 








f 
4 
e 
, 
1 
‘ 
‘ 











foLy 9, 1921 


AMERICAN LUMBERMAN 


61 





ppreciation of the friendship of President W. H. 
talbot, whose ability has contributed so largely 

the company’s success. Mr. Baxter took the 
management of the company at the start, Nov. 1, 
916, and steered it safely thru its experimental 
period. He developed its policies and solved many 
<notty problems. The organization is now on a 
ound working basis, capable of handling export 
usiness efficiently on a very large scale. Mr. 
axter’s work called for special ability of a high 
order, and he met every emergency. 


—_~ 


The West Coast Export Situation 


San Francisco, Calif., July 2.—The export situa- 
ion continues to be very quiet, with little demand 
rom Australia and the west coast of South Amer- 
‘a. Japan and China, however, are taking fair 
juantities of Pacific coast lumver. The Douglas 
Vir Exploitation and Export Co., of this city, sold 
7,122,000 feet during the week, most of it going 
to Japan. The Redwood Export Co. reports no 
usiness being done with Australia at present. 
inquiries are light. There is a little redwood tie 
business with the west coast of South America. 
the steamer Colusa has sailed from Humboldt Bay 
with a shipment of 640,000 feet of ties. 








Review of Ocean Freight Market 


The steamer market quieted down during the last 
week, and chartering fell off considerably, due to 
the withdrawal of orders for coal carriers, oc- 
casioned by the settlement of the British coal min- 
ers’ strike, say Lanham & Moore, New York ocean 
freight brokers, in their bulletin for July 2. There 
is yet a moderate demand for coal boats to con- 
tinental Europe, and some inquiry for grain boats 
for Montreal and Gulf loading. Freights in all 
other trades are comparatively scarce. Rates eased 
off slightly, and in some instances they are a 
trifle lower, as ample tonnage is available to cover 
prevailing necessities. 

The sailing vessel market continues quiet, with 
very little chartering reported in any of the off- 
shore trades. A limited amount of business is 
being done in coal, lumber and phosphate rock in 
the coasting trades. Rates continue low and un- 
changed, wtih only a limited general demand pre- 
vailing for tonnage. 





Lumber Exports for May 


The total value of all forest products exported 
from the United States in May of this year was 
$6,251,103. For the same month last year the 
value was $18,027,105, or nearly three times as 
much. For the first eleven months of 1921 the 
value of the wood exports was $137,101,815; for 
the corresponding period of 1920 it was $151, 
844,139; and for the like part of 1919 it was 
$90,008,380. 





Shipping Notes from Orange 

ORANGE, TEX., July 4.—Orange shipping circles 
have two June achievements to which they can 
“point with pride,” as our politician friends would 
say. One is the voting of a $250,000 bond issue 
for dock improvements and the other is the ship- 
ment from this port during June—and this despite 
the shipping strike—of almost 7,000,000 feet of 
lumber, the largest month’s business the port has 
ever done. Four steamers and six sailing craft 
left the port of Orange during June, carrying 1,621 
tons of miscellaneous cargo and 6,993,790 feet of 
southern pine lumber. Of this the steamship 
lourth Alabama took 680 tons of rice and 33,843 
feet of lumber to Hamburg and Rotterdam—the 
urst general cargo to go from Orange to a Eu- 
pean port—and the remainder went to Tampico. 

Tippin & Boyd, agents for the Lykes Line, state 
ihat they will have the steamer Lackawanna Bridge 
here July 15 for the second general cargo for Ham- 
surg and Rotterdam. They hope to send at least 
ne cargo a month from Orange to these ports. The 
same firm, which is agent for the Ward Line, an- 
nounces that the steamship Lake Flora Vista will 
return here July 10 for another general cargo for 
rampico. These cargoes are concentrated by the 
range Forwarding Co. and average three a month. 

H. 8. L’Hommedieu, who organized the Orange 
“orwarding Co. and managed it with a high de- 
tree of success for nearly a year, has perfected the 
‘rganization of the Texas Forwarding Co., and 
‘his concern has absorbed both the Orange and 
‘he Beaumont forwarding companies. Mr. L’Hom- 
iedieu will be general manager of the new com- 
pany, continuing to reside in Orange and dividing 
“is time between this city and Beaumont. The 
new concern is amply capitalized and expects to 
iargely control the forwarding business of the two 
sorts, later on taking in additional Gulf ports. 
n addition to catering to the West Indian and 
Mexican trade, as in the past, the Texas Forward- 
ing Co. expects to do a forwarding business with 
ports all over the world and will pay especial at- 
rention to building up the trade between the ports 
ef Orange and Beaumont and European ports. 





Lumber Trade Customs 


Established by Arbitration Department, 
American Wholesale Lumber 
Association, Chicago 














DIRECT MILL SHIPMENTS 


Tue Facts: A wholesaler, who is also a 
retailer, purchased a car of fir lumber for ship- 
ment to his Ohio address. The order was placed 
with a’ wholesaler in Minnesota and specified 
‘“direct mill shipment only,’’ so that privilege 
of reconsignment on thru rates would accrue to 
buyer. 


The seller later undertook to fill the order by 
diverting a car which had previously been 
ordered reconsigned to a New York City cus- 
tomer with whom some misunderstanding de- 
veloped. Invoice was sent to the buyer with- 
out any bill of lading or advice as to how the 
car was being handled, thus leading him to 
believe it was a direct mill shipment, accord- 
ing to his order. 

Upon receipt of invoice the buyer got in 
touch with the railroads in an effort to locate 
the shipment and divert it to a customer in 
North Carolina. After tracing it for forty- 
five days he discovered that the car had gone to 
New York City, and immediately wired the 
seller suggesting that the latter either forward 
the shipment to North Carolina, at seller’s loss 
on thru rate, or make other disposition. 


The seller undertook to forward the ship- 
ment as suggested but failed after trying for 
a month to do so, due to congestion in the 
New York terminals. Thereupon seller diverted 
another car of identical loading, which he had 
in transit, to buyer’s Ohio address. Mean- 
while, however, buyer had notified seller that 
he could wait no longer, and not to undertake 
to substitute another shipment. 

The substitute shipment reached buyer’s sta- 
tion in due course and was refused. After some 
negotiations he unloaded the car in his yard for 
seller’s account and both submitted to arbi- 
tration the question as to whether or not buyer 
should accept same. 


THE DispuTE: Buyer contended that he was 
under no obligation to accept the substitute 
shipment, first, because of unreasonable delay 
and second, because it was a diverted car, hence 
not in accordance with contract. Seller’s con- 
tention was, first, that delay was caused pri- 
marily by error of carriers in not diverting the 
New York ear as instructed, and for which he 
was not responsible; and second, that terms of 
order were complied with by diverting a transit 
car, provided he paid the reconsigning charge. 


THE Decision: Held, that car originally in- 
voiced was acceptable to the buyer as applying 
on his order, and that the seller first violated 
his contract by attempting to divert, from in 
transit, without the knowledge and consent of 
the buyer, a car that was first consigned to an- 
other customer. The contract specifically pro- 
hibited applying any reconsigned shipments. 
The seller failed in his duty to his customer by 
permitting him to continue tracing thru the 
railroad companies for location of the shipment 
and permitting him to learn thru the railroad 
ageney what had become of the car. 


The seller had no right to attempt to ship a 
second car from the Coast to apply on this order 
at a date far beyond when the first shipment 
should have arrived at destination, without 
first having the consent of the buyer to do so. 
The buyer advised the seller on May 12 he would 
not accept a substitute shipment. The seller di- 
verted a shipment on May 15, or three days later, 
which shipment had left the Coast on May 5, 
to buyer at his Ohio address. 


We find that the buyer is fully justified in re- 
fusing to accept the substitute car under an 
obligation to pay for it on the original order 
and invoice, and that it is only fair and right 
that the seller be obliged either to make other 
disposition of the car, or a new contract with 
their intended customer at price and terms to 
be agreed upon. 


Eliminate Danger 
of Oil-Soaked Timbers 


You know the constant danger of oil- 
soaked timbers. You appreciate the 
fact that a bearing may become over- 
heated; a spark may fly; the oil-soaked 
timbers burst into furious flames and 
cause heavy loss. 


Guard against this constant menace. 
Protect all timbers around machinery 


with— 
TROPICAL 
OIL RESISTING WHITE 


Tropical Oil Resisting White forms a 
film that oil and grease cannot pene- 
trate. It thus prevents timbers becom- 
ming oil-soaked. 

Hundreds of great lumber mills testify 
to its protective value. InsuranceUnder- 
writers recommend it. 


Write for complete details and 
list of prominent users now. 


THE TROPICAL PAINT & OIL CO. 
CLEVELAND, OHIO. 
“The Firm that Serves with what Preserves’”’ 











Who's uncertain in the lumber business 
and related lines? What list has all the 


names ? 
The Red Book willl answer both questions. 


Sure on Collections too. 


Lumbermen’s Credit Association 
CHICAGO NEW YORK 


A PLAN SERVICE 


Compiled by and for the Retail 


Lumber Dealers 


INVESTIGATE 


Lumber Dealers’ Service Bureau 
417 South Dearborn St., CHICAGO 




















Interior Woodwork Company 


519 Park Street, 
We do 


Milwaukee, Wisconsin 
Custom Kiln Drying 


Equipped to Handle Car Lots 
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Supplying Manufacturers with 
STANDING TIMBER 
in Southern and Pacific 


Coast Territories 
Also Timber Financing 
Hardwood and Cypress Lumber 


EVERY DETAIL IS 
** QUALITY SERVICE” ty Ep 


Mo 


You can profit by 
using the resources of 
our progressive tim- 
ber service. 

There is a good 
way to handle every 
situation, and we can 
assist. 

Turn you timber 
problems over to us 
and let us serve you. 


THE UNITED TIMBER 
AND MERCANTILE CO. 


BS Maison ex, New Orleans, La. 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. . Marine Insurance 
New York, Produce Ex., 2 Great St., Helena, London, Eng. 


Unexcelled facilities for negotiating ocean freight con- 
tracts and effecting quickest dispatch from seaboard. We 
handle all classes of cargo and have Special Department 
handling Export Lumber Shipments. 











Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 


TIMBER ESTIMATORS 


Frederick Lemieux F. H. Day ) 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
k BI 
1319-29 Whitney Bank Bld. NEW ORLEANS 














Jasper Lemieux 
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Timberland Service 
ESTIMATES MAPS GRAPHIC METHODS 
JAMES W. SEWALL, Forest Engineer 

Old Town, Sanford, Munsey Building, 


Maine Florida Washington, D.C. 
| Largest Cruising House in America. 
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Timber Estimates 
CONSULTING FORESTER 
TOPOGRAPHIC MAPS 


Write for free booklzt—Some Comments 
on Determination of Stumpage Values. 


GEO. DROLET, == 








Engineer 
TUSCALOOSA, ALABA” 
ie ALABAMA a 





Logging by Truck in California 


“We are operating a one band mill, cutting about 
seventy thousand a day, and supplying the logs 
with Mack trucks equipped with Universal trailers. 
The trucks are special logging trucks, being short- 
coupled and of 7%-ton capacity. The trailers are 
extra heavy, 814-ton capacity. 


“We had three in operation last year, beginning . 


about the first of July. The average haul was just 
a trifle over a mile and a half. We operated over a 
grade, the maximum being 15 percent ; average prob- 
ably about 10 percent. The loads came down the 
grade. The average load hauled per truck was ap- 
proximately four thousand feet. The cost of the 
operation for the period from July 1 to Nov. 1. 
excluding depreciation, was 81 cents a thousand 
feet of logs hauled. This includ«d all labor, sup- 
plies, repairs and tire depreciation, but not de- 
preciation on the truck itself. 

“We will have four trucks this year, having just 
taken delivery of a new Mack and trailer. We have 
installed a very complete cost system on our trucks 
this year, which wiil give us more definite results 
on each truck operated. We were undecided at 
first as to what should be 
charged off for deprecia- 
tion as this is our first 
experience with trucks. 


We have now concluded Truck No 


careful study. Trucks will do wonderful work, by: 
they must be given a reasonable amount of car: 
It is not hard to block out a road sufficiently goo: 
for trucks to operate over, but this must be don 
if the best results are to be obtained.—EpirTor. ] 


Lowering Coal Delivery Costs 


The coal business is notorious among lumberme) 
who handle coal as being one where the margin o! 
profit is very small. Therefore it is interesting t: 
learn that by the installation of a 2-ton motor 
truck H. W. Myers & Son (Inc.), Bennington, Vt.. 
have made a great saving, the truck actually doing 
350 percent more work than a team, at a cost of 
only 19.7 percent greater than the cost of operating 
one team. This is just another way of saying that 
the 2-ton truck did the same amount of work as 
three and one-half teams would have done. The 
following tables covering this installation of a 2 
ton truck and its comparison with team operations 


DAILY TRUCK REPORT 


Odometer Start Finish. Miles. 





to make this depreciation 
20 percent a year, altho Trip No Time in | No. of Logs 
my personal opinion is 
that this is high. The 
trucks will not operate 
over three thousand miles 
a year, and_ certainly 
ought to be good for more 
than fifteen thousand 
miles. 

“We do not attempt to 
operate the trucks over 
rough country without 
building roads. We are 
of the opinion that it is 
much cheaper to. build 
good roads than to at- 
tempt the operation over 
very rough ground. We 
also use a_ sprinkling 
wagon and keep our roads 
wet down so that dust is 
pretty well eliminated. 
We kcep one or two men, 
as may be necessary, on 
our roads all the time fill- 


making such other re- 
pairs as are necessary to 
give us a good smooth 
operating surface.” 

[The above gives the 
experience of the Lumber 
Department. California 
Fruit Exchange, Graeagle, 
Calif., as related by A. M. 
Mortenson, manager. 

Generally speaking it is 
customary to charge off 
20 percent depreciation on 
truck equipment, but of 
course the length of life 


COST OPERATION 
ing up chuck holes and Quantity ARTICLES 





Log Scale Landing No. REMARKS 


COST REPAIRS 
Amount Quantity ARTICLES Amount 


s Mareniats 





will depend upon. the Cause of b 
machine and upon the 
care expended in keeping 
it up and in preventing 





No. Hours Lost. 








breakdowns. There are 
records in the lumber in- 
dustry of trucks which 
have run well over 100,- 
000 miles. If one of the trucks of the Lumber De- 
partment, California Fruit Exchange should run 
100,000 miles at the rate of 3,000 miles a year it is 
easy to see that it would last for thirty-three years. 
In this connection it is well to say that there may 
be records of logging trucks having run 100,000 
miles, but the AMERICAN LUMBERMAN does not hap- 
pen to have one, altho it has authentic records of 
retailer’s trucks having run over 100,000 miles. 

Lumbermen and loggers are requested to send in 
records of the greatest length of life known of a 
truck and also of the best mileage record made. It 
should be very interesting and valuable to study in 
detail how operators obtain great length of life and 
long mileage from trucks, and with this end in view 
the request is made that all information bearing on 
this subject be sent to the Truck and Tractor De- 
partment of the AMERICAN LUMBERMAN. 


The accompanying illustration shows the type of 
daily truck report used by the Lumber Department. 
California Fruit Exchange. It is concise and at 
the same time is full. 


The wisdom of operating trucks over good roads 
is apparent to anyone who has given the matter 


Driver Scaler 


Type of daily truck report used by Lumber Department, California Fruit 


Exchange 


Were presented in the Coal Trade Journal: 
Costs by 2-Horse Team 


The cost figures for an average 2-horse team 0 

a monthly basis (computed as an average over Si) 

months) were: 

EQUIPMENT COSTS—- 7 
Two horses $450.00 
Wagon and sled 210.0! 
PIArnCss ANG WANKCE....000.vecevsects 116.0: 

$776.0) 

OPERATING COSTS— or ith Per da 
Driver and helper $104.0 
Feed and bedding 

* Depreciation 20%—$197.42 

annum 

Interest at 6% on total invest- 
ment 

Insurance—$10.92 per annum... 

Stable rental—$90 per annum.. 

Shoeing 

Blankets 

Repairs 

Miscellaneous supplies 

Hostler care extra 

Veterinary 





Total cost 
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Costs by 2-Ton Truck 
Covering the same period and on the same grade 
work, the 2-ton truck showed the following 
harges ¢ 
\UIPMENT COSTS 
ruck complete 
\PERATING COSTS— 
Driver’s on 
Depreciation 
annum 
Interest—6% 
Insurance—fire, theft and dam- 
age—$129 per annum 
Garage rental—per annum $48.. 
License and tax—per annum$29 
Gasoline, oils and grease 
Repairs 
Extra supplies and fixtures 


$2,223.00 
Per month Per day 
70.29 $2.34 


Total cost .. 


Finds Small Truck Best 
Walter E. Turner, Vineland, N. J., has given a 
good deal of study and thought to the delivery of 
lumber, building materials and the other commodi- 
ties he handles where the delivery is made by truck. 
Regarding his use of trucks, Mr. Turner had the 
following to say: 


Our deliveries extend into a territory with a 


radius of eight to twelve miles. We handle gen- 
eral builders’ supplies, also farm and poultrymen’s 
supplies in the way of poultry wire, farm fence, 
lime, cement and brick. We were hampered in the 
way of prompt delivery at a distance for light loads, 
many orders calling for materials that could be 
carted on a short body with the exception of a few 
long boards or some timbers, and found it did not 
pay to send one of our big trucks, which are 
equipped with long bodies to carry lumber. I gave 
this matter quite thoro consideration and finally 
settled on a Reo speed wagon, which is built to 
carry 1% tons but will carry 1% tons. 

I bought the chassis and built the body and cab. 
Our body is a stake body with four stakes on each 
side ; size of platform body is 6444” x 10’ 0” long. 
Our cab has a width of 4644”. That gives us a 
space on each side of the cab of 9” to allow long 
stock to pass alongside of the cab on either or both 
sides. We, also, have a part of the back of the 
eab that lifts out, allowing long material to pass 
alongside of the driver. 

This arrangement is working out very satisfac- 
torily for the small orders above referred to. 





Dogwood rates above most other woods for 
charcoal in the manufacture of gunpowder. 
That is not so important now as it was before 
other ways of making gunpowder were discov- 
ered. 








FOR THE MANUFACTURER AND DEA E 





HAND CONTROL GOVERNOR FOR ENGINE 


The Pickering governor has long been recognized 
as one of the most effective type for sawmill duty, 
because it obtains the maximum power from the 
engine with minimum cost of operation and at- 
tention. Its extensive adoption on the part of 
the largest builders of sawmill equipment evidences 
its popularity and recognition, and since this con- 
dition is of long standing, the many benefits re- 
sulting from the jointless construction employed 
need not be elaborated on in this article. 

Of course the automatic safety stop device, in- 
cluded with the Class A (Fig. 34) governors, 
operates to shut off steam to engine, should the 

belt driving governor either break 
or run off the pulleys in service. 
This type of governor is illus- 
trated in the cut accompanying 
this article and since it is univer- 
sally equipped by engine build- 
ers (as well as purchased by 
operators whenever making re- 
newals), it has been 
on the market long 
enough to convince 
everyone of its prac- 
ticability. 





FIG. 34—CLASS A 
PICKERING GOV- 
ERNOR 





The hand control feature, avail- 
able in Pickering construction, 
may not be so well known and the 
sectional as well as marked view 
herewith will help to explain its 
operation. In order to embody 

this arrangement in a governor, it is advisable to 
have it done when buying new equipment, altho 
it is possible to convert any “ball ranger Picker- 
ing” by obtaining new lever (marked C), speeder 
Shaft, double ended pawl (marked A) and ratchet 
(marked B). 

The central sketch of the cut shows a front view 
of the incorporation of hand control, while Fig. 1, 
out at the left, shows the relative engagement of 
the pawl (marked A) with ratchet (called B), for 
running the governor 
under belt. 


governor bracket, which will—in turn—lift the 
governor valve slightly away from a scated posi- 
tion to give desired idling speed in the engine. 


Attach a wire or cord to either end of the 
sawyer’s lever (marked C) and governor valve can 
be pulled wide open when saw is in the cut; but 
on being released the coil spring of governor will 
instantly cause the valve to take such position as 
will allow the engine to run slowly without load. 
Whenever one wants to run the engine with gov- 
ernor in operation the governor belt should be re- 
placed, the tension on the spiral spring reversed by 
means of ratchet (marked B) and back out on the 
set screw D, when the governor is ready for con- 
trol; the speed then being adjusted by means of 
the “ball ranger’? device that every present day 
“Pickering” includes. 

This device gives all the power your engine can 
deliver when sawing and is found on no other 
make of governor. 

Readers interested in this hand control feature 
and disposed to equip it in their “Pickering” 
should write the maker, the Pickering Governor 
Co., Portland, Conn. 


—_—_—~ 


DIRECT CURRENT MILL TYPE MOTORS 


Motors of heavy mechanical! construction, large 
foundation area and heavy integral countershaft 
brackets are listed in Bulletin 48, 121-1A of the 
General Electric Co., Schenectady, N. Y. These 
motors are especially designed to meet severe re- 
quirements of mills; being adapted also for such 
applications as heavy duty cranes, coal and ore 
bridges, unloaders, electric shovels and small duty 
hoists. 


The bulletin referred to points out also the ease 
of replacing parts, and making repairs, the small 
stored energy in the armature, superior commuta- 
tion, heat resisting insulation and moving parts 
totally enclosed in the MD type. The MDS motors 
differ from the MD in having their upper half en- 
tirely open. The bulletin gives detailed description 
of all the parts, a table of ratings, a key photograph 
and list of parts, as well as several photographs of 
actual installations. It will be sent on request. 





When an engineer 
Wants to use the 
fcovernor valve as a 
tirottle—as so many 
d these days in 
siwmill work—a nd 
a this time the gov- 
ernor belt is thrown 

'. then release 
tho spiral spring ten- B/ 

en and wind the ratchet (marked B) in the 

Pposite direction, which can be done because of 

‘ed side being provided for wrench. Sufficient 
tcusion should be placed on the spiral spring now 
to bring the relative engagement of pawl A and 
ratchet B to the point indicated as B-1 in sketch 
narked Fig. 4 in lower right hand corner, which 
will put the governor valve in a seated position 
to shut off steam to engine. 

in order to run the engine slowly without load, 
Screw in on the set screw (marked D) shown in 
Fig. 3, so that its end shall strike the neck of 








fig.4 


SHOWING APPLICATION OF HAND CONTROL 
TO PICKERING GOVERNOR 


VENEERS 


PANELS 


Birch 
Oak 
Brown Ash 
Grey Elm 
Maple 
Basswood 


Wisconsin Veneer Co. 


Manufacturers 


Rhinelander, Wis. 


A Brand to 


Tie to— 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


according to standards guaranteed 
to hal vpn and shipped in straight cars and car- 
or mixed with Hemlock Lumber, Lath, 


ing, Poles, Tiesand Hemlock Tan Bark Sik end ~ 
manufacturers of Rotary Cu Veneers. 
The Neakwenien sClepesne 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 








In Stockh— 


Veneered 


Panels 


DOWELS 


Fancy 
Veneers 


Adolph Sturm Co. 


542-544 West Washington St. 
CHICAGO, U.S.A. 


Established 
in 1869. 

















A name that should be 
on your inquiry list for 


Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 
Manufacturers of 
West Virginia Band Sawn 


Soft Yellow Poplar 
Plain White Oak Basswood 
Plain Red Oak Cherry 
Quart’d White Oak Maple, Beech 
White Oak Timbers Buckeye 

and Plank Birch 


Chestnut Butternut 
Walnut 


Sycamore 
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If it’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


|. H. Mackelduff, Manager 
General Sales Office, 512-13 Pennsylvania Bldg., 
Phone, Spruce 1593. Philadelphia, Pa, 





Chicago New England St. Louis 
Rep tative, Rep i Representative 
|, JamesN. Woodbury, J. J. Bertholet m. Dings 
11S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022 


The Largest Poplar Mill in the World. 











Railroad and Structural 


Hardwood 


Lumber and Timbers 


For Prompt Shipment. 
rrespondence Wanted. 


Sargent Lumber Company 
a LITTLE ROCK, ARK. 


5 Al and Thicker 
Shawano County 


Hard Maple 


All Grades 
How much do you need? 


CHAS. GILL LUMBER CO. 








S 
me 








Wausau, Wisconsin 


wail 


“oak LIMBERS 


For all kinds of Construction purposes, 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. 




















Hardwood Lumber 


BOYD - RYBURN 
LUMBER COMPANY 








Manufacturers BRISTOL, VA. 
r 
Northern Hardwoods 
Southern 


or Mahogany 


We have a large stock of dry lumber piled in 
our yard and our Band Mill here is running 
continuously. Let us quote you on anything 
you may be needing in the above woods. 


Warren Ross Lumber Go. 











g JAMESTOWN, N. Y. D, 


The Cost of Growing Timber 4% ssrstine exvotion 
By BR. 8. Kellogg and E. A. Ziegler, 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., 














MERRILL, WIS. 


July 5—H. H. Heineman, of the Heineman 
Lumber Co., this city, expects a revival of business 
early in the fall. He believes general business con- 
ditions warrant a return to normal, and while 
he admits that conditions abroad have been per- 
mitted to influence American prosperity, he sees 
no reason why this should be so, as America is by 
far the greatest user of American products. 

The price of hardwood, first and second selects, 
holds up well, according to Mr. Heineman. While 
the lumbermen are finding a lack of demand for 
the lowest grades of hardwood, as soon as business 
conditions revive there will be a large demand for 
box lumber, grain doors etc., which, together with 
a revival in the furniture business, promises to 
make the present seemingly large stocks of lower 
grade lumber diminish rapidly as soon as condi- 
tions become normal. 


INDIANAPOLIS, IND. 


July 5.—Some recent inventories by the retail- 
ers of Indianapolis and central Indiana have done 
much to dispel gloom. As it stands, business for 
the first six months of 1921, from a dollars and 
cents standpoint, will run in some few instances 
as much as 25 percent behind the same period of 
last year; an average likely would not show more 
than 15 percent off. In case an increase is shown 
during the remainder of the year, 1921 will stack 
up as good as 1920. There are signs that business 
will increase. Up to the present by far the great- 
est volume of lumber has gone into residence con- 
struction. Indianapolis is yet short of houses and 
much short, so there is nothing to indicate that 
this branch of construction will slump. With 
prices right and labor difficulties settled for a 
year, the lumber interests here cannot very well 
draw down their mouths and wonder about the 
future. 

Furniture factories during the last week have 
done some buying, but it has been of a desultory 
nature. There has been some curtailment on the 
part of the automobile body manufacturers, but 
this is said to be only temporary during the hot 
summer months. Box manufacturers are running 
about the same. The talking machine cabinet 
manufacturers report a slight increase in orders. 
The big demand for hardwoods at the present 
time is coming from the retail end of the business. 


MARINETTE, WIS. 


July 5.—The market quotations locally during 
the week were given as follows: White cedar 
extra shingles, $4.50 a thousand; 2x4, 2x6, 2x8, 
No. 1 hemlock, $28.50 to a 50; 12-inch, $32 to 
$34; hardwood flooring, $93; No. 1 boards, $31 to 
$33, 4-, 6-, 8- and 10-inch. 

R. F. Barker, a member of the Barker-Cox Lum- 
ber Co., wholesaler of Portland, Ore., is in 
Marinette for a few weeks stay with Mrs. Barker, 
who is detained here by the feebleness of her aged 
mother. He is also a stockholder in the company 
of which M. H. Kern, also a former resident of this 
city, is manager, operating a large mill and yard. 

Mr. and Mrs. G. Von Platen, of Grand Rapids, 
Mich., were guests of the Iron Mountain Rotarians 
one evening this week. They were guests of M. F. 
J. Fox of the Von Platen-Fox Co., during their 
sojourn in Iron Mountain. 


COLUMBUS, OHIO 


July 5.—During the holiday season the lumber 
trade in central Ohio was rather quiet. Buying 
is still restricted to immediate wants. The gen- 
eral feeling that there is likely to be a general 
reduction in freight rates is causing some _ hesi- 
tancy. Southern pine remains weak and irregular. 

E. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., speaking of hard- 
wood conditions, said: “We are getting some busi- 
ness from retailers as well as coal mines. The fur- 
niture people are also buying better and there is a 
general feeling of optimism in furniture manufac- 
turing circles.” 

J. S. MeVey, head of the Central West Coal & 
Lumber Co., left for Alabama recently to look over 
the lumber situation. 

The city building department during June issued 
451 permits for structures valued at $1,089,700, 
as compared with 288 permits and a valuation of 
$1,039,495 in June of last year. Since the first of 
the year the department has isstled 2,529 permits 
having a valuation of $5,264,530, as compared with 
1,495 permits and a valuation of $5,695,230 in the 








corresponding period last year. In June, 1921, th 
department issued permits for 121 dwellings. 

F. B. Pryor, sales manager of the W. M. Ritt: 
Lumber Co., reports business was no worse and 1: 
better. Collections are still good. There is mor: 
steadiness in quotations. 


BAY CITY, MICH. 


July 5.—There has been no material change { 
the hardwood situation during the last wee! 
Buyers continue to offer orders in small quantitic 
for prompt shipment, and the values are dete: 
mined by the desirability of the order to th 
individual concerns bidding on it. The high grade: 
are being maintained fairly well because of the 
shortage in this stock, but the common grades 
continue to accumulate and prices are relative) 
weaker. 

Orders for maple flooring continue in good vo 
ume and prices apparently have settled on a firn 
basis. Statistics show 24-inch clear consider 
ably oversold and that No. 1 has been reduced to 4 
point below normal. The factory grade is the 
least active, altho stocks show a reduction in the 
last thirty days. Production is about 40 percent 
of normal and it is predicted that stocks in som 
items will be exhausted unless the output is in- 
creased. 


EVANSVILLE, IND. 


July 5.—The hardwood manufacturers report 
that trade conditions have changed but little dur 
ing the last week or ten days. Much of the de 
mand continues to come from the furniture trade, 
which has been showing some signs of revival. 
The retail lumber trade has been rather sluggish 
and retailers are not looking for any big change 
for the next two months or more. Collections are 


only fair. 
BUFFALO, N. Y. 


July 5.—Frank T. Sullivan has lately opened a 
new lumber yard at Delaware Avenue and the 
Lackawanna crossing. He is carrying a large stock 
of spruce and fir and also a considerable amount 
of cherry and walnut. 

A. J. Chestnut has gone on a vacation for July 
at his old camping ground at Mount Vernon, N. H. 

M. S. Burns will leave this week for the Lake- 
of-Bays, Ont., on a vacation which will last unti! 
September. 

B. Franklin Betts, of Philadelphia, visited the 
office and yard of the Betts Lumber Co. here a 
few days ago. 

T. Sullivan & Co. have shown a good deal of 
resourcefulness in advertising the advantages of 
buying lumber at their yard, and lately large sign- 
boards have been erected in and near the city, 
advising that it is one mile, two miles etc. to the 
firm’s retail yard. 


MEMPHIS, TENN. 


July 5.—The hardwood market has passed into 
that period when summer dullness is the out- 
standing feature and members of the trade are 
generally of the opinion that business will be 
comparatively quiet during the current month. 
Some look for a revival by Aug. 1, while others 
intimate that it may be as late as Sept. 15 before 
there is activity of importance. Those who are 
counting most on activity in the near future are 
basing their views on reports that sales are prov- 
ing large at the furniture exhibits at Grand Rapids 
and on the additional fact that there is notable 
activity in building operations thruout the coun- 
try. Both of these developments, it is pointed ou‘, 
suggest that furniture manufacturers will be dr 
cidedly larger buyers during the next few months. 
Just now there is admittedly very little deman 
from furniture interests, but they are known ‘¢ 
earry limited stocks and they must buy in ®@ 
larger way if the expected demand for their own 
output materializes. Meantime, manufacturers of 
flooring, sash, doors and interior trim are provlis 
the mainstay of the market, and, while they are not 
buying now with as great freedom as a very short 
time ago, they are still taking considerable qu''- 
tities of Nos. 1 and 2 common oak, gum and otic¢T 
hardwoods. Automobile interests are in the market 
for ash and gum and for some other items ad 
there is some increase noted on the part of box 
manufacturers. Railroads. are increasing the'r 


shop repair forces and it is expected that this will 
lead to some demand from the railways of ‘ne 
country. 

Cc. R. Tustin, of the Tustin Hardwood Lumicr 
Co., Memphis and Cincinnati, who recently Pir 
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hased about 2,000,000 feet of hardwood lumber 
from one of the mills in eastern Arkansas, says 
that there is considerable business pending and 
tuat, on this prospect, he is negotiating for several 
million feet of Nos. 1 and 2 common in this terri- 
tory. 

Nickey Bros. (Inc.), are confining their ac- 
tivities largely to cypress veneers, for which they 
tind a fair demand, and one or two other Memphis 
tirms are specializing on cypress. 

The Valley Log Loading Co. will be governed en- 
tirely by the quantity of timber offered for loading 
on the main and branch lines of the Yazoo & 
Mississippi Valley system in determining the scope 
of its operations during July, according to J. W. 
Hickson, president. He intimates that very little 
timber is being offered at present and suggests the 
probability that its operations during the carrent 
month will be extremely small. 

Mayor Paine and his associates today closed a 
$9-year lease on the old incline property of the 
Frisco and Rock Island railroads to be used as the 
site of the new river terminals to be constructed 
here at Government expense. 


LOUISVILLE, KY. 


July 5.—A. L. Kuehn, J. H. Durham and Carl G. 
Crawford have been chosen to succeed the late A. T. 
Hert, who was president of the American, Federal 
and Shreveport creosoting companies. Mr. Kuehn 
succeeds Mr. Hert as president of the American 
Creosoting Co. He was formerly vice president. 
Mr. Durham and Mr. Crawford, new presidents of 
the Federal Creosoting Co. and the Shreveport Cre- 
osoting Co., respectively, were vice presidents. 
c. R. Aley was elected as vice president of all the 
companies. In addition he will continue his duties 
as secretary-treasurer of the several corporations. 
All the new officers are residents of Louisville. 
The total capitalization of the American, Federal, 
Shreveport, Colonial, Indiana, and Georgia creo- 
soting companies is approximately $5,000,000. 
There are seventeen plants and two oil storage 
stations, 


MILWAUKEE, WIS. 


July 5—The local market is confined largely to 
construction items. Wood consuming industries 
are not particularly active. The seasonable slump 
makes it appear that the situation is not gaining 
headway to the extent that it really is, according to 
local lumbermen. However, conditions are gradu- 
ally improving even if not at the rate it was hoped 
they would early in the year. Furniture, automo- 
bile, railroad and similar sources of demand are 
not making great headway. Retail yards report 
continued active call for building lumber, while 
sash and door mills and other manufacturers of 
wood building materials are satisfied with devel- 


opments. 
CINCINNATI, OHIO 


July 5.—Cincinnati has been sweltering under 
a tropical sun for the last week, which, with the 
intervening holiday, has made trade rather dull. 
susiness is of a small order variety, and while 


involving considerable detail work, does not run: 


into any appreciable amount of money. Lumber- 
men have been devoting their afternoons to golf 
and the presence of the Latonia Race meeting 
across the river has served to lighten the after- 
noons for quite a number. 


MERIDIAN, MISS. 


July 5.—The pine market thruout this section 
has not been very strong. A good many orders 
are being offered, but at prices noticeably less. 
Some mills take business at the best prices obtain- 
able, while others hold for better. Practically all 
business offered is for immediate shipment and 
some mills are getting premiums by being able to 
give quick service. Inquiries are very numerous 
for longleaf and shortleaf timbers, but do not seem 
to develop into much actual booking. In most 
instances the prices, especially those for shortleaf, 
are lower than mills care to accept. There are a 


good many inquiries for railroad material. Much 
local repair work is going on. 











While the actual volume of business placed 
may not show much increase as compared with 
a week, or a month ago, there is steady improve- 
ment in underlying conditions, which gives good 
reason to expect a reasonably satisfactory trade 
this fall. Within the last week the AMERICAN 
LUMBERMAN has sent several hundred letters of 
injuiry to retail lumbermen in all parts of the 
country, asking for information concerning the 
building situation in their cities, towns and 
communities; the kind and character of building 
being done or in prospect; the proportion of resi- 
dence construction; the labor situation; wage 
reductions and their effect upon building, the 
prospect for city, town and farm building this 
fall, and other data, all of which is of the most 
vital character for manufacturers and distri- 
butors of sash, doors and general millwork, be- 
cause giving a line on the present and pros- 
pective consumptive demand for their products. 
Replies to these letters of inquiry are already 
coming in freely. Asa rule they are of the most 
encouraging character. A large number of 
these replies, representing a wide geographical 
distribution, appear on pages 42, 43 and 44 of 
this issue, and others will appear later. It will 
pay millwork manufacturers and distributers to 
carefully read and study these accurate, first- 
hand reports of actual building conditions and 
prospects in all parts of the country. 

Following are-some excerpts from the regular 
news correspondence of the AMERICAN LUMBERMAN 
this week, covering building conditions in vari- 
ous cities and sections, with especial view to 
the present and potential demand for sash, doors 
and millwork: 


Minneapolis and St. Paul, (Minn.), manufac- 
turers are getting a better run of business, 
lurgely in the line of odd sizes, but as yet the 
cemand has not assumed any of the proportions 
of a rush. The gain in demand from the cities 
and the smaller towns is encouraging, however. 
Labor troubles have disappeared and there is 
considerable building getting under way as a 
result of lessened costs. Residences and apart- 
ments have the call and few business structures 
ol any size are being started. 

‘he demand for millwork, sash and doors in 
Columbus and central Ohio has been rather quiet 
during the week. ‘There is still considerable 
figuring but only a few of the projects are ma- 
terializing, The midsummer vacation season is 
usually quiet and this year is no exception to 
the rule. Some of the mills are fairly busy on 





orders while others are slack. Prices are some- 
what irregular altho recent reductions are gener- 
ally maintained. It is believed that further re- 
ductions will not stimulate business to any great 
extent. 

The planing mills and door factories at Buffalo, 
N. Y., are getting a fair number of orders, mostly 
for repair work and small structures, They re- 
port that much competition prevails and prices 
are far from indicating that any combination 
exists, as has been shown to be the case with 
some lines of the local building trade. 

Kansas City, (Mo.), plants report business 
slacker than it has been and, as a sales manager 
said: ‘‘The scramble for a dime’s worth of busi- 
ness looks like a dog fight.’’ Some plants in this 
territory are not running regularly. Others have 
enough to run eight hours. Just now the market 
is better for yard stock than for specials. 

Baltimore, (Md.), sash and door men take on 
the whole a hopeful view of the situation. They 
are getting quite a number of orders, while the 
returns have so far been better than might have 
been supposed. Tho operations that call for 
the erection of many houses in rows are rela- 
tively few, numerous dwellings for individuals 
who want them for their own use are going up, 
and the aggregate of this business amounts to 
impressive proportions, tho, of course, it en- 
tails more work than the big propositions. There 
have been no price concessions of consequence 
for some time, the readiness to build being stim- 
ulated rather less by a drop in the prices of lum- 
ber products than by a decrease in some of the 
other lines, which have been kept high, and es- 
pecially in labor cost. 

Business is rather quiet at local sash and mill- 
work plants with only a slight increase in build- 
ing operations so far. Door factories in the 
Bay Counties district are doing a moderate vol- 
ume of business. Finished-door factories, con- 
nected with the white and sugar pine mills, are 
operating at considerably less than capacity with 
eastern orders coming in slowly and prices low. 
There is a light demand for sash and door cut- 
stock. 


TROUBLE AND LITIGATION 


HATTIESBURG, Miss., July 5.—Announcement is 
made of the settlement out of court of the lawsuit 
brought by the Philip J. Toomer Lumber Co., of 
this city, against the Goodyear Lumber Co., of 
Buffalo, the former company receiving payment of 
$48,000 for lumber delivered on contracts. 





FARLEY. LOETSCHE 
[ ME G!CO: Manufacturers 


* WHITE PINE *) 
QUALITY MILLWORK | 


OPEN SASH AND 
GLAZED WINDOWS 
PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
\ VENEERED DOORS 
~_ STOCK COLON MADES 


7 oh 
Straight ~~ —— pigs alfedd 
ormixed Cars || ~\/Z, || Facilities.over 


@ specialty ' | | Z3AGres Floor Space 


DUBUQUE,IOWA, 








Take your pen 
in hand and tell 
us your needs in 





Northern Hardwoods 
and Hemlock 


We specialize in these two woods and 
have had long experience in filling 
orders for retail yard sale and factory use. 


The Kneeland-Bigelow Co. 


BAY CITY, MICH. 


Manufacturers 











The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *, Hardwood 
Lumber, Lath and Shingles 





Northern Forest Products 











Bradley, Miller & Co. 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSW | tage Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 





Pine for direct shipment from Idaho. 
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Oar mill at Franklin, Va. 


BIG VALUES 


for your customers are assured 
when you supply them 


N. C. PINE 


made at our mills for we 
watch millwork and grades 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 

Eastern Sales Offices, as follows: 

NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY neventanninded 
Planing Mills 


---400,000 feet 
Saw Mills....... 


seeeees+-600,000 feet 


MILLS 
Arringdale, Va. 


Franklin, Va. 
Wallace, N. C. 











Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


| SHIPMENT BY CAR OR 





CARGO, ROUGH OR DRESSED 





Sales Representatives: 
L. C. LITCHFIELD, - - - ~=- 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD - -  Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS Cco., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








We're On the Job, 


tting out lumber 
Convince 


when it comes to 
that satisfies builders. 
yourself by trying us on 


N. C. PINE 


Flooring, 
Het Yat Pine, a. peg Rowe 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,"Keumonp, var 











A. T. Baker, Pres. and Treas. R. G. White, Sales Mgr. 
— Branning Manufacturing Co. 


Manufacturers of 


N.C. PINE || CYPRESS 
LUMBER and 


Kiln Dried, Dressed 

and Rough 
Wellington & Powellsville R. R. Co., Windsor, N. C. Edene 
ton Planing Mills, Ps 100,000 per day. Saw Mills:— 
Edenton, ae C., Columbia, N. C., Ahoski, N. C. Cap. 
140,000 per day. 








General Office, EDENTON, N.C. 











KALISPELL, MONT. 


July 2.—The repairs at the sawmill of the P. L. 
Howe Lumber Mills were completed this week and 
the plant was put in operation. This is perhaps 
the latest start on the season’s cut that has been 
made in the history of the mill. However, it is 
understood that if conditions justify the mill will 
operate during the winter, utilizing the logging 
railroad and by the installation of a hot pond, 
the material for which is now here and ready for 
installation when desired. 

The work of getting ready for the construction 
and operation of the big new industry for Eureka— 
the plant of the International Chemical Products 
Co.—is progressing nicely, according to C. E. 
Davis, who is looking after the affairs of the con- 
cern, until the arrival of Dr. Acree, well known 
chemist, who will have active management and 
charge of the local operations of the company. 
Mr. Davis has on the ground over a thousand cords 
of larch butts, from which the products of the 
plant will be manufactured. 

The Henry Good Logging & Timber Co. has 
moved its offices from the Conrad Bank Building 
to more suitable quarters in the K. M. Building. 


TACOMA, WASH. 


July 2.—Practically all the Tacoma waterfront 
mills are closed, only three of the larger plants 
being in operation. The St. Paul & Tacoma Lum- 
ber Co. is operating one shift but will go down for 
the holidays July 1. The North End Lumber Co. 
redpened to fill an order for 500,000 feet but will 
close again when the work is completed. The 
Tidewater Mill is still operating but will close for 
the holidays July 2. The Puget Sound Lumber 
Co. closed June 28 and will remain down for 
about six weeks while repairs are made. The 
Dempsey, Danaher, Defiance, Western Fir, Water- 
way and other large mills are closed indefinitely. 

The strike of marine workers is blamed for the 
closing of most of the mills. While the strike 
has been settled with regard to Shipping Board 
employees, the conditions in California have prac- 
tically tied up lumber shipments from the North- 
west to that State. 

The settlement of the marine workers’ strike 
in regard to transpacific liners brought an un- 
usually large number of vessels to the Tacoma mills 
during last week to load delayed shipments for 
the Orient. More than 5,000,000 feet went out 
from Tacoma on the steamers West Ivis, West 
Ison, Brush, City of Spokane, Silver State and 
Pomona. The Africa Maru arrived July 1 and will 
take out a large cargo next week. 

The Sundown Lumber Co., of Puyallup, has shut 
down for an indefinite period. The company’s box 
factory will continue to operate. 

The Tacoma Box & Lumber Co. is installing new 
dry kilns and machinery at its plant at Gertrude. 


EVERETT, WASH. 


July 2—Not for many years have such brief 
vacations been planned for Everett. With few 
exceptions the mills will be down only for July 4 
—and only one plant will extend the period of 
inactivity into July 6. Two will be idle two days. 

Operation of the mills here this week has been 
steady, with an aggregate output about equal to 
that of last week. The market appeared a bit 
brighter, from the millmen’s viewpoint. The con- 
dition also was reflected in the shingle line. 

Adjustment of the seamen’s strike was followed 
immediately by a revival in coastwise and foreign 
shipping here, and three vessels took cargoes— 
none of great size, however—with bookings of 
other and larger ships calling here for lumber 
within a week or ten days. 


BELLINGHAM, WASH. 


July 2.—Two vessels are due shortly to load 
lumber at the Bloedel Donovan docks and two 
others will soon berth at the BE. K. Wood Lumber 
Co.’s docks. The cargo movements would be 
greater from both mills were it not for the marine 
strike. The E. K. Wood Lumber Co. has one 
schooner en route here which is manned with a 
nonunion crew. 

All the mills of Bellingham will close on or 
about July 1 for four days to perhaps as many 
weeks. Fred J. Wood, president of the E. K. 
Wood Lumber Co., says his plant will close for 
an indefinite time or until the marine strike is 
over and the half dozen of his company’s vessels 
now in San Francisco Bay are released. His mill 
closed July 1 as did also the mills of the Bloedel 
Donovan Lumber Mills. The latter concern will 
resume operation July 5. Two days’ shutdown 


will be observed by the Morrison Mill Co. The 
Siemons Lumber Co., Pyramid Timber & Trading 
Co. and Puget Sound Sawmills & Shingle Co. are 
idle. The Puget Sound Sawmills & Shingle Co 
will begin operating again soon after July 4 ani 
it will load 475,000 feet for California. It doves 
not know whether it will run steadily thereafter 

Reporting that the lumber market in the East 
this fall will be fair ® spots, Frank Brooks, presi 
dent of the Brooks Lumber Co., has returned to 
Bellingham after an absence of six weeks, during 
which he visited Minneapolis, Chicago,, New York. 
Washington, Philadelphia and Boston. Every 
where he went he observed that crop conditions 
were good. 


SAN FRANCISCO 


July 2.—Dullness still prevails in the California 
lumber market and San Francisco commission men 
and mill agents find business very light and prices 
weak. A good deal of lumber is being used in Los 
Angeles and vicinity, where building is active, but 
the yards are not buying as heavily as they were, 
and stocks are running down. San Francisco 
yards are operating, but comparatively little busi- 
ness is being done. The marine strike still pre- 
vents water shipments of California redwood and 
Douglas fir from coming in and yard stocks are 
light. The principal yards are working on the 
open shop plan and supplying lumber only to jobs 
that have the sanction of the Builders’ Exchange, 

Douglas fir prices are rather weak, redwood 
pretty well maintained, and there is quite a wide 
range in white and sugar pine. The shingle mar- 
ket is weak, this being the period of little con- 
sumption. There is a moderate demand for latn. 
California pine box shook are looking up a little, 
with deciduous fruits moving. 

F. B. Hutchens, general manager of the Fruit 
Growers’ Supply Co., is in the city accompanied by 
S. M. Bump, resident manager at Susanville, and 
George B. Cone, purchasing agent. The big white 
and sugar pine mill at Susanville is cutting about 
200,000 feet a day with one shift. The box factory 
is operating on shook for company’s needs. The 
dry kilns will be ready for operation within thirty 
days and the planing mill equipment is being in- 
stalled. 

C. E. de Camp, of the Caspar Lumber Co., this 
city, has returned from a trip to Caspar and states 
that the redwood mill closed down this week and 
will remain closed until July 11 and probably until 
water shipments can be resumed. 

The Albion Lumber Co., this city, Paul M. Dim- 
mick, general manager, has been operating the red- 
wood mills at Albion and Navarro right along, 
altho the marine strike has recently prevented ship- 
ments from being made. The Albion mill closed 
down July 2 and a new smokestack will be in- 
stalled, but operations will be resumed right after 
the Fourth. There is a moderate demand for 
redwood. 

R. E. Danaher, manager of the Michigan-Cali- 
fornia Lumber Co., this city, is making an ex- 
tended stay at the plant on account of the absence 
of James Danaher, jr., in the East. The mill at 
Pino Grande is making a good cut, with a very 
large percentage of sugar pine. The factories 
at Camino are operating to suit the demand. 

H. D. Mortenson, president of the Pelican Bay 
Lumber Co. of Klamath Falls, who is a visitor here, 
reports the mill operating with one shift. The cut 
this season will depend upon the demand for white 
and sugar pine, which is rather light at present. 

Willis J. Walker, vice president of the Red River 
Lumber Co., who has returned from an eastern trip, 
takes an optimistic view of the lumber outlook. 
There has been some increase in building opera- 
tions in the cities and he found considerable activ- 
ity in Minneapolis and surrounding territory. 
Country building is quiet, but big crops of wheat 
are expected in Minnesota, the two Dakotas, Mon- 
tana, Nebraska and all that territory. Building will 
be stimulated when the farmers get their money. 
Lumber stocks are low in the yards everywhere. 
There is not much shop lumber and a little demand 
will stiffen prices. The Red River Lumber Co. is 
running five saws on one shift at Westwood with 
an output of 300,000 feet a day. The demand tor 
white and sugar pine has improved, altho prices ire 
weak. Mr. Walker expects to see prices advance 
from the present low level. 

The Union Lumber Co., this city, is operating at 
Fort Bragg as usual and making a good cut of 
redwood. The mill at Glen Blair is operating with 
one shift. Rai! shipments are being made via 
Willits. A little new business is being taken right 
along for California and eastern shipment. The 
Mendocino mill has closed down and repairs will 
be made. 
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Charles R. McCormick & Co., this city, are 
eeping their organization together, despite the 
‘ylling off in business, and are making rail ship- 
nents of fir to the California market. They have 
iiken some good sized orders for water shipment 

the Atlantic coast. J. S. Thompson, manager 
1 the St. Helena Lumber Co. and the other Mc- 
ormick mills at St. Helens, Ore., is here and re- 
sorts one of the sawmills in operation. 

Frank W. Trower, of the Trower Lumber Co., 
his eity, reports Douglas fir business rather light. 
{iis company represents the Knappton Mills & 
lumber Co. and has a shipment of 1,800,000 feet 
u the way from the Columbia River to San Pedro. 
\ few rail shipments are being made. 

J. H. Owen, president of the California & Oregon 
jumber Co., with headquarters at Brookings, Ore., 
ius been conferring with J. E. Corkran, the sales 
manager, at the San Francisco office. The mill is 
utting Douglas fir at the rate of 140,000 feet a 
day, but the marine strike prevents shipments be- 
ing made. <A ten-mile railroad extension into Del 
Norte County, California, is under contract. After 
its completion redwood will be cut from the very 
extensive holdings of the Owen interests. 

The Lassen Lumber & Box Co. is still operating 
the band mill at Sacramento with two shifts and is 
utting about 150,000 feet of white pine a day. 
The box factory is operating. 

The Weed Lumber Co., this city, is running two 
shifts at the big white pine mill at Weed and 
gradually accumulating an assortment. The door 
factory is operating at considerably below capacity, 
with a light demand. 

Jacob Mortenson, well known lumberman of Chi- 
eago, is here on a visit to his son, H. D. Mortenson, 
president of the Pelican Bay Lumber Co., of 
Klamath Falls. 

D. M. Swobe has returned from a trip to Minne- 
apolis, where he was elected president of the Mc- 


who is a new member of the Pacific coast sales 


district. 
CENTRALIA, WASH. 


July 2.—What is believed to be a world’s record 
for a single sided band mill was recently estab- 
lished at the Onalaska mill of the Carlisle-Pennell 
Lumber Co., when 302,647 feet of lumber were cut 
in a single shift. The actual running time was 
7 hours and 46 minutes. J. McAvoy is head saw- 
yer at the mill. 

The Lake Creek Lumber & Shingle Co., of Mor- 
ton, is building a logging road of standard gage. 
The motive power will be gravity. The work will 
be completed in about thirty days. 

The Randle Mill Co.’s plant at Randle is being 
rushed to fill its orders, according™to the owners, 
Blain Boyd and E. H. McAllister. The mill_is 
equipped to turn out flooring, siding and finishing, 
and is furnishing material for numerous homes and 
barns being erected in the Big Bottom, country. 
The plant is so located that it can not afford to 
haul lumber to the railroad for shipment, and on 
the other hand other mills can not ship in and 
compete with the prices of this mill. 


SEATTLE, WASH. 


July 2—The slowing-down process in the fir 
industry is practically complete, with mills closed 
for the Fourth and numerous logging camps closed 
indefinitely. For the week ended June 25 produc- 
tion at 104 operations was 56,842,110 feet, or 30 
percent below normal. New business totaled 52,- 
854 feet, and shipments 58,342,007 feet. For de- 
livery by rail new business included 1,239 cars; 
rail shipments, 1,515 cars, making the unshipped 
balance 3,938 cars. Local business was 3,687,800 
feet, as compared with 4,924,568 feet for the pre- 
vious week. In the cargo trade, domestic orders 

totaled 7,266,808 feet; 





export. 4,730,000 feet. 





Coastwise and __ inter- 
coastal cargo shipments 
totaled 4,339,504 feet; 
export shipments, 4,864,- 
903 feet. ‘ 

A sportive wholesaler 
who bet even money that 
fir lath would be back to 
normal by July 1 collect- 
ed his winnings yester- 
day, on the basis of a 
quotation of $3.50. His 
wager was placed at the 
height of the flurry when 
the supply of lath dwin- 
dled to famine  propor- 
tions and the market ad- 
vanced to $5. The read- 

4 | justment of lath is due to 





Seen 


The above illustration is of an outdoor reading room at a ranch house in 
The room is enclosed on four sides with lattice work, while 
a pergola over the roof provides the shade. 
might be made in a number of communities, or an outdoor reading room 
entirely separate from the house might be constructed of lattice work 
with a lattice roof that could be covered with climbing vines. 


California. 


‘ __ 7 


Sales of this character Ww. Cc. 


the fact that the Califor- 
nia trade is now well 
taken care of, and that 
there is plenty of stock in 
sight. The same _ state- 
ment is true of Nos. 1 
and 2 vertical grain floor- 
ing, with stocks on hand 
large enough for mixed 
car business. 


McMaster, 
president of the John 
MeMaster Shingle Co., 
has returned from a tour 


saa oat 


vice 





Cloud River Railroad Co., which handles the traffic 
* the MeCloud River Lumber Co. He succeeds the 
late J. H. Queal. 
A. E. Trower, of Trower Bros., well known San 
lrancisco wholesalers, started north by automo- 
le today. Mr. Trower is accompanied by his 
\ife and son and a boy friend. They will drive 
Portland and. Astoria, Ore., and visit the plant 
the Knappton Mills & Lumber Co., Knappton, 
I Trower Bros., have sold the product of the 
\nappton Mills & Lumber Co. in San Francisco 
rritory for the last ten years. 
. J. Brix, president of the Knappton Mills & 
mber Co., spent a few days in San Francisco 
\is week, where he attended the meeting of the 
ectors of the Douglas Fir Exploitation & Ex- 
rt Co, 
(i X. Wendling, president of the Pacific Wire- 
lind Box Co., this city, reports the box business 
‘ow in sympathy with all other lines of business. 
® company’s plant here is running to only part 
tpacity, 
rhe office in this city of Pawling & Harnisch- 
<er Co., of Milwaukee, has been moved from the 
onadnock Building to 32 Beale Street where the 
mpany has a complete service station warehouse 
and display room for cranes, hoists, machine tools 
‘ excavating machinery. R. M. Taylor, district 
‘manager for the Pacific coast of the company, has 
‘is headquarters now at the new offices of the 
mpany, and is assisted by J. MacFerran Taylor, 


of Northwest waters, in- 
eluding British Columbia,in an effort to familiarize 
himself as to the supply of cedar logs. He finds 
the scarcity to be general. There is a noticeable 
dearth of best logs, with the available supply 
largely confined to low grade stock. For the time 
being the British Columbia officials have forbidden 
the export of logs, which action tends to make the 
shortage on this side more acute. 

From another source it is learned that the sup- 
ply of shingle logs at Puget Sound mills does not 
exceed two weeks’ requirements, on the average. 
This calculation does not take into account a 
limited number of mills which log their own tim- 
ber, and therefore can run indefinitely. Most of the 
mills are buying on the open market, or on con- 
tract based on the market price of shingles. 

W. F. Wahlenmaier, manager of the cedar de- 
partment of the Pioneer Lumber Co., has returned 
from a month’s vacation, during which he tray- 
ersed the Pacific Highway from this city to Tia 
Juana, Lower California. He was accompanied by 
Mrs. Wahlenmaier and their young son, Billy 
Fritz, and made the entire tour by automobile. 
The party averaged 140 miles a day, and covered 
rather more than 4,000 miles during the trip, which 
was accomplished without accident or delay of any 
kind. 

Charles E. Hill, secretary of the Douglas Fir 
Exploitation & Export Co., returned Friday by 
steamer Wenatchee from a visit of six weeks in 


We ship by rail or cargo 


UR lumber has a character 


of its own, is perfectly 
milled, uniformly graded and 
offers dealers the best buy on 
the East Coast. Your custom- 
ers will be delighted with the 


natural qualities of our 


Goldsboro 
N. C. Pine 


Give it a trial today. 
Telecode used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 


| OR OF F-3 F-S e-5 











Manufacturers 


Short Leaf Pine and Hardwoods} 














‘i LONG LEAF YELLOW PINE > 


Yard Stock 


Poitevent & Favre 


DIMENSION 


Mendeville, TO FINISH 


Mendevilley T umber Co, 
\ Branch Office, NEW ORLEANS, 606-7 L. & L. 6. tie, 








ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 
Manufacturers Cypress Co. 


Sorrento, Louisiana 














Collections by Retail Lumber Dealers 4 s<ries 


of letters 
+¥ subscribers to the American Lumberman, giving their views 
em the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 
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Marathon. 





Long and Shortleaf 


Yellow Pine 


Flooring, Ceiling, Siding 
and Dimension. 


We cater tothe needs of the Retailer. 


Marathon Lumber Co. 


Pyhion Daiies. Tallahassee, Fla. 














{ Cummer Cypress Go. 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


{ 
t Sales Office, 280 Madison Ave., New York City 
= 








CyPRESS LUMBER,SHINGLES ano LATHe. 
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Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler *” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 











LOUISIANA RED CYPRESS| 


Lutcher & Moore 
| Cypress Lumber Co. 


LUTCHER, LA, 





Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


Cenaccener's LATH AND SHINGLES 











Cc. R. BROWNELL 
President 
Cc. H. BROWNELL 
Vice-Pres. 
GUS. DREWS 
Sec’y and Treas. 


Brownell-Drews 


Lumber Co., Ltd. 


MORGAN CITY, LA. 


Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 











the Orient, where he investigated lumber condi- 
tions for the West Coast Lumbermen’s Associa- 
tion. In the party with Mr. Hill was Ralph Emer- 
son, of Aloha, and together they inquired into 
lumber prospects in Japan, China and the Philip- 
pines. ‘Their official report will probably be sub- 
mitted at the next meeting of the association. 

Robert B. Allen, secretary and manager of the 
West Coast Lumbermen’s Association, returned to- 
day from an extended absence in the East, having 
spent most of the time in Washington, D. C. He 
refers briefly to his statements and comments re- 
garding the criticism of the West Coast association, 
saying that he tried not to be “ambiguous” in 
what he had to. say. 

Curtis J. Bostwick has succeeded Ray Replogle 
as sales manager of the Seattle Mill & Logging 
Co. Mr. Bostwick organized and handled the 
retail department of the McIntosh & Truman Lum- 
ber Co., and has been connected with different mills 
here for the last ten years. He recently resigned 
to handle the sales for the Stimson Timber Co. mill 
on Lake Union. 

O. A. Conner, of the Continental Lumber Co., 
Minneapolis, who has been touring the Coast for 
a fortnight, was in Seattle during the week. He 
looks for slow and steady improvement in business 
conditions. 

Cc. W. Hudson, vice president of the L. F. 
Driver Lumber Co., left today for Chicago, where 
he will confer with the sales office of the company. 
He will return in about three weeks. 

Fred Herrick, of the Milwaukee Lumber Co., St. 
Marie’s, Idaho, is visiting the Puget Sound coun- 
try. His company owns mills at St. Marie’s, Coeur 
d’Alene and Harrison, Idaho. 

Carl C. Stanton, formerly of Grand Rapids, 
Mich., where he was known as “an exponent of 
Pacific coast lumber,” has moved to Seattle and 
opened offices at 1107 White Building, in the rooms 
until recently occupied by the Hopper Lumber Co. 

W. M. Beebe, president of the Burton-Beebe 
Lumber Co., is taking a short vacation in British 
Columbia, as the guest of Mr. and Mrs. Maurice 
M. MeMicken. 


ABERDEEN—HOQUIAM, WASH. 


July 2.—Practically all of the logging camps 
and all of the mills will close down tonight to 
remain closed until after the Fourth. Just at 
this time there appears to be considerable uncer- 
tainty as to the reopening of the various mills that 
have been down for some time. The Bay City 
Lumber Co. closed down about the middle of the 
week, 

The Northwest Tournament in Portland attracted 
many of the lumbermen golfers of the Harbor to 
that city the early part of the week. Heinrich 
Schmidt, of the Independent Logging Co., was one 
of the crack players of Aberdeen who upheld the 
honor of the Grays Harbor Country Club. 

Arnold Polson, son of Alex. Polson, of the Eureka 
Cedar Shingle & Lumber Co., returned ome Friday 
from South America, where he has spent the last 
several years in mining engineering and timber 


ee"  BORTLAND, ORE. 


July 2.—The Gaynor Lumber Co., of Sioux City, 
Iowa, and with a branch office here in charge of 
H. M. Rowell, has established warehouses in Port- 
land, Los Angeles, Denver, Great Falls, Minne- 
apolis and Omaha, enabling the handling of both 
wholesale and _ retail business. The Portland 
warehouse and distributing center is at East First 
and Madison streets, conveniently located for 
local, rail and water business. 

G. E. Carlson, who has been traffic expert for 
the Douglas Fir Lumber Co. for some time and 
prior to that was in the traffic department of the 
Spokane, Portland & Seattle Railroad, has re- 
signed to become traffic expert for the Clark & 
Wilson Lumber Co. Mr. Carlson has the reputation 
of being one of the best posted traffic men in the 
Pacific Northwest. 

P. S. McKenzie, buyer for the Griswold-Sand 
Lumber Co., this city, visited the Puget Sound 
country this week. Graham Griswold returned 
from Chicago a few days ago, where a representa- 
tive will be named shortly. C. E. DeWitt, Cali- 
fornia representative of the company, was here 
during the week. 

Bert Cooper is expected home next week from 
California with his bride. Mr. Cooper is Portland 
representative for the J. R. Hanify Co., and told 
his friends he was going on a business trip to 
California, but they have since learned that he 
heard wedding bells ring at Hayward, Calif. 

W. E. LeFaivre, general purchasing agent for 
the Denver & Rio Grand Railroad, was in Portland 
this week visiting with the lumbermen. The com- 
pany has placed orders for a lot of material for 
emergency work as a result of the Pueblo flood. 
In fact, so much bridge planking has been bought 
by the Colorado railroads and Colorado com- 
munities that there is a scarcity here in that line 
for the present. 


H. P. Edward, sales manager for the Hammond 
Lumber Co., says that the Hammond mill at As- 
toria will remain shut down only two days for the 
Fourth of July, but the Mill City plant will prob- 
ably remain idle the entire month. 

The Doty Lumber & Shingle Co. has moved into 
new offices in the Gasco Building. E. L. Mersereau, 
manager, and his brother, E. W. Mersereau, tim- 
ber dealer, are now occupying joint offices. 

The McCullough-Fagan Lumber Co., represented 
here by H. J. Fagan, has moved into new and 
larger offices in the Gasco Building. This company 
was organized a week ago, Mr. Fagan becoming a 
member after having represented the McCullough 
Lumber Co. here for eighteen months. 

The Frank Morrill Lumber Co. has moved into 
larger quarters in the Yeon Building. Mr. Morrill 
went to Eugene, Ore., this week on a business trip. 


SPOKANE, WASH. 


July 2.—The wage reduction authorized by the 
Four L organization last month went into effect yes 
terday. The men are accepting the 5-cent cut with 
little or no complaint, according to Four L offi- 
cials here. The lowest wage now paid for labor 
in this district is $3 for a day of eight hours. It is 
expected that the reduction will have a very bene- 
ficial effect on the unemployment situation, not by 
increasing the number of men employed, but by 
preventing more from being thrown out of work 
thru the mills being enabled to continue opera- 
tions and retain their complete organizations, 

“The reduction will also insure the 8-hour day 
policy of the Four L organization,” said J. M. 
Pond, field officer for this district. “Mills in 
other parts of the country not affiliated with 
the Four Ls are tending to resume the 10-hour 
day. 

“The unemployment situation is still serious. 
This is chiefly due to the fact that little or no log- 
ging is being done. The fact, too, that there have 
been no forest fires has tended to keep up the 
rate of unemployment. Reports from the woods 
are that the timber is green and the earth damp, 
with less likelihood of fires than there has been for 
many years. 

“The activity of the logging camps this fall and 
winter will depend on how the prospect for a lum- 
ber market looks to the operators. Last season 
they stocked up heavily in logs and are cutting 
these now to save them. Their yards are ful! and 
no lumber is being shipped.” 

It is almost literally true that no lumber is 
being shipped; and the quantities shipped are not 
what they should be. The market continues inac- 
tive, with prices irregular. 


ST. LOUIS, MO. 


July 5.—According to the report of the Mer- 
chants’ Exchange, the receipts of lumber by rail 
last month amounted to 12,432 cars, as against 
9,647 cars in June of last year, a gain of 2,785 
cars. The shipments for last month were 9,840 cars, 
as compared to 7,384 cars in June, 1920, a gain of 
2,456 cars. 

L. D. Johnson, of the sales department of the 
Hemphill Lumber Co., hardwood manufacturer, of 
Kennett, Mo., was calling on the trade here this 
week accompanied by C. H. Hemphill, the com- 
pany’s St. Louis representative. 

E. D. Rowley, of the W. H. Eecles Lumber Co., 
Baker, Ore., spent several days here this week 
calling on those members of the trade interested 
in west Coast products. He reports that condi- 
tions in St. Paul, Milwaukee and other cities he 
visited look favorable, as many small homes art 
being erected. 


JACKSONVILLE, FLA. 


July 2.—Business in this section has practically 
been suspended for the entire week due to the 
opening of the St. John’s River Bridge at Jackson 
ville, which by general consent thruout the State 
was turned into a gala fete. Business in the line 
of lumber did not suffer to any great extent for 
the reason that very little business offered during 
the week and tke lumbermen cheerfully turned in 
to celebrate the opening of the new bridge span- 
ning the St. John’s and connecting up directly 
with South Jacksonville and the beaches. 

A. A. Spink, jr., formerly of L. A. Warren Co., 
of Jacksonville, severed his connection with th: 
firm and on July 1 formed an association wit! 
the Georgia-Florida Pine Co., of which T. M. Griffiz 
is president. Mr. Spink is well known to thi 
trade and his many friends thruout the territor) 
wish him success in his new venture. 

The Union Sawmill Co., of Huttig, Ark., whos: 
plant was recently destroyed by fire, has placed an 
order with the Moore Dry Kiln Co., this city, fer 
ten dry kilns, each 20x120 feet. The kilns will 
have a daily capacity of 200,000 feet of piné 
boards. This is one of the largest contracts place! 
for dry kilns in the Southwest in several years. 

A regional office of the Southern Pine Associa- 
tion was opened July 1 at 1304-5-6 Graham Build: 
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ing, this city, which is in charge of W. E. Gard- 
ner, who recently has been appointed assistant 
secretary of the association. This regional office 
was authorized at a meeting of the board of di- 
rectors on June 14. 


SHREVEPORT, LA. 


July 5.—Another week has passed without any 
improvement in the lumber situation in this terri- 
tory, excepting a slightly larger demand for oak, 
and indications pointing to considerable increase 
in the demand for finish and boards at early date. 
There has been a reduction on No. 1 dimension 
during the week, causing the decline lately to 
total $2 a thousand. The market is also off about 
$1 on No. 2 dimension, altho it has been just a 
little firm recently. There is some stiffening on 
finish, with prices holding rather firm, and prac- 
tically the same is true regarding flooring. 

The lumber fraternity is prominently represented 
in a local council of the Boy Scouts of America 
recently organized here. FE. R. Jones, of the Vic- 
toria Lumber Co., was elected first vice president, 
and Randel T. Moore, of the Frost-Johnson and 
Peavy-Moore interests, was elected treasurer, of 
the organization. Other lumbermen on the ad- 
visory council include J. T. Wurtzbaugh, 8. B. 
Hicks and L. M. Moffat, of the Lodwick Lumber Co. 


BEAUMONT, TEX. 


July 5.—For the first time in several months, 
production, orders and shipments in this section 
were found to be practically even. The demand 
has slowed down somewhat, but it is not reflected 
to any extent on the market. For several weeks 
mills have been extremely short on timber orders, 
making it necessary to cut practically their entire 
output into yard stocks. 

In the hardwood market the demand has dropped 
considerably during the last thirty days, this being 
particularly true of the furniture trade. 

Upper grades are maintaining the rather high 
level they advanced to during the last few weeks, 
while low grades continue to drag. The Southwest 
can not consume the low grades produced when the 
cut is anything like normal, and high freight rates 
are a barrier to reaching the northern and eastern 
markets. 

In Texas it is not expected that there will be a 
general revival of buyinguntil the cotton crop is a 
known quantity. 


HATTIESBURG, MISS. 


July 5.—The market last week was about the 
same as the week before. However, production 
was somewhat less and for the present week it will 
be considerably less, as a number of mills are clos- 
ing down for needed repairs. Even tho demand 
was not exceptionally strong, prices held well on 
all classes of shed and yard stock and special 
cutting. Low grade stock showed weakness, but 
high grade stock is very strong. Demand is, as a 
rule, for mixed cars, and with stocks badly broken 
it is some trouble to place such orders. 

The Lumbermen’s Statistical Bureau liquidated 
June 1 and since that time the work of that bureau 
has been and will continue to be carried on by The 
Walker Co. (Inc.), MeInnis Building, this city. 
There will be no changes in the work or the reports. 


NORFOLK, VA. 


July 5.—The North Carolina pine manufacturers 
as a whole enjoyed just as brisk a demand during 
last week in June as previously, altho some com- 
plain as to its character. In rough lumber inquiry 
is centered on No. 2 and better, box and No. 2 
stock box, and the complaint is due to the slow 
movement of edge box, edge No. 2 box, No. 3 stock 
and some other planing mill items. Even these, 
however, show some life, altho with surplus stock 
being carried ‘the quotations are weak. Sales 
would have shown up larger had it not been for 
the fact that some mills were oversold on many 
items, both rough and dressed, while others are 
able to ship only in the rough, whereas mostly 
worked stock is wanted. Should the low grade 
stock begin to move, the millmen would have little 
'o complain of, altho buyers’ insistence on prompt 
shipment is very worrisome, as orders are placed 
mly when absolutely necessary. Some further 
advances have been noted. Mills still talk of clos- 
ing down, altho they hesitate about doing so, fear- 
ing that should a better demand spring up they 
would not be prepared for it. 

There is a very brisk demand for 4/4 edge No. 2 
and better, and this item is scarce. Mills having 
‘any to offer for prompt shipment have advanced 
their prices $2 a thousand and this advance has 
‘een secured. Edge, 5/4 and thicker, is being sold 
and inquired for in larger quantities. No. 2 and 
better stock widths, 4/4 and thicker, are still in 
brisk demand, with supply short, so prices have 
heen advanced $2 or more. No. 3 lumber is still 
sluggish, altho 10-inch shows a little life. Nos. 
1 and 2 bark strips are being inquired for, but 


sales are light and buyers show a disposition to 
hammer down prices if possible. 

There is a fair demand for 4/4 edge box worked 
in various ways in small lots. Inquiries for 4/4 
edge and stock box are more frequent, but many 
mills are oversold on stock widths. Prices on 
rail shipments are firm, but on cargo inquiries for 
4/4 edge box the competition is keen and the 
market is unsettled. Several large buyers are 
prospecting around and expect to be in the market 
soon. Stock box is selling well by rail and prices 
are stiff. No. 2 stock box is also active, with 
prices tending upward. Box bark strips are being 
bought in small quantity for immediate shipment, 
but prices are unsettled. 

There is a brisk demand for flooring, ceiling, 
roofers etc., with much business being passed up 
by millmen because of their being oversold as far 
as they care to be. Prices are firm and in popular 
items, which are short in supply, further advances 
have been noted. Roofers are active both in air 
dried and kiln dried and present quotations are 
being accepted for prompt shipments. Building 
conditions continue to improve slowly, thereby 
holding out hope for a continued demand for 


lumber. 
WARREN, ARK. 


July 5.—This week’s market has not been so 
good as last week’s. Orders were fewer. Prices 
have held their own fairly well, altho those on 
items that were scarce a few weeks ago have lost 
some of their gain. Mill stocks generally are in 
rather bad shape, as shipments have been exceeding 
eut. Inquiries are not quite so heavy, but there 
continues to be a good volume of buying by those 
who want badly mixed cars. 

Hardwoods have not been very active and there 
have been some concessions. Some common has 
moved to box men. Uppers are in fair demand 
and flooring is experiencing activity. Stocks are 
not large, except of common grades. 


DULUTH, MINN. . 


July 6.—While lumber jobbers are finding trade 
quiet, retailers and sash and door and interior 
finish plants have been experiencing a substantial 
revival in business recently. All the retail yards 
and interior finish mills in Duluth are really busy 
and their operators are hopeful regarding the out- 
look during the next few months. Wholesalers 
have not benefited to any extent as yet thru the 
picking up in local house building operations, but 
they reported that better inquiries have been re- 
ceived during the last ten days. Some Idaho 
white pine lumber was sold to interior finish plants 
at an attractive price during the last week. The 
sales were asserted to have been made by a jobber 
who had received instructions to close out a “dis- 
tressed’’ lot of that lumber. 

The first peep of inquiry in box lumber was re- 
ported here this week. An operator received some 
ealls from Chicago and other Illinois points for 
box lumber and he was able to submit figures that 
he is sanguine will result in business. It is as- 
serted that a few of the smaller mills in this terri- 
tory are carrying considerable box lumber that 
they had hoped to dispose of long before this. 

Northern Minnesota mills have been doing a 
slightly better carlot business recently, but cargo 
inquiry from eastern jobbers is below normal. 
Shipping directions on orders booked some time 
ago are, however, better and it is expected that 
some cargoes will be loaded out within the next 
ten days. 

The Virginia & Rainy Lake Co. is operating its 
large sawmill at Virginia &t full time and is em- 
ploying nearly twelve hundred men. 

Charles Baxter, president of the 
Door Co., is convalescent after a serious operation 
performed at the Mayo Hospital at Rochester, 
Minn., and he is expected home within a few days. 


MINNEAPOLIS 


July 6—Harry A. Muffley, who resigned some 
months ago as sales manager of the H. B. Waite 
Lumber Co., reénters the trade here as president 
of the H. A. Muffley Lumber Co., which has just 
incorporated with $100,000 capital stock. His 
father, T. A. Muffley, of Fairmont, Minn., is vice 
president and treasurer, and H. H. Collins is secre- 
tary. The Sound Lumber Co., which Mr. Collins 
has represented here, has sold its Minneapolis office 
to the new concern, which will handle the products 
of that company and ‘of the Canyon Lumber Co., 
of Everett, Wash., in this market. The new com- 
pany also will handle shingles for the Dominion 
Timber Products (Ltd.), of British Columbia, and 
the Anderson & Scott Mill, Ashford, Wash. 

Directors of the Retail Lumbermen’s Insurance 
Association have placed on record resolutions to 
the memory of John H. Queal, who was head of 
the organization for nearly twenty-five years, and 
of Charles E. Blackwell, well known lumberman 
who was in the employ of the association at the 
time of his death. The Queal resolutions express a 
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sense of “definite and personal loss’’ and attribute 
to his practical advice and sound judgment much 
of the success of the organization. 

E. D. Rowley, with the W. H. Eccles Lumber 
Co., Baker, Ore., was here last week in the course 
of a visit to middlewestern centers for the sake of 
getting information to guide the company’s future 
course. 

E. P. Grignon, special sales representative of the 
Edward Hines Lumber Co., was here last week look- 
ing over the hardwood market. 

T. A. MeCann, general manager for the Shevlin- 
Hixon Co., at Bend, Ore., was here last week con- 
ferring with officials of the company. 

Fred H. Flatau, wholesaler of west Coast prod- 
ucts, is absent on a business tour to western mills. 


KANSAS CITY, MO. 


July 5.—The wholesale market here has wit- 
nessed a considerable decline in demand the last 
ten days, and sales managers are inclined to be 
somewhat pessimistic over fall trade and to blame 
both labor and material manufacturers with hold- 
ing up building by maintaining high prices. 

Walter Weygant, who is well known in the trade 
here, has opened an office for the Vaughan Lum- 
ber Co. at 209 Reliance Building. Mr. Weygant 
came here in 1909 with the Central Coal & Coke 
Co., and later was with the Missouri Lumber & 
Land Exchange Co. and with the Vaughan com- 
pany as sales manager. 


VANCOUVER, B. C. 


July 2.—T. D. Pattullo, minister of lands in the 
provincial government, and William Turnbull, lum- 
ber commissioner, are about to leave for Europe 
to see what can be done to increase the shipment 
of lumber there from British Columbia. Mr. Pat- 
tullo thinks that the 4 or 5 percent of the annual 
cut shipped to Great Britain should be increased 
to 25 percent. While in Europe he will make a 
special survey of conditions there respecting the 
pulp and paper industry, the closer utilization of 
wood products and of the methods adopted in re- 
forestation work. 

Logs scaled in May totaled 170,049,733 feet, 
which is almost identical with the output of May 
last year, when the amount was 170,608,032 feet. 
This leaves the total for the first five months of 
the present year at about 50,000,000 feet less than 
for the corresponding period of 1920. 

By using British Columbia fir instead of red 
pine in its new livestock arena, the Toronto city 
council and the contractors on the building are 
saving $20,500, according to information received 
by the provincial department. Red pine was at 
first stipulated in the contract, but British Colum- 
bia fir was substituted for flooring and roofing 
upon the recommendation of experts, who declared 
the Canadian wood was better than norway pine 
and cheaper. 


BALTIMORE, MD. 


July 5.—The very liberal demand for shingles 
which has developed of late in this city and the 
relative scarcity of this product have resulted in 
considerable importations of red cedar shingles 
from Washington State, and of white cedar shin- 
gles from Maine. These stocks measure 6 by 16 
inches, against 6 by 20 for H. B. Short hearts and 
saps, the market leaders, and they are finding quite 
a market, it is said. The Maine cedar shingle, 
especially, it is said, does not have to be painted, 
takes on a fine silver gray tone and commends 
itself for lasting qualities. The Maine product 
sells close to H. B. Short saps, while the western 
stocks are far cheaper. Much construction, away 
from the closely built-up sections, uses shingles, 
and there is every indication of the continuance 
of an active inquiry. 

The Oriole Wood Works, organized somewhat 
more than a year ago, has outgrown its old quarters 
and established a new-~ office at 3233 O’Donnell 
Street, Highlandtown, this city. New machinery 
has been installed and other modern improvements 
have been completed. 


PHILADELPHIA, PA. 


July 5—Reports from wholesalers and retailers 
indicate that last week was slow. Offerings have 
decreased because fewer mills are running, and 
there is little stock in most yards, so it follows that 
lumber is not being used. Some few yards that 
bought heavily are now trying to get their stocks 
down. There has been no definite settlement of 
the building labor situation yet. 

There is still some demand for narrow flooring 
in both the hardwoods and the pines, a the sup- 
ply has not caught up with the demand for roofers 
and box in southern or North Carolina pine, but 
the rest of the market is dull, and close figuring 
is the order of the day. 

F. A. Dudley, of the Sterling Lumber Co., who 


recently returned from an extensive trip among 
the southern mills, sailed on June 25 for England 
and France, accompanied by his son Frederick, jr. 
He will be gone until about the middle of Septem- 
ber. While the trip is supposed to be largely 
pleasure, recreation and education, it is known 
that Mr. Dudley has Deen studying the foreign mar- 
kets with a view to larger export business, and it is 
probable that he will devote considerable time to 
this question while over there. 


NEW YORK, N. Y. 


July 5—Taking as a criterion of probabilities 
the current engagements for building materials 
from the supply yards thruout the city, there is 
every prospect that by Sept. 1 the local market 
will have reached the level of activity which pre- 
vailed in 1914 when the World War broke out. 
A comparison of the percentage of planning which 
developed into actual construction during the last 
ten years substantiates the strong probability that 
building will have reached a 45 percent volume by 
September, and with good prospects of exceeding 
this ratio by the close of the year, as the big push 
is not expected until after Labor Day. ‘The im- 
provement of the lumber market has been slow, 
but it is showing a gradual and definite tendency 
toward normal and in some localities not far 
removed from the greater city business now al- 
most equals prewar volume. Lumber seems certain 
to share liberally in the advantages to accrue 
from the improved building situation. 

The tide in construction has turned. So far 
there are trifling operations in Manhattan and 
the Bronx. Brooklyn and Queens, on the other 
hand, are very active and are holding up the posi- 
tion of the city in its standing for construction 
progress among the leader cities of the country. 
Manhattan and the Bronx give evidence, gaged 
from the planning that is going on, of jumping for- 
ward in the building line toward the latter part 
of summer and in the early fall. The opinion gen- 
erally held by builders, architects and real estate 
men that the bottom of the slump has been reached 
is doubtless beginning to be reflected in invest- 
ment channels and the building material dealers 
consequently are taking a more rosy view of the 
immediate future. The upward trend from rock 
bottom is getting under way and by September 
there is general expectancy that building will be 
making deep inroads into the housing shortage. 

Retail lumber stocks in New York City yards 
generally are low and many wood using industrial 
plants also have been going along with minimum 
stocks, Complete exhaustion of lumber on hand 
confronts both plants and yards in many instances, 
and this fact has brought about the prediction of 
very active buying in the next few weeks. It is the 
expectancy of this demand that is causing dealers 
to look for stiffening prices. A rise is conceded to 
be a sure thing in many quarters. 

A representative of the Booth & Lewis Lumber 
Co., dealer in North Carolina pine, says the trou- 
ble with this wood is that prices are being held far 
too low. Three carloads of 10-inch arrived in 
New York several days ago and were offered at 
$27.50 a thousand. A rebuttal offer of $25 was 
readily accepted, ineluding delivery charges. An- 
other thing that has hurt pine is that wholesalers 
will no longer assist mill owners to buy stumpage. 

Charles R. Lockridge, eastern manager for the 
Bloedel Donovan Lumber Mills, of Bellingham, 
Wash., said today: “The west Coast business Is 
growing here every day. The demand is picking 
up splendidly and persons who bought west Coast 
fir and spruce some months ago are now buying 
it over again.” 

William R,. Morris, eastern manager of the Union 
Lumber Co., manufacturer of California redwood, 
today said the total shipments of redwood to east- 
ern markets for the year up to June 4 amounted to 
16,392,000 feet. This is below the volume of ship- 
ments in 1920, he said, but the last two months 
have shown a big improvement, and he believes the 
figures for 1921 will far eclipse those of the pre- 
ceding twelve months. 

R. F. Hammatt, secretary-manager of the Cali- 
fornia Redwood Association, recently paid a visit 
to Buffalo and will be in Boston next Friday and 
Saturday. His mission is to acquaint the Hast 
with redwood and its uses. He will come to New 
York next Monday and will remain four days, hold- 
ing open meetings for the benefit of lumber sales- 
men who care to learn about the product. Mr. 
Hammatt will hold forth next Tuesday at the 
offices of the Union Lumber Co. in the Grand Cen- 
tral Terminal Building, but he will conduct all 
other meetings at his headquarters in the Com- 
modore Hotel. 

W. A. Warren, formerly with Tanner, Litchfield 
& Bundy in New York, has joined the sales force 
of the Hotchkiss Bros. Co., well known Connecticut 
wholesaler. He will represent the Hotchkiss firm 
in the metropolitan district. 

An echo of the recent visit to the East of E. C. 
Miller, president of the shingle branch, West Coast 
Lumbermen’s Association, was heard today when 
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it was learned that as president of the Grays Har- 
bor Shingle Co. he had made arrangements with 
the Arthur E. Lane Lumber Co. to handle his 
firm’s shingles in eastern territory. 

A cargo of roofers comprising several hundred 
thousand feet was received in New York last week 
from the South. It was the first such cargo re- 
ceived in many months and there was something of 
a mystery about it, because the roofers had not been 
consigned and were grabbed up rapidly at bargain 


prices. 
LOS ANGELES, CALIF. 


July 2.—Trade is momentarily dull, partly be- 
cause of the disruption of the waterborne trans- 
portation system, partly because of attention 
diverted in this patriotic section to the coming two 
days’ holiday. All-rail traffic has become active 
in inverse ratio to the practically complete cessa- 
tion of waterborne shipments. The Southern Pa- 
cific is credited with having handled fifteen hun- 
dred cars of lumber in this section during May and 
more during the first half of this year than its 
total during 1920. The wholesale market is weak 
in sympathy with conditions in the north. As low 
as $32 for rough dimension on a 62%%4-cent rate is 
said to have been quoted here within the week. In 
the circumstances stocks are generally low. Dur- 
ing June but 9,000,000 feet of lumber came to this 
_harbor by water; about 15,000,000 feet is re- 
ported loading or on the way, mostly by sailing ves- 
sels. An illuminating circumstance was the arrival 
of the schooner Jrene manned by the captain, two 
mates and the cook, the rest of the crew having 
deserted before she sailed. Some confidence is ex- 
pressed that the marine strike will be ended and 
water traffic resumed before the end of July. In 
the meantime shipping craft that ply to and from 
this port lie idle in the harbor, in San Francisco 
Bay and in more northern waters. 

The harbormaster’s report, just made public, 
shows April receipts by water to have been 38,778,- 
195 feet of lumber, 6,116,597 lath, 6,942,900 shin- 
gles, 59,975 shooks, 175,394 ties, 141,282 lineal feet 
of posts and poles, a total equivalent to 47,213,104 
board feet. 

Retail trade continues especially active thruout 
this section, as is evidenced by the issuance of per- 
mits during June. Unofficial figures show 2,702 
permits issued in Los Angeles last month, their 
value $6,150,000. Adjoining towns report rela- 
tively the same activity. For example, Glendale, 
a little northern suburb, reports construction com- 
pleted or under way the first half of 1921 to the 
amount of $1,956,399, as compared with $1,015,439 
for the similar period last year. Figures from 
other points in this section are equally encourag- 
ing. 

The Vernon Lumber Co., connected with the Siler 
Mills Co., of Raymond, Wash., has been incor- 
porated. 

Buehler & Sison are opening a yard here and 
two yards have just been opened at Santa Ana. 


NEW ORLEANS, LA. 


July 5.—Col. W. H. Sullivan, vice president and 
general manager of the Great Southern Lumber Co., 
returned to Bogalusa a few days ago from an ex- 
tensive tour thru the East and middle West, during 
which he visited about thirty cities. He reports 
the prospect good for an early resumption of nor- 
mal business activities, with lumber stocks in deal- 
ers’ hands very low, and accordingly issued orders 
for speeding up of production at the Great South- 
ern plant. During his trip Col. Sullivan visited 
Marion, Ohio, and called upon the Marion Lumber 
Co., in which President Harding holds stock and 
has served as director. “It was one of the most 
modern lumber yards we found,” he said, “and 
what impressed me most were the efficient methods 
used and the cleanliness of buildings and yards. 
Switches are built to the sheds, so there is no ex- 
pense for hauling and carloads can be unloaded at 
minimum expense. They have a dust-proof build- 
ing to house sash, doors, high grade flooring and 
similar materials, operate a modern planing mill 
and employ a wood carver who does some wonder- 
ful work.” 

Hugh 8. Leary, of Leary & Co., lumber importers, 
of London, England, is making a fortnight’s visit 
to New Orleans as the guest of A. J. Higgins, 
president of the A. J. Higgins Lumber & Export 
Co. Mr. Leary left England early in May and 
expects to spend about two months in the States. 

Rafael O. Ramos, prominent rancher and tim- 
her land owner, of Michoacan, Mexico, was in New 
Orleans last week. In addition to having exten- 
sive ranch holdings, Mr. Ramos and his brothers 
ure principal owners of the Tiripitio Lumber Co., 
of Michoacan. 

A. J. Gordon, with the W. W. Carre Co. for many 
years, has resigned his post as sales manager and 
‘s engaging in the wholesaling and commission 
handling of lumber on his own account, with offices 
in the Nason Building. 

G. F. Galceran, lumber importer and dealer, of 
Barcelona, Spain, who has been visiting relatives 


in Texas, stopped over in New Orleans on his way 
home and spent several days investigating lumber 
market conditions. Mr. Galceran spoke hopefully 
of the business and industrial outlook in the Barce- 
lona district. 

The New Orleans lumber colony was represented 
at the Dempsey-Carpentier fight by Maurice J. 
Duvernay, of the M. J. Duvernay Lumber Co., and 
H. S. Riecke, of the Riecke Cabinet Works, botn 
prominent members of the local Lumbermen’s Club, 

A. P. Jones, London representative of the Gilli- 
can-Chipley Co., was in New Orleans last week for 
a conference with his principals and to get a line 
on naval stores conditions in this country. 


DE RIDDER, LA. 


July 5.—Southern pine demand is not so good 
as it was during May. Prices continue to hold 
about the same. The demand for timbers has 
picked up somewhat, and quite a few railroad 
orders are now being placed for stringers, ties and 
other construction timbers. Practically all timber 
orders call for rush shipment. The millmen believe 
such orders will be big factors in enabling mills 
to operate to advantage during the dull demand 
for yard items. 

L. L. Chipman, manager of the export depart- 
ment of Long-Bell Lumber Co., of Beaumont, Tex., 
visited the company’s plants at Longville, Bon Ami, 
Ludington and DeRidder during the last week. He 
stated that while there was very little demand for 
export stock that any pickup in foreign buying 
would make itself felt almost immediately, as there 
are practically no stocks in the hands of either 
exporters on this side or of importers on the other 


side. 
ELKINS, W. VA. 


July 5.—Whatever slight improvement there may 
have been in demand left prices of northern West 
Virginia hardwoods unaffected. Prices are gov- 
erned to a large extent by the anxiety of the manu- 
facturer to dispose of his product. Even with 
prices low, there was no general buying of lumber. 
No. 1 and No. 2 poplar and oak range from $90 to 
$100. No. 1 common is down to $45 a thousand ; 
No. 2 common is quoted at about $30 a thousand, 
No. 3 common ranging at about $15. 


TUSCALOOSA, ALA. 


July 5.—Prices remain about the same as dur- 
ing recent weeks, but the volume of business has 
fallen off slightly. It is expected that business 
will be rather quiet for the next sixty days and 
that lumber stocks will be further depleted. Stocks 
on hand at the mills are decreasing each week. 
Several mills which had started up in April have 
again closed down. There is talk of the larger 
mills going on a four-day-a-week schedule and in 
that event production will not exceed orders and 
shipments. 

A representative of one of the largest railroad 
systems in the country was here several days ago 
and reported that the railroads would get in the 
market during July and that their requisitions 
would increase each month. 


SAGINAW, MICH. 


July 7.—George H. Boyd, president of the Booth 
& Boyd Lumber Co. and general manager of the 
Germain-Boyd Lumber Co., Saginaw, has been 
elected president of the Saginaw Board of Com- 
merce. During the war Mr. Boyd was an en- 
thusiastic worker in the Red Cross and also on the 
war savings committee. : 

Booth & Boyd report they are running about 60 
perceut of their capacity. 

Mershon, Eddy, Parker Co. reports there is a 
fair demand for millwork, that lumber does not 
seem to be moving so well and that the box busi- 
ness is quiet. It expects its steamer Langell Boys 
to arrive today with a cargo of white pine lumber 
from Canada. 

At the Saginaw fair grounds last week races 
were held at the same time as an industrial ex- 
hibit. Many manufacturers took advantage of this 
to display such products as doors, windows, boxes, 
inside trim, automobile castings, motors, automo- 
bile bodies ete. 


MOBILE, ALA. 


July 5.—Local lumber mill operators and ex- 
porters look for considerable improvement in the 
lumber and timber market as a result of the set- 
tlement of the English coal strike. Prior to April 
1, when the strike began, several million feet of 
pine lumber and timber, and some oak and other 
hardwoods, had been sold by Mobile exporters to 
English interests for delivery during the summer, 
it is stated, but when the strike came on delivery 
orders were held up. With the ending of the 
strike and the resumption of industrial activities 
in the United Kingdom the belief prevails here 
that the lumber and timber contracted for will be 
required within a reasonable time. 


Local market conditions have undergone but 
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Saw Mill, Planing Mill 
and General Office at 
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We point to the fact 
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slight change in recent weeks. Price quotations 
vary, with apparently no fixed price for any par- 
ticular kind of lumber or timber. Sales of heart 
pine have been made around $25, while others 





have gone as high as $30 and some down to $22 
in the last week or two. Retail dealers continue 
to buy only for immediate needs and carry but 
little surplus stock on their yards. 





BUSINESS CHANGES 


ARKANSAS. West Helena—J. W. 
purchased plant of Buckeye Veneer Co. 

FLORIDA. Pensacola—Pensacola Manufactur- 
ing Co. succeeded by Ferris Lee Lumber Co. 

KANSAS. Eureka—L. F. Reed & Co. suc- 
ceeded by Claude Keller. 

KENTUCKY. Somerset—James Powell pur- 
chased interest in Ballinger Lumber Co. 

LOUISIANA. Baton Rouge—Cook & Dunbar 
succeeded by Fred W. Cook. 

Lake Charles—Caleasieu Mercantile Co. ab- 
sorbed by Long-Bell Mercantile Co.; will build 
warehouse and cold storage facilities. 

MISSOURI. Plattsburgh—D. D. Waldeck 
Lumber Co. sold to Plattsburgh Lumber Co. 

MONTANA. Great Falls—Consolidation of the 
St. Anthony & Dakota Lumber Co. and Mon- 
arch Lumber Co. yards at Bynum, Pendroy and 
Big Sandy are announced, the stock being taken 
over by the Monarch Lumber Co. 

OHIO. Beebetown—L. H. Behner sold to Hen- 
nie Lumber & Supply Co. 

OKLAHOMA. Cheyenne—J. P. White suc- 
ceeded by Standard Lumber Co. 

PENNSYLVANIA. Philadelphia—J. H. Toland 
has sold warehouses and factory properties on 
Moore and Water and Swanson streets to O’Don- 
nell Cooperage Co. 

SOUTH CAROLINA. 
Lumber Co. 
(inc.) 

SOUTH DAKOTA. Bushnell—Martin Swit- 
zenburg disposed of lumber business here to J. R. 
Anderson, and will operate lumber yard in Onida. 

Gettysburg—Fowler Lumber Co. succeeded by 
J. F. Anderson Lumber Co. 

TEXAS. Douglas—J. D. Davis succeeded by 
Davis & Watkins. 

WEST VIRGINIA. Burnsville—M. W. Hefner 
& Co. succeeded by Burnsville Lumber & Dimen- 
sion Co. 

Williamstown—Robert Briggs, formerly with 
Robert Thames Lumber Co., of Baltimore, will 
engage in lumber business here. Has leased 
building and will remodel. 

WISCONSIN. Exeland—Exeland Lumber Co. 
succeeded by A. J. Martin Lumber Co. 


INCORPORATIONS 


COLORADO. Montrose—Owl Creek Lumber 
Co., incorporated; capital, $100,000. 


CONNECTICUT. New Haven—Elm City 
Packing Box Co., incorporated. 


FLORIDA. Palmetto—Sunset Lumber & Crate 
Co., incorporated. 


INDIANA. Westville—Cayo Toy Co., 
porated; capital, $7,000. 


KENTUCKY. Louisville—Kline Timber & 
Land Co., incorporated; capital, $75,000. Offices 
on Fulton Street with Louisville Veneer Mills, 
same interests controling both companies. 

MASSACHUSETTS. Gardner — Hubbardson 
Chair Co., incorporated. 

MICHIGAN. Detroit—National Cooperage Cor- 
poration, incorporated; capital, $500,000. 

MISSISSIPPI. Hattiesburg—H. O. Cook Lum- 
ber Co., incorporated; capital, $25,000. 

MISSOURI. Jamesport—Jamesport Lumber & 
Coal Co., incorporated; capital, $25,000. 

NEW JERSEY. Rahway—Lincoln Body Co., 
incorporated; capital, $350,000. 

NEW YORK. Albany—Vermont Power & 
Timber Corporation, incorporated; capital, $500. 

OHIO. Brewster—Brewster leer & Supply 
Co., incorporated; capital, $50,000 

Canton—Union Builders’ Supply Co., 
porated; capital, $17,000. 

Cleveland—Advance Box Co., incorporated. 

Columbus—Denune Lumber & Supply Co., in- 
corporated; capital, $15,000. 

Columbus—Thatcher Building Co., 
ated; capital, $350,000. 

OKLAHOMA. Hobart—Kiowa County Lumber 
Co., incorporated. 

Oklahoma City—Groover-Roberts Lumber Co., 
incorporated; capital, $30,000. 

OREGON. Milton—Freewater Box Co., incor- 
porated. 

Portland—Barker-Cox Lumber Co., 
ated; capital, $25,000. 

Portland—George T. Mickle Lumber Co., in- 
creasing capital from $50,000 to $200,000. 

PENNSYLVANIA.  Philadelphia—Paramount 
Lumber Co., incorporated. 

TEXAS. Beaumont—Standard Export Lum- 
ber Co., incorporated; capital, $300,000. 

VIRGINIA. Abingdon—J. L. Bradley & Co., 
incorporated. 


Denison 


Sumter—Jackson Tweed 
succeeded by Tweed Lumber Co. 


incor- 


incor- 


incorpor- 


incorpor- 


WEST VIRGINIA. Charleston—Century Man- 
ufacturing Co., incorporated; capital $250,000; to 
make talking machines. 

Morgantown—Riverside Lumber Co., incorpor- 
ated; capital, $100,000. 


NEW VENTURES 


CALIFORNIA. Long Beach—Gilliland-Siemen 
Co., recently began. 

Los Angeles—American Lumber Co., new con- 
cern. 

Montague—Hudson & Strickland, recently be- 
gan; sawmill. 

GEORGIA. Savannah—Forest City Hardwood 
Co., recently began; wholesale. 

ILLINOIS. Evanston—Jos. W. Paddock & Son, 
recently began; wholesale and commission lum- 
ber. 

Long Lake—Charles Harbaugh Lumber Co. 
opening yard. 

INDIANA. Ligonier—Kendallville Lumber Co., 
new concern. 

LOUISIANA. Shreveport-—-Denny White Lum- 
ber Co., recently began; wholesale. 

MARYLAND. Baltimore—W. J. Apple Lumber 
Co., recently began; wholesale. 

MISSISSIPPI. Gulfport — Kemper 
Lumber Co., recently began. 

MISSOURI. Kansas City—Atlas Lumber Co., 
recently began. 

NEW YORK. New York—Bolt Lumber Co., 
recently began; 220 West 42nd Street. 

New York—Empire Lumber Co., recently be- 
gan; wholesale. 

New York—Farragut Lumber Co., recently be- 
gan; 151 West 28th Street. 

New York—Marcone Lumber Co., recently be- 
gan. 

OHIO. Cincinnati—Clarence R. Bosken, re- 
cently began; commission lumber. 

Cleveland—Pelican Bay Lumber Co., opening 
office; headquarters, Klamath Falls, Ore. 

TENNESSEE. Chattanooga — Rawn-Vinson 
Tie Co., recently began; wholesale. 

TEXAS. Gilmer—Hart & Johnson; 
began planing mill. 

VIRGINIA. Salem—Salem Coal & Lumber Co., 
recently began. 

WASHINGTON. Seattle—Queen City Lumber 
Co., will open at 500 E. 65th Street. 

WEST VIRGINIA. Parkersburg—South Side 
Lumber Co., recently began, 


NEW MILLS and EQUIPMENT 


ARKANSAS. Pine Bluff—McCallister Bros. 
Lumber Co. has established sawmill and lumber 
plant; will install planing mill. 

FLORIDA. Palatka—Boaz Potato Co., of 
Palatka, will build three barrel manufacturing 
plants between here and St. Augustine. Each 
will have a capacity of 50,000 barrels a season. 

MICHIGAN. Grand Rapids—Colonial Furni- 
ture Co. building factory. 


PENNSYLVANIA. Red Lion—York County 
Cigar Manufacturers’ Association planning to 
build box factory; J. Frank Strayer, Daniel 
Spangler and C. S. Lamotte appointed commit- 
tee to raise funds. 


CASUALTIES 


CALIFORNIA. Bay Point—Coos Bay Lumber 
Co., loss by fire, $25,000. 

Basin—Prescott Brick & Lumber Co.; mill de- 
stroyed by fire with about 25,000 feet of lumber; 
loss, $14,000, with small insurance. 

Dorris—A. J. Gordon Lumber Co.’s_ sawmill 
destroyed by fire. Plant valued at $60,000; in- 
sured for $20,000. 

KENTUCKY. Mt. Sterling—Salt Lick Lumber 
Co.’s sawmill and boiler, house destroyed by fire. 

Louisville—Kentucky Veneer Works, loss by 
fire in sawmill, $1,000. 

MAINE. Lewiston—Pineland Lumber Co., 
by fire in planning mill, $50,000 

Presque Isle—Aroostook Lumber Co., mill de- 
stroyed; loss, $32,500 with $15,000 insurance; A. 
R. Gould, owner. 

MASSACHUSETTS. Somerville—C. W. H. 
Moulton Ladder Co., loss by fire, $4,000. 

MICHIGAN. Monroe—Building and machinery 
of the sash and door factory of Monroe Lumber 
Co. damaged by fire; loss between $5,000 and 
$10,000. 

MISSISSIPPI. Lyman—Ingram-Day Lumber 
Co.; sawnaill destroyed by fire. 

Meridian—Acme Building & Supply Co., plant 
totally destroyed by fire; loss, $250,000. 


County 


recently 


loss 
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MISSOURI. 
joss by fire. 

NEW HAMPSHIRE. Jackman—Newcastle 
Lumber Co., mill destroyed by fire. 

NORTH CAROLINA. New Bern—Pine Lum- 
ber Co., loss by fire, $175,000. 

OKLAHOMA. Oklahoma City—Curtis & Bent- 
ley Co., wholesale woodwork plant destroyed by 
fire; loss, $500,000. 


Dexter—Reuter Hub & Spoke Co., 


OREGON. Grant’s Pass—Welter & Sons’ saw- 
mill at Love Station, 15 miles from Grant’s Pass, 
destroyed by fire; loss, $3,500. 

PENNSYLVANIA. Columbus—W. S. Rexford, 
loss by fire. 

Williamsport—Norman Beagle’s 
farm near here destroyed by fire. 

SOUTH DAKOTA. Hill City—L. L. Hagaman 
Lumber Co.’s sawmill, eleven miles south of here, 
destroyed by fire. 


sawmill on 








NECROLOGICAL RECORD OF THE WEEK | 





LAUREN EASTMAN ROGERS, son of Mr. 
and Mrs. Wallace B. Rogers, grandson of 
Lauren C. Eastman, one of the founders 
of Eastman, Gardiner & Co., of Laurel, 
Miss., and nephew of the late George 
Schuyler Gardiner, also one of its founders, 
died on Sunday morning, July 3, following an 
operation for appendicitis. Mr. Rogers was 23 
years old and had within the year become ac- 
tively connected with the company with which 
his family has been so long associated. He was 
born in Clinton, Iowa, Aug. 13, 1898, and the 
family moved to Laurel when he was six weeks 
old. He had grown up in that place and his 
entire life had been a preparation for the as- 
sumption of active interest in Eastman, Gar- 
diner & Co. He graduated from the Laurel High 
School in 1914, spent two years at Lake Forest 
Academy and graduated with an A. B. degree 


THE LATE LAUREN E. ROGERS 


from Princeton with the class of 1920. He was 
very much interested in athletics, and had been 
active in that field during his school life. 

While at Princeton, Mr. Rogers had been a 
member of the Quadrangle Club. It was during 
his senior year there that he met Miss Lelia Hod- 
son, of East Orange, N. J., whom he married in 
October, 1920. 

Although under conscription age at the time, 
he volunteered for aviation service during the 
world war and was under orders to report at 
Camp Zachary Taylor when the armistice was 
signed. 

Fully realizing the responsibilities which his 
position would bring upon him in connection with 
the great lumber industry which his father, 
grandfather, uncle and others had built up, he 
endeavored to learn the business from the 
ground up, and for years had spent much of his 
vacation periods in manual labor about the plant. 
He was occupying an important office position at 
the time of his death. He was also interested in 
the affairs of the city, as was his uncle, and was 
a director of the Laurel Chamber of Commerce, 
and assistant scout master. He was also a 
member of the Laurel Country Club. He was 
especially interested in the boys of the city and 
often aided one or rewarded one for an act of 
merit. 

Following so closely upon the death of George 
S. Gardiner, the news of Lauren Rogers’ death 
brought deep grief to the city of Laurel. For the 
second time in five weeks all business was sus- 
pended while the last sad rites were performed. 
The funeral was held from the parents’ residence 
on Tuesday. Rev. G. L. Tucker, pastor of the 
4 irst en church, officiated, assisted by 
Rev. W. D. Spurlin, of Demopolis, Ala., and Rev. 
George D “Booth, of New Orleans, both former 
pastors of that church. In keeping with the 
well known wish of the deceased the service was 
simple and brief, but most impressive. Without 
tn attempt at eulogy, Mr. Tucker told something 
of the exemplary life of the young man. Among 
those present at the services were Mrs. Rogers’ 
parents, Col. and Mrs. Hodson, of East Orange, 
N J.; Mr. and Mrs. L. C, Eastman, of Clinton, 


Iowa; Mr. and Mrs. Arthur J. Cox, Iowa City, 
Iowa; H. N. Rogers, Indianapolis; Mr. and Mrs. 
John Lyon Gardiner, Mobile; Rathborne Dubuys, 
New Orleans; E. B. Cook, Atlanta, and Ray 
Purdy Willis, Wilmot Palmer Smith and Bartley 
Witherspoon, classmates at Princeton. 


CLAUDE HORTMAN, JR., yard superinten- 
dent for the Hortman Co., of New Orleans, La., 
and son of Claude Hortman, the company’s pres- 
ident, was drowned while swimming in Lake 
Pontchartrain on July 4. The drowning occurred 
in an attempt to save other members of the 
party, two of whom were also drowned. At the 
Lumbermen’s Club luncheon, in New Orleans, a 
committee was appointed to draft suitable resolu- 
tions on the young man’s untimely death, and to 
look into the possibility of securing the post- 
humous award of a Carnegie life-saving medal in 
recognition of his heroic efforts to save his com- 
panions. 


MARGARET GRIER, daughter of William 
Grier, president of the Grier Lumber Co., Chey- 
enne, Wyo., was killed by bullet wounds in- 
flicted by a man supposed to be enraged by the 
announcement of the young lady’s engagement 
to Lieut. A. H. Conrad of the 15th U. S. Cavalry, 
stationed near Cheyenne. The murderer imme- 
diately afterward killed himself. Lieut. Conrad 
was walking with Miss Grier near the latter’s 
home when the tragedy occurred. 


MRS. RACHEL FLETCHER ' HALLACK, 
widow of Charles Hallack, one of the founders 
of the Hallack & Howard Lumber Co., of Den- 
ver, Colo., died at her home in that city on 
June 28. Mrs. Hallack was 82 years old. A 
daughter, Mrs. A. S. Taussig, of Denver, sur- 
vives her. 

HERMAN A. KUHL, a logging contractor, of 
Tacoma, Wash., died on June 29 at a hospital in 
that city. Mr. Kuhl is survived by his parents, 
a brother and three sisters. 


HERBERT A. CAMP, sawmill operator of the 
Hattiesburg, Miss., section, and one of the found- 
ers of the Camp & Hinton Lumber Co. at Lum- 
berton, died at his home in Hattiesburg on June 
29 at the age of 62. Mr. Camp was a native of 
Winner, Ga., and located at Lumberton in 1887. 
About fifteen years ago he moved to Hatties- 
burg. He was first president of the Bank of 
Hattiesburg, and was also a president of the 
Pole Stock Lumber Co. and the Hattiesburg 
Commercial Club. He is survived by a widow, 
five sons, two daughters and five sisters. 


W. W. VOSBURG, a wholesale lumber dealer, 
of Pittsburgh, Pa., was found dead from a bullet 
wound, on June 29. It is supposed that he com- 
mitted suicide because of worry over financial 
matters and ill health, tho no indication had 
been given to friends or relatives that he had 
been feeling despondent. Mr. Vosburg had 
served on the entertainment committee at the 
lumbermen’s picnic given by Pittsburgh mem- 
bers of the industry the previous Saturday. He 
was senior member of the firm of W. W. Vos- 
burg, and had other lumber connections outside 
of Pittsburgh. A son, W. W. Vosburg, jr., had 
just gone to Italy to study. A widow, a mother 
and two sisters also survive. 


Lumber Export Notes from Portland 


PORTLAND, ORE., July 2.—The steamer West 
Kasson is loading a full cargo of lumber and 
squared timbers here for Japan and should be 
ready for sea next week. The North China liner 
West Kader, operated by the Columbia-Pacific 
Shipping Co., has been receiving lumber at the 
mills of the Clark & Wilson and the Inman Lumber 
companies for the Orient. The Admiral line 
steamer Montague has been loading 3,400,000 feet 
of lumber at the mill of the Peninsula Lumber 
Co. during the last week for the Orient. The 
Japanese steamer Denmark Maru, recently an- 
nounced as chartered by the American Trading 
Co. to carry a cargo of lumber from the Pacific 
Northwest to Japan, will load 3,800,000 feet at 
Wauna and St. Helens and 2,100,000 at mills on 
Grays Harbor. 





PORTLAND, ORE. 


AND: THE COLUMBIA VALLEY 


Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


RAYMOND General Sales Office, 
WASH. ’ PORTLAND, ORE. 
DISTRICT OFFICES: 
NEW YORK, 2839 Grand Central Ter. Bidg. 
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WHOLESALERS — MANUFACTURERS 


Timber Douglas Fir 
Ties , Spruce 
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Mine Timbers Hemlock 
Railroad Red Cedar 


seat Griera Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 


1400 Yeon Building, PORTLAND, we eo 











~ PORTLAND, camace 
Lumbermens Building 
We Specialize in all kinds of 


FIR TIMBERS 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4st LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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ALBION LUMBER CO. 
Mills, Yards aud General Offices: Albion, California 
THEODORE LERCH, Sales Mér., Hobart Bldg... San Francisco 


MacArthur & Kauffman 


803-4 Sheldon Buliding 


SAN FRANCISCO 


CALIFORNIA 
SUGAR PINE . 
WHITE PINE 
REDWOOD 











Factory and Pattern Stock 








ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling -Nathan Co. 
ZUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 


s i ili —~ % 
CALIFORNIA W hite 
6-4 and 8-4 No.1, Pin e 


2 and 3 Shop. 


Rough or Surfaced---Air Dried Ready for Shipment. 


Macomber Savidge Lumber Go. 
= Hobart Bldg.,San Francisco, Calif. vy 
YOUR 


PLAN tur: HOME NOW 


Send for Stillwell Building 
Books with Economy Plans 
of new California Styles suitable for any 
climate. Famous for comfort and beauty. 
‘Representative Cal. Homes”’ 
51 Plans—6 to 10 Rooms—$1. 
“The New Colonials ’’ 
60 Plans—5 to 12 Rooms—$1. 
| ** West Coast Bungalows *’ 
: 60 one-story 5 to7 Rooms— $1. 
SPECIAL OFFER: Send $2.50 for all 3 above books FREE 
and get book of 80 Special Plans, also Garage folder 
EXTRA—43“‘Little Bungalows” 3 to 6 Rooms—50c. 
Money back if not satisfied. 
E. W. STILLWELL & CO., Architects, 5:5 Calif. Bidg., Los Angeles 


Collections by Retail Lumber Dealers 4, scrics 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lamberman, Publisher 431 So. Dearborn St., Chicage 























Frank Handysides, sales manager for the Charles 
W. Fish Lumber Co., Elcho, Wis., was in the city 
during the week. 


James H. Lang, vice president of the Chicago 
Lumber Sales Co., left last Tuesday night for a 
business trip to the west Coast. 


Oscar Babcock, of the Babcock Lumber Co., Pitts- 
burgh, Pa., was in Chicago during the week, calling 
on friends among the trade and looking into busi- 
ness conditions. 


L. R. Putman, directing manager of the Amer- 
ican Wholesale Lumber Association, this week went 
to his old home at Fayetteville, Ark., where he will 
spend a two weeks’ vacation. 


W. A. Herbert, of W. A. Herbert & Co., accom- 
panied by Mrs. Herbert, left this week on a motor 
trip to the west Coast and down to California. 
They expect to be gone about a month. 


A. J. Sine, of Sine Bros., accompanied by Mrs. 
Sine, sailed last Monday from Montreal, Que., for 
Europe, where they expect to spend seventy days, 
visiting Scotland, England and France. 


Sam Eaton, sales manager for the W. M. Cady 
Lumber Co. (Inec.), McNary, La., was expected to 
arrive in Chicago on Saturday, accompanied by Mrs. 
Eaton, to spend part of their vacation in this city. 


Harry L. Bratnober, president of the Central 
Warehouse Lumber Co., Minnesota Transfer, Minn., 
was in the city during the week, conferring with 
G. S. Stegarth, manager of the company’s Chicago 
office. 


Fred Conn, vice president of the Bayou Land & 
Lumber Co., Cincinnati, Ohio, was in Chicago for 
a few days this week, calling on friends among 
the trade and making a study of general trade 
conditions. 

G. R. McSwine, of the E. Sondheimer Co., Mem- 
phis, Tenn., arrived in Chicago during the week, 
to represent that company in this territory, tem- 
porarily making his headquarters at the Sherman 
Hotel. It is expected that the company will open 
a Chicago office in the near future. 


J. B. Edwards, president and general manager of 
Hillyer-Deutsch-Edwards (Ine.), Oakdale, La., and 
one of the most prominent newlyweds in the lum- 
ber industry, was in Chicago last week with his 
bride on their honeymoon. Mr. and Mrs. Edwards 
plan to take an extended trip in the East. 


D. M. Wylie, of the Frost-Johnson Lumber Co., 
St. Louis, Mo., was in the city this week. He 
reports that lumber trade in the St. Louis terri- 
tory is even more dull than in Chicago, but he 
expects a “perking up’ of demand by fali that will 
make for fairly satisfactory business conditions. 


N. H. Huey, Chicago manager for the Oregon 
Lumber Co., Portland, Ore., expects to leave at 
the beginning of next week on a motor trip to the 
East, accompanied by Mrs. Huey. He will not re- 
turn before about Sept. 1, and in the meanwhile 
will make his business headquarters in New York 
City. 


R. M. Hallowell, of the Industrial Lumber Co., 
Elizabeth, La., spent a couple of days in Chicago 
this week, on his way back to the South from an 
extended business trip thru the East. He said that 
altho the East is decidedly dull there are reasons 
for optimism, and he looks for better conditions to 
prevail in the fall. 


W. P. Garrison, of the W. P. Garrison Lumber 
Co., Little Rock, Ark., called on the local lumber 
trade during the week. He reports a slightly im- 
proved volume of business, tho it still requires a 
great deal of effort to close a sale. Stocks of 
upper grade oak and gum in his territory are very 
short, and he looks for good prices on such items. 


D. C. Eccles, president of the Oregon Lumber 
Co., Portland, Ore., was in the city the latter 
part of‘ last week, conferring with N. H. Huey, 
manager of the concern’s Chicago office. Mr. 
Eccles is in an optimistic frame of mind, and be- 
lieves that the lumber market will show quite sub- 
stantial recovery by fall and that conditions next 
year will be ripe for an excellent business. 


H. W. Sherman returned this week from the 
East, where he spent a month or more looking into 
business conditions. He said that the East is 
very quiet, but that prospects for increased in- 
dustrial business in the fall are good—and it is 
industrial business that is needed to firm up the 
lumber market. While in New York City, Mr. 
Sherman put Mrs. Sherman and their four daugh- 
ters aboard ship for France, where they will spend 
a year. 





E. D. Rowley, representing W. H. Eccles Lumber 
Co., Baker, Ore., was in Chicago this week visit- 
ing among the trade and sizing up the situation 
generally. Mr. Rowley expects to spend several 
weeks in eastern territory making a thoro investi 
gation of conditions in the trade, present and pros- 
pective, and upon his report will depend the pos- 
sibility of some changes in the policy of his com- 
pany. 


L. E. Ridley, of L. E. Ridley & Co., Madison, 
Wis., was in Chicago during the week, being on a 
trip that will take him around a considerable 
scope of territory and during which he expects to 
be able to get a pretty fair idea of conditions gen- 
erally in the lumber trade. Mr. Ridley’s company 
is a well known wholesaler of western and Idaho 
white pine, catering particularly to the box shook 
trade. , 


Edward Hines, president of the Edward Hines 
Lumber Co., has returned to Chicago after two 
weeks in the East, in which he devoted much time 
to the study of the eastern market. He said that 
current business of his various interests shows an 
improvement in volume approximating 20 percent, 
and he expects a general improvement in business. 
“Lumbermen are now looking at the situation with 
normal eyes,’’ he added. 


M. J. Fox, secretary-treasurer of the Von Platen- 
Fox Co., Iron Mountain, Mich., was a Chicago 
visitor during the week. Mr. Fox reports a some- 
what improved demand for hardwoods and be- 
lieves that the worst of the depression in the 
hardwood industry has been passed. He has some 
very pronounced ideas as to the correct attitude 
of employers toward their labor and believes that 
in all cases workmen ought to be paid a wage that 
will enable them to purchase at least the neces- 
sities and possibly some of the luxuries of life, 
thus helping to start the wheels of commerce go- 
ing and to keep them moving. 


TO REPRESENT NORTHERN CONCERN 


Harry H. Butts; manager of the Roddis Lumber 
& Veneer Co., Park Falls, Wis., has accepted the 
position of Chicago manager for the Sawyer Good- 
man Co., Marinette, Wis., and on July 15 will take 
charge of the local office at 707 Railway Exchange 
Building. In this position he succeeds George S. 
Cortis, who after eleven years as the Chicago 
manager for K. S. Goodman & Co., resigned July 1 

to open an office here 
for the Von Platen-Fox 
Co., Iron Mountain, 
Mich. With this change 
in management the 
name under which the 
Chicago office has been 





HARRY H. BUTTS, 
Who Will Represent the 
Sawyer Goodman Co. 
in the Chicago 
Territory. 





operating—K. S. Good- 
man & Co.—has_ been 
changed to the Sawyer 
Goodman Co, 

Mr. Butts is a lum- 
berman of long experience in the North, and 
is widely known thruout this section. Before his 
connection with the Roddis Lumber & Veneer Co.. 
he was for many years sales manager for the Park 
Falls Lumber Co., Park Falls, Wis. He has been 
particularly active in association activities, and 
has for a number of years been chairman of the 
bureau of statistics and educational information 
of the Northern Hemlock & Hardwood Manufac- 
turers’ Assqciation, which is one of the most im- 
portant bureaus of that organization. 

C. R. Garvey, who formerly covered the Indiana 
territory for the Sawyer Goodman Co., out of 
headquarters at Indianapolis, Ind., has removed 
to Chicago and hereafter will cover the Hoosier 
State out of the company’s local headquarters. 

H. V. Newell, sales manager for the Sawye! 
Goodman Co., is in Chicago and will be in charge 
of the local office until the arrival of Mr. Butts. 


——~ 


NEW CONCERN ENTERS CHICAGO FIELD 


A new concern in Chicago is the H, A. Walker 
Lumber Co., which on Friday of last week opened 
an office at 935 Marquette Building. H. A. Walker, 
who for the last two years has been the secretary 
and sales manager for the Cortez Lumber Co., of 
this city, heads the new concern, and will whole 
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ile northern and southern hardwoods, hemlock 
nd pine. F 

Mr. Walker has been connected with the northern 
umber industry for more than twenty years, since 
he as a boy worked as timekeeper at the lumber 
amps of the Gilmore Lumber Co., at Trenton, 
(nt. For nine years prior to his joining the Cortez 
Lumber Co. he was connected with the Steven- 
Jarvis Lumber Co., Eau Claire, Wis., the first five 
ears as manager of the Chicago office and the 
following four as sales manager at the headquar- 


ters. 


TAKES OVER SALES MANAGERSHIP 


The appointment of Walter A. Kelley as sales 
manager of the Illinois Warehouse Lumber Co., of 
Cairo and Chicago, Ill., was announced this week. 
























































































































































WALTER A. KELLEY, CHICAGO; 
Sales Manager, Illinois Warehouse Lumber Co. 





Mr. Kelley will make his headquarters at the sales 
offices of the company in the Andrews Building, 
this city. 

Mr. Kelley, tho one of the younger lumbermen, 
is well known thruout this territory because of his 
recent association with the Lincoln Lumber Co., 
as secretary. His previous activities were in the 
commission business in. Chicago, operating as the 
W. A. Kelley Lumber Co.; several years among 
the southern pine mills, and returning to Chicago 
with the Hayden & Westcott Lumber Co. 

The Illinois Warehouse Lumber Co. operates a 
large yard at Cairo, Ill., where it concentrates air 
dried clear southern pine % to 4 inches thick, 
widths and lengths piled separate. It also does a 
warehousing business in lumber, having in storage 
at this time something over 2,000,000 feet of lum- 
ber for various shippers. 

In addition to its previous activities the com- 
pany will also specialize in railroad and car mate- 
rial acting as exclusive representative for the 
Garland-Hall Lumber Co., Seattle, Wash., on 
west Coast products, and the M. E. Leming Lumber 
Co., Cape Girardeau, Mo., on oak car material, 
grain doors ete. 

he principal members of the partnership are 
John H, Himmelberger and C. L. Harrison, Cape 
Girardeau, Mo., trustees for the Himmelberger- 
Harrison Lumber Co., and E. W. Bartley, of Chi- 
cigo, Managing partner. 













LOST YOUR KEYS? 

Key ring No. 8486 with several keys has been 
turned in to the AMERICAN LUMBERMAN by John 
.. Kohn, postmaster, Elgin, Ill, with the state- 
‘ent that it was found in the lobby of the post 

ice on the evening of June 30. 

Key rings numbered 1605, 2153, 3941 and 1847 

0 are in the possession of the AMERICAN LUMBER- 

N, notice having been made to that effect in 
‘evious issues. Owners of any of the above num- 

ted key rings may secure them upon application 

the AMERICAN LUMBERMAN. 
















TO STUDY FORESTRY POLICY 

\t the request of the Chamber of Commerce of 

© United States for the appointment of a com- 
‘ittee to codperate with-it in making a study of 
‘ national forestry policy, the American Wholesale 
linber Association has selected the following of 

i(s members for such a committee: Herman H. 
Hettler, of the Herman H. Hettler Lumber Co., 
“ttirman; Frank Burnaby, Burnaby Bros, Lumber 
Co. ; Arthur Lammers, 8. H. L. Lumber Co.; A. 
Fletcher Marsh, Marsh & Truman Lumber Co.; 

















Harvey 8S. Hayden, Hayden & Wescott Lumber Co., 
all of Chicago, and C, A. Mauk, C. A. Mauk Lum- 
ber Co., and D. T. Peterson, Peterson Lumber Co., 
both of Toledo, Ohio. Several of these members 
are graduates of forestry universities. 





ENTERS BUSINESS ON OWN ACCOUNT 


Harold L. Sill, until recently manager of the 
Chicago office of the H. F. Below Lumber Co., 


Marinette, Wis., will on Aug. 1 enter business on 
his own account, under the name of the H. L. Sill 
Lumber Co., at 930 Lumber Exchange. He will 
wholesale northern hardwoods, hemlock and pine, 
catering to the general consuming trade. 

Mr. Sill is one of the best known of the younger 
lumbermen in this territory. He has managed 
the local office of the H. F. Below Lumber Co. for 
about two years, and before that represented the 
Brown Land & Lumber Co., of Rhinelander, Wis., 
in this city. He has had a thoro mill experience, 
gained chiefly with the Brown Land & Lumber Co. 

The H. F. Below Lumber Co., which recently 
placed its affairs in the hands of its creditors fol- 
lowing a fire which completely wiped out its mill, 
has closed its Chicago office. 


BOOK ON TIMBER TECHNICALITIES 


The timber and lumber industries use terms 
peculiar to their business and sometimes with 
special meanings which are not fully defined in 
dictionaries. A book, ‘‘ Timber Technicalities, ’’ 
was recently compiled by Edwin Haynes, editor 
of the Timber Trades Journal, 8 Paternoster 
Row, London, E. C. Some of the articles deal 
with topics which concern chiefly timber deal- 
ers in England, but most of the book of 175 
pages relates to matters as pertinent to Amer- 
icans as to Englishmen. It should be of special 
interest and value for those who export lumber 
to Great Britain or import from that country. 
The general reader whether lumberman or not 
will find much of interest in the book. The 


HYMENEAL 


Double Engagement Announced 

Announcement is made at Portland, Ore., of 
the engagement of two of the daughters of Mr. 
and Mrs. S. C. Tevis, of that.city. Miss Vir- 
ginia Tevis is engaged to Coleman H. Wheeler, 
son of the late C. H. Wheeler, whose timber and 
lumber operations have been among the largest 
in the Nehalem country for many years. Miss 
Cornelia Tevis is engaged to Alfred Sullivan, 
connected with the Government sales office in 
Seattle. The weddings are to be held in the 
fall. Their father is connected with the Mene- 
fee Lumber Co. 


LAMAR-SMITH. 





Miss Lina Irene Smith, of 
Winnipeg, Canada, and Fred H. Lamar were 
married in Winnipeg a short time ago. Mr. 
Lamar is well known to readers of the AMERICAN 
LUMBERMAN as former secretary of the Western 
Retail Lumbermen’s Association, of Canada, and 
the present secretary of the Shingle Agency 
of British Columbia. He went to the Coast 
about three months ago to assume the latter 
position, but returned to his home city for his 
bride. 


BREWER-CLARKE. C. D. Brewer, a young 
Kentucky lumberman, and Ima Clarke, of Red 
Key, Ky., were married on June 27 at Red Key. 
Mr. Brewer is in the lumber business at Man- 
chester, Ky. He served in the World War, and 
it was while he was encamped at Louisville, 
that he first became acquainted with the young 
lady who has become his bride. The young 
couple are spending their honeymoon in the 
North, and will be at home in Manchester after 
July 10. 


WOLFLIN-BUSSE. The marriage of Carl 
Wolflin, lumberman of Evansville, Ind., and Miss 
Helen Halleck Busse, only daughter of Dr. Ed- 
ward P. Busse, of that city, took place on June 
27, the couple leaving for an extended bridal 
tour. Mr. Wolflin is associated in business with 
his father, Charles A. Wolflin, head of the Wolf- 
lin West Side Lumber Co. He is a member of 
the Evansville Lumbermen’s Club. 





TWOHY-ALDERSON. Charles G. Twohy and 
Margaret Alderson were married on June 29 at 
































The Maas-Neimeyer Lumber Co., of Indianapolis, has an exhibit of lumber samples on the seventh 
floor of the Indianapolis Chamber of Commerce. The display includessamples of various kinds 
of lumber, showing the grades and the uses to which they are most suitable, samples of mill- 
work and a series of photographs of buildings in which millwork of the company was used. Sam. 
ples of certain lumber, use of which is harmful and dangerous to buildings, also are shown. 





AMERICAN LUMBERMAN has made arrangements 
whereby it can fill orders at the publisher’s 
price, plus postage and import duty, a total of 
$2.15 delivered. 


TIMBER LAND SALE 


PORTLAND, ORE., July 2.—It was reported here 
today that the Crown Willamette Paper Co., of 
Oregon City, has purchased the holdings of the 
Lake Timber Co., and the Tahkenitch Timber Co. 
in the southern part of Douglas County. The 
tracts, located near Lake Tahkenitch, comprise 
between 6,000 and 7,000 acres of timber, averaging 
about 100,000 feet to the acre, about eighty per- 
cent being spruce. The sale was based on a val- 
uation of $3 and the total amount involved is said 
to be $1,500,000. 








the home of the bride’s parents, Claremont, 
Calif. Mr. Twohy is general manager of the 
Dorris Lumber & Box Co., of Klamath Falls, 
Ore., and San Francisco. After a wedding tour 
the couple will reside at Klamath Falls. 
RANSOM-VERSTEEG. The wedding of Rich- 
ard Ransom and Margaret Versteeg took place 
at Portland, Ore., on June 30, the service being 





performed at the Westminster Presbyterian 
Church. Mr. Ransom is one of the younger 
Portland lumbermen, being engaged in the 


wholesale business as a member of the Briggs- 
Ransom Lumber Co., with offices in the Yeon 
Building. He is a son of F. H. Ransom of the 
Eastern & Western Lumber Co. The bride is 
the daughter of Mr. and Mrs. G. N. Versteeg, 
and comes of a pioneer Portland family. Mr. 
and Mrs. Ransom will spend their honeymoon 
in California. 
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Specialized | Fir 


i Spruce 
Service. | Noble Fir 


opposite is what we — 


= ge anes West Coast 
e are wholesalers Products 


and directl, repre- 
sent mills having a 
combined capacity of 


500,000 Feet Daily 


Write us about your future needs in 
West Coast Woods. 


Gerlinger-Anderson Co. 
Se Portland, Ore. 


uilding, 
\ Louis Gerlinger, Jr. H. J. Anderson Geo. T. Gerlinger 











will ship Hay to your station. 


‘ Swift-HAYnes Co. 


Service 





Swiftly solves your Feed Problems. 
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The Western Lumber 


Sales Co. 
SEATTLE, WASH. 


Specialist in 
Fir Mouldings,Casing, Base 
and all Detail Stock 


Write for Prices on 


PACIFIC COAST LUMBER 
W. R. FIFER, 








Owner and Manager. 
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FIR 


Rough Green 


CLEARS 


We are selling an increased amount 
of green clears. They ship in good 
shape and the price at which they 
can be bought makes them attractive. 


Herron Lumber Company 
W. W. Herron, Pres. 
1010 White Bldg., SEATTLE,WASH. 








Dunn Lumber Company 
SEATTLE, WASHINGTON 
FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 











HERE AND THERE AMONG THE BUILDERS 
OF THE NATION 


(Concluded from page 44) 


ing of homes this summer and fall will be lim- 
ited only by the ability of our two building and 
loan associations to finance it, as our town is 
underbuilt. Over twenty new houses have been 
built thus far this year, and the number will 
doubtless reach fifty before the close of the 
season. Carpenter labor here never went above 
75 cents an hour, but carpenters killed too much 
time on the job. However, they are now trying 
to earn their money. Naturally the reduction in 
price of lumber has stimulated building, and we 
stress this point in our advertising. I am using 
more newspaper space than ever before, for 
business has been slack and we must do some- 
thing to revive it. Building business is good in 
Centralia, Mt. Vernon, Benton, Marion and in 
fact nearly all towns south of us. In the corn 
belt to the north of us business is dull. I am 
trying to carry sufficient stock to take care of 
my needs, but understand that in the corn belt 
stocks are low.—C. A. PorTER. 


Farmers Build Barns; Stocks Below Normal 

WinaMac, IND.—Building in this town and 
community has been a little above normal since 
the first of April. We have sold material for 
several new houses and for considerable repair 
work. The barn business we usually get in 
March, April and May did not materialize, but 
we are getting it now, having sold several barns 
during the last two weeks. The total volume 
of building is a little larger than last year. 
In fact building sales during May were more 
in dollars than a year ago, with prices consider- 
ably less. In June the volume of building mate- 
rial delivered was about the same as a year ago. 
Business this fall will depend much upon crop 
conditions, which seem to be about normal. 
Oats and wheat are not turning out as well 
as expected, but corn, which is the main crop, 
is looking fine. Mechanics have taken a slight 
reduction from last year’s wages, and every 
one seems to be satisfied with the wage propo- 
sition. At the present time our concern has 
under construction four new residences, five 
barns and really good prospects for five more 
barns in about a month, besides several repair 
jobs. In our opinion the reduction in the price 
of material is the thing that has most helped 
to stimulate building; in fact, from the middle 
of October to the first of April, we did not sell 
a single new job, solely because people were 
waiting for lumber prices to become stabilized. 
We velieve that stocks of most retailers in this 
section are below normal, especially on the upper 
grades. which did not decline until recently to a 
place that would stimulate buying. We have 
noticed that nearly all the yards we have seen 
this spring are very low on finish of all kinds, 
but understand that most of them are stocked 
up. The main thing needed is a reasonable price 
and that price stabilized, which in a general 
way is true of lumber today, and we believe 
that with the labor question being settled in the 
cities we can look for a good business this fall. 
—wW. E. Cox, manager O. H. Keller Lumber 
Yard. 


BIG FIRE IN NORTH CAROLINA PLANT 


New Bern, N. C., July 5.—A fire which for 
a time threatened millions of dollars in lumber 
property occurred on June 29 and was headed 
off only by a fortunate change of wind. As it 
was, the blaze caused a loss of $175,000, on 
which the insurance was only $50,000. 

The Pine Lumber Co.’s plant, on Griffith 
Street, where the fire started about 3:25 in 
the morning, was burned to the ground. The 
fire burned all day and endangered the entire 
mill section, including the Slater Lumber Co., 
Broaddus & Ives Lumber Co., New Bern cotton 
mill and the John L. Roper Lumber Co.’s mill. 
The lumber in the yards and sheds of the 
Pine Lumber Co., comprising more than 2,000,- 
000 feet, made a hot blaze and it required hard 
work on the part of the fire fighters to save 
the houses on the other side of the street. 
Several firemen were injured in the attempt 
to save the Slater mill. The wind shifted 


just in time to save the rest of the lumber 
plants. 

The owners of the Pine Lumber Co., W. F. 
and John M. Aberly, will rebuild, it is under 
stood. This is the second time the plant has 
been destroyed by fire. 


OKAY LUMBER AND LOG CODE 


The Okay code for telegraphic correspond 
ence in the sale and purchase of logs and lum 
ber is ready for distribution by the publishers, 
William Rider & Sons, London, England. The 
author, F. W. Rayment, states in the preface 
that the work is the outcome of his long ex- 
perience in the hardwood trade, more particu- 
larly that part of the trade concerned with 
American hardwoods, and the code is adapted 
to the needs of the American trade. It is a 
book of 125 pages, and the code has been pre- 
pared in a way facilitating its use in the vari- 
ous transactions that are necessary to carrying 
on business by wire, such as buying, selling, 
and making necessary inquiries. By using this 
code a saving of 60 to 70 percent in cabl 
messages is made. The AMERICAN LUMBERMAN 
is prepared to fill orders for the book at the 
publisher’s price, plus postage and duty. This 
makes the delivered price $8.50. 


SOUTHERNERS FAVOR IMPORT TARIFF 


SHREVEPORT, La., July 5.—At a meeting of 
representative business men held here July 1, 
a resolution was adopted declaring it to be 
the sense of the gathering that it favor the 
principles advocated by the Southern Tariff 
Association, of which John H. Kirby, president 
of the National Lumber Manufacturers’ Associ- 
ation, is the president. The resolution was of- 
fered by E. A. Frost, president of the Frost- 
Johnson Lumber Co., and seconded by Mayor 
John MecW. Ford, and was adopted without 
a dissenting vote. 

The resolution also provided that a large 
delegation go from Shreveport to New Orleans 
to attend a meeting of the Southern Tariff 
Association July 6, to be presided over by 
Gov. Parker and attended by representatives 
of main industries from all southern States. 

In explaining the purposes of the Southern 
Tariff Association, which is striving to get 
tariff safeguards for southern industries—lum- 
ber, however, not being included in the list 
of sixty-odd industries—Chairman R. T. Moore 
said that the organization was headed by John 
H. Kirby, a lumberman, who is giving his atten- 
tion to the matter in the interest of the people 
of the South, and for no selfish purposes. Con- 
ditions in southern States are such that there 
will be great losses unless tariffs are imposed 
upon products imported from foreign coun- 
tries in competition with similar products pro- 
duced in the South. 

A. J. Peavy, of the Peavy-Byrnes Lumber 
Co., declared that the higher standards of liv- 
ing made it imperative that the South have 
protection against the low standard of foreign 
competitors. Mr. Peavy explained that no 
tariff was being sought on lumber. If the sixty- 
odd industries listed in the tariff plan for the 
South are improved thru the tariff, then the 
lumber business naturally will reach a better 
position. 

8. H. Bolinger, head of the Bolinger Lumber 
Co. (who is a Republican in polities), said he 
couldn’t understand why the South had per- 
sisted in opposing tariff protection, which is so 
badly needed in the southern States. He didn’t 
consider it a political matter. 

E. A. Frost, head of the Frost-Johnson Luin- 
ber Co., said the lumbermen were not after 4 
tariff on lumber, but various industries were 
compelled to have it to be protected and saved. 
When the people in the country realize that tlie 
business interests are backing up the tariff pro- 
posal for relief, they will change their opinion, 
he ventured, and cause it to be safe, politically, 
for southern congressmen to support this sort 
of legislation. He thought the people should 
be thus informed without unnecessary deliy. 
He then moved that the principles advocated by 
the Southern Tariff Association be endorsed, 
which carried without a dissenting vote. 
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Latest Reports: on Current Lumber Prices 








Hardwood consumers continue to use only the better grades, so each week the shortage of such grades becomes more pronounced. 


meets fir and pine competition. Prices f. 0. b. cars at manufacturing points remain as last week: 


FAS 


105.00@115.0 
110.00@120. 00 
115.00@125.00 
sSwoop— 
85.00@ 95.00 
90.00@100.00 
95.00@105.00 
110.00@120.00 


- 
rr -oere 


os 
So Ol te YY D2 CO te 


= 
_ 


> = 
° 


100.00@110.00 
105.00@115.00 
110.00@120.00 
115.00@125.00 
120.00@130.00 
we 00@135.00 


hr 
om 2 to O00 


EL 
80. .00@ 90.00 


120. 00@130. 00 
125.00@135.00 
cK ELM— 
75.00@ 85.00 
80.00@ 90.00 
85.00@ 95.00 
95.00@105.00 
110.00@120.00 
120.00@130.00 
RD MAPLE— 


80.00@ 90.00 
85.00@ 95.00 
90.00@100.00 
95.00@105.00 


rmugamees.. oe 


— ee 


AAT — MSL PA ILS wOowon 


Lah DT eae 


ee 


Selects 


"3100. 00@110. ? $ 75. oe 80.00 $ 45.00@ 


80.00@ 85.00 
00@ 90.00 
95.00 


70.00 


85.00 


80.00 
85.00 


95.00@100.00 
100.00@105.00 


65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 
90.00@ 95.00 
95.00@100.00 
100.00@105.00 


65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 
80.00@ 85.00 


WISCONSIN HARDWOODS AND HEMLOCK 


No. 1 


50.00 
50.00@ 55.00 
55.00@ 
70.00@ 


45.00@ 


65.00@ 


45.00@ 
50.00@ 
55.00@ 
70.00@ 
85.00@ 
90.00@ 


50.00@ 
55.00@ 


90. 00@ 


45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
65.00@ 70.00 


No. 2 


$25.00@ 28.00 
28.00@31.00 
33.00@36.00 
43.00@46.00 


25.00@28.00 
28.00@31.00 
33.00@35.00 
38.00@40.00 


25.00@28.00 
28.00@30.00 
33.00@35.00 
43.00@45.00 
50.00@55.00 
60.00@65.00 


28.00@30.00 
30.00@32.00 
33.00@35.00 
43.00@45.00 
50.00@55.00 
60.00@65.00 


25.00@28.00 
30.00@32.00 
33.00@35.00 
38.00@ 40.00 
55.00@60.00 
65.00@70.00 


28.00@30.00 
30.00@32.00 
33.00@35.00 
35.00@40.00 


No. $8 


$15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


20.00@22.00 
21.00@23.00 
21.00@23.00 
21.00@23.00 


15.00@17.00 
16.00@18.00 
16.00@18.00 
- — 00 


20.00 @22.00 
21.00@23.00 
21.00@23.00 
21.00@23.00 


20.00@22.00 
21.00@23.00 
21.00@23.00 
7 00@23.00 


14.00@16.00 
15.00@17.00 
15.00@17.00 
15.00@17.00 





FAS 
HarD MAPLE— 
10/4 100.00@110.00 
12/4 105.00@115.00 
Sorr MAPLE— 
80.00@ 90.00 
85.00@ 95.00 
90.00@100.00 


8/4 95.00@105.00 


OaK— 
4/4 
5/4 


110.00@120.00 
115.00@125.00 
120.00@130.00 
125.00@135.00 


HEMLOCK, No. 1 meas 
8’ 


2x 4 
2x 6 
2x 8 
2x10 
2x12 


$26.50@28.50 
24.50@26.50 
25.50@27.50 
25.00@27.00 
25.50@27.50 


Selects 


90.00@ 95.00 
95.00@100.00 


65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 
80.00@ 85.00 


80.00@ 85.00 


95. 00@100. 00 


14’ 
$26. 50a 38. 50 
25.50@27.50 
25.50@27.50 
26.00@28.00 
26.50@28.50 


Merchantable, $2 less than No. 1. 
No. 2, $4 less than No. 1. 


No. 1 HEMLOCK Boarps, oo r 
8’ 


$24.00@26.00 
25.50@27.50 
25.50@27.50 
26.00@28.00 
26.50 @28.50 


0-14’ 
$25. 00@37. 00 
26.50@28.50 
26.50@28.50 
27.00@29.00 
27.50@29.50 


Merchantable, $2 less — No. 1. 
No. 2, $4 less than No. 1. 

Add for shiplap and flooring, 50 cents a thousand. 
2x4 and wider, 6 feet and longer, No. 2 hemlock, rough, $14 to $16. 
1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $15 to $17. 
Add for select No. 3 hemlock, $3 a thousand. 


No. 1 


75.00@ 80.00 
80.00@ 85.00 


45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
65.00@ 70.00 


50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 


16’ 
$28.00@30.00 $ 


27.00@29.00 
27.00@29.00 
27.50@29.50 
28.00@30.00 


, 


$27.00@29.00 $ 


28.00@30.00 
28.00@30.00 
28.50@30.50 
29.00@31.00 


No. 2 


50.00@55.00 
55.00@60.00 


25.00@28.00 
28.00@30.00 
33.00 @35.00 
43.00@45.00 


30.00@32.00 
33.00@35.00 
38.00@40.00 
48.00@50.00 


18-20’ 
30.50@32.50 
29.50@31.50 
29.50@31.50 
29.50@31.50 
30. _— 00 


18-20’ 
29.50@31.50 
30.50@32.50 
30.50@32.50 
30.50@32.50 
31.00@33.00 


Hemlock now 


15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


24° 
34.50 
31.50@33.50 
31.50@33. rs 
32.00@34.0 
32.50@34. 50 


22- 
$32.50 


8’ to 16’ 
$26.00 @28.00 
27.00@ 29.00 
27.00@29.00 
27.50@29.50 
28.00@30.00 





Prevailing prices 


FAS 

Basswoop— 

4/4 $ 90.00@ 95.00 
{ 95.00@100.00 
4 100.00@105.00 
4  105.00@110.00 
4 115.00@120.00 
ECH— 


/ 


7 Sma 


— 
= 


Jo. 2 
75.00@ 80.00 
80.00@ 85.00 
85.00@ 90.00 
95.00@100.00 


Birco— 


105.00@110.00 
110.00@115.00 
115.00@120.00 
120.00@125.00 
130.00 @135.00 
140.00@145.00 
160.00@165.00 
Sorr ELM— 


85.00@ 90.00 
90.00@ 95.00 
95.00W100.00 


Cromer 
a te ee CO 


Selects 


85.00@ 90.00 
95.00@100.00 


55.00@ 
60.00@ 
65.00@ 
75.00@ 


60.00 


75.00@ 80. 
80.00@ 85 
85.00@ 90. 
90.00@ 9 
100. 00@105. 00 
110.00@115.00 
130.00@135.00 


65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 


have been somewhat lower on 


No. 1 com. 


$ 70.00@ 75.00 $ 45.00@ 50.00 


50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 
70.00@ 75.00 


common and better 


40.00@ 
45.00@ 
50.00@ 
60.00@ 


45.00 
50.00 
55.00 
65.00 


45.00@ 
50.00@ 
55.00@ 
60.00@ 
70.00@ 75.00 
80.00@ 85.00 
100.00@105.00 


50.00 
55.00 
60.00 
65.00 


45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 


MICHIGAN HARDWOODS 


some items during the last week. 


No. 2 com. 
$30.00@32.00 
33.00@35.00 
36.00@38.00 
38.00@40.00 
45.00@48.00 


35.00@40.00 
28.00@30.00 
31.00@33.00 
34.00@36.00 
38.00@40.00 


30.00@32.00 
33.00@35.00 
36.00@38.00 
41.00@43.00 
45.00@50.00 
50.00@55.00 
60.00 @65.00 


30.00@32.00 
33.00@35.00 
36.00@38.00 


No. 3 com, 
$22.00 @ 24.00 
23.00@ 25.00 
on 25.00 

--@.. 
Semen @... wae 


15.00@17.00 
18.00@20.00 
19.00@21.00 
19.00@21.00 
19.00@21.00 


18.00@20.00 
19.00@21.00 
19. aie 21.00 


22.00@24.00 
23.00@25.00 
23.00@25.00 





FAS 

Sorr ELM— 
10/4 115.00@120.00 
12/4 125.00@130.00 
16/4 145.00@150.00 

HARD MAPLE— 
4/4 85.00@ 90.00 
5/4 90.00@ 95.00 
6/4 95.00@100.00 
8/4 100.00@105.00 
10/4 110.00@115.00 
12/4 120.00@125.00 
14/4 140.00@145.00 
16/4 140.00@145.00 


Sorr MarLe— 

4/4 85.00@ 90.00 
90.00@ 95.00 
95.00@100.00 
100.00 @105.00 


Selects 


00@100.00 
103, 00@110.00 
125.00@130.00 


65.00@ 
70.00@ 
75.00@ 80.00 
80.00@ 85.00 
90.00@ 95.00 
100.00@115.00 
120.00@125.00 
120.00@125.00 


70.00 
75.00 


65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 
80.00@ 85.00 


DriED WHITE MAPLE— 


115.00@125.00 
120.00@130.00 
125.00@135.00 


8/4 140.00@150.00 


eer er epee 


No. 1 com. 


75.00@ 80.00 
85.00@ 90.00 
105.00@110.00 


45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 
= roo 75. - 
00@ 85.0 
100. -00@105. 00 
100.00@105.00 


45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 


85.00@ 95.00 
90.00@100.00 
95.00@105.00 
110.00@120.00 


No. 2 com. 


8/4 $105. pe 00 $ 85. a 90.00 $ 65.00@ 70. 00 $41.00@43.00 


45.00@50.00 
50.00@55.00 
60.00@65.00 


30.00@32.00 
33.00@35.00 
36.00@38.00 
38.00@ 40.00 
40.00@45.00 
45.00@50.00 
55.00@60.00 
55.00@60.00 


30.00@32.00 
33.00@35.00 
36.00@38.00 
38.00@ 40.00 


The following list represent present values f. o. b. shipping point: 


16.00@18.00 
17.00@19.00 
17.00@19.00 
17.00@19.00 
18.00@20.00 

18. —— 00 





Week ended— 


June 2 


5 June 18 


Flooring 


B&better .... 


No. 
No. 


$34.07 
No. 1 com.... 
2 COM <0 
3 and cull 


30.09 
15.36 
10.00 


3 B&btr. ht. face 


“A. Hts vitt 
B&btr. 


No. 
No. 
3} No. 
No. 


2 com. 


3 com 


i ae 
B&btr. flat... . 
1 com, flat 2 
flat 
* COM: cos 


15.16 


B&better ..... BR 


No. 1 com.... 
No. 2 com.... 


. 


Week ended— 


Ceiling 


Psx8Y ogg ged 


com. 


SOUTHERN PINE 


Jacksonville, Fla., June 27.—Following is a recapitulation of prices obtained in this territory during the two weeks ended June 25: 


June 25 June 18 


29.30 





No. 5 com. 
No. 3 com. 
cull 
%x3% B&better 
Ne. 2 Com... 
No. 2 com.... 


Partition 
1x4 B&better 


No. 2 com.. 
No. 3 com 


Siding 
126 —— 





Week ended— 
Siding 


%26 Square edge— 
B&better 


No. 2 com 


1x6 No. 
No. 
1x8 No. 2 com.... 


Boards 
Bébetter— 
1x6 D4S 


5/4x5 S48 


June 25 June 18 


21.29 
17.50 
7.86 


23.50 
16.93 


Week ended— 


Ju 
Boards 


No. 2 common— 


ne 25 June 18 


+] Se bes ben Faia 
Cwooeo 


bah a pe bt et 
OUNnNDse oS 
rt) 


No. 3 common— 


1x8 shiplap 

1x6 to 12 D4S 

1x4 & up mill run 
kiln dried 


Pine Shingles 
4x16 No. 1 
4x16 No. 2 


Pine Lath 
4’ No. 1 standard... 
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The following are the average prices taken from sales reported on the dates Indicated In the sections named: 
——s Birmingham, ees. Kansas City, Alexandria, Birmingham, Sampaio. 
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Aansax Ort, 
Mo, 


July June “— June 
2 25 5 
Flooring 
73.50 

61.00 


oi “ia sees deo 
ie oodd 3b, io 
1x4” EG / 


27 50 

13.86 

N ns 

1x6” ag 25.00 

2 C. Mire coor Segy 5. 15.00 

No. 3 i rae Sees 08 9.2% .00 
Ceiling 


%x4” B 34.75 30.00 


No 
56 x4” peace 32. 00 
29.00 
14.00 
6.50 
uxt” B ae 
No. 
No. eas wie 
Partition 
37.19 32.50 
sow 28.00 


1x4 & 6” 


1x6” B eee 
° ove«. See 
Bevel nema 
20.00. 
No 14.00 
56 x6” Bebeticr . aes 
No. 
No. 
Drop ‘Siding _ 
33.65 29.25 
25.00 
17.10 
8.00 


1x4 or 6” 
17.50 

Finish 

34.00 


32.00 32.00 
32.00 32.00 


1% ona raed to ae” wees 

6/4 & 8/4x er 

6/4 & 8/ 4x5" & 10” .... 

6/4 & 8/4x12” .... 
B&be XOt0 12 sarees 


41.00 
40.00 
40.00 
40.00 
45.00 
45.00 
40.00 


apis 48.00 
oo 50.00 
1% & 2x4 to 12”. { bea 
15x4 to 12”. - 46.1 
6/4 & 8/4x6". 
6/4 & a = 10" 
6/4 & 8/4x ° 
Cc oe 
1x 


Saneia and Base 

Bé&better: 
4 and cove 

8 and 10” 50.00 
Jambs 


50.13 
49.54 
B&better: 


14%, 1% & 2x4 & 6” ° ines paces 
Fencing, $1S 
No. 1, 1x4”, 16’. 45 20.50 onow anon 

Other Igts. sip tak eo soc > Rewe 
ine”. i’. J 20.43 ones 
Other igts. we a6 

No. 2 (all lengths): 
1x4” 19 10.91 10.08 
3.46 13.92 13.00 


na 7.50 
. 10. 50 


31.00 
17.00 
18.00 


No. 1, bd to 12”. 
1x 14 and 16’ 
pdr lengths. 
1x10”, 14 and 16’ 
Other lengths. 
1x12”, 14 and 16’ 
Other lengths. 
No. (all 10 to 20’): 


29.87 
30.00 
32.00 
17.50 
14.50 


16.53 
16.17 


32.50 


Boards, > or 2s 
24.89 eek 
23.70 
30.42 


8. 
July June 
2 25 


70.00 
61.50 
49.84 
43.95 
31.50 
15.00 
62:00 
57.75 
44.25 
32.29 


weet ero. 
RID otemy, 2. 
Oboe: :: 
SHAASE: + + 


i) 


> SS 
‘ba 
ort 


69.50 


63.75 
53.00 
22:50 
43. wi 
32.2 25 
18.00 
64.50 
54.75 
48.25 
32.25 


29.00 
15.50 


Mo, a 
July June July June July June 
2 25 2 5 2 25 


14:30 


36.34 
33.25 


25.00 


21.75 


36.00 





No. 3 -, ae: 
fe 


No. 
No. 


. 1, 1x8”, 14 & 16’ 22 


Other lgts. 
1x10”, 14 & 16’ 
Other lgts. 

. 2 Dad to 20’): 


. 1, Sale" 
Other Igts. 


yo. 1, 2x 4”, 
12" 


2x 8”, 10 


18° 
18 
10’ 
2x10”, 10’ 
12’ 


ond to 12”. 


No. 1 Sq.E&S S48, 
peo’ and under: 


Ae ee gs 
No. 2, %”, 4 


(All 1x4 and 6”): 

B&better, 9 and 18’, 
10 and 20’. 
8’ 


42 and 14’. 
5’ & mul'ples. 
No. 2, random 


No, 3, 2", 

or ee" 
No. 1, 
1 


. 14 & 16’ .... 


oJ ~ 


Boards, S1S or S2S 

10.54 10.00 
‘9.€ 11.50 11.50 
9.6 12.50 12. 50 
10, 11.56 . 


Roofers 


Shiplap 
20.65 
aes 25.00 
23.09 ea 
Risin 26.00 


15.98 16.80 
16.00 16.25 


9.46 a 
9.68 


‘Grooved Rooting 


17.00 


13.00 


Dimension, S1S1E 
21.74 


24.60 


24.10 


18.75 
19.00 


n 


Lam 


Ce ded edd od ad dd 
univoas-: 


1 PANDAA1" 
Ae = 


17.75 
18.50 
19.47 
19.75 ones 
10.58 eee peste 9.00 
8.32 coee tees 10.50 
8.50 pele uses aie 
9.00 sea eee 9.00 
cece eves seer 4.50 


Longleaf Timbers 


Shortleaf Timbers 


Plaster Lath 
3.6 3.30 4.50 
1.90 e509 aepars 

Byrkit Lath 


10.00 
12.00 


Car Material 


nae ae iao0 
Car Decking 
21.50 22.50 


25.00 


25 


24.50 
27.50 


16.50 
16.75 


10.25 
10.25 


19.00 
19.50 
18.75 
20.50 


20.00 


16. $e 


tomto be 
AESONS, Noan. ne 


7 


conas- 
coucn. 


ee ee 
ea: 
a 
acc: 


9.00 
8.50 


10. 00 


32's 30 


18, 06 


—- “June July June 
» > 


10.06 
10.02 


9.51 


20.00 
22.50 


24.00 


11.42 
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Alexandria Birminghum Hattiesburg Kansas City Alegvandria Birmingham Hattiesburg Kansas City 


2 


Car Sills 


a 25.00 
20 ee! oa 


38 to 40’ see 
22.50 


Up to 12”, 84 to 86’ .... 0 wee as ees | cae 


Car Framing 
& il 20’ 
unde 
20" 


July June July June July June July June July June July June July June July June 
25 2 25 2 25 2 2 26 2 25 2 25 2 25 


25 

Stringers 

Sq.E., = to 20’. cece eee 
02 


6x8”, =, 5 ng a 
a2 ,.9, ; 
&S 





Shortleaf Paving Block Stock 
No. 1 Sq.E&S...... Waals nee da wees 16.50 





NORTHERN PINE 


The following are the prevailing prices on northern pine f. o. b. Duluth: 


CoMMON BoarRpbs, RougH— 
. 10’ 12’ 
8” $65.0 
10” 
13° 


For all white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 to 20’, 8”, $28; 10”, $29; 12”, $30. 


For S1 or 2S, add $1; S1S1B, add $1.50; for resawed, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. 


Shiplap and D&M, 8’ & up, add $2. 
No. 1 Piece Storr, SiS1E— 
6’ 8’ 10’ 43° ie . 
$30.00 ; $30.00 
28.00 29.00 29.00 
31.00 
34.00 


36.00 
40.00 38.00 


FENCING, RougH— 
14416’ 18 20 8’ 10,12414’ 
$65.0 5 $59.00 $62.00 
48.00 
31.00 
54.00 
41.00 
25.00 
No. 4, 6 foot and longer, mixed lengths, 4”, $24; 6”, $27. 
5” fencing, same as 6”. 
All white pine, Nos. 1, 2 and 3, add $1. 
S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $3. 
Well tubing, D&M and beveled, add $4. 
16’ 18’ SIDING, 4 AND 6”, 4 TO 20’— 
$34. 00 ; 5 6” 4 6” 
32.5 . B&better : E E $27.00 $27.00 
OF incedsaseudseaxaas 48.00 Norway, C&better... 47.00 47.00 
BP acasuaus 42.00 
Siding may contain not to exceed 20 percent of 4 to 9 foot. 





No. 2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
d $2. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Arkan- 
sas soft pine, from actual sales made between 
June 25 and July 1, inclusive: 


Flooring 

ae ge eal 123 Ir} 
sd $55.00 
47.00 
46.50 
37.50 

Flat grain— 

B&better 37.25 33.75 
No. 1 28.00 
18.00 


Ceiling and Partition 
uw" 5g” Pa Pag 
C eiling Ceiling Ceiling Partition 
$34.00 $36.2 $36.00 
28.00 “OT. 73 29.25 
16.50 3 17.25 


Finish—Dressed 
Beébetter «q” 

i ; $38.00 
Be RR Res ae tote 50, 40.00 
DMM Alea nie Puree ous cs eenee 53. 44.00 
- 44.00 

. 1% and 2x4 to 8” 

, 1% and 2x10 to 12” 


Casing and Base 


6 and 8” Bk&better 
* and 10” B&better 


Fencing and Boards 
aie. 1 No. 2 
$11. 00 
16.00 
17.25 
17.50 
20.50 


—a) 


on 


Dimension S&E 
No. 2 


No. 1 No. 2 
14416" 10, 1820’ 12,145,416" 
$19.75 22.25 2x $15.75 
16.75 5 2x 6 14.50 
1.75 “ 2x < 18.00 
21.50 23.5¢ 2x 17.00 
a) 16.75 


No. 
16 
1 
1 


” and smaller 40 percent off 
and larger 35 percent off 
*No sales reported ; price brought forward. 
**None sold. 


NORTH CAROLINA PINE 


- =— Va., July 5.—The following prices for North Carolina pine have been obtained f. o. b. 
orfo 

a . Cull and 
Eper Roven— No. 2 & better No. 3 Bor red heart 

4/4 50 @ 44.50 28.50@ 30. 00 $18.00@ 219. 00 $15.00 @16.00 

‘ ) 5 34.50 @ 37.50 20. 50@21. 50 

. 49.50@52.50 37. 

52.50@55.50 2. 


48.00 @51.00 33. 
50.00 @53.00 35. 
56.00 @60.00 39 


50@40.50 21.50 @ 22.50 
50 @ 45.50 


0@ 35.00 23.00 @ 23.50 18.50@19.50 
10 @ 37.00 23.50 @ 24.50 19.50 @20.50 


( 
( 
-00 @ 42.00 24.50 @ 25.50 20.50 @ 21.50 





BARK STRIPS, ote Ce ee $29.00 @ 31.00 3ARK STRIP PARTITION, Nos. 1 & 2..$34.00@36.00 
12.50@13.50 CULL, RED HEART 11.00@12.00 





No. 2 & be 
Latu, 5.75@ 6.50  RUoFERs, 22.50@23.50 ’ $40.00@ 51 Gp 
2.50@ 3.00 8”..... 23.50@24.50 as 51.00@53.00 
me. teeee 24.50@27.50 vee++ 24.50@25.50 55.00@57.00 
S1zEs, latent: 22.50@25.50 2”..... 25.50@26.50 2 60.00 @62.00 








Finished Widths— No. 2 & better 
FLOORING, 13 x2% and 38” rift $65.00 @ 70.00 $3 $ 
, ; 214 and 3” 43.00 @ 50.00 32 2.50 @35.50 22.50 @ 24.50 
CEILING, %% 31 00 @ 32.50 3.50@25.50 14.50@15.50 
16 2.75 @ 35.00 of 50 @ 27.00 15.00 @16.50 
PARTITION, 44.00@ 50.00 34.50 @ 36.50 23.50 @ 25.50 


OAK FLOORING 


Cincinnati, Ohio, July 5.—The following are the average prices, Cincinnati base, obtained for oak 

flooring during the week ended July 2: 
}3xX1%4” §x2 {3x2%” 3gx1%6 3x2” 

Clear quartered white...............$135.00 $137.10 $110.00 
Clear quartered red 122. 120.00 os P 100.00 
Selected quartered white and red 89.08 
Clear plain white . 97.67 94.62 
Clear plain red 6 5. 90.00 89.62 
Selected plain white . 5. 67.00 63.18 
Selected plain red -- 56.67 65.00 64.15 49. .88 
No. 1 common 39.91 24. 89 


WEST COAST SPRUCE CYPRESS 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., July 5.—West coast spruce Cincinnati, Ohio, July 5.—The following are 
elears are scarce and firm; but commons are the average prices, Cincinnati base, quoted for 
weak. The following are prices prevailing here | cypress today: 


today: ; Rep Cypress— 4/4 5/46/45 9 8/4 


1x4 to 1x10.. -. 60.00 S 3. $108.00 
Bevel siding, ox5": oe ‘< x : 80.00 85.00 








: } 60.00 

h \ } No. 1 com, ran. widths 7.00 39.00 

au stock, : i No. 2 com. ran. widths . 28.00 
oe to 1% - 29.00 | yetrow Cypress— 


oa ‘ ‘ .00 | 
2% Cee EN SET > | | $105.00 
Common rough dimension 17. > K 83.00 
Box lumber, om, 5 p d 57. 61.00 
air | No. 1 com. ran. widths 5. 38.00 
Logs, $19, $15 and $i. No. 2 com. ran. widths - 26.00 26.00 
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SOUTHERN HARDWOODS 


Cincinnati, Ohio, July 5.—The following are 
average prices, Cincinnati base, quoted on hard- 
woods today: 


QUARTERED WHITE ~~ 
5/4k6/4 
$145@155 $170@175 s1s0@iss 
11 + eg 110@120 
@ 80 90@ 95 95@100 
45@ 50 60@ 65 7@ TA 
Sound wormy.. 40@ 45 50@ 55 
QUARTERED RED OAK— 


PLAIN WHITE AND RED OAK— 
st ta $125@130 $125 o> 
80 85@ 90 90 


No. 3 com 
Sound wormy.. 
PoPpLAR— 

FAS 5@ $130@135 
Saps and selects. 85@ 90 90@ 95 
No. 1 ) 5 65@ 70 
No. 2 35@ é 45@ 50 
Panel and wide, 

No. 1, 18to23” 165@170 175@185 180@190 


Boxboards, 
RIGBI20 cA ws eK. 


Re OO ae 50% 
Basswoop— 

FA $105@110 $115@120 $120@125 
5 55@ 65 60@ 70 


40@ 45 45@ 50 


$115@120 $125@130 $130@135 

55@ 60 T@ TT T5@ 80 

23@ 28 30@ 32 32@ 35 

88@ 40 42@ 44 48@ 45 

$110@115 $115@125 

70@ 80 80@ 99 

35@ 40 45@ 50 

$105@115 “es o's et 4 
65@ 7 75@ 8 


60@ 65 
No. 2 com.... 35@ 40 40@ 43 45 @ 50 





Building Estinato, A Sh 
ort 
Cut to 
Figuring 
Building 
Costs 


‘i 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
tested it out before it was finally printed in book 


~ Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside ‘walls to 
multiply the number of squares by the unit cost per square, 

The same princivle of cost per square can he applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 


The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














BEECH— 


FAS 5 $100 110 
55 0 ) 65 
35 35@ 40 


wea? $120@130 af fat 
5 


65@ 70 
40@ 42 20 45 
F sie 14s $145@160 
75@ 80 85@ 90 
40@ 45 50@ 55 


$250@260 $265@275 
165@175 175@185 
65@ 70 T0@ 75 


Qtrd. red FAS 
Qtrd. No. 1 com.... 
Plain red FAS 
Plain red No. 1 com. 
~~ — 


... SPAS, 6” & wider 
Sap No. 1 com 
Sap No. 2 com 
CoTTon Woop — 
FAS, 6” & wider... 


Boxboards, 


a to 17” 
9 to 12” 


[Special telegram to AMERICAN LUMBERMAN.] 
Seattle, Wash., July 5.—The following prices 
paid for yard items, f. 0. b. mill, were reported 
today: 
F Pre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” a $45.00 $49.00 
N 2 re 
N 20.00 
} a 8. 13.50 
1x6” No. : J 22.00 
N 3 s: 2 15.00 
No. 2 ¢ 
Finish 


Ewe | | de ep ere E 
Casing and base 


54x4” No. 2 and better.... 
No. 3 
1x4” No. and better.... 2 
Drop Siding 
1x6” No. 2 and better.... 23.00 
No. 3 18.50 
Boards and ies or No. 1 
50 _ 
Dimension, No. 1 S&E 
2x4”, 12 and 14’ 12.50 9.50 
Piank and Small Timbers 
2x 4”, 12 to 16’ S4s 16.50 15.50 
3x12”, 12 to 16’ S48 17.50 15.50 
Timbers, 32’ and Under 
A ee sds Vek a ease 21.00 20.00 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., July 5.—The Douglas fir market 
is now more active. The following are prices 
prevailing here today: 


Vertical Grain Flooring 
1x4” No. 1 clear.. 
- No. 2 clear... 
No. ¢ 
1x3 and 


Slash Grain Flooring 
1x4” No. 2 ue and better 
No. 3 pe 
1x6” No. 
No. 
wae Grain Stepping 
1% and 1% No. 2 clear and better 


Finish 
No. 2 clear and better 


5gx4” No. 2 clear and better.. 
No. 3 clear. 
1x4” No. 2 clear and better.... 
No. 3 clear 
Drop Siding and Rustic 
1x6” No. 2 clear and better 
No. 3 clear 
Miscellaneous Items 
Dimension, off Rail B list 
Boards, off Rail B list. 
Small timbers, off Rail B list 
6x6” and larger timbers, off Rail B list. 
Fir logs, $20; $16; $12. 
Fir lath, per thousand, $4. 





FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., July 2.—The following prices 
were realized on fir, western hemlock and cedar 
products for the week ending June 29: 
DOUGLAS FIR— 

Vertical Grain Flooring 
No.2 No.3 No.2 No.3 
Cé&Btr. C&Btr. Cé&Btr. C&Btr. 
$53.00 $43.00 Ss geo . $56. 4 $46.; 0 
49.00 43.00 Axa.) 53.50 5.40 
52.50 45.00 i} m6”... 55.50 45.50 

Slash Grain Flooring 

-- 28.00 21:00 1% =B". 88.50 28.00 
..22.00 20.00 1%4x4"”. 34.00 28.00 
22.00 11,x6". 37.00 30.00 


Vertical Grain eeelan 


1%, 1% and 2x6 to 12” 50.00 40.00 
14%,1% and 2x14” 52.00 42.00 
Finish, No. 2 Clear and Better, S2S or S4S 
1x4” i 37.00 
56” : 88.00 
5 39.00 

41.00 
40.00 
41.00 
48.00 


pg C&EB and C&EV, and Partition 


. 20.00 15.00 3x6” --- 23.00 18.50 

-- 22.00 17.00 O6x6" - ~o» 25.50 20.50 

. 20.50 15.50 4%yx6”.... 24.00 19.00 

23.50 20.50 1x6” 26.00 23.50 
Drop Siding, Rustic 


56x6”.... 18:00 15.50 1x6”..... 232.00 19.50 
x 20.00 17.50 Ax8”..... 28.00 26.00 


Fir Battens 


3” Flat .T5 214” 0. G $0.95 
2” 0.G 8! 


Fir, per thousand 


Common Boards and Shiplap 

No.1 

com. 
$10.00 
8.00 
8.50 
9.50 
«12 x12 10.00 
11 4x8 and 10, 1%x12” 5. 12.00 
11,x6” dD 10.50 
11.50 


11.00 
10.50 
12.00 
14.00 


No.1 No.2 ’ No. 2 
com. com, be com, 
2x3, 2x4”. .$10.50 a } ak " $11.00 
¢ a : 5 . 12.00 
11.00 J . oF 14.00 
11.50 6.50 2x2 20". | -- 19.00 16.00 
Common Dimension, 2x4”, S1S1E 
9.50 6.50 § 12.50 9.50 
7.50 13.50 10.50 
11.50 8.50 $2’ 15.50 12.50 
Common Timbers, Rough 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com. com, com, 
6x6” 18x18”. .$21.00 $24.00 
) oe 8.00 21.0 20x20”... 22.50 25.50 
PORES occ 18, 00 21. 00 22x22”... 24 50 27.50 
16x16”.... 20.00 22.00 24x24”... 27.00 30.00 
Common Timbers, 12x12” 
34 to 40’. 20.00 23.00 72 to 80’. 46.00 49.00 
26. red 29.00 82 to 90’. 59.00 62.00 
35.00 92to 100’ 68.00 71.00 
41.00 
Ties, Rough 
qx” 14.00 


WESTERN HEMLOCK— 
Boards, $1S or Shiplap 
po 1 -~* No. No. 2 
com. 

1x2& will sit. 00 sil. 00 | Y, 
ane”. 12.00 9.00 x4”....$14. $11.00 
ing” ...... Lea 9.50 ‘ 2: 
1x8 & 10” 13.50 10.50 
1x12”... 14.00 11.00 
RED CEDAR— 

Common Boards and Shiplap 


9.50 1x10”.... 14.00 
10.00 1x12”.... 14.50 
11.00 


Flume Stock 
Sel. ae. 1 Sel. 


com. 
a cee $15, 00 $18. "00 1x10”. 


16. 
14x2 & 3” 16.00 


$17. 00 $22.00 
16.00. 19.00 1x12”.... 27.00 22.00 





PS oy ey 


A peed fad tet 


0 
0 
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RED CEDAR SHINGLES 


Seattle, Wash., July 2.—Eastern prices, new 
yack, f. o. b. mill, are: 
RITE-GRADE INSPECTED 
4 Bundles 
xtra stars, 6-2 0 
Extra stars, 5-2......0.. 98 2.42 
Extra clears 2.87 @2.93 
Perfects, 5-2 3.72@3.78 
Eurekas wee eer 
Perfections 3 i$@3. OU ésaeie Bixee 
STANDARD STOCK, FirST GRADES 
Extra stars, 6-2 
Extra stars, 5-2 
a eer 
Perfects, 5-2 2.9% i 
Hurekas oe ceee Meee 
Perfections 3. DOGS «cee GQ@icics 
paagaeeh Stock, SECOND GRADES 
Common stars, $0.36@0.44 $0. aces 55 


Common stars, 66 
1.10@1.20 1'38@ 1.50 


5 Bundles 
$2.20 


Common clears 
BRITISH COLUMBIA STocK 
(United States Exchange) 

Per square Per M 

138@3.10 —_ 

Eurekas 3.12@3.48 
Perfections 3.90 @3.96 ‘@ 
XX_ 5- i 1.86@1.50 ": 76@l. ‘87 
Ri ca nccvccuvs 1.44@1.66 2.00@2.25 
XX Perfections 1.44@1.66 2:00 @ 2. 25 

OLD PAcK, OLD GRADE 

Per M 

Stars $2.10 Clears 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., July 5.—The following are the 
f. o. b. mill prices on western pine, the market 
for which is very dull: 


XXXXX 


No. 2 No. $ 
1x 4”, 10, 12, 14, athe? 


1x 6”, 10, 12, 14, 18 & 20" 


1x 8”, 10 to 20’ 
1x10”, 10 to 20’ 
1x12”, 10 and 20’ 

12 and 18’ 


Bédbetter “OC” “«p” 


1310" 6 & 8”, bvf and longer. et. = , ee 00 $71.00 
x 


sya & 6/4x4” 
& longer 
8/4 and wider..... 


For Editorial Review of Current Market Con- 
ditions See Page 39 


Chicago Lumber Receipts and Shipments 
. meeeeted by J. R. Mauff, Secretary of Board of 
rade, 
RECEIPTS FROM MAyY 81 TO JuLy 1, INC. 
Lumber Shingles 
182,519,000 32,780,000 
261, 192, 000 30,741,000 


Decrease 
Increase 2,039,000 
TOTAL RECEIPTS JAN. 1 TO JuLy 1. 
Lumber Shingles 
926,300,000 118,360,000 
1,298,562,000 143,577,000 


372,262,000 25,217,000 
May 31 TO JuLy 1, INC. 
Lumber Shingle 8 
77,653,000 ys 
98,058,000 





Decrease 20,405,000 2, 544, 000 
TOTAL SHIPMENT JAN. 1 TO JuLy 1. 
Lumber Shingles 
340,946,000 98,425,000 
514,007,000 111, 027,000 


173,061,000 12,602,000 
Chicago Building Permits 


The following is a comparative list of building 
permits for June, 1920 and 1921: 


es P mn for June,1920 June, 1921 
tore 127 95 





es and hotels 
Residences 
Halls and CHUPERGS. . oes ss 
Che aters 


‘ores and residences...... 
res and apartments 
Miscellaneous 





Totals 
= ick es 497 
ra ssh 1 78 
18,510 

$7,484,200 





NORTHERN PINE 


Chicago, July 6.—The Chicago market for 
northern pine remains featureless and unchanged 
in its main outlines. Common lumber and di- 
mension are reported to be somewhat weaker 
in price, due to existing difficulties in moving 
this class of stuff, but the higher grades are firm, 
especially as the mills are finding a fair market 
for finish lumber in the more northern cities. 


Minneapolis, Minn., July 5.—Uncertain crop 
conditions and hot weather have held back 
country yard trade and northern pine mills are 
getting rather less than their share of what 
there is. The city demand is fairly good, but 
calls largely for factory grades, and buying of 
common is decidedly inactive. Sash and door 
factories are the best buyers. 


Buffalo, N. Y., July 6—Not much activity is 
shown in northern pine and prices in some 
grades are much depressed. The most inquiry 
is for building lumber, but the volume is not up 
to normal, The better industrial grades are now 
moving very slowly. 


North Tonawanda, N. Y., July 5.—Little stock 
is being sought outside of that desired for home 
building, for which there is a better demand 
than usual. Lake receipts have been light this 
season. Fall stock is expected to be a little 
cheaper in view of concessions which mills are 
disposed to make. 


EASTERN SPRUCE 


Boston, Mass., July 5.—A little better feeling 
prevails because a little start in home build- 
ing is noted. For dimension the big mills quote 
$45 base as before, but some accept a little less 
Other prices: 9-inch, $46; 10-inch, $47; 12-inch, 
$49. While quite a little random is being sold, 
the market is not very firm. Scantling is getting 
scarce, especially the 2 x 3-inch. Prices current: 
2 x 3, $33 to $35; 2x 4,2 =x 6, 2 x 7, $82 to $35; 
2 x 8, $37 to $39; 2 x 10, $42 to $43; 2 x 12, $43 
to $44. The board market remains dull. Ran- 
dom covering boards sell at $35 to $36, and 
the lower price is sometimes shaded; matched, 
10 to 16 feet, are very dull and sell at $39, and 
even this is shaded at times. 


WHITE CEDAR 


Minneapolis, Minn., July 5.—Pole buying is 
almost suspended. Northern producers have al- 
most no post trade, and country yards are hold- 
ing back until their fall trade is assured. Prices 
show no material change. 


HARDWOODS 


Chicago, July 6.—No change is reportable in 
the Chicago hardwood market. Distributers re- 
port a slightly increased volume of inquiry, but 
believe that it is mostly for the purpose of mid- 
summer inventorying, the dfstributers not look- 
ing for any real increase in business until about 
the fall. Demand and prices remain as for the 
last two weeks. 


Minneapolis, Minn., July 5.—Buyers call for 
hardwood only to fill immediate needs, and 
nearly every order is for rush shipment. Sash 
and door concerns are buying some stock but 
other lines are very quiet. 


St. Louis, Mo., July 5—The hardwood market 
is extremely dull. Prices are virtually un- 
changed. Reports are of a better demand in 
the automobile business, but most manufac- 
turers of bodies still have some stocks. 


Kansas City, Mo., July 5.—Oak is about the 
only wood that is moving in a worthwhile volume 
and the demand continues almost wholly for 
flooring and finish. Orders for other hardwoods, 
especially for common stock, are scarce. Wide 
variations are noted in mill quotations and out- 
side of oak and ash, buyers generally prefer to 
make an offer. 


New Orleans, La., July 4.—Demand continues 
about “as was,’’ running strongly to upper grade 
items, which, because of depleted supply, are 
commanding better prices. By some accounts 
there is slightly better call for certain items of 
lowers, but offered prices are said to be unsatis- 
factory. Production is light. 


Buffalo, N. Y., July 6.—Hardwood yards say 
that almost all the few orders received are for 
small lots. Buyers are doing so little they are 
not interested in making purchases ahead, even 





Profits For Dealers 


Right now there is an unusual opportunity 
for lumber dealers to sell 


The Bessler 
Movable Stairway 


With homes scarce and building costs high many 
families will welcome the Bessler,”for it will enable 
them to convert attics into sleeping rooms without 
sacrificing living room space. You need not stock 
them. Let us explain our proposition to you. 


The Bessler Movable 


AKRON, oH10 ©=Stairway Co. 














Profitable Advertising 
For Retailers 


A small investment keeps your name con- 
stantly before the eyes of carpenters, con- 
tractors and builders when you advertise 
with 


Carpenters 


Aprons 


Their efficiency in “getting results” 
has been firmly established. Our 
aprons are considered the standard 
the country over. 


Write for catalog and prices. 


=| Anton- Ackerman Co. 











' ray Ph Al TOPEKA, KANSAS. 


Retail Lumbermen 
Grow Richer, 


in sales as they broaden their) 
acquaintance among 
farmers. We don’t know 
of a better way to get 
closer to these possible 
customers than to in- 
stalla 


_MonarchMeal 
and Feed Mill 


With one of these in your —_ you can grind corn, 
oats, rye, buckwheat, etc., for your farmer friends 
and make a good side profit and can learn about fu- 
ture building plans. Take advantage of this opportu- 
nity to make more friends and grow richer. 


A catalog awaits your request. 


Sprout, Waldron & Co., munevs Pa. 











WARREN AXE & TOOL CO. 
WARREN, PA. 
SS EAGER GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 300 Axes & Tools 
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It’s To the Dealer’s 
Distinct Advantage 


in the long run to sell products which have fully demonstrated their 
capacity to survive competition. Taking chances on untried merchan- 
dise usually isn’t very profitable and after all profit is the real test. 
That’s why we want you to stock 





This flooring has come through seventy never could have attained its present distri- 
years of competition in the retail field and bution among retailers. ‘‘Oconto’’ Brand 
today is well up toward the top in the sales __ is profitable for the reason that we put into 
column. If it hadn’t proved a profitable it the quality, milling and workmanship 
product for dealers to sell, certainly it that insures satisfaction. 


HOLT QUALITY and SERVICE 


A Standard for 70 Years 


Kiln Dried Hardwood Lumber 


Can be furnished with other Kiln Dried Items Mixed with Flooring. 
Rough Turned Kiln Dried Maple Last Blocks. 


Holt Hardwood Company 


New and up-to-date Factory and Dry Kilns. OCONTO 
Custom Kiln Drying a Specialty. Try Us. WISCONSIN 























Timber 


Loans 
For Lumbermen 


An organization with more 
than 40 years experience 
in handling 


TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


New York Chicago Seattle 
332 S. Michigan Ave. 

















at low prices, They are able to obtain conces- 
sions in most hardwoods. 


Boston, Mass., July 6.—Hardwood trade is not 
improving very much, but there is a-regular in- 
crease in inquiry. The market tone is firm, es- 
pecially for FAS. In common grades there con- 
tinues to be accumulation. Retail demand is im- 
proving and the furniture people are buying 
more; in fact, the hardwood yards and the 
furniture makers furnish the bulk of the trade. 
The export trade is as dull as ever. While red 
birch is so searce, it is not especially high in 
price, and is very dull in demand, Prices: Inch 
FAS, quartered white oak, $150 to $165; plain 
white oak, $115 to $125; poplar, $110 to $120; 
white ash, $105 to $115; basswood, $100 to $110; 
beech, $90 to $100; red birch, $155 to $165; birch, 
sap, $120 to $130; maple, $105 to $115. 


Baltimore, Md., July 5.—In the hardwood trade 
the predominating sentiment undoubtedly is 
more encouraging. The calls for stocks come in- 
termittently; but the movement is probably 
larger with some stiffening in the price list her: 
and there. Competition is no longer of the sor: 
that sacrifices every consideration to that ot! 
getting an order. Dulliness still prevails in th: 
foreign trade. 


Columbus, Ohio, July 5.—The hardwood trad 
is holding its own. Retailers buy fairly well, 


- but for immediate needs only. Furniture con 


cerns are buying more liberally. Box and ve- 
hicle factories are also buying to a small ex- 
tent. Coal operators are buying fairly well 
also. Prices are rather steady and there is less 
spread. Prices of oak at the Ohio River are: 
No.1 No.2 No.3 


FAS com, com, com. 
QUuaATtOve? s.6s-0600080s $140 $80 $50 ra 
BND isc Viakn Koee ties 110 55 35 $ 20 


Cincinnati, Ohio, July 5.—The holiday period 
witnessed a dull market, buying being for imme- 
diate needs only. Prices were inclined to be 
heavy. The buyer is waiting a final word on 
rate reduction and for some convincing sign 
of business revival. .There is an accumulation 
of lower grades. 


HEMLOCK 


New York, July 6.—The demand for hemlock 
continues on about a par with that for other 
woods, but hemlock suffers from a strictly 
buyers’ market. 





Buffalo, N. Y., July 6.—Hemlock does not show 
much activity. Purchases are generally for im- 
mediate needs, which are not extensive. The 
yards are not carrying their usual stocks, since 
prices have been regarded as too high. Now that 
these have been reduced somewhat, the inquiry 
is a little better, tho showing much room for 
improvement. 





North Tonawanda, N. Y., July 5.—Dealers re- 
port no particular change in consumption or 
prices. Under prevailing lists, buyers continu: 
to prefer hemlock. Building continues in fai 
volume. 





Boston, Mass., July 6.—Hemlock is very du 
and very weak. Further declines have come in 
boards, the eastern clipped, 10 to 16 feet, sel! 
ing for $30 to $32, and the random for $28 ani 
$29. These prices nearly meet the strengthene: 
roofer prices, 


FIR, SPRUCE, CEDAR 


Seattle, Wash., July 2.—Altho the fir marke! 


is soft and the immediate outlook unsatisfactor) 
the midsummer shutdown in most instances wi! 
be brief. Probably half the mills will close f 
ten days only, while some of them will resum: 
even sooner, the object being to keep their 01 
ganizations intact. The shutdown of loggi: 
operations is practically complete for an inde! 
nite period. . 


Portland, Ore., July 2.—The placing of orde: 
by some railroads and inquiries from others ha‘ 
been the encouraging features of the week 
business in Douglas fir. The foreign demand als: 
shows some improvement. The rail market show 
no change worthy of mention. The spruce mi! 
ket remains unchanged, 


San Francisco, Cal., July 2.—Douglas fir bu 
ness fell off during the latter part of June, all! 
there is quite an active retail demand in som 
parts of southern California. Many yard mc’), 
however, rip up stocks and buy only in a limites 
way. They expect that when the marine stri): 
is ended a lot of common previously ordered «! 
$20, San Pedro, will be shipped. By rail co?i- 
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jon dimension would cost $33 or $34 as against, 
av, $24 by water. Transit cars are fewer. 








Chicago, July 6.—The Douglas fir market as a 
hole is unchanged in this territory. Some dis- 
ributers report a very considerable increase in 
usiness With local yards during the week, but 
o far as the country trade is concerned it con- 
tinues exceedingly spotty and unsatisfactory. 
rices are on about the following level: Dimen- 

vn, $8.50 to $9 off Rail B list; boards and ship- 
ap, $8 to $8.50 off; No. 2 clear and better slash 
‘rain uppers, $8 off; No. 3, $10 off; vertical grain 
ippers, $8 to $10 over list. 


Kansas City, Mo., July 5.—The volume of fir 
usiness in this territory continues disappoint- 
ngly small. Wholesalers have been buying some 
<tock recently. Mixed car demands predominate, 
nd chiefly flooring and finish are wanted. Prices 
re very low. 


New York, July 6.—The demand for Douglas 
fir is very satisfactory, the gradual improve- 
ment being attributed to the fact that handlers 
of fir are underselling southern pine and spruce. 
Prices are extremely unsatisfactory and some of 
the largest western mills are holding up their 
shipments or sending them to other sections. 








Buffalo, N. Y., July 6.—Few sales of fir are 
being made, tho some dealers have been adding 
lately to their stocks when favorable opportunity 
has presented. The market shows a good deal 
of unsettlement, and prices are rather high to 
enter into favorable competition with woods 
from nearer markets. 


California 
‘Redwood 
Lasts 


Redwood’s well-known 


Boston, Mass., July 6.—In Douglas fir, business 
continues quiet. The market continues fairly 
firm, but still suffers seriously from the compe- 
tition of southern pine flooring. 


WESTERN PINES 


Chicago, July 6.—There is nothing new to re- 
port in connection with the western pine mar- 
ket, but it remains dull and weak on the ma- 
jority of items. The local sash and door indus- 
try, altho the strike has been off for about two bl 1 for buildi 
weeks and most of the plants have resumed oper- Redwood roof boards eliminate condensation e wood for buliding pur- 
ations, are — only on a Fens scale = of moisture in mills, and resist rot in moist poses. A redwood log bur- 
are buying nothing not immediately required; . a 7 : Jular “ 

e ban atmosphere. Peculiar and uniform cellular : , 
consequently the market for shop is very greatly pe aa wood gives pete STE ied for 600 years, dug up 
restricted. Other industrials also are small and pelts eRe, CPOE awn i irst-class 

able insulating qualities. Send for booklet and sawn into first-class 


careful consumers. =e ” *71 
‘Redwood for the Engineer. lumber, serves to illustrate 


resistance to rot, decay and 
fire makes it the most dura- 





San Francisco, Calif., July 2.—The white and 
sugar situation is slightly improved, numerous 
inquiries coming from eastern buyers. Ordering 
is in small lots for immediate shipment. Mill 
assortments are still short, so some orders can 
not be filled in time to satisfy buyers. A little 
shop is moving, but not enough to stiffen prices. 
\ number of small mills are closed and there is 

general feeling that there will be a shortage 
of shop, Upper grades are drying and a few of 
the mills have some new stock ready. 





Redwood’s unusual rot- 
resisting qualities. 


Redwood has exceptional 
manufa¢turing qualities too, 
It is light—saving freight 
—easily worked, holds a 
tight joint and when prop- 
erly seasoned will not crack, 





Kansas City, Mo., July 5.—Some California 
and western white pine business was placed last 
week, and wholesalers have disposed of a little 
idaho transits. The total business is small. 


shrink or warp. 


Write today for our inter- 
esting free booklets: ««Cal- 
ifornia Redwood Homes,”’ 


“How to Finish Red- 


Buffalo, N. Y., July 6.—The California mills 
ire reported to be trying to stabilize prices in 
White pine. Eastern buyers are limiting their 








purchases to several thousand feet and taking Example of Redwoodlattice truss, used 
‘al shipments, rather than obligate themselves on Consolidated Water Power and wood,’’ ‘‘California Red- 
to carlots. y ; j - i 
REDWOOD Paper Co., Stevens Point, Wiscon- wood for the Engineer,”’ 
sin; L, A. De Guere, Architect and «Calif ia Redwood 
; “aa ‘ pe alifornia 
San Francisco, Calif., July 2.—There is no sur- Engineer, Grand Rapids, Wis. Re- es 
us of dry redwood clears at most mills, which dué&ion of the fire hazard a chief ad- Block Paving and ««Spec- 
enerally are on one shift and piling up lumber vantage of Redwood trusses and ialtv Uses of Redwood.”’ 
' air drying after taking care of orders for roofs. Send for booklet *Redzwvod : 
imediate shipment. They need more stock Lattice Trusses.” 


obtain a full assortment. The eastern de- 


ind has slowed up a little, but mills are ship- d Sal { mM an 
ig mixed cars siding, molding and finish for e woo es O Pp y 
‘rd purposes and some little industrial mate- 


ils are in demand. 216 PINE STREET 
New York, July 6.—Redwood prices continue to 
ld firm, owing to the demand in the West, SAN FRANCISCO 


hich is curtailing cargoes to the Atlantic sea- 


rd, 
SOUTHERN PINE Exclusive Eastern representative of the 


cores following mills: 
Chicago, July 6.—Altho a slight increase in the 


vlume of sales to local yards is reported, the Albion Lumber Company Holmes Eureka Lumber Co. 
arket can scarcely be characterized as any Bayside Redwood Co. Little River Redwood Co. 
ore active than during recent weeks. The re- Solves dt Cease Lambe Co. Northwestern Redwood Co, 
it return of building labor to their jobs has Hobbs Wall & Co. San Vincente Lumber Co. 


had the effect of increasing the movement of 
ber from the yards and consequently their 
ed for stock for replacement purposes, but the 
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volume as yet is restricted and without much 
beneficial effect on the market as a whole. 


St. Louis, Mo., July 5.—The market for south- 
ern pine has been rather quiet. Unsettled build- 
ing trade conditions tend to keep down the de- 
mand while farmers have been busy. A few 
sales of timbers have been made to the railroads. 


Kansas City, Mo., July 5.—Demand for south- 
ern pine has shown a further slump and some 
prices have softened. The falling off is most 
noticeable in the Southwest. Farmers and the 
country towns are occupied with the harvest 
and there has been a considerable decrease in 
oil field activity. Flooring prices still are firm 
and in fact sap flooring is stronger, but roofers, 
dimension and timbers haye slumped and boards 
are only holding their own, Finish is firm. 


New Orleans, La., July 4.—Bookings have not 
improved very markedly as yet, altho inquiry 
is better. It is understood that dealers’ stocks 
are light. Some complaint is heard of a scarcity 
of good condition box cars for movement of 
dressed stock. Prices on upper grade items are 
firmer and said to be tending upward. 


Boston, Mass., July 6.—The market is firmer 
and demand continues to improve, tho business 
is still below normal. Partition sells better 
tho still rather slow. There is more flooring in- 
quiry from retailers and demand is gradually im- 
proving. No. 2 common is firmer and in fairly 
active demand. Prices current: Flooring, A 
rift, $64.50 to $70; B rift, $62 to $68; C rift, $48 
to $55; partition, B&Better, 11-16, $44 to $48; 
No. 2 common rift, $29.50 to $35.00; B&Better 
flat, $44 to $48. Six-inch No. 2 common roofers 
#ell at $30 and $31; some for less. 


Buffalo, N. Y., July 6.—Southern pine is about 
holding its own, and apparently prices have been 
somewhat stabilized. Wholesalers find, it diffi- 
cult to get many orders. An ample amount of 
stock is to be had in most grades, so that it is 
not easy to bring about an advance. : 


Columbus, Ohio, July 5.—Southern pine buying 
is limited strictly to present needs. Retail stocks 
are fair. Transit cars are fairly numerous but 
they are not a drug on the market. Some weak- 
ness has developed in boards and B&Better 
stocks. The strongest item is 83-inch flooring. 
Dimension is showing slightly more strength. 
Prices are somewhat irregular. 


NORTH CAROLINA PINE 


New York, July 6.—Prices of North Carolina 
are unsatisfactory and unsteady. That many 
mills have large stocks and must make a turn 
over to get ready cash is considered to be the 
main trouble. The demand for pine of all grades 
has improved of late. 


Buffalo, N. Y., July 6.—About the same range 
of prices prevails in North Carolina pine. Six- 
inch roofers are quoted at $27 and this price is 
obtainable in most cases, altho occasionally on 
a large order the sellers are willing to accept 
less. A fair demand prevails for flooring. Low 
grades continue to sell very slowly. 


Boston, Mass., July 6.—North Carolina rough 
edge has suffered a further decline and demand 
for it is very dull. It may be purchased readily 
now, the 4/4 under 12 inches, for as little as $47, 
tho some ask as much as $50 still. There is not 
much of any interest here in pine, but in roof- 
ers there is a good business and they are firmer, 
the 6-inch selling for $30 and $31, tho some stock 
is to be had for less. 


Baltimore, Md., July 5.—The demand for North 
Carolina pine building grades keep up in a 
rather surprising manner, with prices firm or a 
little stronger. Box grades, however, find a 
very slack demand and prices are exceedingly 
low. The milis, therefore, turn their attention 
to getting out stock boards and framing, which 
are about $7 higher than box stocks. 


CYPRESS 


New Orleans, La., July 4.—Better inquiry is re- 
ported but bookings register little change in 
volume or character. Mixed car orders pre- 
dominate. Mill stocks, under steady production, 
are gradually working back toward normal. No 
change of quotations is reported. 


St. Louis, Mo., July 5.—The cypress market 
remains firm, but there is no buying to speak 
of. Inquiries are for badly mixed cars. 


Kansas City, Mo., July 5.—Mixed car business 
is the main support of the cypress market and 
the volume of trade continues small. Prices, 
however, show no change here. 





Boston, Mass., July 6.—A much firmer tone per- 
vades the cypress market. Advances are looked 
for. In finish the recent advances are main- 
tained and demand is improving. A slight but 
healthy improvement is being shown in all lines 
of cypress, and the demand comes from both 
manufacturing consumers and retailers. Prices 
current are: FAS, 4/4, $105 to $115; 8/4, $115 
to $125; selects, 4/4, $90 to $95; 8/4, $98 to $108; 
shop, 4/4,°$58 to $62; 5/4, 6/4, $68 to $72. 


Columbus, Ohio, July 5.—The cypress trade is 
rather quiet. Retailers in rural sections are 
buying to a certain extent for silo building. City 
dealers are fairly well supplied. Prices are 
steady at former levels. Reduced production 
tends toward scarcity of dry stocks. 


SHINGLES AND LATH 


Seattle, Wash., July 2.—Red cedar shingle 
prices appear to have found their level, the mar- 
ket remaining stationary at the low figures 
reached last week. Orders are scarce, with the 
percentage of Rite-Grades considerably above 
average. Logs are scarce on the $18 base. 


Chicago, July 6.—Tho demand for shingles is a 
little better, the market remains weak, chiefly 
on account of the great number of transits from 
the west Coast. Chicago basis on red cedar 
shingles this week, per 1000 pack, is as follows: 
Clears, $4.06; stars, $3.48; XXXXX B. C., $5.06. 
White cedar shingle prices are unchanged. Lath 
from the west Coast is strong, both as to prices 
and demand. They are very scarce, and bring 
about as follows, Chicago basis: No. 1 fir, $7.50; 
western hemlock, $7.75; spruce, $9.15; No. 2 
lath bring $1 less. Northern lath also are scarce, 
and bring the following prices, Chicago basis: 
No. 1 hemlock, $9.25; No. 2, $8.25; and No. 3 
mixed, $5. 


Boston, Mass., July 6.—Lath are very quiet. 
There is hardly any demand from local retailers 
and not so much from outside the state. While 
prices are the same as last week, the tone of the 
market is rather weak. The 1%-inch lath sell 
at $7.25 to $7.50 and the 15-inch at $8 to $8.50. 
Demand is no better for furring and prices are 
the same, 2-inch, $36 to $37. Demand for 
shingles is improving, largely due to the recent 
declines in whites. Extras, $5.75 to $6; clears, 
$5 to $5.50. Red cedars are firm and demand for 
them is slightly improved. Prices are as before, 
the best British Columbias bringing $5.75 to 
$5.85. 


Minneapolis, Minn., July 2.—Prices on red ce- 
dar shingles are holding steady in the face of 
a spasmodic demand, which does not aggregate 
very heavy. Dealers rather look for a firmer 
market owing to the shutdown of many coast 
mills. 


Kansas City, Mo., July 5.—Shingles slumped 
off heavily last week and are quoted today at 
$1.95 for stars, $2.40 for clears, thousand pack, 
Coast basis. British Columbia XXXXX sell for 
$3.40, and it is said sales have been made at 5 
cents less. Lath also have shown weakness and 
both fir and southern pine now are offered at 
$3.50, mill. Siding has remained firm so far 
at $35 and a fair volume of business has been 
taken. 


St. Louis, Mo., July 5.—There is a little busi- 
ness in shingles at $2 for stars and $2.45 for 
clears (Pacific coast base). 


New Orleans, La., July 4.—Call for lath takes 
the brisk rating, both cypress and pine finding 
a fairly active market. Cypress shingles are 
selling steadily but in limited volume. Prices 
are reported unchanged. 





Buffalo, N. Y., July 6.—Some wholesalers are 
asking 5 cents more for stars. These are quoted 
at $3.77, while extra clears are $4.49, all-rail de- 
livery. There is not much life to the trade, 
since the market has been showing a declining 
tendency and buyers have found building so slow 
that their needs have not been great. 


North Tonawanda, N. Y., July 5.—Demand is 
at the minimum. Whether buying will assert any 
more strength depends on the way in which con- 
tractors view the closing down of mills on the 
coast. 


Baltimore, Md., July 5.—The trade in shingles 
attains gratifying proportions and no weakening 
in prices has occurred. Washington red cedar 
and white Maine cedar stocks, 6 by 16, are 
quoted at $10.50 and $16, respectively. Lath are 
also in good request, with spruce around $8.75, 
cypress at $9.75 and southern pine at $6 to $7. 
There seems to be somewhat of a scarcity of 
lath. 








Advertisements will be inserted in this dee 
Partment at the following rates; 


25 cents a line for one week, 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks, 
ht wo of ordinary length make one 
ne. Count in signature. 
Heading counts as two lines, 
Neo dies lay except the heading can be ad- 
Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. 








WANTED—SAWDUST 
Several cars. Must be dry. Quote price f. 0. b. your 
mill. Address ‘‘S. 15,’ care American Lumberman. 








WANTED—COPIES OF THE AMERICAN 
Lumberman, issues of April 10th and 17th, 1915. Wil! 
gladly pay for these copies. 

FLINT LUMBER CO., Flint, Mich. 


DO YOU WANT EMPLOYMENT? 





An advertisement in the wanted employment columns of 
the AMERICAN LUMBERMAN will make your wants 
known and help you to secure a situation. We reach 


the people—advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





WANTED IMMEDIATELY - 
COMPETENT ASSISTANT SALES MANAGER 


Yellow pine department one of the largest manufactur 
ers of lumber in the United States—Chicago office. Must 
be alive, enterprising, industrious man, preferably a 
younger man with good substantial knowledge of yel- 
low pine lumber, and preferably one personally ac- 
quainted with consuming trade. To such a one a good 
opportunity will be given. Write fully experience, giv- 
ing references and all details. 


Address “P. 37,"’ care American Lumberman. 





EXPERIENCED LUMBERMAN. 

The Central Logmen’s Bureau requires the services 0! 

an experienced lumberman with executive ability to aid 

in handling the increasing work of the Bureau. W* 

give the best service and require the best men. Sma!! 

investment required while with the Bureau. Unlimite:! 

opportunity for right man. Write us about yourself. 

CENTRAL LOGMEN’S BUREAU, 

215 N. 11th St., Columbus, 0. 


WANTED—FOREMAN 
FOR HARDWOOD FLOORING MILL 


Running two American machines. Must be a man ci 
pable of making highest grade of flooring. Permanen 
position to right man. State salary wanted and ex 
perience first letter. 

* Address “S$. 7,’ care American Lumberman. 


WANTED—BOOKKEEPER 
Experienced in lumber office. Temporary employmen 
about two months, at a small country yard, to assis 
manager in making out bills and statements. Pr 
fer young man who is capable of going ahead witho' 
manager being at his elbow. Traveling expense pai: 
Address “S, 20," care American Lumberman. 


MANAGER WANTED. 


Line yard concern, well known for its enlightene 
methods and policies, has opening at one map point 











Kansas. Man selected must have knowledge of har 


ware and be capable of advancement. Address in co" 
fidence, ‘‘R. 24,”’ care American Lumberman. 


THINK WHAT IT MEANS 


Many thousands of people each week read the classifi: 
advertisements looking for employment, employees, 1! 
ber, shingles, timber and timber lands, business op] 
tunities, machinery, locomotives, cars, rails, etc. 
ways looking for something—your advertisement in t 
wanted and for sale department would be seen by t! 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill, 
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